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The Oldest 
and the Newest 


@, Adding Machines in commercial use date back to the early 90's when 
the Burroughs was first placed on the market. 


@, Since that time other adding machines have come and gone, but the 
newest machine of all is still the Burroughs—because the Burroughs is the 
only machine that has been kept abreast of the times by constant develop- 
ment and consistent improvement. 


@ The Burroughs with new-style wide carriage tabulates on sheets up to 18 inches wide, 
giving both cross and vertical footings. The Burroughs may be arranged to carry indi- 
vidual totals on one side, and a grand total of all the items on the other side, at one 
operation. It can be arranged to print names of months, firm initials, trade abbreviations, 
etc., before amounts, at the same operation. It puts different kinds of items in different 
colors, if desired, at the same time. It may be equipped with double-repeat key for 
rapid consecutive numbering. In statistical work, it may be arranged to automatically 
count the number of items listed. The Bur- 


roughs is adapted to list and add different 7. ae 
oe ai 

kinds of fractions used in different lines of 1 Age | 

business. Lys a 


@ These are but a few of the new Bur- 
roughs features. 


One of 47 different styles of Burroughs. 

This is the 15-Bank, wide carriage Burroughs (capacity 
999,999,999,999,999), which may be “split” at will to list 
two or three parallel columns at the same time, adding any 
one or all of them instantly and independently. 


A few uses of this machine: 


Taking off Debits and Credits in separate columns at the 
same time. 

Taking off yesterday's and today's balances of active ac 
counts at one operation. 

Putting down arbitrary signs, initials, numbers, etc., in 
one column; yardage, measurement, weight, etc., in another; 
and amounts in a third—all with one operation 


Making up large tables, reports, etc., in severa! columns. 
where the amounts are large. 


@ There are 46 other Burroughs, capable of over 200 different combinations—a machine 
for every business,—yours included. 


@ Demonstration in your own office—free of charge—and no obligation. 


BURROUGHS ADDING MACHINE COMPANY 


67 Amsterdam Avenue, DETROIT, MICH., V. S. A. 


62,738 Burroughs Users (Dec. 20, 1907) 
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~ STRATHMORE 


Typewriter Papers and Manuscript Covers 
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F you want dors money's worth and.a line you will be able to sell and sell again, put in STRATHMORE. 
q STRAT HMORE has been, is and will be a synonym for paper apa and paper value and 
STRATHMORE Typewriter Papers and Manuscript Covers will as surely assist you in keeping or 

establishing a record for the best as they will maintain the STRATHMORE standard. The line is 


carried in a variety to suit all requirements. Write us about it. 








MITTINEAGUE PAPER COMPANY 


MITTINEAGUE, MASSACHUSETTS, U.S.A, 
Makers of ‘‘STRATHMORE QUALITY ” 
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Now that the Panic is Over 


Start the New Year Right 


By ordering a stock of Monarch Ledgers, fitted with special four-tumbler 
locks; end locking Sectional Post Transfers having rubber tips and locking 
with one turn of the key; ‘‘PERFECT”’ Files having round metal backs, 
piano hinge, steel prongs and improved push button catch; Imperial Post 
Binders, Order Holders, etc. These are the 
best, yet cost you less than other more cheaply 
constructed articles with which the market is 
flooded. Secure our prices. They are very 
interesting. You need the goods; we want 











the business 


DO IT NOW! 








Chicago 
Binder €= File Co. 


Chicago, III. | aa ROS 
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The 
Universal 


Avoinc Macnine Co. 


in the first ten years of its 
existence sold more than 
seven times as many ad- 
ding and listing machines 
as did any other concern 
in a similar period. 


original features as well as exclusive advantages, and has always been 


[ wasn’t by chance or accident, but because the Universal possessed 


offered on its merits. Every Universal purchaser receives one hundred cents 


worth of the best adding and listing machine value for every dollar invested. 


The Universal is an honest machine; it is a steady worker; the key action 
is light; the handle pull is smooth and easy—only 4% tc 5 pounds; the 
adding register is in plain view, just above the keyboard; no blank strokes 
of the handle are necessary before taking a total; the totals and sub-totals 
are printed in red; the items are printed in black, blue or purple and credit 
items, account numbers, etc., in green; the paper roll is always in sight 
and convenient to reach; the carriage takes roll paper or loose sheets up to 
13 inches wide—8 regular spaced columns and special spaced columns are 
provided for; printing on vertical ruled forms or on horizontal lines is easily, 
quickly and neatly done; the Universal adds and lists, subtracts, multiplies, 
divides and computes interest and discount rapidly; there are many other 
advantages for doing various tasks wherever figures are used; its a mighty 
good machine; it would save you a lot of time. 


It won't cost you we. aren fae write and tell us about your class of 
work, and learn how the Universal would save your time doing it; 


tomorrow never comes—write today for sample of work. 


Universal Appine Macuine Co. 


3819 Laclede Avenue, - - St. Louis. 
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A HAPPY NEW YEAR TO ALL 


May you have the ability and stability to “REBUILD” the weak points 
of last year and make your whole self for 1908 ‘‘AS GOOD AS EVER” 


JUST THE SAME AS 
GRADY-REBUILT TYPEWRITERS. 


A prominent Typewriter Dealer called on us a few days ago 
and told us the one reason why we did not get all of his business 
was because we were always behind with our orders. 


Well—that has been true in the past, but we have done lots of things to take care of 
your wants in 1908, to your entire satisfaction 

One of the things is adding 5,000 square feet of floor space, permitting the 
carrying of double the ‘‘rough”’ stock as well as giving us the space to double our force 
of mechanics 

In addition to this, and to keep pace with the great demand created for GRADY 
REBUILT MACHINES, of all makes, we have added another top-notcher to the pay 
roll. Read this notice 

A. B. Cole, formerly with the Smith Premier Typewriter Co.., 
and more recently with the L. C. Smith Brothers Co., and one of 
the best typewriter mechanics in the middle west, has been ap- 
pointed superintendent of the factory for the Rebuilt Typewriter 
Company, in mage 

Mr. Col , being an all ’round typewriter man, and with exper- 
ience that few possess, should prove himself a valuable assistant to 
this fast growing wholesale typewriter company 

Office Appliances, December, 1907. 

Therefore—with this further addition you should be satisfied that you are in good 
hands when you send your orders to us in 1908. 

Mr. Grady wishes to take this opportunity to thank all for the cordial support ten- 
dered in the past year, and gives his earnest assurance that ‘he will continue to make 
‘Grady-Rebuilt Machines”’ the standard for all a8 to work to. 

If the Reader of this Ad should be a “Consumer”’ write us anyhow, because we 
can save you a lot of money. If we have node ale ‘rin your locality we will sell you direct. 
If we have a live dealer there— HE will handle the matter for us— following our usual 
policy of—‘‘Co-Operation.”’ 

We extend to all our heartiest wishes for a successful, healthy and happy New Year. 
Let us help in the success end by furnishing you with our REBUILT machines. Our en- 
tire organization is at your disposal at all times. 

‘Get the habit’’ of looking to us for information about typewriter matters. 











FBUILT “AS GOOD AS EVER*® 
TVPEWRITER. 


COMPANY 


37 Dearborn Street, Chicago, III. 
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More good dealers handle the Fox than any 
other Typewriter 
HERE ARE SOME OF THEM 


































Every month witnesses dealers who have previously handled 
other machines, making application for Fox Agencies 


THE REASON? 
Fox Typewriters Stay Sold \ 


Fox Typewriters are made better, have more improve- 
ments, greater durability, and bring a better price than 
any other typewriter on the market. 

A satisfied customer is the result of every sale. 

Repairs are reduced to a minimum 

There are six models of the visible Fox ranging in capacity from the regu 
lar correspondence machine to the long carriage insurance policy writing 
machine, all with interchangeable carriages, equipped with tabulator, two color 
ribbon, annular scale and every device to make a typewriter complete for cor. 
respondence, invoicing, billing, tabulating, stencil cutting, Sa 
manifolding, everything any other typewriter will do, 
and more 








We place the Fox on free trial and examina- 





tion at our expense 





Give us this privilege in your office. 
Descriptive Catalog FREE. 


FOX TYPEWRITER CO. 


Executive Office and Factory 


215 N. Front St. Grand Rapids, Mich. 








BOOTH 36, CHICAGO BUSINESS SHOW ns YY 
FEBRUARY 1-8, 1908. o 
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THE BASEMENT 
OF THIS HOUSE 
WAS OUR FIRST 
FACTORY -1892 


OUR PRESENT QUARTERS 1907 
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N the year 1892 the 
% business of the F.S. 
WEBSTER COMPANY 
was started in the base- 





ment of a little house SSS" == = 
: , fF Malc 
in the town of Malden, Present Floor Space, 94,059 ea: al 


e 


Massachusetts. This 

was over fifteen years ago, and during that 
time it has never been possible to keep 
abreast of our orders, although we have 
increased our plant several times in order 





to secure the necessary space. 

Realizing the increasing demand made 
upon us to supply the requirements of the 
dealers in the United States, in September, 
1906, we made another addition to our then 
already very extensive floor space. Since 
that time we have been busy installing 
new machinery and getting ready to take 
care of the dealers. The result is, we have 
more than doubled our manufacturing 
capacity of one year ago, and are now pre- 
pared to handle any volume of business 


he growth of our 
usIness_Droves 











we may receive. 











WRITE FOR OUR NEW PROPOSITION TO DEALERS. 


F. S. WEBSTER COMPANY 


332-342 CONGRESS ST., BOSTON, MASS. 


NEW YORK CHICAGO PHILADELPHIA PITTSBURG LONDON PARIS BERLIN 
96 Broadway ; Madison St 908 Walnut St. 432 Diamond Street 67 King William St. Rue Saulnier |0. Friedrichstr. 69. 
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ThE SS or, ee 
TYPEWRITER Ne 2 


A Slandard 
lyp e-bar Machine 








Jor The ONLY Portable Standard 
Paris Aluminum 
TRAVEL ERS Visible Type-Bar Machine Made 








Complete outfit, $55. Weighs 15 lbs. 





Dealers Wanted Everywhere 


'| The Sun Typewriter Co. 
317 Broadway, New York 

































Typewriter users everywhere have been educated to demand the 
highest grade of typewriter supplies. 


Remtico 
Typewriter Supplies 


Manufactured by the 


Remington Typewriter Company 


( Incorporated ) 






















Are recognized by users of writing machines the world over as the highest grade goods on the market. 


The leading Remtico goods are PARAGON RIBBONS 
and PARAGON and RED SEAL CARBON PAPERS 


Remington Typewriter Company 


(INCORPORATED ) 


325-327 Broadway, New York, N. Y. 
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Simple x Elec tric 


Automatie 


Envelope Sealer 


(Made also for Hand Power) 















[JSED by banks, stores, 

publishers, merchan- 
tile concerns, insurance 
companies, mail-order 
houses, U. S. Government 
departments, and others. 
Send for our list. 


Do you use it? 


For sale by the leading 
office appliance dealers 
throughout the world. 


Do you sell it? 


The use of this machine is an 
absolute insurance against the 
loss of valuable enclosures 
through careless hand sealing or 
the unreliable work of inferior de- 
vices being sold for this purpose. 























|. Registers every envelope sealed. 6. Capacity 6000 to 8000 per hour. 
2. Mail need not be sorted for size and thickness. 7. Does not require skilled operator. 
3. Will thoroughly moisten the gum on any style of flap. 8. Will seal more securely and more neatly than by hand. 
4. Strongly constructed, wearing parts being of hardened 9. Will take any thickness of enclosure from a thin sheet 
steel. to a half inch. 
5. It seals the envelopes and keeps them sealed by hold- 10. Will seal any size or shape of envelope up to 11 inches 
ing them till they are dry. long and 5 inches wide. 
=" MAGE BY - — 





The Simplex Manufacturing Company 


90 West Street, NEW YORK 185 Dearborn Street, CHICAGO 45 Geary Street, SAN FRANCISCO 
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Jos the best typewriter that money can buy! 


The Remington ; 


Remington Typewriter Company 


(Incorporated)) 


New York and Everywhere 
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The Gravity-Lock Binder 


Constant Effort has been made since Loose-Leaf Ledgers came into use to construct a lock operative without a key. 
This has been accomplished in the Gravity-Lock Binder, the locking device of which, working automatically and 
requiring no key to operate it, is “broadly new,” its patents being basic ones, and as such have been sustained by 


the courts. 





THE SUCCESS OF THE GRAVITY-LOCK BINDER 


ITS PATENTS UPHELD BY THE COURTS. 


ITS USEFULNESS APPRECIATED BY BUSINESS MEN. 


SINCE THE ADVENT OF THE GRAVITY-LOCK BINDER 


it has been the custom of manufacturers of Loose-Leaf Ledger 
Binders to advertise that their devices can be so securely locked 
with a key that a sheet cannot be removed until the Binder is 
opened with a key, something usually very easy to obtain. 

A Radical Departure in lockmaking has been made in 
the Gravity-Lock construction; the use of ratchets, screws, 
springs, keys and cranks, necessary in the operation of ali 
other locking devices so far invented, being done away with in 
the Gravity-Lock Binder. 

In All Parts of the Binder are Combined the principles 
which are essential in the manufacture of such Binders with 
new ideas of construction, each tending towards strength, 
durability and simplicity. All objectionable features common to 
Ledger Binders have been eliminated. 

One Would Think to Read some advertisements, that 
each office had one or more persons seeking an opportunity to 
extract a leaf from a ledger, and that it must be kept locked 
like a cash drawer. 

No Reasons are Given why this particular safety is de- 
manded for a Loose-Leaf Ledger Binder, which is not usually 
left lying around to be handled by others than the bookkeeper, 
whose duty it is not only to protect it against the abstraction 
of sheets, but also from the scrutiny of all except his employer 
or others authorized by him; while many forms of as great 


importance as a ledger sheet, such as Customers’ Orders, House 
Orders, Merchandise Receipts and Charge Sheets of a Loose- 
Leaf Billing System, are kept in Binders and Holders that offer 
no security whatever iu locking devices. 

Those Who Have Looked Into the merits of such adver- 
tised devices readily understand that such a feature is 
exploited because the devices in question are inoperative with- 
out keys, and some of them can neither be opened nor closed, 
and others when closed cannot be opened without keys. 

It is The Necessities of the devices, not security, that 
make keys necessary to them. 

When a Key is Lost, additions to and transfers from 
such a Binder cannot be made until a new key is obtained. 

_ The Gravity-Lock Binder was put into practical use in 
business houses in the early part of 1904. 

From The Start it Has Met With Unexampled Success. 

The Gravity-Lock Binder has won 98 times out of each 
100 competitions with other Binders and upon its merits alone. 

This was testified to under oath in our recent suit against an 
infringing concern. 

It Has Been Successful principally because it can be 
opened and closed without a key, yet can be securely locked 
with a key 


The Other Points of Excellence that have contributed to its success are set forth in our Catalog “B” entitled: 


luquire Within and Seek No Further for Anything You Want to Know About Loose-Leaf Ledgers, Binders & Holders. 


If you are interested we will send it to you upon request. 


You can get more information from it than from 


any other book of the kind published 


J. Ss. McDONALD COMPANY 


Manufacturing Stationers. 


Factory and Office, 605 Irving Park Blvd., Chicago 
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MECHANICAL 
BOOKKEEPING 


AS PERFECT AS 


UNDERWOOD 
MECHANICAL 




















CORRESPONDENCE 
TYPEWRITERS 


MAKE IT POSSIBLE TO 






// UNDERWOOD \\ 








For years 
Some 
Strong 


Men have 


Talked and 
Worked 


Against 
Visible 
Writing 















THOROUGHLY SYSTEMATIZE ALL| Ve 
BUSINESS % N93. CONDENSED BILLER. .. 


THE_UNDERWOOD TYPEWRITER CO. nc 
NEW YORK OR ANYWHERE. 

















Watch 
Them 
Wheel 


Into 


Line 





See the Underwood Exhibits 
at the 


Chicago Business Show 
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WALES VISIBLE 





LISTING and 
ADDING 
MACHINE 


Everything 
in Sight 


WHY IT EXCELS ALL OTHERS: 


. It has Visible Totals. 
2. It IS a Visible Printer. 


3. Its novel Automatic Key Correction saves 


25% of the time of your operator on regu- 
lar work. 


4. It has a paper carmiage with a lateral 
movement only, so that items must be 
printed on the paper. 


5. It has an automatic nbbon feed and reverse. 


6. It has an automatic clear signal. 


7. 


8. 


2. 


10. 
11. 


12. 


It has a perfectly constructed bell signal 


and item counter. 


It has a mechanical governor which 
makes possible great speed. 


lt is constructed on the correct mechani- 
cal principle. 

Its neatness of design. 

Every part of the machine is made from 
the best the market affords, of its respec- 
tive kind. 


As it is clearly the Best on Earth, none 
other can be better. 





Allow us the privilege of proving our claims 


Ask for Catalog and Prices 





THE ADDER MACHINE COMPANY 


WILKES BARRE, PENNSYLVANIA, U.S. A. 
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A Typewriter Masterpiece 


@ What will it do? 
@ How fast and how easy will it do it? 
@ How long will it do it? 


@ These three questions are on the lips of every 
typewriter buyer. 

@ These three questions have been and are be- 
ing answered in a new way by the Secor Stand- 
ard Visible Writing and Billing Machine. A new 
and higher standard has been set up represent- 
ing the longest step forward that has ever been 
taken in typewriter construction. 


@ How much more it will do than any other 
writing and billing machine, it being the only 
typewriter that is a complete writing, billing, 
card writing and label writing machine for 
which no extras or attachments are required. 


@ How much faster and easier it will perform 
its many and versatile wonders, han- 
dling all lines of billing 200 per cent faster 
than it has heretofore been possible, turning 
out correspondence, addressing envelopes, writ- 
ing cards or labels with an ease and a facility 
that is a constant surprise and delight to the 
operator. 


‘The Secor 


121 Housatonic Avenue 





@ How long it has continued and will continue 
without repairs, adjustments or tinkering, to di 
more work with less effort and less cost, has been 
told and is being daily demonstrated in the use 
of the machine 

@ It is built to last. 

q Its inventor has been making for thirty years 
the finest machinery known to modern mechan 
ical art; has been inventing and manufacturing 
automatic tools and machinery requiring 
precision and perfection totally unknown in 
machines such as typewriters 

@ The Secor Standard Visible Writing and Bill- 
ing Machine is the product of a master mind 
and a master hand, in the world of invention 
and machinery. 

q@ It stands absolutely alone and unrivaled as 
a masterpiece of mechanical precision and per- 
fection in typewriter construction. 

@ The wonder it excites, the admiration it com- 
pels, the enthusiasm it engenders, all testify to 
its unique features and surpassing excellence 
@ You ought to read a detailed description such 
as is set forth in the Secor catalogue 


Typewriter Co. 


Derby, Conn., U. S. A. 
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The Printograph 


Is a printing machine especially adapted to exactly reproducing typewritten 
letters. It uses metal type, a typewriter ribbon and a typewriter platen, but reverses 
the process of.the typist by a movement of the platen against the type, instead of 
striking the type against the platen. 

It has a full page printing capacity of 84”x12” without crowding, and is equip- 
ped with a semi-automatic paper feed with a capacity of 2000 per hour, and is ad- 
justable to any sized paper or card 

The Printograph may be operated by either hand or motor power, and is pro- 
vided with a lever throw off and asafety device preventing the platen or type being 
damaged by an unprepared contact. Uniformity of contact or impression has 
been obtained by special construction of the platen bearings 

The ribbon may be attached, detached, or reversed without soiling the hands, 
which fact is also true in regard to removing the paper, as there are no drags raking over the paper to smear it from the ribbon. 

The type is set up in ine unit-cases, each holding one line of type and provided with a lock up. When an alteration is desired the case 
is unlocked and the particular type removed without disturbing the adjacent type. A novice is thus enabled to set up type with both accur- 
acy and facility. 

Electrotypes and linotype stock may be used in place of regular type 
The price of the Printograph is—$125.00. One chase, two sets of quoins, fifteen line unit cases, and baseboard is furnished with every machine. 
Two type cases and sufficient type for two set-ups is furnished at $15.00 net 
We are not in the type business and usually this part of the equipment may be purchased from a printers’ supply house. 

An electric motor will be attached for $35.00 extra 

















Dealers Wanted. 


We are desirous of getting in touch with reliable dealers who are financiall 
equipped to handle our product in their territory. We will not ship on consignment, 
but we do offer a most attractive trade discount to the right parties. 
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The Printograph Company, Ninneapouis MINK 


% 


STEEL DIE ENGRAVING AND EMBOSSING 
COPPER AND STEEL PLATE ENGRAVING AND PRINTING 


TRADE WORK A SPECIALTY 


OUR GUARANTEE BOXED STATIONERY EMBOSSED 


Covers all engraving hand cut by first- || From steel die with name of your town 
class engravers. Stock best on market. |) and state, 24 sheets and 24 envelopes, 
All goods boxed reaching you in good || sheets embossed, envelopes plain linen- 
condition. finish stock; 25-box lots, 21c per box; 50- 
Having one of the largest plants we can |}} box lots, 18c per box; 100-box lots, 16c per 


give orders prompt attention. | box, f. 0. b. Buffalo, N. Y. 























Style Sheet and Price List Just Issued Covers all Prices for Engraving and Embossing. 
We Would Like to Mail One to You. 














AMERICAN EMBOSSING COMPANY, 215-217 E. Genesee Street, BUFFALO, N. Y. 
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Victo 


Will write in two colors—one at a time— 
never both at once 


[In looking over typewritten correspondence one often sees some of the characters 
printed in two colors—part the color desired and part not 
The Victor writes only the color desired. 





J 

With its positive ribbon mechanism and one-inch typebar bearing, the Victor 
. ; 

| insures beautiful work — first, last and all the time 
' 

| 


A Descriptive Catalogue Upon Request. 
Territory Open to Dealers. 


VICTOR TYPEWRITER CO., 812 Greenwich Street, NEW YORK 
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PIKE 


Column Correcting Keys 








Visible Accumulation 


Item Counting Device 


Short Easy Handle 


Movement 


Visible Printing 
Low Flexible Keyboard 





Clear and Total Character 





Power and Hand Operated 
ADDING MACHINES 


@ The mechanical simplicity, minimum effort and movement of the individual pieces and their combinations essen- 
tially form the basis of efficient service and maximum durability. 





q Beside its attractive appearance the many individual and distinctive features are helpful to the operator in 
reducing his labor and expediting the work. 

@ The keyboard of the machine is very low, every key being within easy reach. The operation is quick and easy. 
The case is dust proof and the working parts fully protected in every way. 

@ When columns of figures are being added the accumulating dials show the totals after each set of figures, these 
being in plain sight at all times, whether written or not. The printing of the total can be done at any instant 
desired. 

q A mirror on top of the machine keeps the last figures printed always in plain sight of the operator. 


@ The permanent carriage precludes throwing out of line by frequent lifting and insures perfect paper feeding. 
The manipulation of the small mirror makes it unnecessary for the operator to touch the platen at any time. 


q@ Figures may be written the entire width of the paper or printed and added in columns; thus a ruled form of 


any kind may be inserted and used as easily as plain paper 








Write for booklet which gives full particulars of operation and sets forth the advantages of the Pike over other machines 


THE PIKE ADDING MACHINE CO. 


ORANGE, NEW JERSEY 
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Thirty five dollars in your 
Pocket »* better Typewriter 
Service in your Office, 
when you buy the 





Just ponder over that a moment. Let it sink in, then read this slowly: 


NO OTHER TYPEWRITER IS SO PERFECT 
_ MECHANICALLY, SO SIMPLE AND EASY 
OF OPERATION, NO MATTER WHAT ITS 
PRICE MAY BE. 








That's good enough to investigate, isn’t it? 
Better get on the right track 


NOW. 








ROYAL TYPEWRITER CO. 
ih 253 Broadway, New York 
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riterpress 
PRODUCES PERFECT COPIES OF 


TYPEWRITTEN LETTERS 














SIMPLE ADAPTABLE DURABLE 














Printing, Typesetting 
and Distributing 
Ribbon Lifted, Exposing Type Form ALS. DONE AT ONCE 


CONVENIENCE The time-saving feature’ makes the 
+ ™ 4 ~ principal value of an office machine. 
The Writerpress enables you to write your copy now and have the lettérs in 
the mail in two or three hours, with ONLY ONE operator, but if you have 
several letters, ALL IN A HURRY, one operator can'set up the forms and 
another distribute the type, while a third prints the letters. . Three different 








forms under way at one time. Neither one delaying the other 


Forms are set directly into the chase and remain there till printed: They 
can be inserted and removed from the press in 30 seconds and kept standing, 
intact, indefinitely. You can test your copy by sending out a few letters and 
holding the form till you determine whether it has the “‘ pulling power.”’ 

The Writerpress prints from all styles of typewriter and job type, two 
or more styles at the same time if desired, electros, zinc etchings, wood cuts, 
and prints, in addition to letters, office forms, maps, illustrations, etc. 


SIMPI IC] . is absolutely necessary in an office machine. 
7s 4 tht The Writerpress has been called by its users 
‘‘a marvel of simplicity.’’ It prints, automatically ejects and confines the 


sheets, registers the number, and moves the ribbon, yet its parts are very few. 
These few are all very strong with no delicate adjustments, still it is possible 





to adjust the printing pressure within .0001 of an inch. 


~ 


Outfit complete consists of Writerpress, Combination Type and Operat 


ing Cabinet, Type and Accessories 


Send for Catalog and Samples of Work 


The Typewriter Printing Machine Co. 
518 White Bldg. (Dealers eve rywhere) Buffalo, N.Y., U.S.A. 





See Our Exhibit at the National Busin« Show, Chicag Booth 61, F 8 


> 





Prints from Metal Type, Moving Ribbon 
and Rubber Roller, 





2000 PERFECT TYPEWRITTEN 
LETTERS PER HOUR 








EASY TO LEARN TO OPERATE 
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BERKSHIRE TYPEWRITER PAPERS 














rd. Durability The paper used for. lega 
documents especially, must have great du 
ability—it must be strong and able to wit! 
stand wear. All our papers are manufa 
tured with this in view and we challeng: 


the finest of the best to go one better 


4th: Publicity: Just mention ‘Berkshire 
and note the smile of recognitior 


Just mention “Sample Book”’ 
and we'll send you one that 


you'll be glad to have--It pays 


Eaton-Hurlbut Paper Go. 


Typewriter Paper Dept. 


PITTSFIELD, MASS. 








You can’t sell a line of commercial stationery that 
does not contain quality, variety, durability and 
publicity. We guarantee that nowhere can you 
find typewriter or business paper that surpasses 
the Berkshire Typewriter line in 


ist. Quality: We stand by quality 
first St and all the time 


‘ > - 
4 2nd. Variety y an find here 





a paper suited not only for every 
business use such as the typewri 
ter, the mimeograph or the lawyer 
and doctor's office, but also for 
the individual tast« f the most 


particular persor 
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The Book 


of a 








Thousand 
Facts 











F. W. Risque’s Treatise on Loose Leaf Books and System in 
which is given the most lucid explanation of the various Loose 
Leaf Devices and their practical application. Its aim being to 


Secure System Devoid of Red Tape. 
WHAT THE BOOK CONTAINS: 


Two hundred pages, 84 x 63 inches; 37 voluminous chapters, profusely illus- 
trated; with a voluminous cross index. The book is printed on fine paper, in clear 
type, and is neatly bound in cloth. 

Fifty-nine Loose-Leaf forms, actual working size in ruling, 
printing—many of them 12 to 14inches wide. Their use is fully explained. These 
forms include ledger, cash books; sales, order, voucher and check registers: inven 
tory, merchandise stock book, etc. In addition there are numerous forms in reduced 
fac-simile scattered through the book. 

A Profusion of textual illustrations, showing every style of loose-leaf binder 
and holder. The cross index indicates the forms and covers suitable for each class 
of accounts. The author explains the reasons for and advantages using the 
covers best adapted for each system. 

Systems explained. In detail and in plainest terms the author explains 
systems of ledger and cash accounting, caring for orders, billing and charging 
vouchers, inventory, follow-up, salesmen’s routing and reports, pay rolls and time 
sheets, banking, real estate, physician’s and banker’s accounts, etc 

’Tis a book you need. 
else—some of it never before in print 
nanagers, bookkeepers and accountants 


heading and 


It contains special information accessible nowhere 
and of great value to proprietors, 


' 
saic 


38 Special Headings such as ‘‘Mechanism”’ Ledgers, Orders, Order 
Records, Sales, Check Registers, Payrolls and Time Books, Sales- 
men’s Daily Reports, Follow-up Systems, Returned Goods, Allow 
ance to Customers, etc., etc. 








”. Practical, Valuable Forms and Suggestions that you can apply to 
your business now, thus stopping some leaks of time and of money. 








A practical handbook by a practical man—an accountant of 


many years’ experience. 
PRICE $3.00 PER COPY 


Supplied at once by 


THE OFFICE APPLIANCE COMPANY 


305 DEARBORN STREET, CHICAGO 
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Junior-$15 


The Smallest Complete 


Standard Keyboard Portable 
& 
Typewriter 
The “Junior”’ (the carrying case is 2x5x10), 


Size 
is the smallest complete typewriter, with 
Universal Keyboard. 
Alignment 
It simply can’t go wrong. 
Speed 


The ‘‘Junior’’ can write 80 words a minute. 
While the big machines may write more— 
the average speed of an expert on one of 
them is less than fifty. 


Paper Size 
Standard 84-inch paper, same as any other 
high grade machine. 

Durability 


Built of pressed chilled steel and gun metal. 
No machine will wear longer. 


Simplicity 
With fewer parts— more direct stroke — 
removable type wheel (most easily cleaned), 
the ‘‘Junior’’ keeps in condition became — 
there 1s nothing to go wrong. 


Manifolding 
The ‘‘Junior’’ will write an original and 
two copies. Some machines will do more. 
But this is more than enough for most 
business needs. 


Perfect. 


Price 


$15.00. And at $100.00 it couldn’t be 
better built. 


AGENTS:—f you want a real live 
typewriter to sell, write to-day for 
agency terms. To save time better 


=o ins 


Junior Typewriter Co. 
95 Worth Street 
NEW YORK, U. S. A. 











« 


se 


ee 


a A 


ee 


—— 


a md ome 


MS el et fe Let ‘ 


eee 


Na aR La sin! 


addins 


a 
ae 


Hi 
‘ 


1 





eee 
_ =a 





——_ 


OFFICE APPLIANCES 














WHAT YOU WANT 


ANUFACTURERS: Are you seeking a wider market for your wares. Are you looking for new agents, or better ones to sell your 
= ? Are you ~~ for some live dealer to cover a territory for you, or are you desirous of finding first class “timber” 


“ Office ~ sy Moos mp can help you in all these ways, and its publishers are always glad to co-operate in this direction. 


SALES MANAGERS: Are you desirous of building up a record for yourself? Do you want to call to your fold a class of high 
grade salesmen who are able to get out and deliver the goods? Are you anxious to secure just a few more good territorial agencies for your firm ? 


“ Office Appliances” can help you in all these ways, and its publishers are always glad to co-operate in this direction. 


OFFICE APPLIANCE DEALERS: Are you dissatished with any of your present lines? Do you want to secure others that will 


produce for you “ dollars" where you now make “ Isn't there some good office appliance that you could handle in addition to your 


cents >” 


present line, without any more selling cost, that would increase your dividends ? 


“Office Appliances” can help you in all these ways, and its publishers are always glad to co-operate in this direction. 
that does not pay you properly for your efforts in behalf of your house ? 
“commission account ?™ 


SALESMEN: Are you “ working a territory” 
some means by which you can double your earning capacity and thereby secure a larger 


selling that uy va to you more strongly ? 
can help you in all these ways, and its publishers are always glad to co-operate in this direction. 


Is there any special department of this publication that particularly appeals to you ? 


SUBSE, 


If so, 


interest you more, were we to devote more effort towards it? What is the most important attraction you find in our columns ? 


es” is aiming to benefit the greatest number of readers, and we want their criticisms, that we may help them and others. 


This is the subscriber's paper—published for his help and benefit. 


you if you will co-operate with us. 
Do You Want Information Regarding Any of the Following Items ? 


Account Files 
Accounting Systems 
Adding Machines 
Advertising Booklets 
Adding Typewriters 
Addressing Machines 
Autographic Registers 
Bank Fittings 

Banks’ Supplies 
Barometers 

Baskets 

Bill-Lading Books 
Billing Machines 

Bill Files 

Binders 

Blackboards 

Blank Books 

Blotter Baths 

Blotter Holders 
Blotting Paper 

Book Cases 

Book Indexes 
Book-keeper's Supplies 
Book-rests 

Book Typewriters 
Cabinets 

Calculating Machines 
Calculating Tables 
Carbon Papers 


Cards 

Card Indexes 
Card Ledgers 
Card Systems 
Cash Boxes 

Cash Carriers 
Cash Registers 
Catalogue Binders 
Catalogue Files 
Catalogue Cabinets 
Chairs 

Check Books 
Check Files 
Check Protectors 
Codes 

Coin Counters 
Coin Wrappers 
Collection Systems 
Computing Devices 
Copying Books 
Copying Presses 
Copying Paper 
Copy Holders 
Coupon Books 
Crayons 

Desks 

Desk Attachments 
Desk Specialties 
Diaries 


ADDRESS ALL IN 


Directories 


Duplicating Machines 
Duplicating Supplies 
Embossing Machinery 


Envelope Sealers 
Erasers 

Eye Shades 
Fac-Simile Letters 
Filing Cabinets 
Filing Systems 
Fauntain Pens 
Furniture (Office) 
Hectograph Supplies 
Index Cards 

Inks 

Ink Stands 

Invoice Books 
Ledgers 

Letter Files 

Letter Trays 
Library Supplies 
Litbographing 
Loose Leaf Binders 


Loose Leaf Specialties 


Machinery Parts 
Manifold Books 
Manifold Systems 
Marking Devices 
Memorandum Books 
Metal Furniture 


Mucilage 

Mucilage Bottles 
Novelties 
Numbering Machines 
Office Furniture 
Office Cutlery 

Oil 

Oilers 

Order Blanks 
Paper 

Paper Clips 

Paper Fasteners 
Paper Folding Machines 
Paper Weights 
Partitions 

Pens 

Pencils 

Pencil Sharpeners 
Postal Scales 

Price Books 
Punching Machines 
Repairing Parts 
Rubber Bands 
Rubber Stamps 
Rules 

Safes 

Safe Deposit Boxes 
Scales 

Sealing Wax 
Sectional Bookcases 





QUIRIES TO 


WHAT WE WANT 


We desire that all those engaged in the Office Appliance business, be they Manufacturers, Sales Managers, Office Appliance Dealers 
Commercial Stationers, Salesmen or General Subscribers, to WRITE US AS OFTEN AS THEY DESIRE ON SUBJECTS CON- 
CERNING THEIR BUSINESS, whether it be the improvement of conditions, the securing of new agencies or the acquiring of new channels 
for the sale of goods). We KNOW that we have HELPED OTHERS just because they WROTE US of their needs and we can help 


Second Hand Typewriters 


Second Hand Commodities 


Show Cases 

Signs 

Specialties 

Sponge Cups 

Stapling Machines 
Stationery Specialties 
Stationery Staples 
Stencil Cutters 
Stenographers’ Note Books 
Stenographers’ Supplies 
Talking Machines 
Telephones (Interior) 
Telephone Brackets 
Telephone Indexes 
Thermometers 

Time Locks 

Time Recorders 

Time Stamps 

Transfer Cases 
Transfer Signs 
Travelers’ Expense Books 
Typewriters 
Typewriter Cabinets 
Typewriter Parts 
Typewriter Supplies 
Tabulating Devices 
Writing Utensils 


INFORMATION BUREAU, Care “OFFICE APPLIANCES” 
1322 Republic Building, Chicago, Ill., U.S. A. 


for your 


Is there not 
Is there any other line of 


Is there any other that would 
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QUEEN DESKS °'wirn' tH... DEALERS 


[ re Because 
: rer they 


are 
the 
Most 
Com- 
plete 
Type- 
writer 
Desks 
on 
the 


Market mac had 

No. 550 a 
~e Queen Typewriter Desk 
A Medel of Convenience. 





Queen Typewriter Desk p 


They 


Queen Desks are built of best oak and are of a superior type of construction. 
Price and quality 


afford maximum capacity with minimum amount of floor space. 
A Sample Order will convince 


considered there is nothing so good on the market. 
We furnish a note book holder with each desk. a8 





any dealer. 
A Typewr.ter Desk Designed for Use in the Home 


No. 500 Closed 
Note the small space 


Patent Applied quired when not in 
No. 500 Shipped folded Ci 
' ter 
reavuy 


Queen Typewriter Desk 





CATALOGUE SHOWING ENTIRE LINE SENT ON REQUEST 


THE MARYSVILLE CABINET CO. 


MARYSVILLE, OHIO., U.S. A. 
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his 


MANUFACTURERS 


Who appreciate the fact that their Catalogs must reach the dealer or the general public, in first class shape, will lose no time in getting 
in touch with us because the envelop we make is so practical and so absolutely certain of protecting its contents. It is entirely out of 
the question for you to understand the true value of the Peerless Safety Envelop unless you see it and examine it. You know that a 
catalog reaching your desk in rotten condition will not impress you satisfactorily, so look to your own catalog and make sure that it is 


going to accomplish something. 


The Peerless Safety Envelop 


Will deliver your Catalog, Booklet or Merchandise at destination in perfect condition. The safety cord attachment which pulls in opposite directions trom the 
same base, and around the contents, removes all strain from the Envelop and fastenings; thus eliminating the danger of mutilation which is liable to occur when metal 
and other clasps are used on the body and flap of Envelop. Our patent cord attachment insures safety to contents because they are bound to the Envelop and it to 
them, preventing friction and consequent damage in the rough handling to which mail sacks are subjected. We guarantee better results with 60 or 80 Ib. stock than 
can be abtaiend bom using 100 or 128 Ib. stock in en velops not fitted with our Safety Attachment. Send for a sample the size of your catalog 


THE SAWDON-MEARS CO. 
27 Pine Street, Galesburg, Illinois 
Boston Office: 141 Pear! Street. S. S. Randell, Manager 





















































THE PROUDFIT PRICE BOOK 


The PROUDFIT LEDGER 








Mr. Stationer 


Manufacturer 


This is part of the 


“PROUDFIT” line 


We will sell you manufactured goods 
or metals 


No Posts 


Unlimited Expansion 
Flat Opening 
Spring Back 


Write for catalogue and terms To-day. 


Tue (dui Hine Co. 


Loose Leaf Specialists 
5 &7 Pearl St., Center, Grand Rapids, Mich., U.S.A. 


READY FOR USE 


Cuts are from photograph« 
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Exterior of Numbers 
21, 22 and 23 








The Standard Adjustment of 
Numbers 1, 2, 3and 4 


The Standard Adjustment of 
It is Interchangeable 


Numbers 21, 22 and 23 





Exterior of Numbers 
1,2, 3and 4 





Fire Tests 


Before the ‘‘Dick’’ Steel 
Safe-Cabinet was placed on 
the market it was put to 
severe fire tests, in which 
the outer walls were 
brought to a white heat, 
the contents being fully 
protected and afterwards 
found in perfect condition. 





THE “DICK” PATENT 


Steel Safe-Cabinet 


(Patented January 9th, 1906) 


“FOR UNIVERSAL USE” 


Capacity 





A Number One Safe- 
Cabinet occupies only 
36x18 inches of floor space. 
Its capacity is as great as 
an ordinary safe four times 
its size, fifteen times its 
weight and from four to 
six times its cost. 








Gives 

security 
against No. I 
fire ei 
theft wa 
and 


Exterior dimensions 
Weight of shipping crates 100 to 150 pounds 


dust 
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Just to Show How | 
St uelves and F’ artitions 
Contains a Few Extras 


DOUBLE-DOOR CABINETS 





hangeable are the 
This Cabinet 


STANDARD SIZES 


SINGLE-DOOR CABINETS 


The 
interior 


Inner Inner Inner Approximate Inner Inner Inner Approximate 

depth widtt height weight depth width height weight 

12in. 28}in. 57in. 225ibs. No.21 12in. 18}in. 52in. 160 Ibs. is 
iS“ 283° S7“ 265 “ “22 15% 18) 852% 189 * adjustable 
Is“ 283 57% 300 “23 18% 18) 52% 200 « 

Ra 284 “ ie 340 “ Exterior dimensions 8 inches more each way. fsbo. 


8 inches more each way 


Special Sizes Made to Order. 


The Structure consists of double walls of 


the finest Patent-leveled Sheet Steel, with two- 
inch air chamber between The inner surfaces 
are lined with asbestos board There are no 


heat-conducting connections between the double 
| 


walls. There are independent bar fastenings 
yn the doors. which are secured by latest-im- 
yroved keyless combination lock 

WRITE FOR TERMS 


Manufactured by 


The Safe-Cabinet Company 


ERIC WILDER, Superintendent of Sales 
CINCINNATI 


Weight of shipping crates 75 to 100 pounds. 


ment 





A Merchant's Cabinet Fitted with Some 
Extra Shelves for Correspondence, Bills, 
Orders, Receipts, etc. 
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“Smith Premier iypewriter Smith Premier Fype. 
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Premier 1 if 
Typewrit ith 
Smith Pr ly 
Premier | ( 


Typew rit 


Premier 1 


Typew riter 


sHith Premicr 








having gained the world’s approval, 
awaits. your personal appreciation. 


All models of Smith Premier Correspondence and Billing Machines, 
including the new Automatic Carbon Roll Billing Machine, will be ex- 


hibited at the 


National Business Show, Chicago, 
The COLISEUM, February Ist to 8th inclusive, Spaces 53 & 67 
Office system experts and billing machine demonstrators will be in 


attendance. 
THE SMITH PREMIER TYPEWRITER COMPANY, Syracuse, New York. 


Branches Everywhere 









 D 


‘Smith Premier Typewriter Smith Premier Type 





Premier Typewriter Smith Premier Typewriter 
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Has Killed More Good Businesses THAN LACK OF MONEY 


THERE IS JUST ONE WAY 
= Make a Poor Business GOOD 
Yr a Bad Business BETTER 


PUSH IT 


THE EIGHTH NATIONAL 
BUSINESS AND STATIONERS SHOW 













TO BE HELD AT 
_ THE COLISEUM—CHICAGO— ahrrapesi: 1 to 8 
Affords You a Good Opportu1 to 
PUSH IT 






SPACES WITH FULL EQUIPMENT 
From $40.00 up to $245.00 Each 


WRITE US NOW 


National Business Show Co. 
303 Dearborn Street, CHICAGO 
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Every Day You Are Losing Money 


Your salesmen are calling on all classes of 
business men to sell anything from a 5-cent 
lead pencil up. 

These same people use safes in their offices 
and in their homes for private use. 


Are Your Salesmen Getting This Business? 
















We have a complete line with many special 
features to meet the requirements of the 
office supply trade. 

Have we an agency in your cityr 

Better look it up, it’s worth while. 












ARRANGED FOR LOOSE LEAF BOOKS 





SEND FOR CATALOGUE 


THE MEILINK MFG. CO., Toledo, Ohio, U. S. A. 





























CLIPPER MANUFACTURING COMPANY 
Makers of Standard Paper Clips 


Recognized as the leading and most comprehensive line of paper clips in the market. 


WE PROTECT THE TRADE. 


BEST PRICES 


{ X BEST GOODS 


OCTO CLIP FAY CLIP 





























CLIPPER HANGER GEM CLIP 
Our product is guaranteed first-class in every respect. Our label insures satisfaction. Our prices are 
attractive. Send for Catalog No. 10 


CLIPPER MANUFACTURING COMPANY, NEW YORK 
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Manufactured from Steel Sheets 


Every device known to the modern office equipment from the Roll Top Desk 
to waste basket is pronounced in correct style and finish by the : : 


Art Metal Construction Company 


Branches in Every Leading City 





Jamestown, N. Y. and St. Louis, Mo. 








The Steel Vertical 
File Case 


Contains every advantage claimed for 


this filing system 





PLUS 


: , DETAIL 
Non Combustion Illustrating our ‘‘Rolleasy”’ 
suspension. 


Sanitation 
Durability 
Perfect Service 


“AMCO” 


A BALL BEARING ACTION. 











“THE CONSUMATE PRODUCT OF CONSUMATE SKILL” 








7 = b v ready for immediate delivery from factory or branch 
offices include—Vertical Files for letters, legal forms, 
invoices—Document File cases in a variety of sizes— 


: ' eee Sued Card Index Cases—Desks, Roll tops, Flat tops, 
SEND FOR CATALOGUE “X typewriter desks, Tables, etc., etc. 








We manufacture to order complete equipment for the BANKS COMMERCIAL COUNTING 
ROOM, INSURANCE OFFICES and PUBLIC BUILDINGS, GOVERNMENT, STATE, 
COUNTY and MUNICIPAL Full information and estimates submitted upon specification: 
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SANITARY 
DESKS 

















Afford the heathful tidyness of the home—in your business office 


Did you ever move your office"desk enough so you could look under it? What was there? Dirt, dirt, dust, disease breeding 
dust. Perhaps some old cigar stubs, an apple core, tobacco, burnt matches, filth that was rotting away po iting the atmosphere 
ted upwi irds for you 


Every time a door or window is opened all this hidden poison is stirred up, and little dust particles are waft 
And you have been breathing this 


unclean thing gS 


to breathe. Every movement of your feet agitates this hidden accumulation of 

six te eight hears aday. You laid your cough to your cigars or bad air, or confinement indoors. You probably laid it to every 

cause but the right one—the filth under your desk, the minute particles of which you are breathing. If you don't believe its 
ity we have put on the market the Gunn 


there, look and see. Because these conditions are true in every office in every « 
“Sanitary’’ Desk. It is different from all others because it stands up eff the floor 


No Dust or Filth can Accumulate Under the Gunn Sanitary Desk 


without you knowing it. A broom can reach under it everywhere—so can a carpet s weeper The desk is clean where other 
desks are unclean—it is sanitary where others are unsanitary—it is a healthful piece of furniture instead of the innocent cause of spread 
ing disease. Don't take any chances of injuring your health. It is bad enough to be in-doors anyway—but it is worse to sit 
right over a hot bed of trouble. Send to us right now for our catalogue on our Sanitary sli You will find there a desk so at 
tractive, so complete, so convenient and so low in price that you can afford to substitute a Sanitary Desk for your present one 
With the old fashioned desk the dust and dirt and filth are there under it. With the new Gunn Sanitary Desk the dirt, dust or 
filth is not there and cannot be there. You will do better work, with a clearer brain and with greater vigor with this new office help 
These desks are made in several sizes—golden oak—all described in our catalogue mailed free. Sold by all Gunn dealers or direct. 
GUNN FURNITURE COMPANY st GRAND RAPIDS, MICHIGAN 


Sole manufacturers of Gunn Sectional Bookcases and Filing Devices 


GUNN “SANITARY” OFFICE DESKS 





NOTE HOW THEY STAND UP OFF THE FLOOR SO THEY CAN BE KEPT SANITARY 
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Is a neat., business-like 


Address 


Look at, it.! 
It, is an Addressograph Address 





It is a fac-simile of the best typewriting. Letters so addressed are 
treated like personal business correspondence. Your advertising is 
sure to reach the “right man,”’ be opened, read and appreciated. That 
gets business. 
What more does an Advertiser want? 
This great advantage coupled with: 
Superior strength of construction 
Indestructibility of metal or rubber printing plates 
Low cost of maintenance 
Perfect Card Index ef addresses tabbed in any required manner 
Simplicity of operation 
make the Addressograph the best and most practical. addressing machine on the market. 
unanimous in their approval. 
The Addressograph prints 3,000 fac-simile typewritten addresses per hour on anything—everthing; 


envelopes, statements, checks, time cards, pay sheets. It saves t | money and can be used to advantage 
in anv business. 


30,000 users are 


Shall we tell you why and how other firms in your line are using the Addressograph? Write for catalog 
1 sample indestructible printing plates. 


Addressograph Company 


234 West. Van Buren Street, CHICAGO, ILLINOIS 
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The Eureka Sanitary 
Copying Cloth Bath 


. and the 


Eureka Sanitary 
Copying Cloths 


To suc h an 











are in use throughout the world. 
extent have they won the esteem of the users 
that there are more of them now in use than all 
others combined. The large demand makes 


them the most profitable device .for the dealers 


| The Appeal of the Eureka 
Is Its Practical and 
Sanitary Features 


It is made of patent antiseptic compound, encased in a 
A metal base. The compound is moulded over strong 
wire cloth, which precludes breakage. It is simple, 


rapid, durable, convenient and inexpensive. It remains 





clean and sweet and imparts to the cloths the precise amount of moisture 


required. It is made in 10 sizes, to hold from 1 dozen to 1,000 cloths. It 


is furnished in special construction for waybill copying and other large work 


The Eureka Cloth 


with patent selvedge edge 





is made from an especially woven gray fabric, 
on two sides that prevents raveled or frayed edge. It is finished with a 
special chemical treatment that precludes souring and at the same time 


prevents offset in the copy. 


Write for the Eureka Booklet Which Tells 
All About the Entire Line 








The Eureka Blotter Bath Co. 


6217-19 Wentworth Avenue 
CHICAGO, ILL., U. S. A. 
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WANTED! 


REPRESENTATIVES 
IN ALL PARTS OF THE WO! 
rO SOLICIT 
SUBSCRIPTIONS FOR 
“OFFICE APPLIANCES’ 


| WE PAY LIBERALLY | 











SUBSCRIPTIONS DOMESTIc FOREIGN 
l Yea $ 1.50 oo 
§ ' 5.00 
10 é rr 10.00 


THE COMMISSION TO YOU IS 
| 334 PER CENT 


YD COMMUNICATION 


THE OFFICE APPLIANCE 
COMPANY 


303 Dearborn Street 
CHICAGO, U. S. A. 


LL 














BAIRD RAPID LEVER 
TIME STAMP 


piovyees Time Recor 


“1 <et Timer, for Stampir 


Time on Letters, Orders, Et 
Invaluable in Banks, Hot 
Offices, Fact ries, Et 





AGCURATE DURABLE 
RELIABLE SATISFACTORY 
Descriptive Circulars Mailed 


on Request 


BAIRD MFG. COMPANY 


1596 North Halsted Street 
CHICAGO, ILL. 









































An Opportunity 


for a 


Competent Man 


There are correspondence filing systems 
without number, but a tem that enables 
one to put his thumb on any desired cor- 


respondence in a jiffy is a different propo 


sition. I have such asystem. It has been 
carefully worked out and thoroughly 
proven. It is a simple economic plan of 
filing letters that will be welcomed in every 
business office I believe it will grow into 
universal use It is patented 

I want an experienced office appliance 
salesman who is competent to manage the 
introduction of the “file and finder.’’ One 


who will take small financial interest pre- 
ferred. State age and experience. Corre- 
spondence confidential. Address, 
FILE AND FINDER, 
Care of OFFICE APPLIANCES 
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Cleanliness and 
Durability 


Together with Sharp Clear Printing 


are Prominent Features of 


PEERLESS 


Carbon Paper and 
Typewriter Ribbons 


While QUALITY is the 
MAIN POINT, PRICES 
ARE ALSO VERY 
ATTRACTIVE 


The Carbon Paper & Ribbon 
Mfg. Co., Ltd. 


176-178 Richmond Street West 
TORONTO, CANADA 


AA AAAAADBADAA AS 


DUCCRCRCUCUCURUUR0UU800004840444 
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Billing- Adding Machine 


@ Your accounts entered, posted and footed 
with unerring accuracy, on bound books or 
loose leaves—one operation. 


@ From one to eighteen copies of Order 
made, with Bill, Charge and Shipping Ticket 
—one operation; the figures being added and 
transferred with precision. 


@ Will add American and English Currency 
Linear Measures —Weights—or any Com- 
mercial Measures. 





SEND FOR CATALOG AND COMPOUND ORDER FORM NUMBER FIVE——— 


Elhott - Fisher Company 
329 Broadway, New York 


OFFICES IN ALL PRINCIPAL AMERICAN AND EUROPEAN CITIES ———— 
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C. N. FAY, President J. P. DAVES, Domestic Sales Manager 
> S. F T 5 (Formerly 287 Broadway, New York) 
CHAS. B. PRICE, Sec’y and Treas are ho a 














The Remington-Sholes 
Company 


Is offering a most attractive 
proposition to responsible 
dealers. Something entirely 
new. As you are interested 
in money making, write for 
particulars. 








A large number of dealers answered t 





ind as a result will make more money this year than ever before 


Remington-Sholes Co. 
127 Rees Street CHICAGO 
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INDEX TO DEPARTMENTS 











ADDING MACHINE 

AMONG THE DEALERS 146 
COPYING MACHINES 135 
CASH-AUTOGRAPHIC REGISTER 136 
DOMESTIC OPPORTUNITIES re 
DUPLICATING MACHINES 143 
FOREIGN NEWS 

FURNITURE 

LOOSE LEAF 

RETAIL TRADE OPPORTUNITIES 17 
RIBBONS AND CARBON 106 


SPECIAL TIES 144 
STATIONERS’ SECTION 12 
TALKING MACHINES 105 
TYPEWRITERS 81 
TIME RECORDER NEWS 106 
WANTS Last 

















6 A man may rise 
above his work— 





he will never rise 
above the way he does it.” 


JOHN B. FAY 
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orm arruaxces OLIVER FACTORY SUPERINTENDENT-- MR. JOHN WHITWORTH. 


ANUBRY, 1908 
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Being a Little Journey to the Factory and 


V SIONS se ft : ich are defined Executive Office of the Oliver Typewriter Oliver lived in the year 1889 at De Witt, 

5 faculty of sens sight or of a Company, Displaying the Wonderful Lowa, He had an utter distaste for long-hand 

iten pr Organization Behind This Ma- writing. His interest in other machines was 

rge business enterprises. Inspirations chine. general but not satisfactory. He wanted a 

I t I sed ith visions typewriter of his own; one that was right side 

t lick” assets to at nd: nie to Gee hee ta up instead of wrong side down. Being me- 

nstruct t doer of big oe had more than tbh alae chanical he went immediately to werk. The 

¢ But the rd ded man of affairs ' steine that uene. oidkieees eee . base of his machine came very easily. The 

isk him how m1 nspiration he had ss RO SE RE nF Rs general principles as they would best serve 

g perfecting ao = ae Te himself were quickly applied. But the type- 

st probably rey the language ini yr ere ar .. bar stood as a barrier in his path. One even- 

mas A. Edisor [wo per cent inspir ‘ Olives tumaael Ot NEL ing while sitting in his library he fell asleep. 

ind ninety-eight pet nt perspiration nown to ever Sa iadial . nd commer There crossed his mind the vision to which 

But the Oliver typewriter is primarily ane vency in the civilized world: because it ‘eference has been made, Jumping quickly to 

nitelv t veault of ‘sion. The me reared a factory plant that in its system an his feet he informed his household that he 

hine as it is known today by its simplicity mechatiicsl abilities stands ne: because it bad had a dream. He drew on paper what 

os deeekiie andi tn anit. “ieeilh nde ae ormed a selling organization with.few equals - =e ae eee his sleep. When the 

tively dreamed — , Mr Eliane cb n achieving practical business result ‘3 drawing was completed it was discovered that 

ed. th eatin f perspiration that oe teeause these bade. Mann ental he had what has since become famous the 

from more thar ie brow, too. But uge, composite business institution that has world over as the “U” shaped typebar. Noth- 
fecting somethinaeness which camees inca. v1 n the economic proposition of tht ing like it had then or has since appeared. 

say We I don’t know how I got it; it rreatest possible production at the least pos With this as a starting point he finished a 

ame to me,” crossed the mind of its in sible cost . wooden model in the fall of 1889. The base 

It me witl flash; with a tremen Story of the Dream. was of wood and the typebar of tin: In the 

us and potential for transmitting an out The first model of the Oliver typewriter winter of 1889-90 he completed the second 

e ab the ne has been built born in necessity The Rey Thomas model, knowf as the “Tin Pan Machine” and 











EVOLUTION OJ] rH OLIVER TYPEWRITEI! MODELS Os 2,3 AND 5 
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ctten reterred to by h 
with the teeth and a 
his first machine shoy 


months’ effort he brought out another mods 
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in the fall of 1890. He had pre isly n 
to State Centre, lowa late en d t 

Epworth, lowa where he shed t 

model im small machine shop 

construction This was the . = typ 

writer to become know! su | 1896 a 


small tactory was Stablished it Woodstock, 





\ FACTORY 





[ll., the present home of the Oliver machine ' 
Here a number 2, Oliver was made; later an 
advanced step was taken and an improved t sossible 
number 3, Oliver was presented The nun 1, ates \\ 
ber 5 appeared in February this yea : ki ; 
the crowning work of the principle which came Wit Ee 
to the inventor as i dream and w is en ( ty] . 
become the pivotal point about which its suc tongues t smittec 
cess moves manutac irts Che n 
And this personality the { shaped type is totally ; nt n ny r 
bar—ts strangely without imitators and in so do its ind as wil \ 
fringements The reason tor this is that it ther set in a simi , 
is so wholly different from all other typebars their faces as one enters the pl 
that to infringe its patents or to imitate it yntentment ppiness and | 
im any respect would be so palpable as t there is sim] ity, durability and 
be easy of detection Its importance in thi THE OLIVER “EXERCISER the machine they are serving 
typewriter field is readily seen. Its individua Thirty-Two Departments. 
ity is in the same measure recognized road It is of 5,000 population But the The factory is divided into thirty 
The Factory Location. Oliver typewriter factory 1s the biggest thing ite departs ts These constitute 
This evolution in the Oliver machine has there [The factory covers ten icres ot from the raw material, grinding 
in turn produced an evolution in the factory ground It is of one-story construction wit! press ge weniegenet to typebar 
plant In a matter of statutory miles it ts the exception of the original building tl plating departments Cher : 
not very far from State Centre, or Epworth, was first occupied in 1896. It had been used aiadiaaonds t—Mr. John W 
lowa, to Woodstock, [llinots \ letter mailed by Wheeler & Tappan as a pump factory. But has three ssistants, performing 


Ss 


a . . : 
an er as | ADMIRERS ae 2 EOS SE 
1: Toe, eee ae en : 





, —— eed 7 > Bi awe oi 


19a 


<agrtyy 


GROUP—OLIVER PLANT, WOODSTOCK, ILLS DISPLAYING AN XCEEDINGLY HIG ‘ ASS OF EMPLOYES 
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SUPERINTENDENT'S RECEPTION ROOM PLATEN ROD DEPT 

net tur here ts foreman for ea be cast into various sizes ils 
depart Over 1,000 employes make up ts the beveled slot in the type 
its working ree Of this number there are One matrix makes 2,000 type before it is 

ty girls onsidered useless or another takes its place 

In we vay a mental excursion may [he greatest care is used in discarding 
be tak« some its most important de matrix on the least sign of wear, thus pre 
partments Phe “U”" shaped typebar—that 11 serving that distinctive character of type 
dividuality the Oliver machine—has at Oh, that’s Oliver type,” 1s frequent ex 
tracted su favorable omment that on pression that shows how uniformly this fea 
wonders at the strength and mechanical fore ture is observed The matrix is made 

the typ hey strike a direct action on special tool steel for the Oliver company 
the cylinder the machine. The manufacture \s the type leaves the machines it is sub 
of the type is equally as wonderful. They are rected to a most careful examination by thre 
distinct and of a most marked superiority sets of inspectors First, by girls who in 
The hea this department—Mr. H. | spect as it leaves the machines; second, by 
Billings—is rare personage in skill and et skilled mechanics as it leaves the mulls; and 
ciency This is shown in the fact that he third, by other skilled mechanics after it has 
was the first man to engrave the Lord’s prayer been handled by the first two sets of inspect 
on eart equaling the size of three hearts rs \fter this process it goes to the individ 
placed within a dime coin The work dé ual type boxes given out by factory order 


manded s onsummate skill that 1t requires the proper department 
+} Cueet at mann ne olaceen tr _ ] 
: } : bee magnifying glasses to discern the Beain on thd Bask. 
\ll the type is made special steel and by The base of the Oliver typewriter may not 
e type machines in constant use. Each ma be known by many to possess seventy-three 
ine kes 500 separ pieces of type daily holes inte vhich the various! parts of the 
here j three characters on a block of type hine fit Che Drill Press department has 
1 es tota laily output of 7,500 ervisiol ver this Chere are ity dri 
characters The type is made from a matriy ss yperation Yr] this 1 
s go through the scrutiny and yer t spindle presses g ten different 
sk grave The matrix is placee e d Sal the é ty ‘ ng 
| hines nd on coming in cor Various é | 1 
t smal blocks of steel that ar¢ ‘ esses ive 1 1 { tt 
( nes by id, makes the in dles vith rey g tu s and 
pressiol ! three ( I ters to each block ( spindic it 
\fte ‘ s machine it goes t g pel bases his rk 1s S$ 
| ss sl l then to the type ( é t n iths ‘ 
| ered nd to tl s bee é ‘ 





ASSEMBLING 


RON 





TYPEBAR 


KEY TOP 


DEPARTMENT. 


In the Rubber, Grinding and Punch Press 
departments, there are thirty-five punch 
presses and three rubber grinders. In the 
Screw Machine department there are seventy- 
automatic machines and ten hand ma- 
chines. The manufacture of these small parts 
of the typewriter requires infinite care and is 
as painstakingly watched as any of the other 
parts. 

The most unique and second to the most 
important department in the Oliver factory is 
the Automatic Exercising department. This 
is, in effect, the “try-out” for the Oliver. If 
it stands the test here it will surely stand the 
test in the commercial world; but it has to 
make a royal try in the factory. There are 
fifteen of these exercises, being circular in 
shape, on which are lugs or fingers which 
operate levers and they in turn operate the 
key levers of the machine. These in their 
turn manipulate the typebars. Thus the test 
of key lever bar and connecting links and 
typebars for any hidden defects and _ ineffi- 
ciency gives it a working bearing, on the 
basis that any mechanical device improves by 
constant working and eventually seeks a per- 
manent bearing. Hour after hour these exer- 
cises go round and round, the key levers of 
the machine responding to the lugs of the ex- 
erciser in a rhythmic motion. This is contin- 
ued until the defect, if any, is discovered. If 


five 


none appears the machine is considered to 
have “made good.” 
The metal cases so often seen with their 


proverbial olive green and “Oliver” name on 
them are not slighted in this factory organiza- 
tion, as might be inferred from the fact that 
they occupy a minor part in the general bus- 











MOUNTING ROOM. 


OFFICE APPLIANCES 





ne \ 


el iness But they are no Being made 
* ’ pecial sheet ron they ar ‘b ked” 1! 
oven of 180 degrees for from on 


a a 
5 There 1s no machinery that can cut 
veculiar curve of the Aen cases, so that i : 

1d work 1s employed ; ) eT | Ba ; 

The Oliver frames aré ‘bak od in a heat ; 5 ty 
200 degrees for from six to twe 
\ftes } h | \ are sent to 
ments for turther preparation 

particular for perfect sy1 
lepartment where thirty 
work away in their effort to make 


of the Oliver typewriter fit and re 





rattlers ar irge round cans into 





parts are dumped along with emery 
The stone ( an irritant 
surfac ot tl rts and 
a variable 
parts are taket ut thoro 
dust is used in like manner 
proces ‘ ibor ind 
] 


Assembling Rcom. 
bina \ssembln 


aetatied sieht 


chine Is issembled WV 

ind key levers when 
ssembling department 
Primary Assemb 


do as compat 





ing department The 
; , 
exclusive y in the n 


machine 





rail frame ; 
cape lever, ribbon ind throv 
the 200 men employs 
practically an inspector 
sible for his own work; 
the work of his predecessor 





MILLING DEPT SECTION OF TYPE DEPARTMENT RAW MATERIAL 
TYPE ASSEMBLING rYPEBAR DEPT DRILL PRESSE: 
POLISHING ROOM COVER M AKING 
PUNCH PRESS DEPT. i—TOOL ROOM 

SHIPPING DEPT R I. FRAME D 
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new 

spect 
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Foreign Shipments. 


inments the 











EPT I1—MACHINE RECORD DEPT 
N. SALES MANAGI CEPTION ROOM 2—TELEGRAPH DEPT. 
N FIELD MANAGE! 3—TREASURY DEPT. 
AGER’S DEPT i—MAP DEPT. 
EPT 5—ACCOUNTING DEPT. 
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rolled steel, and special music wire Phe 
amount of raw material carried never exceeds 
a three months’ supply; 92,000 pounds of 
screw stock and 20,000 pounds of drill stock 


cold steel 


constituting the amount of drawn 
Of cold rolled steel, 150,000 pounds of punch 


pressed stock, 22,000 pounds of watch steel 
etock and 75.000 pounds of steel for covers: 
of brass sheet, 8,000 pounds There is only 


one month’s supply of castings, rarely exceed 
ing 125,000 pounds 

The _ factory 
some malleable parts, and makes nearly every 


casts everything excepting 


thing but key tops 


The power of the plant is entirely electrical 


with individual motors to separate depart 
ments and some individual motors to indi 
vidual departments The heating 1s done by 


sending exhaust steam through coils of 
admitted to the heated 
that 


parts of the 


pipe 
Fresh air 1s pipe Ss m 
room so when the air 1s 
fanned to the different 


both 


the heating 
buildings 


it conveys warm and tresh air 


An Orderly Organization. 


It might he asked how does the Olive: 


company attain such a high degree of efh 


ciency in so many departments. Because it has 


trained its employes to be loyal to the com 
pany by first being loyal to themselves Po 
this end the company has promoted a spirit 
of cooperation that remains unsurpassed. In viahact 
stead of going outside of its own ranks for cers me 
such things as fire departments and mutual aes 
aid associations, it has assisted in their in Phe 
stitution among the men of the shop reser\ 
The “scrubbing gane” is a distinctive Olive: bilits 
enterprise [Twenty men scrub the entire bled 
plant once a week In unloading a car of tern 
castings, the men themselves do the work, for below 
which they are paid the same as though they 31 
were outside help The watchmen of the fire empl 
department are paid twenty cents an hour for \s 


t when, the 
did 


Oliver 


il e\ 


fund 


cle nee 


PRESIDENT 


tl 


it 


Mutual 


reserve 
he 


suffers 


sul 


in 


Ww any 


work 


men «of 


sum 


sickness 


' 
bint 


differenc« 


time 


of the 


model 5 


the time they are on, or any other class of n le new 
work that comes up the men in the shops ar passed around 
the beneficiaries months beto 

A close watch, however, is kept on each ruary that the 
mans work Every piece of work done has bsolut« ‘ t 
his or her name on it or some identifying in the mod its 
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ANI) GENERAL MANAGER MR LAWRENCE WILLIAMS 
fect occur t1 ince During the convention of s 
referred back to t December e salesman, on the 
factory f the salesmen in a b 
issociatiol ri man ’ press if it A 
to «meet. the be he new ( would soon be 
factory | rephed (guess you are crazy 
SO weel P Chis ut tion of parts or dep 
the tund s the factory; this amelioration oft 
S600 an as re peculiar and part of the pet 
by sue men: ttestation of the 
sickness bor an t iendliness oft the 
malty we chieved t specific results 
mw he used le ws built ar rganization that stan¢ 
the superintendent s sel is enabled the O 
ippeared last Feb writer Cor y center Its 
wanted ! re coordinating 
hat mit i" ( ovreatest possib ~ 
: > nernsecct he h wht ab ‘ 
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mount 
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Chapter II.—The Sales Division 
t imi brancl tt 


rt ill Chere 


administrative department 
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ditions out of the reach and independent of 
the immediate employment of the branch 
traveling salesmen. At times it Is necessary 
to look after the interests of a branch terri- 
tory which cannot be covered by the salesman 
and who really needs outside assistance. The 
general field manager direéts the sub-organi- 
zation, consisting of branch offices, and the 
Canadian field. The foreign field organization 
reports direct to the London manager who in 
turn reports to the general ‘manager. 

This is the skeleton of the general sales or- 
ganization. It is a veritable framework, close- 
ly knit, and maintaining a weight and respon- 
sibility not carried by, other, integral units. 
Emphasis must, belayl on the branch office 
organization as/the sustajing portion of this 
framework; because of the extent of it. It 
ramifies every habitable part of the universe. 
In foreign countries, while not so closely es- 
tablished @s the domestic Sales organization, 
it is nevertheless of the same. relative impor- 
tance. It makes the name “Oliver” as widely 
known abroad as at home, locality for locality. 
The same literature, the tsame individual ef- 
fort and the same watchfulness of detail, are 
in force. The domestic field is, of course, so 
much greater that its importance is more 





ASSISTANT GENERAL MANAG 4 VR. RICORD GRADWELI rnanifest. 
er ee LATOR oe The Map Department. 
: oped a tee sou tal point ab ut which the organizati turns In considering this division there is ob- 
: ernating current There are two divisions to this department served a mighty factor in the general organi- 
nena es out. the other comes 1 the domestic and foreign. irst the zation Reduced to its lowest terms, the map 
oe ie ra jat ler should know that Olive ype and tack system outlines the plan. There is 
Knavd comets of the o riter Company has 15 princy bra of a map for every part of the sales work and a 
Pee ee neral manager. poe ee s, many sub-branch offices and 10,000 age tack for every feature of the part. Of the , 
7 asurer, general sale distributed throughout the world in thi 10,000 agencies there is a_ tack for every 
: oli ameiiaiie st les divisio1 twenty-thres agency, divided into states and again subdi- 
: - 10 o'clock It 1 hees in the tor : vided into the territories of the respective 
é e daily cabis ssistant genet ¢ t the branches Each traveler is shown on the 
* rtment heads loft Sales Depart t ted by t map of his territory daily. His route, having 
: partment—tl itenants—the genet d been forwarded to the home office from the 
ae a al ee = gral em genet don or ssist gel branch office, tacks are placed indicating just 
) nee ; ’ ing where he is and where he will go. There are 
a rz i? aoe Ty are partment e genet : nager s many kinds of tacks. Some denote a special 
e1 a nite « , Ises t expert tr rn kind of business in the territory covered or a 
we an ra Genet Sales Div pos certain kind of business sought. There being 
aa a ey hy a this force is to meet sp rg about 400 traveling salesmen it will be ap- 
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stantly working as a unit in 
system, torbr n inquiry to get bi 
touch [The home office can, by the 
cess, get an agent or a traveler o1 | 
within a very few hours 
The usu vay of sending teleg 
submitting to the exigencies that 
telegraph mpanies, is done away 
Oliver company has its own leas« 
Union and Postal wires to all part 
United States The wire is made, 
take the pla frequently, of the 
salesman can be more. than tw 
‘ moved from the aggressive hand 
department There have been many es 


where the traveler was reached by 
in transit and his route entirely chang 
giving the company the opportunity 
an inquiry without delay 

Advertising Department. 


In the Advertising Department 





part of the sales organization, th: 
tack is made to serve the same pury 
main point the distribution of © 
licity and interest The map a1 
used tor t magazine advertising 
ertising tment chooses pub 
re parti ' tted to re 
GENERAL FIELD MANAGER—MR. GRO. C. HUTCHINS nd "aia i Pe Diss 
parent the extent and diversity it work n ) USINeSS When salesman. genet ! terially the success of its 
volved pec has succeeded in converting an inquiry ertising in inquiry 1s 
There are certain portions of each bran to a sale, the method of tabulation and f placed map of the st 
territory reserved by the home ofthce tor the w-up is equally observed lf one { t was 1 It remains t 
purpose ol lapping” that territory In ixty xpert travelers 1s sent ! speci \ By t ns the assistant ¢ 
word, this enables the sales organization t mission into the territory of a brancl hee ger can t to his maps 
keep a direct organization at work at th lesmat the results ar ikewise indicate result of t rtising—the ext 
same time that it 1s worked by the brane! Nothing that can by iny p ssible chance the idvert c s more eftective 
otce—a reinforcement, so to speak, of the sed to advantage is permitted ¢ ipe t than in another Che distribut 
branch territory It the immediate force at map and tack system ilv secur the interest ev! 
work is found insufficient, the work done di he onsequence of this plan is t . umber iries 
rect trom the main office aids it These s« ntact of each member of tl rvanizatior \rranging emselves i Q 
tions are ilso represented by tacks tor divers ft yet with branch manager sal maps il ' ire made ti 
and sundry purposes nager with the expert traveler and genet nd what t bad collect 
But this is not all All inquiries f what ilesmen, and branch manager with salesme: justments essary. what 
ever nature, are shown on the maps by tacks he traveler can be put in the place whe made ssible Ff 
They remain there until the inquiry has beet us ss IS Waiting at a moment's t ys part 
converted into a sale. which calls for diffe: tit vhich. of course. has beet htair ; , : strong 
ent kind of tack These are followed very dil y or ral advertising, 1s 1 de t subordi ct 1s 
gently and enable the sales department to tel rdinary canvass and to rel cab sut 
itself the exact status of its inquiries or pos vt he great number ot Olivet ore The ex tio t 


ad 


| 





GENERAL SUPPLY MANAGER ACCOUNTING DEPARTMENT 
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MUSEUM AN I rING 


farmers papers the Né S 1 
ts of one kine mplishment, the comp e1 
sposition il gen ( t 
ed by may vgs Chicag g 
thons T] ¢ oy s ‘ ae 
g ent t “ ig) 
1 its dve t | | t 
ss ) g izatl () ess 
es ¢€ ( () ‘ ‘ 1 ts ny 
7 is publi rd about the O Pub Le 
1 of the {) se ramincati n t ca 
col VY pl f advertising has be rv portion .s habi ile glob t 
iddition t t vhich only sheht reference s beet é 
i< the 10th ot ‘ 1 eding cl pters 
Z mphlets and t I The Oliver is concededly t most vide 
d unique, that ¢ ertised typewriter t Fron 
ne t time to all parts of t tin to time its publicity 1s seen in pract ly 
$50,000 a year has b ery magazine published for gen lis 
lone, independent bution in this as well as ther ries 
t per advertising. 7 vhile the mass of small literature brought it 
| @1N | \ tine sales torce on tne b the () ver 18 not niy lan 
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fective for the various purposes for which it 
is designed.. The Oliver catalogue for the 
No, 5—the new model—is just off the press, 
and it, too, can be taken as a fair exampie 
of evolution in Oliver progress, The first 
Oliver catalogue was a small four-page bdéok 
published on thin paper, with a light paper 
wrapper bearing the word Oliver. The new 
book is on the finest bond paper, calendered, 
and is an example of what can be produced 
by the best that is known in the printing craft. 
The Effect of Oliver Publicity. 

The Oliver Advertising Department, or the 
Department of Publicity, as it is called in the 
organization, is under the control of the 
assistant general manager, thus aligning the 
publicity closely and intimately with the sell- 
ing campaign, and insuring an unanimity of 
purpose in-sales designs and in advertising 
that means team work which brings results. 
Many new thougths in advertising, of which 
a number have been copied by other concerns, 
originated with the Oliver. The words “Do 
It Now,” which are seen in so many adver- 
tisements, and which have been made almost 
household, were first used for advertising pur- 
poses in the United States by the Oliver 
Typewriter Company in 1897, the first “ad” in 
fact, that was designed and brought out under 
the present head of the advertising depart- 
ment, being a blotter bearing in its center 
in large type, the words “Do It Now.” 

The idea of a unique or special face of type 
to designate the name of the product first orig- 
inated with the Oliver Typewriter Co., and has 
been copied by other concerns, not only in the 


typewriter, but in other lines of business. 
The words “The Oliver Record Has Never 
Been Equaled” have been found so effective 


that other lines of business have copied them 
The red ring, with which the public is so 
familiar, was first designed as a setting for 
the Oliver typewriter, and to-day it may be 
seen used in connection with publicity of tele- 
phones and what not. Joined to this seeming 
fund of originality is the effectiveness for 
which the Oliver has become famous. It is a 
startling truth, and one that can be said of 


only few concerns in any line of business, 
that the Oliver advertising and the Oli 
ver publicity has never imitated  any- 
thing. It has always been original. The 


Oliver Publicity Department is responsible for 
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the initiation of a campaign for billing in rail 
road companies, way-billing on the typewrite 
hirst being expounded by the Oliver, the cam 
paign afterwards being copied by other « 
cerns. It i3 interesting in this connection t 
go back a little over the history of railroad 
way-billing on typewriting machines. The rail 
road men themselves in the early days stated 
that it could not be accomplished; that it was 





a dream, and declined to allow the installation 


of machines even for free test Phe Oliver 
Publicity Department, not to be daunted, im 
mediately created an imaginary = railroad 


ealled the North & South Railroad Company 
Stationery was printed bearing this name 
Forms of way-bills were made up, bearing thi 
name. Expense bills were made up. Pay 
roli sheets were made up, and in its own of- 
hees the Ol'wer people began to bill freight 
on its imaginary road and to send the bills t 
various railroad offices throughout the coun 
try. This was followed up by a demonstra 
tion im force at several railroad conventions, 
with the result that the bars were broken 
down, the railroad people, at first skeptical 
were convinced, and to-day typewriter billing 
in railroad companies stands a monument t 
the effectiveness of Oliver advertising 


Oliver Value Illustrated. 


\ humorous sidelight was thrown 
campaign during tl issuance in 1908 of an 
nual passes by the North & South Railroad 
[hese passes, beautifully engraved and mad 
up exactly as passes of real railroads wer 


made up, were hlled in on the typewriter witl 


the names of officials of the various transpo 
tation companies, and were sent out with 

polite letter of compliment to such ofhetals 
by the Oliver people, and in more than on: 
case, so thorough was the job. and so con 
plete the allusion by reason of the perfecty 
of the pass and the details accompanying it, 
that railroad companies in various parts of the 
country returned to the issistant general 
manager of the Oliver annual passes over 
their roads in return for the North & Sout 
pass, accompanying their passes with letters 
etc. Of course these passes were returns 

with an explanation that the North & Sout 
Railroad Company did not exist, and that the 
annual pass ot the North & South had. only 
been sent out to demonstrate that annua 


ly be written on a type 


passes could proper 
writer, which up to that time had not been 
done, and thus once more it is seen that an 
other field for typewriting machines had been 


created by Oliver advertising. The latest tri 


umph in Oliver Publicity is “The Oliver in 
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How the Oliver Treats Its Salesmen. 

The Oliver company provides the most 
sumptuous conveniences for its salesmen. In 
the Victoria hotel they were made to feel that 
it was their home while in Chicago and any- 
thing they needed for their comfort they could 
have for the asking, but none asked, for it was 
already there. On the 20th they were in con- 
ference with the officers of the company in 
the executive offices. There were two ses- 
sions a day, one in the morning and one in the 
afternoon. These conferences were not just 
get-together affairs, they were downright 
business talks—things that made the salesmen 
feel happy that they were selling the “Oliver,” 
bits of infermation from the respective offi- 
cials and methods discussed that make actual 
sales; real business and not day-dreaming 
prospects. 

\fter these conferences the men returned to 
the hotel, where they were dined by the com- 
pany. The sales manager, the field manager 
and the assistant general manager were there 
to add this idea and that, hear this little ex- 
perience and that, informally meeting one an- 
other on an equal plane. In the evening the 
men went to the theatre and otherwise di- 
verted for the moment from actual business. 

Factory Visit and Banquet. 

The 2lst was the busy and important day. 
Starting from the Northwestern station they 
went in a special train to the factory at 
Woodstock, IIL, for the annual visit and meet- 
ing of the superintendent. Two hours were 
spent in going through the factory and ob- 
serving the different mechanical processes the 
Oliver machine passes through before it is 
ready for the user. Knowledge of the actual 
parts and the pains and expense the company 
takes in perfecting them are stimuli in more 
than one respect, the chief one being tha 
there is not in all that wonderful factory a 
bogus piece of mechanism, not a fraudulent 
tep in the making of the parts and not a 
questionable quality of workmanship. 

\fter this trip of inspection the salesmen 
were lunched by the superintendent in his 
offices, and he measured the wants of the men 
right when he gave them as dainty and fitti 

repast as one can imagine, for he knew that 
hotels “out on the road” are not just w! 
they claim themselves to be. After the lunc’ 
the field manager presided over a little “Olive 
talk” affair in which the salesmen gave varied 
experiences, some serious and some not. It 
was a sort of composite picture of what would 
be expected among a few men gathered to- 
gether in story telling. 
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irned to Chicago in time to pre 
nnual banquet given by the com- 
Auditorium hotel. This was thx 
rk of the convention and was 
othcers of the company. No 
that banquet hall that night but 
did say You bet, I can s: 


mnnference of managers and as 


d on the 27th with a reception in 





typewriter building At noon 
served at the Victoria hotel \t 
nfere1 proper opened at the 
g, at which the president’s ad 
n vas given To this address 
made by J. H. Derbyshir: 
uis branch, and C. A. Thomp 
Boston branch In the evening 
b ‘ i \ to the | if 
k t tt On the 28th tl 
ive sessions were held 
morning and in the afte 
pe inp. ny vyave 
fte ’ occurred the 
g innual supper 
Chi Athletic Club On 
Y ( the genera 
s stants, with 
ning the president’ 
rs only at 
() Tuesday, the 3lst 
nt threw ope 
neral Inspection OLIVER TYPEWRITER CO's 1 Ni HOWING DECORATION DURING CONVENTION WEEK 
istants journeve 
is did t salesmen, in a most ? g } 
[he superintendent those in it than we have evet bi ing one of the early settlers. The-one chief 
ted ti pabilities by giving ind to make anothet rd that has’ characteristic, that which dominates the per- 
plendi umcheate of Ble eran been equaled.’ sonality of President Williams, is his absolute 
ual 1 ret occurred in the Some Oliver Personalities. honesty. and fairness. He loves to see men 
nahe’s. where the sresident vould be crass t succeed and to this end has made many noble 
ts bi calatdial aeieeade NE + knowine ‘ sacrifices that are uncommon to captains of 
banquet were the managers f it is alway ropellir industry \s a financier he is without few 
tace t the admunistrat isu ‘ ! t equals. He carried the “Oliver” through its 
ther in fact i In this instar made first crises and outlined the policy which has. 
ess of the ve pre given it its present position. He is not and! 
icc nd the prospect istant genet manag never has been content to stand still. <A stu- 
F dent of mechanics, he can operate every ma- 
eeting at diffe: v1 W illias dent, \v chine in the Oliver factory’ and*knows the de- 
ne thought, ons rig nders t Olive vious fields of mechanism. He himself started’ 
iny of our hig He gradua , the operation of the new 550 horsepower en- 
past and confident the niversitv and other club f ¢ cas le gine and generator at the factéry on Decem- 
omer to Chica family be ber 31. He wanted to see for himself that the 


uur organizati 
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machinery was correct and understanding tt 
could scientitically start it off 
Vice President Delavan Smith ts the own 
' { 
of the Indianapolis News, a paper 


wide influence in Indiana affau Besides be 


ing a publisher he ts interested in many 

porations, but is most faithful and persistent 

for Oliver success At the conference of mat 
iwers he donated a Vice President's ¢ up 

1 reward for success in business iny mn proy 


vidual 


Treasurer | H. Smith is a Yale man and 


mancier of much prominence Prior t 
connection with the Oliver company he w 
banker for several years He came to tl Cr) 
Oliver in 1898 His chief aim 1s that ver 
obligation should be met when due He ts 
superintendent of one of the irwest Sunday 
schools in Chicago and is constantly seeku 
in Opportunity to do good 

Assistant General Manager Ricord Gradwe 
is an example of the workings of the Oliver comp 
civil service H went with the Olivet , 
1897, opening the first brancl thee rf ( 
company at St. Louts Prior to this he was monun 


traveler for a typewriter company and knows 


from intimate acquamtance the trials and dif n 
heulties of the salesman. In August, 1900, he ment 
was made manager of the Chicago branch Phere 
hee and in January, 1901, was promoted t n 
assistant weneral mManage., the president KnOW 
the company bemg both president and gen- 

eral manage In 1902 he took charge of the l sti 
advertising cnd of | the business and h t! 
brought that department up to a standard of 
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BANQUET SONG. 


(Air ‘Heidelberg Stein Song.” 

Grander than millions of wordly wealth 
Is a heart that’s always jolly; 

Beaming with happiness, hope and health, 
And warmed by work severe; 

But better than riches or paltry pelf 
Are the hours we give to folly; 

So come let us clink— 

But first let us drink 

One toast to the Oliver dear 


Here’s to the brain that gave you birth 
Here’s to the flag you fly; 

Here’s to your boys, the best on earth 
Here’s to your battlecry; 

Here’s to the hearts that beat for you 
True as the stars above; 

Here’s to the fighting that we shall d 
In the gloricus cause we love. 


Here’s to the brain that gave you birth; 
Here’s to the flag ycu fly; 

Here’s to your boys, the best on earth 
Here’s to your battle-cry; 

Here’s to the hearts that beat for you 
True as the stars above; 

Here’s to the fighting that we shall do 
In the glorious cause we love 


O, Oliver! our Oliver— 
Thy star will never set; 
Around thy flag men brave and b:-ld, 
Thy cause will e’er uphold; 
Thy army is a happy one, 
Thy banners must inspire— 
Creat deeds to do, great fights 
The thicgs that men admire 


to win— 
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Good Men Wanted Badly. 


A Chance for Many Sales Organizations 
to Improve Their Staffs. 


H | PRESE:? ill in business has 
il] ed man f the manufacturers 
‘ ‘ ] eae 3+ i 4 


at a : - heir orders = ) ] discouraged after the first week 
Stock gt ae aes which have BOs r so because he found that the territory 
Sol tit een 1 ptv—a condition that illotted to the agency wou not support 
has been troubling many makers ot ofmce im in his special tnowledce of that one 
ippilal S$ fOr a year Ol SO past. In machine, and he was unabie or disliked 
ns from the field, covering all I add any duties to himself with the sale 
te that January . acsuie ‘tee Senin faa: Ghee 
, “ee 
Ses general resumption of thes \ man who has been successful as a 
s that have made this country s lepartment manager in a city Of 100,000 
prosperous, and with this comes agai vill find that conditions differ greatly in 
he problem “how to find proper men city of 25,000 and that his time and 
landle | eecieans talents will be exerted in a different man- 
Now a Normal Trade. 
\VWith most of the manufacturers Bending Abilities. 
seem that the close of the year Most salesmen or department mana 
1 them h normal business vers who engage with new agencies are 
book: but collections slow too apt to liken their new jobs to the 
lf ( ma resumes its former old ones, and are not inclined to bend 
conditions, as the indications point, it their talents so as to accommodate the 
will not be long before the manufacture! new conditions Proprietors dislike very 
of these products will find himself agall much to have new men institute new 
na pos to book new orders. He will ideas of system in their store, and if it 
then turn his head to securing new talent seems proper that a new svstem is neces 
he s g game sary, it requires excellent policy on the 
Opportunities Great. part of the new managet to bring this 
Che opportunity for good salesmen in about It may not always be done in a 
the field of office appliances is unlimite day, a week or a month, but the good side 
and manv manufacturers are now on the rf anything is always dubious to the 
lookout for the better fellows. that the most of us when first pre ented, and the 
mav secu! them after having relieve sales system of a store 1s no different 
themselves of the weaker ones during Managers for New Goods. 
his rr urTS lraveling sales managers who visit the 
Hat fice appliance dealer, com- various cities in quest of “agencies” are 
mercial stationer or sales agency for th iften given to the “tric of loading a 
larger speciaities an appliances IS satis dealer up with his line of goods atter a 
fie ith his entire force of salesmen, at rsonal demonstration of the salabilits 
< hese agents and dealers that of the line. and with the promise that 
> OP] unities are to Db he company will send 
man of moderate talent ager.” when as a matter of fact the sales 
“Sense” and Honesty Wanted. manager knows that he is promised the 
rcial stationer or ol same thing to half | 
he new sales divi vith no prospect 9 9 
es, the deman f any one promise, for the 
o . 1 pparent to one wl there are so te 
requests ers » he 
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exe < ( 
< eres 
se ag 
gers c 
Goods Become Shopworn 
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Talents Peter Out. ' al at snecifie 
ew 2 a 
rr ? 


these if handled when new, they soon 
depreciate, and if not turned quickly will 
become unsalable and will have to be dis- 
posed of at a loss to clean out. 

A School Suggested. 

Several of the larger manufacturers of 
office appliances are now educating their 
salesmen in the art of salesmanship, and 
the results attained through a course in a 
“class” of this kind are worth all the 
trouble to the company they are forced 
to take, and worth many dollars to the 
salesman, although in most cases there is 
no fee charged. 

The Burroughs Adding Machine Com- 
pany, the National Cash Register Com- 
pany, the Oliver and Elliott-Fisher type- 
writer companies and many of the other 
office appliance companies are now 
forming classes for their salesmen and 
promoting the general sales spirit that 
does so much for the success or perma- 
nency of a man. 

Special Men Wanted. 

Among the commercial stationers of 
the country will be found opportunities 
open for the fellow who is able to grasp 
the new lines, adapt himself to the local 
conditions and become proficient in hand- 
ling other things in which he is less ac- 
quainted. The publishers of this paper 
have several openings offered for such 
men, and there are hundreds of others to 
be had through the manufacturers who 
are advertising in these pages, almost 
any of whom will be pleased to learn of 
the possible engagement of the right sort 
of fellows. 

A perusal of our want columns or a 
letter addressed to any of the makers of 
‘fice specialties, supplies and appliances 
will elicit a favorable reply if the appli- 
cant puts forth his abilities in the right 
light. 

Letting Well Enough Alone. 

Some of the manufacturers are allow- 
ing their sales force to remain unchanged 
and will make no moves, when ap- 
proached, for fear of weakening their 
staff. ‘This situation is due to the fact 
that so few good men have been availa- 
ble that they have become satisfied to 
‘let good enough alone” and the “fair” 
elling timber is taking the place of that 
which should be strong and profit bear- 
ing. 

Times are changing, and the recent 
financial flurry has allowed many to 
“catch up” with themselves, and one of 
the new departments that he will lend his 
efforts in strengthening will be the sales 
organization. Each year sees new schools 
being organized among the manufactur- 
ers, and each year sees new men of a 
better calibre and a better sales average 
being turned out for the benefit of the 
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James B. Hammond Vindicated. 


AMES BARTLETT HAMMOND, 
president of the Hamond Typewriter 
Company and inventor of the machine, 

was vindicated of the charge of mental 
unsoundness by a sheriff’s jury in New 
York city on December 4, and immediate- 
ly liberated, after months of restraint un 
der guard of nurses and others, placed 
over him by relatives and former busi- 
ness associates. 

This is a pleasant message to the 
friends and users of the Hammond type- 
writer, and of Mr. Hammond personally. 
It seems that the charge of mental inca- 
pacity was directly made by Mr. Ham- 
mond’s two brothers and three sisters, 
who were unusually persistent in having 
the millionaire inventor and typewriter 
president confined to a retreat, where he 
would not stand in the way to bring 
about a change in the conduct of his at 
fairs. 

This publicaticn in particular has been 
silent in the past on the subject of Mr. 
Hammond's trouble, feeling that any 
publicity given the matter at the time of 
his first confinement might be in error, 
and now that a reversement of the pro- 
ceedings has come about we feel it is only 
just that we should lend ourselves in 
spreading the good news of his release at 
this time. 

The story from the east is a long one 
and bears considerable detail in being 
completely explained, but the recent dis 
patches indicate that a former employe 
inspired the relatives of Mr. Hammond 
to prefer the charge, and that this man 
had for several months stealthily moved 
about in an effort to “get at’ the presi 
dent for what he considered an uncalled 
for letting out. It is reported that the 
tales he told bearing on Mr. Hammond's 
work and management of the company’s 
affairs were weird and vagarious in the 
extreme and when the facts were brought 
before the jury’s attention and a personal 
examination of Mr. Hammond made, it 
did not take the jury long to refuse the 
petition of his brothers and sisters that 
he be sent to Bellevue hospital. Accord 
ing to the finding of the jury, the charges 
were utterly false, so it is said. 

The Jury’s Investigation. 

According to the reports, the persecu 
tion did not end with the discharge of the 
employe in question. The physicians who 
were given charge of the case went far out 
of their way to show incompetency. It 
was said that the metheds used to show 
such a condition were wholly without 
precedent and never before used in a 
similar case in New York city. 

The vindication is complete and Mr 
Hlammond returned to the factory, where 
he was received with wild outbursts of 
joy. It was an appreciation rarely shown 


Relatives and Opponents Lose Out in 
Their Efforts to Prove Him 
Incapable. 


an executive officer and a lasting testi- 
monial to the warm triendship held by 
the employes of the Hammond company. 
The employes had decorated the factory 
with bunting and flags, assisted by the 
residents of the neighborhood. On his 
desk were huge ciusters of roses and car- 
nations. When Mr. Hammond’s carriage 
was within a block of the factory the 
men rushed at it, detached the horses and 


manacled his teet as an illustrat 
what his enemies wished to do with him 
Chis occasioned wide comment through 


t 


out the east 


In discussing the aftair Mr. Hammond 
said “The whole affair was an outrag¢ 
Perhaps my brothers and sisters wert 
sincere. But that does not alter the f t 
that | have suffered unjustly vas 
treated in a shameful way by physicians 
who said I was insane. Now I have been 


vindicated. 
Will Prosecute Defamers. 
“After | had created the trust fun 





TAMES BRB. HAMMOND, PRES 


drew the vehicle along themselves \s 
the president alighted a volley of cheers 
went up and the crowd rushed frantically 
o grasp his hand The venerable typ 
writer man broke down with gratitud 
tor the feeling of love shown him 

he first thing he did when he reached 
his desk was to give the following ordet 


“(sive the hovs today off. tomorrow oft. 
] 


and Sunday off Let them have a good 
time, and at my expense, too.” 

But this was not all for the emploves 
hey wished to make an object lesson of 
the unsuccessful persecution of their 
president. They placed him in a chair and 
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hat tl re going to take the matte! Phonetic Ss elling ‘ 

their own hands and with their ow1 Pp a 

on | t out the ugly and damaging By Eugene F. McPike. 

It will recalled that the Hammond HE FOLLOWING article on pho- widh korespondens, even betwen persnz 
president created a $1,000,000 trust fund | netic spelling is another contribu in Ingland and Amerika. Dhar wud be 
i year ago tor the benefit of his employes tion to the subject which has been serius objekshuns mad agenst dhe yuz 
a philanthropic act that was widely con liberally treated in the columns of Of- Uv a sistem dhat kud not be printed in 
mend ong typewriter men of th fice Appliances. The article is in plain Roman tip. Dhe adishun uv a fju ak- 
countt his generous act led vicious ,, 0 fh” i etl nt: deltas ae ; Sents iz awl dhat iz rekwird tu giv us a 
minds to declare that Mr. Hamond was “OM4N Type anc’ without accents, anc  truli fonetik alfabet. Mr. Wise assinz tu 
squandering his fortune and in other S!OWS many peculiar features not hith- oo: cownds tu a singl letter, and, in sum 
ways sl ing signs of failing mentality erto brought out instansez, he assinz mor dhan wun let- 
The trust fund had evidently not beet Dhe artikl entitld “Practical Spelling ter tu dhe sam sownd. Dhis wud be an 
sufficiently distributed, but it was meant Reform,” bi Henry Wise, publisht in Of-  obstakl if we ar tu hop dhat dhe fonetik 
to affect those who had been faithful t hce Appliances for dhe munth uv Desem speling uv Inglish wil enabl foriners tu 
their trust and the duties imposed upon ber last. iz both timli and interesting. lern owr langwej mor ezili and kwikli. 
then he riter intimated in dhe “Scientific Fonetik speling iz veri dezirabl and wud 

lt is a matter of wide satisfaction that \merican” for November 23, 1907, dhat be uv grat yus in spreding dhe nolej uv 
the charge was unsubstantiated and that Ihe \nglo-Saksun kommershal werld dhe Inglish langwej hwich, how-ever, 
Mr. Hammond is again directing the er vil, suner or later, hav okkazhun tu yuz wud stil be veri diffikult for foriners tu 
ergies of the Hammond Typewriter Con i truli fonetik alfabet it duz not seem master, bekawz uv irregyularitez in owr 
pany nesesari tu adopt eni nyu karakterz, az konjugashun uv verbs, komparisun uv 

sugjested bi Mr. Wise, so far az konsernz adjektivz, etc. Inglish kan never bekum 

L. C. SMITH pe feseggee ser vus on dhe tipriter. Dhe different vowel-. dhe internashunal langwej on akkownt 

can he Seca Wane sig ve Bye de ~" Sownds kud awl veri ezili be reprezented uv dhez irregyularitez and dhe preju- 
par Be eteestae olbiietlion bi dhe aksented vowels at dhe botum uv disez uv dhe different nashuns. Dhat 
ast year and commenting u ech paj uv eni ordinari dikshunari and iz a separat problem hwich kan onli be 
t prospects for 1908. Of the conditions hi kud be kwikli lernt bi dhe fyu dhat ar solvd bi a nutral langwej lik Esperanto 
says not awlredi familyar widh dhen Dhe hwich iz absolutli regyular and iz eks- 

\s t siness for the year 1907 is drawing vus uv aksented letterz on a tipriter wud  tremli simpl. 

be made to it as hay offer no obstakl hwotevert lf we ar tu Sum memberz uv dhe “Simplified Spel- 
—— Lewy iat wit hav a fonetik lanewej, hwi not mak it ing Board” konsider dhat absolutli fon- 
i. Seats - onetik? Hwi not yuz dhe speling givn  etik speling uv Iuglish iz impossibl. Tru 
Haat Me oe ness during 1908 is not n a standard dikshunari for dhe pronun enuf, tuda, but wil it be tru to-morro ? 
Fr OSE here are existing conditios shiashun uv werds? Suppoz dhe dikshu We must not omit tu konsider dhe kum- 
seem to 1 to be encouraging, namely) nariz du not awlwaz agre upon dhe kor ing invenshun uv an “awtomatik tip- 
‘ 1 crop of the Sout rekt pronunshiashun uy a sertin werd’  riter,” in dhe develupment uv hwich gud 
mou several hundred millions of Ic Dhins disagrement duz not interfer widh progres haz awlreadi bin mad by Mr. 
irs, yet to be marketed. The grain in th konversashun and it wud not interfer T. A. McCall, uv Columbus, Ohio. 
West ! Northwest yet unmarketed \ 
| a ree eer "8 Where the Expert Salesman Comes In 
by, = sad Rage” — fhais sotepengedn ed NY SALESMAN, all things being him. He had been a good customer of 
people of the Unite A equal, can take an order trom the mune for two years and of course I hur- 
State past eral years have bi mind-made-up customer But to ried to where he lived. I made up my 
b! ing 1 msume the different sell him in such a way that he will walk mind, however, that if he had received 
duct d it would seem reasonable 1 three blocks out of his way to trade with any bad stock | would make it good at 
suppose t t they will cor tinue to do so ‘ ' you this is another matter Some think once. 
\ g as they have good crops, w that the best salesman is he who can sell “You can imagine my surprise when I 

—_ ar ian « ovianiaad in Vint 01 a customer an article whether he wants it found on arriving at my destination that 
ret being” hg nd has been for some orno. This, however, is bad business. It he had sent for me to sell him an opening 
ee” ae » favar of the Uniti does not develop, for one reason, the “re stock for a branch yard he was about to 
States. s long as the balance of trad peaters,” which form the foundation of open. I sold this stock without competi- 
in fave 11 i exists the result will many lines of trad Che efficient sales- tion, as 1 thought, and was a little ‘puffed 
be that vill be utilizing foreign money man, on the other hand, not only sells up’ over this part of it. I felt that he had 

rally within the b soods at a profit but he makes the cus put me on my honor and I therefore 
mtr} nae so well satisfied that he will come made him what I considered a fair price. 
———E———— cls ‘osedl all probability remain a per The fact is I sold him the lumber as 

' we Fe sg peacoat though bidding against a competitor. 

aoe riniagr a et Pere ine smeaial ied The highest compliment a salesman After I had my order booked and was 
sank o eeet cmcnmeaenndiy. th-a eameneel an have paid him is to e his custom waiting for the train, he said to me with 
oe se aadan: nie ty tien, aa tee ers insist on trading with him and him’ a broad smile on his face: ‘Ben, I have 
SpE sented "him with: “Gaed wor nly. This truth is well illustrated in the always thought a lot of you and have 
iat MT, a ee eae ee storv of a salesman who was wired by his given you lots of orders without asking 
vy eurorise but returned the oreetine house to go at once at all on an old the price, but on this order the man who 
all s chasms. tat wien be reached ustomet “The company did not say is to run the yard for me got two bids on 
hic ‘off gers Why did T not see hi vhat the customer wanted of me ex the stock. he fact that you got the or- 
first?” And he was right. Be alwa plained the salesman, “and when I re der is proof that I do not think any less 
cn te tetereie te the dee tlie Th ived the wire I thought something was of you than I ever did. 

"eC vrong with the car of lumber I had soid [It pays to be an expert salesman. 
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A New Order In Handling Salesmen. 


SHE CLOSE of the previous year 
has awakened many concerns to a 
renewed activity in the proposition 

of getting the best possible results out ot 
territories. The ever-working energy ot 
the sales organization has not been con 
tent with the statement that this or that 
territory vielded the greatest number of 
sales it were possible to secure. It was 
felt that all had not been done that could 
have been done; there were more sales 
lurking somewhere if only the right plan 
were put in operation. 


The plan proposed is not so 
unique or big or different as 
to upset established precedents. In 


a word it means this: if the salesman 
is not getting as much business out of 
his territory as he should he must be 
changed to some other territory; if the 
territorial manager is not producing the 
amount of business that the territory ts 
capable of producing, he should be trans- 
ferred to another territory. ‘The reason 
why this has impressed itself so strongly 
on many minds is that a new plan must be 
found for creating and sustaining the in 
terest of the salesman. 

Oftentimes the salesman gets logy, 
careless and indifferent He has gone 
over his route so many times; he has seen 
so many faces time over, and scenes 
never changing sufficiently, that after a 
while he just drops his case and says 
“Oh, this is the best | can do with it. | 
have got out of it all there is to be got 
But the sales manager says he hasn't 
But is it possible to get him working 
right and keep him in his old territory: 
This is just where the question invites 
discussion—it is the line of demarkation 

Promoting New Territory. 

The country territory offers the great 
est field for argument It is conceded 
that when the traveler is put into a new 
territory he goes with a sharp interest; 
he never has been there before; he does 
not know the towns nor the people. Nat 
urally, like the proverbial wanderer, he 
is looking for something new. But after 
a bit, after he has been over his ter 
ritory say, twice, he comes not to think 
of the new towns and new faces. He 
only says: “Well, | wonder if I can 
make a sale here to-day.” He drops in on 
Mr. and this Mr savs: “I 
have decided to wait until the first of the 
month.” All right, probably replies th 
salesman. Under his breath he says dit 
ferently ‘Nothing doing.” 

Right here is where the advocates 
the new order say “If that salesman’s 


ot 


interest were great enough he would not 
take the refusal of Mr as a final 
answer. He would persist and persist; 
and then sales would be larger 


A Keener Enthusiasm, a Deeper Interest, 
and a Broader Ambition Are Desire«| 
for a Greater Production in Terri- 
tories—To Secure These It Is 
Proposed to Change the Old 
Order of Handling 
Salesmen. 


Written Specially for Office Appliances 

Manifestly enthusiasm is quite neces 
sary to any sale. No salesman can land 
a fairly difficult prospect even, unless he 
is enthusiastic over the thing he is sell 
ing. this enthusiasm may be brought 
about by a number of circumstances 
Change of territory, for example, will cd 
it; a strong personal letter from the man 
ager will do it, and above all, a firm he 
So that what 


lief in his line will do it 
ever angle is considered the problem ri 
volves about this one thing: interest 

‘rom thirty to sixty days are given as 
a period for determining how effectual 
the salesman is in his territory. If he 
has not been able to get the proper num 
ber of sales, his transfer to another ter 
ritorv is immediate. ‘Thus the change in 
scene, a passing from what has becom« 
old to what is new, is effected. But at 
this very point those who oppose the plan 
say the mistake is made. 

\cquaintance, to many, 1s regarded as 
most valuable. There is nothing like be 
ing able to extend a cordial and friendly 
vreeting to the prospect or to the cus 
tomer. This presages half the fight. He: 
knows his peculiarities—how to read his 
character in other words. And the pros 
pect knows the salesman; he has seen 
him often enough and has heard suf 
ficient of him to say that he is honest 
and is trving to do business as the value 
of the thing he ts selling merits. But per 
haps the prospect has seen so much of the 
traveler that he likewise knows him; 
has found out that it is easy to put him 
off and to delay his purchase, for several! 


Teasons 


Selling Fields Vary. 
\cquaintance in the city is worth mort 
than in the country. Because, the city 
prospect is not so easily approached, and 
has not time to listen to the salesman in 
xplanation of his call. This one fact is 


regarded as most likely to opera 


ré 
igainst chang It therefore is verv val 
uable to the city salesman to have an a 
quaintance, tor he can get entre at onc: 
and will be given all the time necessar\ 


to explain the object of his call 


hose who are most favorable to 

changing of the salesman propose, tor the 

city territory, that a “junior” salesman 
] 


esma 


hll in on the calls the “senior” sa 


overlooks or ts unable to mak: 


wav the point is carried an 


made to work, without chang 
senior salesman from territ: 
tory 

\ll of which has refet 
“average salesman Phe 
salesman does not need new 
or interest, and not needing these he 
should not be changed. But si 
average salesmen are in the majorit t is 


the question is directs the 


to them that 
exceptional man can always 


care of 
Phos who Oppose the plas 
two reasons; first, lack of business 
cates that the salesman is not working: 
second, poor results show he has not thi 
ability They would rather change thi 
personal force back of the salesman tl 
to change the working force 2 
ager should evolve new schemes 
plans, new ideas tor stimulating 
terest of his travelers lt the ( 
ability and will work, the plans of the 
manager will tell. Changing sal 


from one territory to anothe: 
loss of from thirty to sixty days 


11 Ti T)T T ~ 


and thus causes the salesmat 


tinate. 
Personality is lost in making thes 


rapid changes. The genial mat Oks 
forward to the coming of the tr 
he is of the right personality 
dress. 
I} | t F attael - ly | 1 
out diversityV Of attack Can On|\ at 


by making such changes, and this 
of the things earnestly sought 
sales department. What one man is uw 
able to accomplish in his own w 
other will in his: or, what ons 
not like the other will 

\bsence, say for a vear, renews 
thusiasm and interest so that the sa 
man goes back to the territory 
differently than when he was there bs 
fore, and to this extent stands a greatet 
chance of getting business 


No Fixed Rules. 


However, the consensus of 


that no fixed rule can be lat 


erning this proposition \nd 

tent business houses have not 
general polic It is all left 
territorv, for the manager knows 


territory 


apabilities of his salesm: 


()ne salesman may ave 

railroad men and another no 

change shoul Ye mad . 

manager is tt to use his 

is to W est ) ) : 

manage o \ : 

nd the t s of his tert 
Phis snot apply toa nes 

re some : sses where it 1s 

possible in t <” ( \\ 
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ng tl ficiency of the selling fore an prevent it. Clearly, the old sales 
lake, for example, a line of office apph man is the man to close the order 
s e salesman makes his rounds No period can be arbitrarily set tor a 
so often lo-dav and to-morrow he hang¢ Some salesmen may not need 
lls. but no sal but the next may it; those who do may not indicate it for 
» what he has been working for. Sup several months. However, it may be said 
. 1 new salesman were put in the that the salesman who is working under 
lace of the old one the purchasing heavy pressure and has grown tired of 
agent, sav of a bank, would most prob his territory, should be changed And it 
iblv rep “Where is Mr. Brown? I! cannot be gainsaid that after the traveler 
have been talking with him about certain has been changed, it will in the end bene 
files and cases. He understood just what ht him lf he has done a good business 
| wanted Now, if | figure with vou, | it is well that he be let alone. The medi 


as has been pointed out, ts 


shall have to Oo all , 
in.” to be the object of the 


rain NO 


ag: 


over the ground cre man, 
practically the one 


wise manager is going to 
circumstance to happen it 


permit suci change. 
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What has been said about the sales- 
men may equally be applied to the man- 
agers. It is well known that the new 
manager takes hold of his branch office 
or department with greater energy at the 
outset than he does after a period of sev- 
eral months. If he is only an average 
man a change may, because of the same 
reasoning, benefit him. But perhaps the 
home office can create enough interest to 
spur him on to more effort. 

It is, on the whole, a matter of local 
conditions that must govern the question. 
There are instances where it is beneficial ; 
there are instances where it is not. The 
circumstances must govern. 


THE BUSINESS MAN’S CREED FOR 1908 


By R. R. King, Manager Smith Premier Type- 
writer Co., New York. 


1. I will dispel from my mind any thoughts 
of hard times. 

2. I believe there is more to be gained by 
push and aggressiveness than by idle talk. 

3. I believe times are what we make them; 
I will add my influence towards making them 
good. 

4. I will not allow the investment I have in 
my business to remain idle. 

5. I am going to get rid of the old stock, 
and restock with new. 

6. I am going to run my business on busi- 
ness principles. 

7. I am going to have every letter that goes 
out of my store neatly and well typewritten. 

8. I am gcing to have my bills and various 
forms in connection with my billing depart- 
ment typewritten. 

9. I am going to adopt an up to date bill- 
ing system. 

10. I am going to investigate the Smith 
Premier Billing Machine, and AM GOING 
TO DO IT RIGHT NOW. 

SAY, ARE YOU THE MAN? 





STAMP VENDING MACHINES. 
The United States government, long realiz- 
ing that the sale of postage stamps should be 
decreasing the 


encouraged, as a means of 


postal deficit, has been experimenting with 
several makes of “stamp venders,” and among 
under the government eye is the 


this 


those now 


one displayed on page, in which it is 
shown that postage stamps of several denomi- 
nations are to be handled and sold to purchas- 
ers by the dropping of a coin. 

These machines will be distributed through- 
out the country, in drug stores, railroad sta- 
tions, hotels, and other public places, so that 
he purchaser will not be required to feel 


under obligation to those to whom he now 


isks for the privilege of securing postage to 


} 
mall a 


The 


neve, will 


letter 


installation of such machines, we be- 


tend to increase the generai sale 


of postage stamps and will thus help in a 


reat measure to increase the profits in the 


postal departments of the government 








ANAGER: “I can't do a thing 
with Smith, the new clerk. Ive 
had him in three departments and 

he sleeps all day long.” Proprietor: 

“Put him at the pajama counter an: fas 

ten this card on him: ‘Our night clothes 

are of such a superior quality that even 
the assistant who sells them cannot keet 
awake.’ ”’ 
There's the whole secret ot 
keeping awake to your oppor 
The live salesman cannot afford 


selling 
goods 

tunities 
to go to sleep in his territory; he must be 
up and doing. Wide awake to every 
chance and ready to sell to any prospect 
The Inside and the Outside Salesman. 

There is, of course, a great deal of dif 
ference between the inside salesman and 
the outside man. The inside salesman 
must know his stock thoroughly well. He 
must be posted to the most minute de- 
tail as to where each particular article 1s 
so that he can lay his hands on it in 
stantly in order to meet the demands and 
requirements of his customers Having 
sold to his man he must replace the goods 
taken from the shelves for inspection 
and again have his stock in apple-pie 
order ready for the next customer. Un 
less he does this systematically he is likely 
to be much hampered when attempting to 
sell again. With his counters full and 
his stock disarranged trouble, confusion, 
and loss of sales are likely to ensue (Or 
der is above all things absolutely essen 
tial, and should be the leading feature in 
the work of any indoor salesman. Be 
orderly in your work and put evervthing 
in its place 

Then comes the manner of approach 
ing the customer. Some indoor sales 
men are gruff and rude. They approach 
their man without a smile, a bow or even 
a nod of recognition. ne fellow in mind 
wore a don't-care-whether-l-wait-on-you 
or-not attitude, seemingly utterly indif 
ferent. There was no bow from him, no 
salutation; he stood there waiting, list 
less and careless. He took the order, 
brought out the goods and before he 
made out the bill and took the money, 
curtly asked, “anything else?” 

No words of thanks; no suggestion as 
to any particular line worthy of purchase 
He sold the goods asked for because the 
customer wanted them and that was all 
That was not salesmanship; it was mere 
ly filling orders, which any small boy in 
his teens could do equally well and in 
all probability much better. 

The inside salesman should be awake 
to his opportunities and keep awake. 
Politeness, deference to the customer's 
wishes and a willingness to fulfill each 
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Trials of a Salesman 


Tips By a Type Tapper. 


desire should be on all occasions para 
mount Such traits will not be lost on 
the customer Che man on whom you 
wait politely and well will, without a 
doubt, return to receive similar treatment 
though he has to go out of his way 
reach your store 

Politeness was never known to hurt 
anyone, and in the majority of cases is 
such a rare treatment that once received 
like Qiver asks fot 
“more.” 

Temperament a Great Factor. 

(Jecasionally the: slowness of bsuiness 
to the inside salesman is apt to sour his 
He feels peevish and dis 
j air and 


Twist, eagerly 


temper a little 
satisfied. The want of pure 
maybe sunshine has a bad effect on his 
nerves. This causes him to be gruff, 
rude, and sometimes to overstep the 
mark of true politeness and salesman 
ship. Try to avoid this feeling and con- 
sole yourself with the thought that 
maybe after all, vou are not quite so 
badly off as the outside salesman. You 
at least have your customers come to 
vou. You don't have to dig up your 
prospect. Your customer walks in at the 
front door and comes toward you, knew 
ing all the while what he wants. You 
have but to fill his wants, gratify his 
small desires and you have landed your 
man and pleased a good customer. There 
is no competition in your case. 

The outside man, on the other hand, 
has quite another story. He may have 
the sunshine and the fresh air, but some 
days he has the storm, the sleet, the 
snow, the cold, the heat of the long sum 
mer day and the feet and limbs that ache 
with the weary tramp. 

Then again his customers: 
not walk in at the door and ask for what 
they want. He has to dig them up. To 
enter the office or store, catch his man 
at a moment when he has a few minutes 
to spare and urge upon him the necessit\ 
of buying the article or goods that he has 


they do 


for sale. 

The customer may raise objection, lots 
of them—they all do. Some allege th 
price is too high, the quality of goods is 
not up to standard, the last lot was any 
thing but right, Smith & Scofield are of 
fering better goods at a much lower 
ad infinitum. Compe 


price, and so on 
almost at every 


tition and objections 
turn. But the wise outside man is not 
discouraged. He holds up his end of th 
plank and does his best to answer ever\ 
complaint, does it with every bit of com 
petition and every item of objection 
promptly but politely. Then at every 
available opportunity he must out with 
his little “song and dance” as to the 
superior merit of the goods he sells and 
then boldly ask to book the order 





Never Use the Negative Argument. 


Another method of approacl 
salesmen have, and which should bi 


\ = alluds 


Many salesmet 


rected as early as possible. 
the negative argument. 
sav “I cant sell you so-and-so to-day, | 
suppose thus negativing their oppor 
tunities Never use this form of address 
\dhere to the affirmative or positive | 
can sell vou a fine assortment to-day, 
or “I can offer you a splendid lot to-day 
Never give your customer the oppor 
tunity to support a negative suggestiol 
or vour sale will never be made 

The outside man must never be glum 


moody or discouraged. He must con 
stantly wear “the smile that won't com« 
off.” No matter if trade is bad, be cheer 
ful—though you lose a customer You 


cannot sell them all, or your competitor 
would never stand a show, and he, poor 
fellow, must live as well as you 

\gain, don't talk too much. Watcl 
vour prospect closely. If you see his at 
tention is diverted, or he is not listening 
to you, use your common sens¢ Shut 
off vour flow of oratory and give him a1 
opportunity to sav “yes or nay.” 

Have confidence in what you sell. Be 
enthusiastic, but not too much so. Do 
not allow vour flight of eloquence 1 
carry you so far that you make it appear 
the house you represent is the only on 
in the wide, wide world. Neither at 
tempt to prove in your enthusiasm that 
the goods you sell are so incomparabl\ 
better that there is absolutely no merit 
in those of vour competitor. Be fair an 
charitable 
Speak Favorably of Your Competitor. 


DON'T KNOCK. ill-natured 
knock on your competitor's door will 
recoil and like other unpleasant things 
most assuredly come home to roos 


very 


The man who knocks will sure 

He eft inpleasant thoughts bel 

Thoughts that will rankle likes 

Unt they reac the inmost 

na thence returning to the mar 

Who w ks upon this hideous pl 

Will rend and tear him, shred by sl! 

Until } wish that he were dead 

Ly t knock—just beost 

lf vou cannot say a good word’ for 
vour competitor sav nothing Forge 
that he exists and if his acts or goods are 


pressed on your attention pass then 
to one side with a smile. There is an 
always will be room in this world for 


rivals; don't forget that you are his 
(Ine other point to-day for both th 
mside and the outside salesman D 
clean Cleanliness and neatness-are it 
separable trom the successful salesman 
Never allow your beard to have tw 


days’ growth upon it, or more than one 
if possible. Dirt on the hands or beneat! 
the finger nails should not be tolerated 

Lastlv—be prompt—keep all engag« 


ments 
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Taking Advantage of Opportunties. 


ryeO KNOW 
seize it at the right time is a quality 
that willbring dollars to the posses 
sor. “It might have been” is a phrase that 


an opportunity and to 


has been used more or less by the most ot 
us. “Might have been” will never win th¢ 
fight. “If 1 had only known” is the ex 
cuse you often hear from the man who 
failed to take advantage of an opportuni 
tv. Why didn’t he know? Did he see 
the opportunity and lack the nerve or 
vital energy to take a firm grip on it, or 
was he too dense to even see it? | think 
in most cases he lacked the nerve and en- 
ergy; there was a shadowy phantom ot 
possibility floated before his mind's eye, 
but he didn’t have the pluck and vim to 
grasp it 

Probably no man who has had the pet 
ception al d nerve to seize an opportunity 
and ultimately to gain tame or tortune 


from that seizure, that some one did not 
sav. “I could have done as much had |] 
only known that things would hav: 
turned out as they did.” It’s the same 
old thing might have been,” which 
crops up ¢ r\ day here are people in 
this old world who seem to get a great 
deal of comfort out of that expression, 
but thes get 1 real goods, the all- 
wool-and-a l-wide sort, out of what’s 
going in lif Che man who not only sees 
the opportunity but ho acts upon it 1s 
the man wil does things, the man who 
tastes the s ets of tory One victor’ 
is worth undred—vea, a thousand 
migh eens. 
“Tf that untain wasn't there but 
s the ‘ mn to get over 1 
s to 2 . { ttom and keep 
steadily o: it ok smaller all 
he tit 1 e nbing, but vic 
ersa I sit dow? it the foot an 
lint 1) = Sit down a 
eb ettv sure to b 
yuri S or later. The 
nlv safe is t ret far above thi 
He c ( althyv mat 
ms trie ‘ . na ¢ ° lyitt he neglected 
his opport ties and asted his vouth 
He ma eel I oung fellow 
ina to mak: 
SUCCESS ! : I I e fills a pauper s 
rave nk1 n and uncared for May 
ap he ha bilit nd the brains to 
ave us but he went 
» the 100 e didn’t have 
( ( 2 ( . brains and 
0 nt down to the 
nk 0 \ in, everv mit 
te brings nearer to the end of vourt 
ther ind t stands 1 vell in hand to 
pplv a 9 brains that vou 
n mus yuit work. Others 
oun ‘ ( e fortune and 
me: where do vou get off at? No man 
Id like t mit t he is and always 


By C. Vermilyea 


will be a failure, yet thousands of young 
men are to-day treading the path that 
leads to the unknown grave. Let us de 
velop every ounce of the talents given us 
and “departing leave behind us footprints 
on the sands of Time.” Bea real live as 
set to yourself and to the world. 

“Might have been” is written in large 
letters on the life of many a failure [ 
know of a man who was one of the clev 
erest office appliance salesmen in a cer- 
tain city What did he do with his tal- 
ents? He spent his spare time in lapping 
up booze and later spent a good deal ol 
his employer's time in the same way, and 
finally he ended up in the police court for 
theft of the returns from a number of 


sales for which he had collected. In the 
beginning he was one of those tellows 
who could “cut out the booze” any tim« 
he wanted to, but time proved that old 


king Booze had the grip that wouldn't 
loosen and to-day this man is going to 
he devil as fast as he can 


Each man must work out his own Sal 


atron (one otten hears the expression 
He’s a born salesman.” That's all pop 
pvcock. Salesmen or successful business 
men are not born such, but are mad by 
persistent eftort and the constant use ot 
oray matter. One man may find it easie1 
. attain success than another, but in 
ther case he will net make a success oft 
; 
s calling without careful, conscientious 
ipplication and hard work len are just 
vhat they mal themselves l'o attall 
é creates di ores of success it is neces 
sarv to exercise morality temperanc 
) - eTaln and brain \ healthy HDoOday 
1 equisites Of § cess in 
nnot ive i health mm \ ) 
¢ ) r r Wings im ] neg he } cy 
vith a bunch of boozers 
ten happens that the boy ( 
wOTeS Ss oundings makes the 
he greatest abilities, b ee 
es Stamina personalit oT } 
von was a ravelin inker! Burns 
e son of a poor eryman IT 
ee Thickens was shel aticke 
ic} og facto { ypher { 
bus is the Son ) 7 eT. 
Confu S was 0 ho 
life as a stor ( Garibal¢ 
al { laket | ) 
shep!l Nap t t 7c 
TIT SS seco} lhe } r 
: ther creat n ‘se oO 
ae wah mbls ' t 
S he < esc ife wa 
hutah to their owr trat f 
1 ind unfailing effort 
It has beer experien t the 
ration T le mind on ( talit 
e article and the need for t 1 
rospect’s business will accomplish more 
lone sermon on its good points. If 


minimum of fifteen words. 


you cannot believe in the goods you are 
selling, get a line that you can believe in 
and make your every act demonstrate 
that belief. A thorough description of 
the office appliance you wish to sell, in as 
few words as possible, together with the 
personal magnetism inspired by your ab- 
solute beliet in and concentration of mind 
upon the sale of that appliance cannot 
help but carry weight with your prospec- 
tive customer. The order taker does not 
have this personal magnetism, but it ex- 
ists with the salesman in a degree pro- 
portionate to his will power and faith. 
Don't fail to cultivate personality and 
brain. With these powers eultivated to 
the best advantage, you will not only 
find yourself taking advantage of the op- 
portunities that offer but you will make 
ihe opportunities. 





THE VALUE OF THE SMALL “AD.” 


he small “ad,” and by this is not meant 
the “Want Ad” necessarily, but little ads cov- 
ering things “for sale,” “for exchange” and 
the like, has come to occupy a recognized 
position in the most reputable magazines of 
the country. McClure’s, Munsey’s, Collier’s 
and others set aside a page or more that is 
devoted to little wants of the business men. 
And they have advertising integrity, too. 
There is no questionable matter contained in 
them, if the publishers can possibly prevent it. 

Othece Appliances, recognizing the legit- 
imate worth of such, will start in its Feb- 
ruary number such a department. The pub- 
lishers, in addition to the above fact, have 
been led to such a course because of the fact 
that the merchant and the manufacturer very 
frequently finds himself overloaded in certain 
lines. In order to save him the necessity of 
sacrificing such overstocks these columns will 
be opened for small advertisements. One 
man’s stock is sure to be just the sort of 
goods that some other man wants, and a sale 

exchange can be effected on a basis favor- 
ible to both parties. The publishers desire to 


draw together, as it were, the merchant and 


he manufacturer in such a way that they can 
lo business on the proper basis. The matter 
vill be made up along the lines that will pull. 
The rates will be three cents a word, with a 
Words in address 
re counted and figures are considered as 
vords, counting a word to each complete fig- 
re. For example, 6, 25, 37, %4, 142, 084 each 
ounts as one word 

The advertiser has a field of 15,000 commer- 
il stationers and specialty houses. The 
rade of subscription is the best of the lines 
overed The diversity of the field alone 


guarantees the sale, if that counts for any- 


1g, and it does when one stops to consider 


that $800.000,000 annually is spent for adver- 
tising in one form and another. 


Office Appliances. of course, does not as- 
ume any responsibility for the character or 
ondition of the merchandise offered for sale 

exchange. It only agrees to use its wits 
nd skill in getting the best it can. The maga- 


zine itself warrants this. And only advertise- 
ments of subscribers to or advertisers in the 
magazine will be accepted. 
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at 


its policy and r 
ition OF asBOcIATIO 
useion of all trade matters and topics of interest to the indu 

We will gladiy prict opinions and answer questions to the exte..t 
ir ability The mission of this journal is to offer a medium for the 
of ideas which will constantly improve conditions as we 
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EDITORIAL 


NEW PUBLICATIONS, if anv, were ever started with su le 
procedure studiously mapped out as ““Orrice A IANCES I 
before the initial number George H. Patterson, t founder, now p 
company, carried a “dummy” of the magazine in his pocket, traveling 
and territory of the country and spending several months abroad 
The inspiration for the publication came to Mr. Patterson in t 
DEVELOPING that the manufacture of appliances for the modern | 
OUR which included every article or device for its equip! 
FIELD tiny paper « lip to the 50-ton safe onstituted a great 
to that time the varied products had been considered as isolated industri 
plemental to some other division of trad That these enterprises. gr 
should have a specific classification among American i1 lustries, and that 
devoted to their interests would be a potent factor toward its accomplisl 
it would thrive and prosper in the doing, was Mr. Patterson's belief 
During the vears of travel a most careful investigation was ma 
Dealers in every city of any size were interviewed and a hearty support v 
It may be mentioned incidentally that as a result of personal acquaintar 


held Mr. Patterson now has 140 personal correspondents for the magazin 
them dealers and many of them travelers, through which the publication is 
touch with practically every dealer in the country as ell as a great lis 
consumers 

Not to make too radical a beginning the magazine was started as 
writer Journal and Office Systems Each successive month the former title 
ished in size and the latter increased until the end of the vear. when the 
became ‘Office Systems."’ The preliminary work having been accomplished 
title of “Orrice APPLIANCES” was adopted and the real campaign opened 
is a matter of trade history Not only have the manufacturers of office 
come to be considered as a great industry in itself. but manv houses thr 
ountry have adopted the name and are now doing business under the tit! 
appliance dealers." The standing of the publication with these enterprisin 


hown in the ever increasing subs ription list 


“Orrice APPLIANCES” will not rest content in the shade of its past 
the ambition of the publishers to make its present performance and future : 
reater than its traditions 
Readers and advertisers will see in this nu an expressio 
inder which the publication is now conducted | 
N THE FEBRUARY number will appear the first of a series of art 
constitute our Promotion Ds partment a feature of the most pract 
and cents’ value to the dealers It will embrace a wid inge ol subjec 
uggestions tor increasing local business lelephone orders and how to d 
OUR The best forms of advertising,” f il pape nclos 
PROMOTION = examples of desirable copy and** Wind lisplavs’ will be 
DEPARTMENT their respective heads. Correspond e and crit : 
ind the department made a clearin ouse of 1deas Ceadet o take 
the opportunities presented in the Promotion Department d t 
nities ill find the magazine { tor 11 oe thei ‘sa 
ANUFACTURERS and nsumers of offi ppli hou 
Vi asset currency and othe 3 ovelt é t ( 
- be too careful Frat B e wv t 
t will fit the present sines t An 
p, but his heart was smaller t { { Q 
“DON'T BE was atraid ! t pe 
TOO OvVarve ne IT 
CAREFUL” boarded c ia 
\\ so lor and who t : pt 
trip cost t owners several t 
indred-and-fift lay plat f a4 
et Ou aults are fi of 1 i | 
ll be the next stage of the t , \ 
isance Within sixty iVS Su ( , 
f numerous industries to meet tent 1 fathe , 
esponsible for the fine saving D t vet scared. } t owt 
vill always beat the pessimists The United Stat ere SIX 1 
ind evervone will be bus\ Berna Shaw savs Sa wo liot 
stand To change this to an Americanism. it that pessi1 
that American business men do not understand | 
This is the land of optimis ind it behoov: or n the | 
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BOOZE WON’T BOOST! 


| po sv What 1907 Has Done for Our Inter- 


- le cor e 
scot coheed ests, and Hot We View the 
irs¢ were receiver : 
s idently musut Immediate Future. 
Cie which W . 
i hp rien a Gentlemen—In reply to your inquiries, 
: . eiitecee ah ah pines deeb veo neepiaes “What tg07 has done for our interests, 
ing pe. ade ip "we are pleased to say that we have just 
"| ee et ee | vice ay. Closed the most successful year in the 
LR ea, er pprovals and cot AMES RPP mosis ; history of our business, and so far as we 
datory tt een received frot ania. Wthais 1. ' he. , can judge industries as a whole in our 
many men of influence in the trade. Office tory of the stationery business line were generally profitable. 
\ppliances puts its stat f earnest approy yer ent results to the 1 e beer “How we view the immediate future” 
1 the Boost Club rey gp business its is a harder question to answer. It is much 
yirit t traternity it I S tor t wishes 


permeates t] 


ss throughout the cow 





y. S to bring about \« _ 
des l its efforts in tl s 
spect, the magazine ll always teel fre g 
its s ( ing the exces oe add 
‘ ture which ( 
ste ‘ t term tl g 
TOO BUSY TO BE WISE. same icheudiie iikéainne da aaa 
The American typewriter salesman who 1 rgat tied s be ) g 
prone to bewail the hard proposition he . ~ ive b tte! 
up against may derive some food for prohit iit 1) 
ble thought ! llowing letter re pert 
eived by Monat lypewriter Compan) gone ir é 
rom on foreign dealers. It show RB g <pe tions { Bnd 
he problen t ice typewriter salesmen | iring 1907 le mp | | 
ther lands should ke the discontente« 
\merican salesman thanl is lucky stars \ 
portion of t . tte ! follows 
M t our city give 
us answers to the effect that they do not buy 
pe hey no time to amus¢ 
emsel iting the machine; they 
« nly e a little time f: 
, oO. H. L. WERNICKE 
u Fat 1 ind writing t- 
cl } in certain pri 
) e per cent like asking a man “how far he can see 
e 1 : into a grindstone.” We are shaping our 
J ge age affairs along optimistic lines by giving 
ha 5 k epee good service and good value. This plan 
oat wen 3 has carried us through varying condi- 
Is) be wis tions in the past, and we see no reason 
ency, for why it may not do so again. 
ers Piitete es So far as our observation goes, that 
; ae seems to be the temper and spirit of the 
a majority. The facts are that the business 
situation is about normal now; it has 
ya - been above normal for a number of years, 
the « and we should not regard the present as 
bi a misfortune, but the past as a special 
blessing, which in due time will again be 
urs. Sincerely yours, 
_ FOREIGN CONDITIONS. ' O. H. L. Wernicke, 
| Vaily Consular Report issued by th IES J. LA President. 
Yepartment Commerce and Labor con 
r \merican made tvp ; C. J. HALLE SALES CO. 
ed a) s ae We are advised that C. J. Halle, formerly 
se SE She yan tat : the metropolitan manager for the _ Elliott- 
unt oe Se Oe Stat bhi t ! Fisher Company, has formed the C. J. Halle 
erchant n the relative | met t Sales Company, with an address at 171 Broad- 
1 VET, Ren mngton, he . bett { il . ty New York. 
ind other American ma \ complete announcement of this new com- 
1es Phe erchant S Mr. Michael { f St any, its members and plan will be given in 


other issue of this paper. 








58 


Dear Sirs 
Ww holesale 


try, and as 


typewriter 
the 


handling rebuilt 


we wish to say 


cessful year 


for 


have thoroughly 





OFFICE APPLIANCES 


What Has 1907 Done for Us? 


As to 


this 


the tirst firm open 
coun 
that 


only 


exchange in 
to day 
for dealers 
1907 has been a 


During 


only house 


typewriters 


that suc 


very 


us this period w 





which has been working xtremely Ssatistac 
W \W RAMER 

torily In spite of the tact that we have 
added extra men from time to time, we have 
at the present time a rge number of un 
filled orders. While the financial troubles 
have undoubtedly caused a slight falling off 
in our orders, yet the reports from our cus 
tomers show that the loss of confidence 
only temporary, thus causing a mere delay 
orders HHence we feel that when busines 
starts in, as it undoubtedly will early in the 
New Year, the present shortag« m orders 
will soon be eliminated 

Che establishment of wholesal use has 

put mew lite into the rebuilt and second hand 
business \ comparatively short time ag 
all the second hand typewriter exchanges 
any importance were centered in th ire 
cities, and even these were only able to ob 
tain a limited supply f machines Today 
conditions are altogether different, as is pro 
ven by th large number of exchanges that 
have bee nd are being established in hun 
dreds of cities all over the country All of 
these are being run by good, live typewriter 
men, consisting principally of salesmen and 
managers of the old line companies, who ar 
going into the business because thev se¢ 
large future before then 

One of the signs for the bright future 
the rebuilt business is the fact that dealers 
who have previously handled agencies f 
new machines are proving for themselves that 
it is more profitable to handle rebuilt ma 
chines This as been demonstrated to us 
in a number of cases The expenses of run 
ning the agency of a new machine at a smal 
discount have been too large to warrant the 


stablished a re building plant, 


carrying of accounts, and the results ha teen’ Hu Seve is p his | 
been in many cases disastrous. One exampl his finar standing on a better | 
will serve: a new standard machine will cost vided he bsorbed the best £ 
the igent about $65 [This same amount the Na \ssociation rhis S 
would buy approximately two rebuilt ma has bri é s intellect { 
chines on which the profit would be double valves of s secretive nature t 
that of the new machine Besides this doub communin vith each he t 
profit for himself on the same amount of cap ry busines n be put on a bett 
t the dealer can pive his custome! the 
choice of several makes of standard machines 
fact he can give him just what he asks fi 
nd so avoid the loss of time and troubl 
trying to convert him to the special pi 
ticular make of which he, at that time, hay 
ens to hold the agency 
While in a great many cases a new machi 
iy make re side line, we believe deale 
ire waking up to the fact that the rebu 
ichines offer them a wider scope of we 


wn standard machines, and greater profits 
Another factor tn this is the business maz 
vho 1s beginning to realize that a properly 
ebuilt typewriter is practically as good 
ew, and has, within it years of service I 
rs the typewritel companies refused t 
eed the public demand for second hand n 
chines, but at length their hands were forced 
s is imdicated to-day, since nearly all tl 
irge manufacturing companies handle their 
wn rebuilt typewriters 


wholesals 





Our belief that a typewriter con 
pany would be successful has been fully sub 
stantiated by our rapid growth during tl 
past four years, and it ts gratifying to not 
that we have practically filled 95 per cent 
| orders sent to us tor machines o 
makes. Our ability to do this affords t 
dealer in the small town the same opportut 
ity of securing rebuilt machines of standard PRANK W. BAILEY 
makes, as was formerly open only to thos 
the larger cities P Nios PC oes , 
During the past year we hav: pene est ught d developed the g 
thee in London, England, where we } ae , Building = 
omplete stock of all makes 1m first class sivas » ques 
built condition—a fact which is greatly futur 
reciated by our large number of foreign « The 1 lo thing 
pondents This practically solves the ques greatest . ah a ried 
tion, which has long been serious har ww hic P gs as 
p to the foreign trade in typewriters. | in en ee 
ierly customers were compelled to send tte ae 
noney to the United States in advance \ goo 56 mavim ie \ - 
ler to obtain machines, and occasiona hing t t 
vere at the mercy of dealers, who were not You - hime 1 
particular as they might have be ou . . 
xecuting th ders The results were \ va = need 
tisfactory alike to the sender and the t , : P 
hasert, as we have learned from a number point : ET Ge ROS 
Irces To-day all this is eliminate ee 
the toreign buyer can visit our ware speeding 
London, and choose his machine just t] In RB . ‘ ‘ 
thoug he were in New York City static a . 
\W. W. Ramer, President nd ~« every aon 
Wholesale Typewriter | profitable future Wi mak 
108 Duane St... New Yo mante 1 ‘ National cor ail 
, 
Gentleme It S erv kin \ : mn We 
ink of Boston in reviewing t 5 Ss ab om : : 
e past y« 1 the future. We, « t Unit Stat 
Hub olive ; thee w ; a? it Wis rH pv } 
uter end of t poke vay 
enter. which seems t be co1 pose ( : 
izo and St. Louis Chet r v M 
waves which emanate from y ’ t ‘ 
each Boston, and we fancy every part : In res to your juiry ¢ 
the United States t vear 190, s d 
N thinking statior wi deny \ sts . ) 
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NOTICE 


MANUFACTURERS 


Those who have new specialties, appliances, systems or devices for 
use in the modern office, are requested to send details, drawings 


and photo for review, without cost. 


DEALERS 


Those who desire to be placed in communication with the Manu- 
facturers of Modern Office Devices, Supplies and Specialties, may 


have the benefit of our “Information Department” without cost. 


STATIONERS 


Those who have made special displays of manufactured goods, or 
have increased their business with new stores, should send photo- 
graphs for publication without cost. 


SALESMEN 


Those who are making or have made a success of the “Selling 
Game” with the manufacturers or with the dealers, should keep us 
Include your photograph. 





posted as to their achievements. 


PURCHASING AGENTS 


Those in charge of the buying of office commodities for large cor- 
porations or quantity buyers, will be given the benefit of our know- 
ledge covering the eatire office appliance field without cost. 


WRITERS 


Those who have ability to describe situations, places and things, or 
cover the respective lines of office appliances, should send manu- 


scripts for perusal. Accepted copy will be paid for. 


SUBSCRIBERS 


Travelers, Salesmen, Managers, and those who are in a position to 
be interested or assist, will be paid a handsome commission for all 
subscriptions to “Office Appliances.” 


We enter the names of all interested parties for three months 
“trial subscriptions” for 25 cents—anywhere in the world. 








THE OFFICE APPLIANCE COMPANY, Publishers 


303 Dearborn Street, CHICAGO, ILL., U. S. A. 
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ATLANTA OFFICE FURNITURE SHOW. 


Mower-Hobart Company Makes a Display of 
Their Various Agencies With Success. 


Mower 


the office appliance and furm 


Che well known firm of Hobart Co., 


of Atlanta, Ga., 


ture dealers of that city, made a display of 


their wares on December 3d last, running for 
four days, closing the 7th The show was 
called the “Ofhce Appliance and Business Fur 
niture Exposition.” It was one of the most 
successtul shows of its kind that has ever been 
held in the south 

This show was in no wise connected with 


or pertained to the National Business Show of 


the South that is planned for Atlanta some 


time in the spring. but was conducted by the 
lines co\ 
addi 
make 


being the Bur 


local store, making a display of the 


ered by their agency, and with a few 


tional appliances that were influenced to 
exhibit them 
\ddingw Machine ¢ 


Many of the 


a jo} imony 


roughs 


exhibitors express themsel es 


’ , , 
with the crowe 


as being very much ple ised 

attracted, which was especially large during 
the whole entertairment. Something like 2,500 
names were registered during the four days, 


\tlanta 


mpany to con 


and it 1s an 


among them the best business men of 


It is the imtention of the « 


tinue th 


exposition each year 


ticipated that others will be induced to join 


the affai r rather more manutacturers of 
more varies ‘ 2 ads 

Con t! sime page n \ be sé n three view 
i? the s re lu ig ft exposit n, sl ving tl 
genet! iwement the stock 

Some en cture vl made sp 
‘ ] | . epres« tative tt 
this exp ‘ | css tl elves s be 
m ! ‘ with n mun xpel 
if ©X ) Ximun 1 v 
tl " t 
thes tt v ‘ 
ing the « ‘ ! es t v ad 
manut terest ) 
ittrac ‘ t! ility } 
tricts Atlanta er p ts ()} urse 
hey I b 1 pared 1! iny s¢« se wit 
the Nat | Bus ss Shows vhicl ire t 
recognize ttractions r the tr e and the 
larwe buvers ! hice ippliances th | id 


quarters in New York and Chicag 


MOWER-HOBART 
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GILL’S SOUVENIR EDITION. 


The twentieth edition of “Gill's Trade-Help 


Bulletin” for this month ts very strong in its 
make-up and tull of many good ideas for the 
etal stationet This firm located away out 
1 the Pacific coast is mighty close to the 


center of good things tn the matter of whol 


sale bookselling and — stationery Its home 
town of Portland, Oregon, is certainly well off 
to have such a wide awake firm as one t its 
industries 

Che bulletin is tssued to create friends f 


the J. K. Gill and 1s devoted es 


clusively to the 


Company 


interests of the retail stationet 


and \lask: 
to Its 


f the Pacific coast Its columns 


ire pen at all times business friends 


that ideas may be exchanged and trade mat 


ters discussed Che paper is of great help t 


the retailer and its liberal offer should be 


uiled by the dealers everywher« 


DISPLAY AT ATLANTA OFFICE FURN 








THE CLEVELAND BUSINESS SHOW. 
lhe Cle land Show. emb VIN 


ice appli inces, 


Business 


business systems, and 


vertising exposition, will be held the st 
in’ March 
The scop i the show wi be 
larger scale tl 1 the one held oe i 


the departments more generally Spe 


t 

The management has been ‘tmportuned by 
Cleveland people to make important t 
vertising section and the announcemet 1s 
made that particular pains are being 
give it the importance it deserves 

The outlook is very promising 
many inquiries the management has re ed 
covering varicd subjects tne show w 
than reflect best thought and e1 
its promoters The representation 
eastern state will be large. and the \y st 
course, Wl! its share 
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A New Typewriter-Telegraph Machine 


= LE RICITY seems at last to 

| “ha transformed electricity. ‘The 
- tas tf the telegraph kev in New 
Yor vitl uick response of the tele 
raph kev in Chicago is not enough. Th 
electrical mind at one end has not been 
satished with the electrical mind at th 


Nel ( Drie vas too siow. 


too nerve sap 


ping slow-thi ing for the other 
So along comes a transformation—a ma 
chine that tyvpewrites telegrams without 
a recelvel 

for a number of vears there has 
existed in the ranks of the telegraph com 
panies what is known as the “bonus 
evil. his evil was conceived in a cal 


culation to attain the highest possible 
amount of work capable of an operator on 
a heavy trunk line. 
made by the telegraph officials to the 
operators who, although considering the 
great amount of nerve strain, accepted 
readily and to which they have clung 
\n operator working at the 
tension, if he is a first-class 


It was a proposition 


ever since. 

highest nerv« 
man, can send or receive an average of 
eighty ordinary messages an hour. This 
was not done before the bonus system 
But with the stipula- 
tion that he was to handle 30C6 messages 
daily before he could receive a specified 
salarv, came the acceptance on the basis 


was inaugurated 


that he should receive one cent for each 
message he sent or received over that 
number. Alany have averaged over 600 


An Instrument That Turns Out Type- 
Written Telegrams Without the 
Aid of a Receiving Operator 
—The Morse System 


Revolutionized. 
nessages a day, meaning bonus of 
nre< dl yllars 

J. ¢ Harclay, assistant eneral man 
ever of the Western Union in New York, 
said this system was wrong his feat 
ure of the operators’ life was miserable 
ind must be eliminated But with 


change there must come 
and a doing away of grave mistakes by 
reason of the bonus evil. 
So Barclay invented a 
telegraph machine. His machine consists 
of a perforator, transmitter, polar and 
synchronizing relays, better known as 
the “sunflower,” six distributing relays, 
and the typewriter. The perforator is a 
standard typewriter keyboard operated 
by an electric motor. The person manip- 
ulating the machine requires no knowl- 
lge of telegraphy. When a letter is 
struck the character it represents is per 
forated in dots and dashes on a piece of 
tape. At the end of a line where an or 
dinary typewriter carriage must be pulled 
back and braced, two keys respectively 
are struck on the perforating machine 
which place on the tape the characters 
necessary to bring the desired results 


on the typewriter at the receiving end. 


ty pew riter 


ct 





This is supposed to produce an exact 
counterpart of a typewritten message. 

\s the tape is perforated it is taken 
from the machine and passed through 
the transmitter whose speed is governed 
by an attendant and can be regulated at 
will. A governor, much the same as. a 
governor used on engines, regulates the 
flow of the current and keeps the letters 
from “piling”. This is intended to act 
precisely as the judgment of a typewriter 
operator acts who keeps a uniform touch. 
lsut this machine makes the requirements 
that the operator be an expert typist, as 
mistakes cannot be rectified. 

As the tape comes from the perforating 
machine it is placed in the transmitter, 
where needles trace the holes in the paper 
and convey electrical flashes to the re- 
ceiving typewriter at the other end of 
the wire. At the receiving end the only 
attendant is a boy who watches the 
printed messages and inserts’ blank 
paper at the end of each message. 

Characters representing each letter as 
they enter the synchronizing relay on the 
receiving machine, are sent out over the 
distributing relays, all of which are used 
before the armatures manipulating the 
typewriter bars on the printer are 
charged. These signals, blended in the 
set of relays, having then reached their 
final destination in the armature, the let- 
ter is printed and the current escapes. 

As the static performs its function the 
current is discharged. The static greatly 
facilitates, according to the inventor, the 
action of the machine in damp weather, 
and is supposed to work at its best under 
such conditions. 

The Western Union announces the re- 
placement of its bonus wires in Pennsyl- 
vania, where the machine is receiving its 
first trials, by the Barclay system. Two 
sets of these instruments handle the busi- 
ness to New York, two to Chicago, and 
one each to Philadelphia and Buffalo. 





Editor and Publisher Office Appliances: 
My Dear Sir—Once more will I take ad- 
vantage and avail myself of the opportunity 
of the far and wide reaching columns of Of- 
fice Appliances and will ask for your kind in- 
dulgence.. I know of no medium that would 
serve my purpose than Office Appliances. Is 
it a wonder that this publication encircles the 
globe when one takes into consideration how 
thoroughly, fully and minutely Office Appli- 
ances covers the field and in detail? Is it a 
wonder then that the trade, the dealer, the 
commercial traveler cherishes a spot in his 
heart for the publication? So ycu see I could 
not choose anything better than the 
columns of Office Appliances to extend 
to all my friends the trade and customers 
the most sincere thanks for their courtesy and 
generosity to me, and I hereby wish them all 
a very happy and a very properous new year. 
Melville Mundell. 
January 2, 1907. 
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Office Equipment Manufacturers’ Directory 


VERY DEALER, commercial sta 


tioner, salesman and all those in- 


terested in the sale of office sup 
plies, specialties and appliances, will wel 
come the news of the coming of a Direc 
tory, Code Book and Gazetteer. 
Ever since the founder of this publica 
tion first conceived the idea of a trade 


paper covering the office equipment field, 


the departments and features included 
such a book of reference for use of the 
trade has been formulated as indicated 
here. 

When the paper was planned, the need 
of a “list of names” of the manufacturers 
of office supplies, devices and specialties 
was manifest, but up to this time nothing 
we know of has been compiled that might 
be considered authentic and _ reliable 
enough to warrant consideration. 

Three Classifications. 

In addition to the general listing of 
the names of the manufacturers, as shown 
on this page, the directory will include 

listing “by Goods” and by the “Trade 


Code, Book and Gazetteer. 


“Office Appliances” Magazine to Issue a 
Semi-Annual Supplement of Vast 
Importance to the Trade. 


Mark” names, which will include the 
known name of every piece of furniture, 
specialty and office fixture or supplies 
sold. 

In addition to the directory, there will 
be included a “Code Word” for each piece 
ot goods so listed, and the registered 
cable address for the names of the man 
ufacturers, with special instructions to 
the users as to how to use an order by 
code 

The Use of the Code Book. 

he general use of a code book in the 
office appliance trade is limited mostly 
among those manufacturers maintaining 
their own organization or selling under 
branch offices. When this Directory, Code 
Book and Gazetteer is issued, the sub 
scriber will be able to communicate with 
the manufacturer by telegraph, or among 
the ms¢ lves, ordering { goods, ¢ or giving In 


structions, using the code wor! 
a simplified method to be illust: 


explained in the directory. 


For instance: A reader can 
to “Office Appliances” by tel 


follows ‘Applico, Chicag 
bebee Brothers, Melbourne.” 


by referring to the code book 
be found that the code word for 


azine is “Applico,” and undet 
phras« S | 


lassified in the cod 


find the word ““Candor” meaning 
our subscription for five years 


same.” ‘The entire telegram 
properly, would read: 


‘The Office — Com] 


Dearborn Street, Chicago, Ills 


subscription for five years and 





b same 


Bebee Brothers, Melbourne. \ustralia 


With this method it will 
matter for the dealers or othe 
a carload of assorted supplies 
telegraphic code book, in as 


manner as that illustrated ab 


applies to any branch of th 


whether it be a stationer orderi 








[eeoe] OFFICE EQUIPMENT 
MANUFACTURERS’ DIRECTORY, 
CODE BOOK AND GAZETTEER 


Semi-Annual Supplement to 


“Office Appliances”’ 














PRICE.... eee $3.00 

Subscription to “Office Appliance: p .$1.50 

Trade Directory, to Subscriber » bean es . 1.60 
Foreign P ‘ extra 








‘ ‘ ™“ 
( OU @-F Bm § &  H.G 
(1)——List of Manufacturers of Office Appliances, Sup- 
ples and Specialties of every description 
\ Telegraphic Cable Code List of Manufacturers, 
ind a Code Word for each Standard Article of 
Manutacture 


(33) Tables of Weights Measures and Selling Scales, 
for the guidance of Buyers and Sellers of Office 
Goods 

(4)—Rules for Packing, Shipping and Forwarding of 


Commodities by Expres or Freight 
(5)—Useful Information of Value to the Manufacturer, 
Salesman, Jobber, Dealer and Stationer 


(6)—A Ready Reference Hand Book for the Commer- 








cial Stationer and Office Appliance Dealet 
NOTICI Tl 1 aime D he ( 

‘ land put ! " ar ave leir 
ames listed imake a ati Blank service will 
e furnished ap " The s Dire 

y is at the « P ishe a c ‘ 





THE OFFICE APPLIANCE CO., 
33 Dearborn Street azo, Ill., U. S. A. 
TANUAR 1908 
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Manufacturers’ Directory 
and “Code” Lis 


DIRECTORY 


Explanation rhe Teleg ( e Code Word 1 
iddress f each manuf t t while must 
the city The following sel to a ate 
Code Book: W Western I \ A. B. ¢ L: Liebe 
on he 

















—ee Ray oo ey, = Ao co Hitl ind Kelly <A 
lev Ohio Mu ap W 
AMERICAN ‘WRITING MAC HINE CO., 347 Broadway, N 
York ‘ y alig 
BATES MACHINE co... 696 J Ave Brooklyn, N. ¥ 
**Alberos’ Ww 
CARTER'S INK CO., | I . Ave Bostor M 
‘Carterins'’—W 
CHICAGO BINDER & FILE Co > S. Clinton St 
ig Il ‘Mudd W 
CHICAGO po oy tl - RECEIPT BOOK CO., rt 
lls ‘Looleaf’ 
CUSHMAN & DENNISON mre Co., 240 W. 23d St N 
York, N *Plupe Ww 
DAVIS CHAIR co., Mars \ 0 Backrest W 
A. B. DICK hae 161 W Jackson Blwd Chicag I 
Dick 
EATON- HURLBUT PAPER CO., Pittsfield. Mass N 
paper Ww 
FELT & TARRANT MFG. CO S56 N. Paulina St r 
ago, Ills ‘Dorfelt \ I 
Fox SNe Si co Grand Rapids M I 
type _¥. 
GLOBE- WERMICKE co., nati, © Globe W 
HAMMOND ct hae aa CO., 69th St. and E. R., N 
York City, N gk as s 
OSCAR MULLER & 00 2B dway, New York, N. ¥ 
Saxomul’ \ 
—_— PHONOGRAPH co 1O Sth Ave New ¥ 
‘Zymotic’ W 
OFFICE "APPLIANCE co THE 03 Dearborn St 
go. Ills ‘Applic W 
PELOUZ LE A ee & MFG. CO 118 Jackson Blvd ( 
g ll ‘Pelouze WwW 
REMINGTON 5 ea? tee co 27 Broadway N 
c ( N W A: I W 
REOGRAPH ,CO., “a Mur St New York N Y 
t Ww 
SHAW- WALKER CO., Muskeg Mict Shaw ‘ 
SECOR reo co I Cor Wilt N 
York"’ 
WHOLESALE M st | be brain i co 1S Duane St N 
York W 
F. 8. wxnerni CO. Cong st st Mass 
filling \ 
SAM'L C. TATUM CO.. THE, « Innati. oO I 
YAWMAN & ERBE MFG. CO rR ste YN. Y¥ S 
t Ww 














of staples, or 


sortment 


Spe cialtic S 


Usages of Departments. 

‘h 1); ectory, | ie Book and Gazet 
teer will combine many good usages 
among the great army of agents, sales 
men and sales-managers, for among the 
specia ments to be embodied will 
be the Scales, Weights and Measures, 
‘Machine Ages,” Trade Allowances,’ 
‘Stole e Numbers.” and _ such 
oth O1 value to the sales 
nN ale s is usually found 3 
such ‘ } t rerterence ; 

The s he Directory, Code Book 
and Gazetteer will be so convenient 
be key S hand book of reference on 
every desk, and it ll be before each 
and every subscriber as a guide book and 
assistant in no sense will the compila 


tion be ted to the general public or 
user, but will be strictly 
tory.’ 

As a better illustration of the 
departmer ts to be embodied 
rectory, { de Book and Gazetteer. 
following Il comprise some of the list 
ings 

(1) Manufacturers, listed 
ally 


variou 
in this 


alphabeti 


a dealer ordering 


7 
I 


( 


a “Trade Direc 


Di 
the 


publishers are 


pense 1m 
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{2) Manufacturers’ code addresses 


(3) Manufacturers listed under 
“(Jsoods - 

(4) Code words for goods manufac 
eae ] 
tured 

(5) “Trade-Mark” name of goods man 
ufactured 

6) Code book and instructions for use 


(7) Tables of Measures 


/ 


Trade. ) 


Weights and 


(8) “How to Pack and Ship” by freight 
ind express. 


(9) Foreign Trade—How to Order 


How to Ship. 


10) General useful information for the 


trade 


Special Instructions. 


[In the compilation of this directory, the 
to go to considerable ex 


getting together the necessary 


data and completing the departments. 
(hose who are best qualified to assist 
will be sought to make this Directory, 
ode Book and Gazetteer the most com 


plete re ference of its kind ever produced. 


\lanufacturers are requested to send 


us the necessary information required to 
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complete a proper listing of their names, 
addresses and code words. In addition to 
this, we desire the list of “Trade-Mark” 
or trade names of the various goods man- 
ufactured, so that they may be listed ac- 
cordingly. For instance: The Yawman 
& Erbe Mfg. Co. are makers of the 
“Shannon” Letter File. The company 
will be listed under “Letter Files,” and 
the words “Shannon Letter Files” will 
be listed in the alphabetical list of “Trade- 
Mark” names, so that a dealer has the 
choice of two listings to ascertain the 
makers of this file. 

This arrangement will be followed 
throughout the directory. As there is no 
charge to be made for any such listing to 
the actual manufacturers, it is hoped that 
they will assist the publishers in making 
the directory complete, for the benefit of 
the trade. 

The Directory, Code Book and Gazet- 
teer will be sold for the nominal price of 
$3. To all subscribers of “Office Ap- 
pliances” the book will be delivered for 
the sum of $1.50. 

Subscriptions to “Office Appliances” 
will be received at $1.50 (domestic), five 
vears for $5; Canada, add 25c; foreign, 


50¢c. 
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Mishk 
Office 


Galesburg 

Ideal Book 
ceste Mass 

 * Vaneree! 


— Cady Cabinet Co 








| \ddressing Machine Co., The, Buffalo 
\ddressograph (o., The, 232 West 
| caso. | 
Elliott Addressing Machine Co., Be 
P rd A xg Mfg. Co 312 E. 2 
Rapid Addressing Machine Co., 2! 
N i 
: lard Addressing Machine (C 
| York, N. ¥ 
\ ‘ \ >» Machine Co 20 
Me 2 
AUTOGRAPHIC REGISTE 
mit Autographic Register & Suy 
g 4 re ’ ce Register Co 
be Reg ter (« Cincinnati 
\ graphic Register Co 


I k S ympany, St. Joseph, 
I x M f turing Co., Canton 
Modern CI k Co Box 364, Sta 
Sav 178 Devonshire St 
BINDERS, 
H. Ballard, 257 South St 
Ba I Grand Rapids, 
I rett B ler Ce Chicago, 
I Ww e { Cincinnati, O 
feinn ( I Milwaukee, Wis 
\ Tr. Jen! s, Montgomery Bldg 
[cMillan |} k ¢ 101 Franklin St 
Villlam M ( 529 Market St 
ral k B ’ ri 


Paral ler 

Parks B Holder Co 
Plew 

I 


Pittsfield 
Mich 





BANK SUPPLIES 


H 


64 Federal St., 
Laurens, 8 


Ss 


ADDRESSING MACHINES 


I 


& Motter, 2516 Wabash Ave 
neon Ls Leaf Spec. Co 11 
N. ¥ 
ed M. § ms, Philadelphia, Pa 
el ¢ rat C Cincinnat 
M. Volkert & Co., Chicago, III 
bb Stat & Printing C 
p Monroe, Mict 
BLOTTING PAPER. 
‘ The Richmond, \ 
me »., Sth & I ] f 
lard P Mfg. Co Richmond, Va 
P Middletown. O 
BLOTTER HOLDERS 
Mfs The, Bristol, Contr 


M 


Cree Dicks ro 
an r inufact 
Globe-Wernicke 
aie. Wad Welch Folding B 


Dustle 





t I Shafer Co 


Amer i Busines 
| Card I 


thods 


Imperial Me 


pany 


Mosely 
cott-Miller Co., 
iw-W ke Co 


| 
| 
| Automatic C 
| 


L. Shafer, 161 


Hallwood Cash R 





H. D. Phe Ans 





Envelope & Novelty Co., Galesburg, Ill. 
Malling 


Clarke & Bake Co 


Gunn Furniture Co 


Grand Rapids, Mich 


8. 
derson & Co., 86 Reade St., 
Henry Bainbridge 
Brandt Cashier Co 
irkhardt, 204 Ocean Ave. 

ink Rand, 
I 4. Hale Co t 


\ 4. Weeks Mfg. Co., 


Augusta, Ga 
Clarke & Baker Co 
Globe-Wernicke Co 


William Mann Co 


fety Systems Co 


~ 

I 

Standard Index Cs 
I Card Index-Co 
I 


foward L. Wilson Co., 
Century Cash Reg 
| 
| Nati Cash Register Co., Dayton, O. 
Star ( Re 


gister Co 


Word 


uring Co 


| Anso Novelty Co 


BOOK RESTS. 
r, Goshen, Ind. 
Spec. Co., Des Moines, Iowa. 
Cincinnati, O. 


BOOK COVERS. 


Corner Co., 81 Mechanic 8St., Wor 


60 Ann St., New York, N. Y. 
BOOK CASES. 
tattle Creek, Mich 
Canal St., New York, N. Y. 
Ist Ave., Minneapolis, Minn. 
uring Co., Canton, O, 
o., Cincinnati, O. 
Grand Rapids, Mich. 


Lackawanna Ave., Elmira. N. Y. 
ed Co., Grand Rapids, Mich. 


ES. 
2s Brush Co., Milwaukee, Wis. 


CALENDAR 
New York, N. Y 

Co., 99 William St., New York, N. Y. 
Monadnock Bldg., Chicago, Il. 
Jersey City, N. J. 
Boston, Mass 
98 Market St., Chicago, Il. 

161 Market St., Chicago, Il. 
11 Gold St., New York, N. Y 

CARD INDEXES. 
s System Co., Boston, Mass. 
ndex Co., 827 Bleeker St., Utiea, N. Y. 


Canal St., New York 
Cincinnati, O 
Co., Chicago, Tl. 
The, Grand Rapids, Mich 
59 Maiden Lane, N. Y. 
Co., Chicago, Ili 
Indianapolis, Ind 
The, 151 Wabash Ave.. Chicago, Il 
Chicago, Ul 
Philadelphia, Pa. 


Wabash Ave., 
urd Co., 7090 Arch 8St., 


New York, N. Y. 

62 State St., Rochester, N. Y. 
CASH REGISTERS. 

ister Co., Port Huron, Mich 

egister Co., Columbus, O. 


gister Co., Wabash, Ind. 
Trenton, N. J 

CODES. 

274 Wabash Ave., Chicago, Ml 
COUNTERS. 
Counter Co 243 Broadway, New 


Hartford, Conn. 
CLOCKS. 
20th and Wabash Ave., 
Ansonia, Conn 
onla, Conn 


Chicago, Il 
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ROM THE very inception of the 
k National Business Shows—and be 

fore it was even called a “business 
show,” this publication has fostered the 
show spirit and assisted in its best effort 
to advance the shows, and in looking 
over the past we take some pride in point 
ing to the great success these affairs have 
been and have a satisfaction in knowing 
that we assisted—a little at least. 

\s publishers, we have endeavored to 
place the good side of the shows before 
the manufacturers, that they might bene- 
fit from their exhibits and thus continu: 
and perpetuate the show. (ur entire aim 
has been to do for all that which will be 
the best for the most, and in the issuing 
of our Business Show Program we dis 
covered one idea that readily assisted in 
the idea of getting away from the “graft” 
that usually attaches itself to shows and 
“show people.” 

A Show Killer. 

Without exception, each and every ex 
hibitor at the National Business Shows 
in the past and in fact practically every 
show that has entered Madison Square 
Garden in New York, or the Coliseum, in 
Chicago, lends himself to some reported 
sort of so-called “graft” Gn the part of 
either the decorator, the building man 
agement, the sign makers and hangers, 
the carpenter, the electricians, the jan 
itor and even the small “hanger-on” who 
assists you get ready for the exposition 

There is not an exhibitor who has not 
had some complaint to make on this 
score, and with no remedy coming from 
the Business Show Management, for the 
reason that they, themselves, it would 
seem, have been held up to the same dis 
advantage with the many departments 
before they are free and clear themselves, 
and as the Show Management have been 
only “outsiders,” with interests covering 
only a week-at-a-time, they have been 
powerless to make redress or remedy the 
faults through the regular course of 
things 

Conditions Changing. 

It has been the exhibitors’ own fault 
that many of these things have beet 
brought about, as it has been quite dif 
ficult for the Business Show Manag 
ment to make an entire set of exhibitors 
all think the “one wav” on matters of 
show betterment, or their interest has not 
been such as to make them car Im 
provements that have been suggested and 
sought by the Show Management have 
been fought by the exhibitors, and the 
change for the better has been necessar 
ily slow and gradual 

Harry A. Cochrane, the present active 
head of the Business Show Company, has 
endeavored to promote such changes in 
the show that will lead to a more pleas 
ant condition among the exhibitors, and 
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Improving the Business Shows 


Improved Plan for Sale of Space Elim- 
inates “Graft” and Lessens Cost of 
Space—Other Improvements 
Coming. 
one of these changes is the display oft 
goods by the manutacturers in uniform 

booths 
Extra Expenses Eliminated. 

In compelling the exhibitor to pay for 
his booth space at so much a square foot 
and allowing the Show Management 
contract for a Uniform Exhibit for all 
will do more for each exhibitor and will 
eliminate almost completely the oppor 
tunitv for the dozens of avenues for petty 
expenses 

With a uniform decoration and boot! 
display each exhibitor is relieved of the 
trouble of contracting for “denim,” for 
“posts,” for “rail,” for “signs,” for “sign 
hanging,” for “wiring,” for “connecting, 


for “painting” and the dozens of “little 


things’ that vou have had to pay tor in 
addition to vour space. 
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The Acme of Convenience 


IN. THI 


HANDLING OF 


CARBON PAPERS... 


IS FOUND IN 


CARTER’S 














est armen + 


MANUSCRIPT 
COVERS 


WHICH WE PACK 























Carter s Ideal Carbon Papers 


manufacture a line to meet every need and desire of the Carbon use Ke sep our packages i in mind. 


QUALITY UNSURPASSED. 











Hard finish," medium weight, « 


] PROFESSIONAL. 


crisp impressions. Best f 


hary 





bine.» | , trip! ites. etc. 
PE al 

AEARTERS ¢ of work 

~ PROFESSIQ NA 

cameon or 


Bat Laremy i= 
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THE CARTER’S 


BOSTON 


lean carbon ; yields 
oT making duplic ates, 
Desirable for legal and finer grades 


. — 
ae 
Pf i FN 
; — 1 
fp 2TERS ‘ : 
. . } ' 
. 


GOSSAMER. 
Very light weight with superior finish. Adapted 
r making a large number of copies at one operation, 
Best for heavy manifolding and for use on light 


roke machines. 


AUTOCRAT. 


Medium weight, softe: heavi " 
' . Fall eee » Clean as a carbon can be—does not smootch. 
tt above. Grves fuller impr d _ , } P 
» curahiiin Best f » Vears longer than any other. Use where quality 
“GRTERS” pe 
fiilocral 
FAERIE QUEENE. eames 
: : ple ait 
Lighest and slickest | writer ‘Wal ra . : : . . 
a ery iced v We also manufacture Full Typewriter, Copyable, 
n cop ‘ -yver proauced . “ ca 
evenly and -leds loner the hee tial tograph and Billing Carbons, all in best grades; 
acm nc a so paper for pen and pencil use. 


INK COMPANY 


NEW YORK 





CHICAGO 
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.Carter’s Rebate Earning Plan.. 


FOR SELLING 








IDEAL RIBBONS and CARBONS 





IS MEETING WITH 





Universal Success ! | 


€ lt will pay you to drop 


a line and let us explain tl 


CABINETS 


, . details. 
@ For the storage and display of | 


Carter's Ideal Carbon Papers 9 
and Ribbons, we include with a 
suitable initial order. one of the a | 

u li offer irge opportunities 
cabinets here depicted. The dif- | | 

live dealers to increase their profits 





ferent s1zes shown, illustrate the ; 
by pushing our superior line of 


wie : DOUBLE SECTIUN sed—showing both dé s close 
possibility of the cabinet growth  (Capscity: 8 Dos. Rivdons, 50 Boxes Carbon and Supplies | 
with every increase in the sale of our Ribbons and Ribbons and Carbons. | 


Carbons. 





@ The Cabinets are handsome quartered oak, and 


will form an attractive addition to any store equipment. 


@ We also supply an outfit of signs and advertising 
matter, with dealer's imprint, consisting of — blotters, 


circulars, coupon books. etc. 


Carter’s Ideal Typewriter Ribbons 


ARE RECOGNIZED AS THE STANDARD 








AND THE BEST FOR ALL STYLES Ol! 





TYPEWRITER WORK 
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siderable to many 
of the exhibitors—the show managem« 

heir praises sung for a long 
nanufacturers a 


preciate the saving and the 


p 
general good 


his uniform display will make—both for 


( oc] ooks and t show in gen 
) he show sargey. A plan is under way 
Merit vs. Dollar. make the public pay their way into the 
In the compulsory uniform plan for the 570%; and the show management wil 
decorations the show management had en have more JPhe venue to spend in 
pon a plan that will make the busi wspaper advertising and other pul 
ness shows a place where a manufacturer ad ra . bett ttend ‘ 
will be able to exhibit his wares or com ight kind Of peopt 
modities among his competitors, strictly By making the public pay admissi mn 
upon their merit and not 1 booth that mgr. wegnecie ngpeeg — se 
is overshadowed by others, giving the im e of the space, and ic iS anvicipacce 
pression to the ublic that naturally the ‘[4¢, commencing with the next New 
goods must necessarily overhadow. Ther York show, this plan will be fo 
are many worthy tools of business that ant 
are exh ibited at the Buiness Shows and With the coming Chicago show thi 
the exhibit made in a comparatively small kets will be distributed to the exhib 
booth and with unpretentious decoratiot 5 On « basis of five every squar 
that really equalled the “big fellow” with oot, and these good for any day during 
the “million dollar’ drawing account for exposition, thus no repetition made of 
expenses who made an elaborate exhibit fault ple last year. ote 
and impressed the public with its great In addition, as stated elsewhere, a new 
ness. ; an of ticket is to be issued that will not 
With the uniform exhibit, all com ne serve as a “pass” but will indicat 
panies will be on an equal footing, as re the exhibitor the actual names and ad 
gards exhibits, and it will result in the esses of the attendance and serv 
public examining the machines’ mor | list after the sh 
closely to ascertain “which is really th« Uhe new plan will cost the exhibitor 
best machine”—mechanically, instead of s, for the amount of the charge will not 
forming an “outside” opinion. be made until after the tickets have been 
A’ “Square Deal” for All. d. 
With the uniform display of goods Suggestions on Tickets. 
will be the most important change ever he manufacturers in former shows 
nstituted in the Business Shows, and one re given a rather free supply of tickets 
that will tend to make the exhibiting a by the show management, and as a result 
‘square dea!” for all. manufacturers were free in their dis- 
WI hatever benefits may be. secured ution among their friends. [fr he 


from this plan, and other improvements 
that are to be involved, to the show as a_ wi 
whole, the individual hibitor will reap 
his portion thereof, and there will be 
mu ch praise from the public alone that 


rations, who are 
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Change in Tickets. 


With the coming Chicago Show there 


a plan instituted to make a chang« 


he ticket distribution, which will benefit 


t two shows this fault was rem: 
amount of tickets handed 
even with that the receipt 


a lesser 
und, but 


the purchasing agents of large cor 


05 


managers, of say half a dozen tickets, 
soon put into the purchasing agents 
hands several hundred tickets, which in 
turn “became cheap,” and as a result 
were “handed around the office” to the 
detriment of the show, for the cheap clerk 
of “no account” and all his relatives was 
induced to “take in the show” because 
1e had nothing better to do. 

It is suggested by the publishers that 
the manufacturers and their sales man- 
agers be not so free with the distribution 
of tickets in the future, but that they 
write to the various purchasing agents 
asking them to name the number of 
tickets that they can use—informing 
them that tickets are scarce and that only 
the interested people of the office are 
sought. 

Chicago Successful Show. 

Thirty days in advance of the opening 
of the coming show in Chicago there is 
more actual space sold for the exposition 
in 1908 than there was for the same show 
last year, which would indicate that 1908 
would surpass former shows, and from an 
actual examination of the space sold and 
that held in reserve under option for 
others, the 1908 show will be the biggest, 
most varied and successful exposition of 
business appliances, devices and supplies 
that has ever been given by the National 
Business Show Company. 

The management of the show are now 
in Chicago and have headquarters in the 
Plymouth Building, 303 Dearborn street. 
Mr. A. L. Feirlein, the company’s busi- 
ness manager, an experienced office ap- 
pliance worker and well known in and 
to the entire trade, is engaged in looking 
after the interests of Mr. Cochrane and 
the Business Show. 

Long may they live—The Business 
Shows and our friends. 

Meet us there—booths Nos. 20 and 34, 
main floor. 


Tr pewwrlter Contests at the Destin Show 


A 


SOL LOWING tl line of usual cus 
} tom, and during the coming Na 
tional Business Show in the Coli 
seum, Chicago, opening on February |! 
ext, the be three events for typ: 
ter operators, on: which will be for 
the championship of America, wtih the 
former champion not entering, and this 
eded by two preliminaries, one of 


h is to be known as the “Novice” 


operators who have nevert 


‘ontested in any of the profession 
SW ( he entries. 
Ss the irpose of the management 
Busine Show t ncourage as many 
new operators to take part in these af 
fairs { ) he professiona 
fi and with th 
' e vriter iT) 
( ig l be he yn Tuesday eve 
I 4, at & k, asa “Ni 
nt = 7 f ifecs arift ‘ 
tr rs rtter 


Novice and Professional Event in 
Which a New Field of Operators 
Is to Be Developed. 


Open to Novices. 


74 . i 1 | . ‘ 7 
Ovice event Wl ¢ CT] CTO all CX 
] . } " ntar ] + 
S ¢ \ © have 
1 1 - 
T110na } ( t | t 
a t 1 tests | Ps if { ‘ 
1 
ss Show Con 
t 7 
i 1? t 
~ - ‘ ] ‘~ | ~ 
é hre 4 ? 
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Talent. 


rT 


ing the best record according to the rules 
will be entitled to enter the final event 

1 Thursday evening, February 6. Thus 
with the three winners from the novice 
event and the eight winners from the pre- 
liminary there shall be eleven entries all 
told in the contest for the Championship 
yf America. 

There will be no prizes for those who 
make records in the preliminary fifteen 
minute trial, but the prizes of cash in the 
\merican championship contest will be 
$100 first prize and $50 second prize. 

A Perpetual Prize. 

Following the course pursued for the 
International championship there will 
most likely be presented a perpetual prize 
or trophy, which the winner of the 
\merican championship shall retain in 
his or her possession so long as they 
maintain the title to the championship, 
to be reverted to the succeeding winners 
n future years. 
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Office Salesmanship 


HE ART of office salesmanship has 
been making wonderful advance- 
ment in the last year or two. 

Not long ago forty dollars a week was 
the maximum any business house would 
pay for a correspondent. But the other 
<lays the sales manager of one of the big- 
gest neswpaper advertising agencies in 
America was in Chicago in search of a 
correspondent. He said he was willing 
to pay as high as $125 a week if he could 
find a man who was worth it, but as he 
did not expect to be able to find such a 
man he would take at lower salary any 
man of real ability and give several 
months to training him up to the re 
quired point. 

One of the largest mail-order houses 
would pay any salary a correspondent 
was worth, however high, if they could 
find a man capable of organizing their 
correspondence force and making it a 
business getter. I could tell of half a 
dozen other applications from equally 
prominent business institutions. 

The history of personal successes in 
this line is also surprising. Three years 
ago a young man of nineteen came to 
Chicago and took a position at ten dollars 
a week. He had been in the office of a 
very successful patent medicine adver 
tiser and had learned that advertiser's 
persuasive style. 

Within six months he had an offer of a 
position in Massachusetts at forty dollars 
a week. He was afraid to go out on un 
tried seas, however, until he had more ex- 
perience, and stayed in his old place at 
$20 per week. In a few months another 
offer came, and his salary was advanced 
to $30 a week. Last spring he was of- 
fered the position of advertising manager 
of a company putting out a very success- 
ful office machine, but he had received 
$4,000 last year, and was offered $5,000 
this year by the young corporation 
whose success he has had an important 
part in making. 

And this man is barely twenty-three 
years old . 

Office salesmanship is now an art 
worth learning. 

When one considers that there is 
scarcely a manufacturing institution in 
this country whose mail orders do not 
exceed those of any three salesmen, and 
thinks of the boundless power of the one 
man in the office who can sell goods by 
letters that can be duplicated a million 
times, one is forced to admit that the of 
fice salesman has a good chance of being 
the King Salesman of the future 


‘ ¥ 7 x ~* 


Let us see what an office salesman is 


He is not a mere letter writer. 


He is not the average advertising man 


A New Art—In Which Few Excel and 
the Most of Us “Poor Order Takers.”’ 
From “The Business Philosopher.” 
He is not even the general office man 

ager. 

He is rather the man who can use all 
these as the means of selling goods to 
thousands of customers hundreds and 
thousands of miles away, whom he has 
never seen and never will see, but whos: 
heart of hearts he must read like a book. 

For the highest success he must be a 
business man with the imagination of a 


creat writer. 

[he average advertising man is only 
half an office salesman. He writes displa) 
copy for magazines and newspapers. Oc 
casionally he writes a soliciting or tollow 
up letter, and now and then a booklet or 
catalogue. 

What he understands is type, display, 
catch-phrases, mediums and the ways of 
advertising agents. 

That is good; but below all that is the 
ability to read the heart of a man you 
have never seen, and talk to him on paper 
as if he were sitting in the chair beside 
your desk. 

There are two immense difficulties 
here 

How can you study and know a man 
you have never seen and cannot see 

How can vou produce in two hundred 
words an impression such as the personal 
salesman requires two thousand words 
for? Or how can you induce a common 
man to read two thousand words when 
printed in small type as a booklet or cir 
cular? 

These are the two fundamental r 
quirements for success as an office sales 
man, and they are things that must be 
learned either from the man who knows, 
or from bitter experience. The latter is 
a terrible road to travel 

And now let me tell you some of the 
particular things that an office salesman 
must do. 

He must be able to write English that 
will warm and cheer the heart. 

He must also be able to write English 
so terse and intense that it will go into 
the inner sanctum of the biggest, busiest 
man in the country, where no persona 


1 


salesman can possibly hope to enter, and 
eet attention and consideration. 

But above all he must know how to 
find out what people want when he has 
never seen them and cannot possibly talk 


with them, and they will not voluntarily 
tell him anything I sometimes think 


that is the hardest task of all 


17 


| 
} 


\nd to accomplish tl 


must know type as well as the advertis- 


9 
rese thi Ss 


ing man; 


He must understand the art of print 


dress—the color and harmony of paper, 
type and ink; 
It is essential that he should under- 
stand the art of educating an office force; 
He should be a specialist on cost sys 
tems, and know how to save the huge ad 


rT) 
on; 


\nd finally he must respect and com- 
prehend the outside salesman, enfolding 
him in a sympathetic and appreciative 
heart; for he must use the outside sales 
man to find out the things he must know 
in order to be even partially successful, 
and to do things the office salesman can 
not even hope to accomplish 


i » . 


Only a tew big businesses can support 
an advertising manager, who must write 
or be idle. And a business with twenty 
five outside salesmen will require but one 
office salesman. But in thousands of small 
er businesses, long before any outside 
salesman can be employed, there will 
place for an office salesman who will be 
at once office manager, advertising man, 
and—something more, namely, the man 
who is able to bring the business in and 
who is in a position to bring in more 
business than any half dozen outside 


he al 
1 


salesmen 


Where will the office salesman of the 
future come from? 
1 
| 


from among 


First of all and above a 
the outside salesmen, who have the ad 
antage of understanding their custom 
ers, understanding conditions, and un 
derstanding the science of salesmanship, 
which is just as essential to tl 
salesman as to any other. 

\nd among the outside salesmen they 
will be the quiet men, the clean men, th 
studious men, the men willing 
and above all the men endowed wit! 
well-trained imagination. 

For such the new field offers 


nossibilitie S 


REMINGTON TYPEWRITER BONUS. 


The tent f-yearly bonus pay: 
Remingtor lypewrit factory W t 
Seamans & Benedict, Ilion, N. Y 
Dec. 24, 1907. More than $130,000 
been distributed in this way to the 
ficient of the employes who have 

et t positions for ten y i 
more. In t factory hall t 
S13. 800 1 was distributed among 22 
lected workmen. including 2 thirt 
twenty 40 ¢ ty 84 
ear 137 t Ff I 

The « S nd pri S 
rs don rit ; ] 
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The Value of Illustrations in Advertising 


HE OBJECT of all illustration is to 
get the prospective buyer’s atten- 
tion. The advertisements that fail 
can generally be put down as lacking in 
this one thing; not so much in the num- 
ber of illustrations or the scope of them, 
The illustration 
the article it 


but in their pertinency. 
must the merit of 
illustrates. 

This initial attention is attained by get- 
ting at the mind of the reader through 
his feelings or his sense of values. The 
illustration should the device, for 
example, performing some valuable serv- 
ice. This will at once command the read- 


get to 


show 


er's attention. Characteristcs excite this 
attention and are often employed for just 
such a purpose. The illustration should 
fill the place of the long drawn out de- 
scription, which is.too often a mere space 


filler. Whatever “selling talk” there is 
about the advertisement should be clear 
and brief. It is an argument and the 


point must be quickly reached. The illus- 
tration gets the attention and the printed 
matter the conviction. 


Separate All Features. 
Many advertisements lose much of 
their force because they do not keep all 
the features separate. Confusion always 


Selling 


“HE NEW YEAR §sshould bring 
‘| many novel things to the attention 
of business men. It will unques- 
tionably bring reformation in some things. 
And to one phase of business that atten 
tion should ever be uppermost is that of 
window display. It can safely be assert 
ed that seven-tenths of women shoppers 
would not go down town with the regu 
larity that is constantly showing itself, if 
expect to see something new 
That is to 


Ww display were not thought 


they did not 


or pleasing in the windows. 


say, if wind 


so much of as respects uniqueness and 


| 
novelty, won 


} 1en would not have their at 


tention brought to the novelties, and 
] 


therefore 


ould not be looking for them 


Where Objects and Mind Meet. 


t rhy ' 
masse _ 
pial WY 1 


ttracted, primarily, 


ultiplicity of objects. This is so 
( thing es not please an 
it accords with his me 
Just as the mind is capabl 
any impressions, just 


snou there e Many opiects to impress 


shop in 


results from jumbling things together. 
One will often see the heading of an ad- 
vertisement containing the cut of an arti- 
cle advertised and at the same time some 
chief feature of the device printed right 
over the illustration, making both indis- 
tinct. If the copy writer does not know 
what to place in the space, it is much bet- 
ter to leave it blank. White space is 
preferable to matter with no selling life 
in it. 

Copy writers make the mistake of put- 
ting much matter in the copy. It 
must be remembered that the prospective 
buyer will not think the article does not 
possess a quality simply because it 1s not 
mentioned. If the copy is properly writ- 
ten it will induce in the mind of the pros- 
pect the desire to investigate the device, 
which is the highest result to be attained. 
lf the salesman cannot then get the pros- 
pect’s name on the “dotted line” there is 
something wrong. 


Where the Artist’s Skill Figures. 

The artist’s work must be correct in 
the illustration or it will destroy the con- 
fidence of the prospective buyer. If he 
sees in the picture some incongruous re- 
lation he will discredit the entire adver- 
tisement. There are many technical mat 
ters in the illustration of a device which 
would not be detected by the eye of the 


Goods From the 


of the large cities that has carried most 
effective window displays. ‘The hats are 
arranged on moving pegs. There are as 
many different kinds of hats as there are 
different kinds of people; some for the 
quiet, dignified woman, some for the gay, 
dashing one. Each hat revolves continu- 
ally on its peg, in order that the hat in 
all its beauty may be seen by the spec- 
tator. Now, supposing one kind of hat 
were exhibited only. How long would it 


too 


take for the right person—the one on 
whom this hat would be most becom- 
ing—to pass by, as against the many? 


Therefore, multiplicity of objects meets 
multiplicity of ideas or images. 

Many stores induce interest by appeal 
ing to the instincts of the people. ‘lhe 
display shows a child or animal which 1s 
generally supposed to appeal to the nat- 


ural instincts of man. Around this cen- 
figure may be developed the display 
desired in making the arrangement a har- 

nonious whole. Care is exercised 11 
g up the display card, since it must 
pply the remainder of the story not 
by the objects in the window he 
yiten is left incomplete in its detail 
igination may have something 

This in turn enhances 

+] 1 
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4 . 


novice. But the trained man sees a break 
instantly and it is like a discord to the 
ear of the trained musician. Recently an 
advertisement appeared in a magazine of 
an engine with a throttle valve turned to 
the wrong side of a steam pipe. An en- 
gineer at once noticed this and immedi- 
ately lost all confidence in the engine. 


Good Photography Most Essential. 


Every element in the design should 
emphasize the strong points. The photo- 
graph, on account of high lights, may 
make the least important things the most 
important. For this reason all photo- 
graphs should be inspected carefully to 
determine if they will bring out strongly 
the features desired for emphasis. When 
it is found that this cannot be done, the 
photographs should be retouched. 

One of the greatest values of the illus- 
tration lies in the fact that it leaves the 
context free for the selling talk. Many 
pieces of copy fall down because the sell- 
ing talk is not convincing. It should get 
at the meat of the matter at once in the 
simplest words possible. Every sentence 
should ring a bell in the reader’s brain. 
It ought to make him say, “Yes, that’s 
my trouble; that’s just what I’ve been 
looking for.” The best selling talk points 
out the leading characteristics in such a 
way that the others are implied. 


Window 


Variety a Determining Factor. 

The successful window displayer does 
not use features beyond the point of ex- 
citing curiosity, which frequently de- 
tracts from the goods. He will not spoil 
his display by hanging up show bills and 
other advertising matter that has no re- 
lation to the line on exhibition. Nor will 
he display too many kinds of goods; be- 
cause then the public would feel that the 
store was trying to show all it had. This 
is always confusing to the eye. 

The same style of trimming should not 
be continued until the public tires of it. 
Variety is most essential. People like to 
see something just a little different. The 
window should have life—almost speak 
to the onlooker; sort of a message. 

The display should be seasonable. 
There are some utilities which are in the 
public eye more than others, and the ex- 
tra advertising they get, together with 
the publicity you are responsible for, 
should enable you to sell the goods with 
greater ease. The background of the win- 
dow must be constructed in such a way 
as to show off the goods; it should be 
pleasing and fuse with the higher qual- 
ity of the articles. 

All this creates desire and desire gen- 
erally makes the purchase. 
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Among the many striking developments of 


the typewriter business, which has sprung up, 


and become almost abnormal in its growth is 
that of the rebuilt typewriter business. Not 
only has it spread throughout the length and 
breadth of the United States and Canada, but 
it has extended to England and her colonies 
About 12 months ago the Wholesale Typ« 
writer Co. of 108-110 Duane street, New York 
City, completed arrangements for opening 
branch office in London. They chose as the 
headquarters some suitable premises at Bri 
Sanctuary, Westminster, London, S. W., where 
they sold their rebuilt typewriters. From its 
very inception the venture was a success, and 


; 


today the business is on such a firm foun: 
tion that it not only deserves success, bu 
commands it 

The view of the premises occupied in Lon 
don, and shown in this issue, will give a fair 


idea of the size and extent of the buildings 
They are situated beneath “Big Ben,” the huge 
clock which fills the tower f the houses of 
Parliament, and whose resonat mes reve! 
berate throughout the city Close by 1s the 
historical Westminster Abbey, and not far dis- 
tant flows the Thames The building itself is 
called the Sanctuary, and was formerly occu- 
pied by the old Nationdl Society School, and 
was built in 1805. It is conveniently situated 
at the foot of Victoria street, and has a front 
age on Broad Sanctuary of 285 feet and a 
frontage on Little George street of 184 feet 


In the center of the building is a very large, 
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The Wholesale Typewriter Company in London 


ed show room, where is usually kept 
»f 1000 or more typewriters 

the right hand side of the 
the shipping department in the rear 
i full load can drive into the 
ugh the front completely 


machine and repair shop 


upies the first p 
rebuilt typewriter trade in | 
Lambie, the general man: 


erior that they 


They also continue to deliver to 


and also by handling 


1 wherever it is possible 


1 arrangements 




















give through shipments from New York to 
destination in Europe 

There is probably no one in the rebu ind 
second hand typewriter trade who has de 
voted so much time to please their customers 
in matters of apparently small detail as tl 
Wholesale Typewriter Co. have, and b se 
they have looked after the best interests of 
their clients in these details as well as the 
more important features they are fast be 

g closely affiliated with the best class 
typewriter dealers in Great Britain and Eu 
rope. 

W hil eems ft be il 1 

mong s§ the trade to repres 
chines that imply repaired, as rebuilt t 
Wholesale Typewriter ( guard against this 

tirely, 1 | ut su statements the 

iy make in this respect by actual 

The bu ss show is under the 

nagement f Mr J I Lambie, \v nas 
id avery w experience in the export trade 
nd who is president of the Anglo-American 
Distributing Syndicate of New York and Lon 
don. Mr. R. Parker Drake is manager of the 
London off ind his long experience in 
America as ld manager for several of the 


irge typewriter companies makes him par- 
ticularly well qualified to understand and han 
dle the European market 

It is confidently expected that with another 
year’s work the business will extend still 
further, taking in much of the business that is 
now being done by concerns of less responsi 


bility. 
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A New Combination Calculating Machine 


matics called “calculus.” It is the 
stumbling block of every college student 
If he finally passes it in his examinations 
he considers himself lucky. It is hard, 
very hard. One can imagine, therefore, 
what immense mathematical calculations 
must be involved in its study. 


RETTY NEARLY « very person 1s 
familiar with that branch of mathe 
] 


In Cleveland, Ohio, there is a mechan- 
ical device also called “Calculus.” It is 
the invention of A. S. Dennis, the inven 
tor of the Jewett typewriter. This me- 
chanical calculus aims to solve as hard 
and difficult problems involved in arith- 
metical processes as are encountered in 
the theoretical calculus. It reduces to a 
practical working basis, not just the sam« 
but pretty much similar to, the principles 
found in the mathematical treatise. 

Mr. Dennis declares that his machine 
will multiply 1,123,456,789 by 122,324, in 
just twelve seconds his is an arith 
metical feat, to be sure. In the same de 
gree, it adds, subtracts, and divides, and 
typewrites. He says this machine is the 
first to combine all four processes in ad- 
dition to typewriting. He has just fin- 
ished his working model which is in daily 
operation. It is the result of ten years 
experimenting with calculating machines. 
Mr. Dennis invented, it will be recalled, 
the National Adding machine in 1890 and 
a multiplication machine a few years 
later. But he wanted to go further than 
this. 

In appearance the machine resembles 
the average adding device which is to be 
found in all large offices. The illustration 
accompanying this article shows the ma- 
chine attached to an L. C. Smith & Bros. 
typewriter on an ordinary desk and cab 
inet table. It can be equipped with any 
typewriter. There is a special device for 
transferring figures from the keyboard 
of the typew riter to the keyboard of the 
machine. Of course, the machine accom 
plishes all the arithmetical processes it- 
self, entirely independent of the type- 
writer, but the typewriter enables it to 
write along with the figuration or mathe- 
matical calculation, combining two func 
tions. On this one point the inventor 
seems to have struck a responsive chord; 
for there are many calculating machines 


on the market at the present time, but 
only a very few that combine these two 
propositions. Thus, the typewriter at- 


tachment makes the “Calculus” more val- 
vider working basis 
1 on adding ma 
chines and the result is obtained in- 
Stantly, but it is not possible to write 
anything pposite the amounts listed. 
nis machine, however, this 
can be done, the amounts can be added 
and the sum total copied on the paper 
The total of the amounts written on the 


An Invention by Which Arithmetical Proc- 


esses and Typewriter Features 
Are Joined. 


1 


typewriter shows itself in the machine 
and simply has to be transferred on the 
typewriter again. In making this trans- 
fer it is impossible to make a mistake, 





THE “CALCULUS 


according to the inventor, for, as he says, 
the machine does not clear itself unless 
the figures are copied correctly. 

Mr. Dennis states that this work, as 
well as cross feature additions, has never 
before been accomplished alone by a ma 
chine supposing to perform such fun¢ 


tions. In this latter process the claim 
is made that the machine excels. It ob- 
tains the results for each addition, and 
then a grand total, in a very short time. 

Further experimenting will perhaps 
show that different devices can be added 
to make the combination feature more 
general in its working. The inventor is 
at work on these and promises to have 
them ready before the machine is placed 
for the market. 





A trade paper circulation comes chiefly 
from the intimacy of its editors to the trade 
covered. Office Appliances is edited by 
those who know their trade. 





Commencing January, 1908, the second 
class privilege of the Post Office Depart- 
ment cuts down the “sample privilege” to 
10 per cent of a paper’s paid subscription 
list. Advertisers seeking honest returns 
for their money should see to it that they 
receive what they pay for. Office Appli- 


ances has proved its worth. 
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THE SUMMUS ADDING MACHINE. 

Once more the Germans have invaded the 
adding machine field, and have sent us a ma 
chine called the Summus. The machine 1s 
about 12 inches square, and 3 inches high, and 
is constructed entirely of metal. It has an 
adding capacity of 199,999,999. It has only 11 
moving parts, of the highest grade material, 
and has no cogs or chains It adds two « 
umns at a time by one movement. While the 
frame is square the dials are round, and con 
sist of four circular discs bearing figures. On 
the outside of the four circular discs is a larger 
semi-circle bearing figures from 1 to 100. The 
lever as will be seen from the illustration has 
five buttons or keys. By pressing the outside 
button, it depresses a lever which engages in 
a rack on the circumference of the dial cover 
ing cents. To write 68 cents one has but t 
move the lever to 68 on the outer scale, and 
then move back to zero, and 68 will be reets 
tered on the total dial on the top left hand 
side of the machine All figures in the cent; 
columns are added first in this way. and wit! 
a little practice it can be done very quick 


The releasing button (the lower one of t 
five on the lever) is then touched, and this re 
leases the cent rack. One touch of the next 
button engages the rack on the dial of 1 
and units in dollars, and by moving the lever 


to any desired two numbers, and pushi: 
back to zero again, registration is duly made 
Thousands and hundreds are added in the 
same manner on the third dial, and two still 
higher numbers on the inside dial. Provi 

is made for correcting errors, and for bringing 
the dials quickly back to zero to start new 
additions. The total weight of the machine is 
only 10 pounds, and the cost is $50. The ma 
chine is made in Dresden, Germany, and is 
being sold in this country by the Summus 
\dding Machine Co., of 265 Broadway. New 
York. The machine is certainly very simple 
in Operation, and appears to be most accuraté 
The sales so far have been most encouraging. 
and no doubt it will be successful in the fic 
where a moderately cheap, reliable, yet fairly 
rapid adding machine is needed . 
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A MOST USEFUL DEVICE. 

‘The Ever Ready Duplicator” as shown in 
the ac« ompanying cut 1s a most convenient de- 
vice for making a multiple of copies of writ- 
ings, drawings, maps, no 
tices, specifications, and, 
in fact, any design what 
ever. It does away witl 
costly apparatus, ink roll- 
ers or other attachments 
that oftentimes get out of 
order. 


[he features of wash 





' 


ing, cleaning, remelting, 
and so forth are elim 


inated Each sheet can be used several 
mes which is a valuable quality. 
It is quite simple in its mechanism; it 1s 
ndy and rapid and makes a great number of 
pies from one original—typewritten as well 
s pen work. The cut of the duplicator shown 
ere is a neat tablet containing five prepared 
heets. It is in two regular sizes: 6 by 9 
hes and 8% by 11 inches. Special sizes are 
le to order Che first is note size and th: 
econd letter size 
t 


; made by the Portable Copying Sl 
Cor ny of St. Lous 


A VISIBLE TYPEWRITER FROM ILION. 
Model Now Completed Showing Several New 
Features. 

\. G. Snyder, of 22 John street, Ilion, New 
York, is the inventor of a new visible writing 
typewriter, which he anticipates putting on 
the market within a short time 

Mr. Snyder believes that he has produced a 
typewriter far in advance of anything hereto 

re manufactured, and among the points of 
superiority he names a new escapement, new 
tabulator, new shift key, and a new system tor 
shifting the carriage 

[hese improvements prevent the typebars 
from colliding in fast writing, and the machine 
will print clear without blurring the charac 
ters The new shifting device prevents the 
printing of character below the line 

Mr. Snyder has no company formed at this 





THE SUMMUS 





time, but is desirous of meeting t vho 
might be interested. 


SOME FIGURES ON THE AUTOMATIC 
TYPEWRITER PAY STATION. 


In the December number of Ofh \ppli 
ances a page of descriptive matter was de 
voted to the Automatic Typewriter P Sta 
tion, an invention of Harry Bates, manager 
if the Albany. N. Y., branch of the Smith Pre 
mier company Since that issue tl : 
been deduced set of facts that go t how 
the utility and earning power of tl levice 
This is particularly apropos of the f 
ing National Business Show, t b eld at 
the Col Chicag Feb ] 8 
The automatic pay station will be 
detail The interest of typewrit men and 
users is ly so great as t t the 
prominent | e the device will ta 
show. 

In an t service test t 
first ten days in service) Typ¢ St 
tion No. 1 took in $8.60 instead of t $3 fis 
ured on at the rate of thirty cents a I 
this period the rental of the machi t $3 
month, Su vs excluded, amount to $1.15 
while the stenographer who dusts t I 
chine, etc., was paid 25 per cent t 
earnings of the machine, or $2.15 t f 
$3 30 actual expense This leaves reg ss 
profit of $8.60 and a net profit of $5.30. A l 
the figures connection with thi 
are based on a straight incomé t thirty 


cents a dav. it will be seen that the straight 
h 


income is been nearly three ti the 


amount figured upon, while the actual net in 
come is nearly twice what had been figured 
upon as merely the taking power of the ma- 
chine The net income has thus exceeded 
what was expected of the machine by nearly 
three times the amount. 

One thousand typewriters and dey pur- 
chased at $38 each ($35 for the machine and 
$3 for the de vice) would entail a first st of 
$38,000 if purchased outright, the int st on 
which for a vear would be $2,280. This 


vestment would realize a profit « 
over the interest on the amount invest The 
7 ld 


income for one year would repres 
per cent on the entire original 11 tment 
This would pay the entire original tment 
leaving the 1,000 machines on har t the 
end of the first year and represent no it 
vestment whatever, and having eart luring 
this same period of time $71,500 i: KceSss 
The second year the profit would be $109,500 
without taking into considerati 
itable growth in popularity and the co: uent 
increase in the receipts of the n 

It would not be necessary f 
the market for even 1,000 macl 
$38, since ny typewriter ld 
gladly furnish ther it greatly redu | rates 
owing to the dvertising its 1 I vould 
receive, the more esp¢ ly t 
nteed t ‘ devis 1 1 
their 1 f 1 né \ l t y 
vould se 

n ex } the} ' liact 
entir Sioot d ‘ 
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VISIBLE TYPEWRITER WITH INVIS- 
IBLE FUNDS. 


Kenosha Bondhclders Find that their Claims 
are Not to Be Preferred. 


Wis., Dec 20 Kenosha creditors 
Visible Typewriter Company, who had 
1 the notes of the company in pay 


ment for their claims and with the under 
] ] to be secured 


by a bond issue, may not share any better 
than the general creditors of the company 
when 1 ement of the estate of the 
bankrupt has been adjudicated by the United 
St 

Letters 1 1 by the reditors of the 
defunct mpany indicate that the security of 
these claims will be contested in court, as at 
torneys representing the trustees in bank 
iptcy, Carroll Atwood, have claimed that all 


the bonds issued and delivered are void and 
they will seek t have these bonds cancelled 


in a suit which is to be instituted in a short 
time. The suit is to be brought by the trus- 
tee on behalf of the estate of the bankrupt 
and the benefit of the creditors of the com 
pany An effort is being made to have all 
of tl Ip] sedly p ef d creditors agree to 
the suit being brought in Milwaukee in order 
not to make it necessary for the trustee to 
bel suits in Chicago and other cities where 
the notes and bonds have been given as se 
curit The amount of the bonds 
alleged to have been issued for the payment 
of the claims against thi mpany and de 
posited with the Chicago Title and Trust 
Company was placed at $21,000, but it is 
claimed by the attorneys that the bond issue 
, $200,000 nd that the total of the issu 
has been used by the corporation in variou 
W 


A REVISED WORK ON TOUCH TYPE- 
WRITING. 


Pitman & Sons have just issued the 

third ed iversal system 
Touch Typewriting” by I. W. Patton. The 
new edition is mpletel revised and the 


It und ubt 
t before clear ly 


t ¢ not previous ly a 
I be eagerly sough 
lication, meet the 


s intended. 
There 
ngers and 
t what finger t 
sand lines 
tion carries tl 
the simple 


1 tabular matter 


r thirty-f 
ge numb 
oy ¢ . lett 
+1 e oth 
7 

ly } 

ii U 

.e } 

n 
ry sis 


OFFICE APPLIANCES 





The Wonderful New Improved 
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This Means 
A New Era in the use of the Type- 
writer. 
A higher type of work than heretofore. 





Will Fexcel in 


Durability and Lasting Powers 
Absolutely Non=Type Filling 
Real Recuperative Power 

A New Feature First Realized: 
In This New Ribbon 


srilliant, Clean, Sharp Write 
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WE MAKE THE ONLY DISTINCTIVE LINE OF TYPE- 
WRITER RIBBONS AND CARBONS ON THE MARKET 


MITTAG & VOLGER 


TED) 














SOLE MANUFACTURERS FOR THP TRADE 
AND FACTORY PARK RIDGE, N. Bus U. 4 A. 


BRANCHES 
‘ } ‘ PARIS, 3 and 51M Passe Reille 
00 M ZURICH, J. G. Muggli 
{ AMSTERDAM, Benier & Co. 
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You Have Been Looking For This 








5 6 ade be te ee 


@, This is a device that will fold 
your circular letters and office 
forms accurately and _ similarly, 
at a speed of from 5 to 8 times 
faster than they can be folded by 
HAND, and ata cost very con- 
siderably LESS than hand folding. 


@, These machines are made in two 
styles (see illustrations), specially 





No. 1 Two-Fold Folding Machine , : : 
as Operated by Hand designed for office use, are quickly 


(MOTOR ATTACHMENT WHEN DESIRED) 


adjusted, easily operated, and are 
run by hand power or motor power. 
They occupy little space, and can be placed on any stand, table 


or desk. They have stood the test in many lines of business. 
We guarantee them. They are hands mely and perfectly made. 








Automatie Cireular 
Letter Folding Machine 











They will fold thin, medium, heavy, smooth and rough papers. 
They will make one fold, two folds. double parallel folds, square 
folds and three folds. They accommodate papers in sizes rang- 
ing from 4"x5" to 10"x16". The folded circulars are 
stacked consecutively ready for insertion into the commonly 
used small and large envelopes. 


We invite correspondence with 
any one having quantities of cir- 
culars to fold. We make liberal 
offers to prospective users to 
thoroughly test machines that 
will save 

TIME 


LABOR 
MONEY 





No. 2 Three-Fold Folding Machine as Operated 
by Motor Attachment 


¢. Ask for catalog. (HAND ATTACHMENT WHEN DESIRED) 





MANUFACTURED ONLY BY 








A. B. Dick Company, 121x%)2208207 BY4;-chicaso 











| A LOOSE LEAF SCHEME ANY ONE 


CAN USE. 


An Illustration of How the Loose Leaf 

Plan Works in Handling Catalogs. 

F A CONCERN with only 400 possi 

ble customers can mail a catalog in 

four-page sections, preceded only by 
a personal letter, completing the cam 
paign in a full catalog in novel binding, 
and receive replies before the full cata 
log is sent, what can you do, Mr. Dealer 
or Mr. Manufacturer, with thousands of 
possible customers? It is a loose leaf 
method at once elastic and econom: 
and gets the business. Any one can us¢ 
it—there is no patent on it, only that of 
a sensible mind. Looking carefully int 
this proposition there is found the follow 
ing state of facts: 

A short while ago the | 
Company of St. Catherines, Ont 
completed the construction plans for an 
entirely new transformer; methods 
nouncing the machine to the possil 
buyers were adopted which made the 
“Packard Type R Transformer” widely 
known. On looking over their field 
which, owing to tariff and other limita 
tions, consisted only of the Dominion of 


ackard El 


Canada. the 5 found only 4 ”) possi! e 
buvers of their transformers To ré 
these buyers in a way that they ld 


understand the features of the transform 
er, a clear and convincing catalog 
prepared, fully describing the transform 
er, but which was not printed nor set 
out in the ordinary way or as catalog 
are usually sent out, in a great, big, « 
bersome bunch of facts and figures 
Instead it was printed in sections 
four pages and each section was punc! 
with holes at the side in much the same 
way as loose leaf documents are now pré 
pared. The campaign was started with a 
personal letter to each buyer. The com 
pany announced that it had completed a 


new transformer which was so novel in 
its improvem« nts over the old style d 
so vastly more efficient as to make it of 


extraordinary interest to every user 
letter closed by stating the details would 
appear later. 

The first section of the catalog was 
sent soon after this, with another lette: 
explaining that the catalog sectio m 
bodied a general description of the new 


transformer. The letter called attention 
to certain features only. It explained 
very carefully that the remaining 

tions of the catalog would be similarly 
punched so that the whole could be tied 


together for future reference. 
Section two followed a few days 
a letter also accompanying it, re\ 
the first section and calling attent 
section two, which dealt parti 
with another strong feature of 
former. Before section two had 
sent out, inquiries were receiv: 


came in steadily throughout the 








which was completed by sending 


paign, 
each person in the list a full catalog, the 


cover of which was a heavy black paper 
used in the construction of transformers, 
the binding was done by tying the per- 


forated sections in proper order in the 


ver with silk cord, thus making a very 
cover Wit! Lin Cf qd, ius TI aking a ver’ 
attractive book for permanent use and 
record. Additions to the catalog, tables, 


data and other literature were prepared 
from time to time in the same manner 


and mailed with the request that the new 
in place in the catalog. 

astounding. At a 
yrought the trans- 


+ 


sections be tied 
The results were 


very small expense it | 





= 
st 





former convincingly bet 
a way as to commar 


tention. 


the buyers in 
immediate at- 


such 


\nd it was the loose leaf method that 
did it. If the catalog had been sent as a 
lump it would all probability have es- 
caped the notice of many buyers, for few 
men care to wade through a heavy and 
disarranged catalog: that is. disarranged 
as to features, if they can avoid it. sut 
if you call to their attention a feature or 
two at a time just ge before them this 
one thing, how are the ing to escape 


it? CYearly, the best way of acc 
ing this is by the loose leaf pl if}. 


ym plish- 


lls secures interest and interest begets 
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main and really only point to bear 
mind is that the buyer must read it 
Packard company very 
ibly and which other firms do not 


SaW 


sales, without a doubt. By making uy 
catalogs in this way manufacturers of 
two or more devices could, of course, 

vide and subdivide their catalogs so as t 
send only the part that would interest 
the inquirer. Makers of different devices 


could apply this. 


It 


r 


~ 


reat many strong points in its fav 


is flexible and economical. It secures 


Fichard 


Type “R” Transformers 





The Packard Electric Co., Limited 
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mand at the same time pre serves 
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ugh the loose leaf plan, the catalog in 
eguiar form. And the possible buyer 
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he scheme is open to any one. It has 








Ghe Handy 
Fammerless Gach 





Mew York 





Ghe Handy 
Hammerless Gach 





Hawkes-Jackson Zo., Makers, 
$2 Duane Street, New York: 
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IT WILL 
SURELY 
INTEREST 
You 


READ 
BETWEEN 
THE 
LINES 





YOU 
ia “ 


i 
WORLD 
BEST 


you do not handle them we can give you th 
will recommend them to you 












e names of 
abe es of dealers who 


WRITE TO-DAY FOR NEW CATALOGUE 


DEARBORN DESK COMPANY 


ALEXANDER A. SAMUELS, General Manager 
MARION, INDIANA 
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GUARDANT TIME DOOR 
LOCKS. 
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out of the regular hours Chis prevents 
clerk trol making registration for closing, + 
2) Sako cc ames! | Screwless Safety Typewriter Fasteners 
eS this is attempted it perforates two holes in the 
‘ paper, and the clerk holding the key is imm«¢ 
im diately detected Relieve the JAR of vibration, heretofore considered inseparable from the type- 
“e Fdwin S. Phelps, the inventor of these use writer in motion. 
ful time locks, perfected his first idea in De 
Ss cember, 1902 At first the lock was a master STEEL SPRINGS 
Vv ‘ 1 
rey time recording clock, but as this had some . . ‘ ; : 2 : 
e y , i aiaiees a, cele nee? = se Under each rubber foot, igeniously placed, give a responsive and permanent 
Yy -n ave onan a ieee nal odie CUSHION. They do for the typewriter what the springs do for the carriage; 
rd nom the ceaneter cule fos protection. Some both typewriter and ve ‘ator last longer; and feel better; AND MAKE 
ei dishonest clerk one day discovered that by LESS NOISE. ; 
: making register for locking and unlocking 
| again at ones he could enter during the night MACHINE- POSITION CUPS AND AUTOMATIC CATCHES 
tps without making a record Mr. Phelps then 
“4 added the night clock alluded to above, which Give absolute security against the not uncommon accident of dumping the 
- makes the beatin f the clock in this way ab- typewriter into tl oahie t well; or off the table to the floor. Machines are 
os solutely impossibl Years of experience with [NST AN’ [LY removable and oh ANTL Y replaced in cabinets. They 
“s hundred f firms in every class of business ha “KEY TOUCH” that is a delight to every user. 
At present furnished only for Un leu Remington and Smith Premier 
Typewriters. Adaptations for ALL principal makes of typewriters will soon 
be ready. 
PRICE, $2.50 per set, in all quantities of four sets or less; $2.00 per set, 
ill quantities of five sets or more; prepaid to any part United States; with 
oney back if you are not satisfied 
Dealers’ Contract made with those in position to handle the goods in 
quantities. 
PATENT APPLIED FOR 
Send for ] ACLET of more c om plete de scription, 
FRED S. MERROW. Inventor and Manufacturer 
86 Wolcott Street, Woodfords, $3 PORTLAND, MAINE 
has demonstrated that simplicity both of ‘ay, ne oe : 
claims and construction was the best. and to Jom ae 4 ADD TONE TO YOUR STATIONERY IN THE 
day the Guardant Time Lock is simple in con KLEIN : OFFICE, BANK, SCHOOL OR HOME BY USING 
struct ind perfect in its peratio / 5 , ° 
sage seth pend sadly JERSE ONLY WASHBURNE'S PATENT ADJUSTABLE 
i _ icu y [ proving ri wo re) e : ; » 
locks led to the rental business. Hitherto all : 
| these locks have been rented. At first they SSG é¢ 99 Fen P E R 
were very « at y to manufacture, but as this attat: eS cal var ¥ : Fasteners 
| has been reduced the company have decided NP RE r~ 
to sell the locks outright, assembled ready to OS ae / There is Genuine Pleasure in their Use 
| be placed upon ny door Che cost complete y ER if m lan as well as 
will be $75, fully guaranteed against defect in SG nu? 
—4 ys PERFECT SECURITY 
These Fasteners are in a class by themselves, 
= et Fiz There are no others like them, therefore they can not be compared with the paTuRAL 
CRE ordinary paper clips which depend on friction for their holding power. SIZES 
- < 1 1 Pp Pp po 
SS 8 IOSD rT “e ro : : 
yr Se 8 MEL ee or The “O. K.”’ Paper Fasteners have the advantage of a tiny, but mighty, A 
d a/ Ss ie aaesel 
222), (UARDANT LOCK) 53) indestructible piercing point which goes through every sheet, co-acting with a 
‘ile |p AM|g +ttth small PROTECTING SLEEVE which prevents any liability of injury. oe 
ed Lib 7 \ Porepamtr se ermere arti 
8 DP Mew vor (28 Handsome. Compact. _ Strong. No Slipping, Never! 
5 oat x3 ae Easily put on or taken . wtth the thumb and fin ger. Can be used repeatedly and * ‘they 


a. ‘ Saat \ : always work.”” Made « izes. Put up in brass boxes of 100 Fasteners each, 


: THE O. K. FASTENER CO., Inc., Mfrs. 


Dep’t R SYRACUSE, NEW YORK 28 


5 esse" || REBUILT ADDING MACHINES 
ee eee Meee, See. Oe arene OF ALL MAKES, AT SMALL COST 
ie Ge cctccie eset oe ak oe JOHN A. DOUGHERTY 310 EQUITABLE BLDG. ST. LOUIS, MO, 
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(By Special Correspondenee.) 


Denver, Colo. 

T. W. Emerson, 329 11th avenue, E., Den- 
ver, Colo., spent a few days in Chicago re- 
cently, in the interest of securing new 
agencies for the starting of an office appliance 
business, which he anticipates starting in that 
city immediately. 

Parties desiring to be represented in the 
Rocky Mountain city may address him and 
send samples. 

Vancouver, B. C. 

A. Bagley & Company, 533 Pendee street, 
Vancouver, B. C., write us recently, desiring 
to be placed in touch with manufacturers of 
adding machines, safes, numbering machines, 
check protectors and other office supplies. 





THE NEW PAY-ROLL ATTACHMENT. 


The first completed model of the Gaither 
Pay-Roll Attachment will be ready for the 
market January 15th. This attachment is sure 
to be widely used because of its practical fea- 
The device is for mechanical calcula- 


tures. 
past two 


tion of pay-rolls which, for the 
months, has been used on the Burroughs Add- 
ing Machine, but which it is intended to use 
on any adding machine. It adds hours and 
minutes with a carriage of the same general 
construction as a typewriter carriage, accom- 
modating paper 18 inches wide It consists of 
rollers for using wide roll paper. 
roll carries the supply of paper and has a 
geared crank for rapidly reeling the paper 
back through posting, preparatory to the next 
posting. The upper roll automatically takes 
up the paper as it feeds while posting through 
the platen or printing roller of the carriage, 
keeping it neatly rolled up. The roll of paper 
remains in the machine during the entire 
period for which the pay-roll is being made 

The inventor is William R. Gaither, of the 
South Chicago City Railway Company. He 
has had a rough model in use there for two 
months, but as soon as the new model is com 
pleted will place it on the market for general 
use. The machine can be used wherever time 
keeping is desired. The attachment is fur- 
nished for 18 and 12% inch carriages. 


The lower 





A NEW “MARKER” JUST OUT. 

The Office Supply Company of Webster, 
Iowa, has lately taken out a patent on the 
new “Marker,” which is one of the handiest 
devices seen in some time. Foreign patents 
have been asked for also. F. Ellas Smith, 
the inventor, is the man who _ invented 
“Smith’s Office Tickler,” now universally 
used. The company is also making additions 
to its heavy stock of record cards, guide cards 
and filers, and other things for the office 

Commencing January, 1908, the second 
class privilege of the Post Office Depart- 
ment cuts down the “sample privilege” to 
10 per cent of a paper’s paid subscription 
list. Advertisers seeking honest returns 
for their money should see to it that they 
feceive what they pay for. Office Appli- 
ances has proved its worth. 


| 
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Office Appliance Dealer 


EVERYWHERE 


Here’s a proposition that will interest you: 


Typewriter Ribbons $24.00 the Gross 


any color, for all machines, including Rapid Roller as well as Oliver, Ham 
mond and other narrow edge ribbons. That’s 1623 cents each for just as 
good (more often better) ribbons than you've been buying for about twic 





that amount. 


Bi-Chrome Ribbons- $2.50 Per Dozen 
Tri-Chrome Ribbons, $2.75:Per Dozen 


Considerably less than what you have been paying and they are better 
ribbons too. Fill out coupon below and test them yourself. 


How Can I Make These Prices? 


Well, you see, I own a big factory and sell to dealers solely by mail 
[ employ no expensive traveling men and pay no costly rents. Uncle Sam 
is my only salesman and he charges but 2c for each call he makes. I have a 
better equipment than most ribbon makers, every appliance is the latest and 





most modern. 

I use the best material that money can buy, better than used by most 
manufacturers. 

My ribbons are fully guaranteed. They won’t smut, they{won’t fill the 
type, they are not affected by atmospheric changes, and because I use such 
good material as a base they are extra durable. If not satisfactory in everv 
single respect return the goods and your money back, instantly. ~ 





Do these propositions “look good” to you ? 


Why not put me to the test NOW? 


M. M. ROTHSGHILD, wasineron'sts cmeaso.u. 





TRIAL ORDER 


M. M. ROTHSCHILD, N.W. Cor. Washington’ St. and Fifth Ave 
Chicago, U.S. A 
Dear Str: 

Having never used your TYPEWRITER RIBBONS we should like to give same a 
trial. You may send us ‘‘on approval’ the following Ribbons for which we will pay $2.00 
per dozen, tf after a trial we find them equal in every res pect to the best we have ever bought 
not satisjactory same will be returned at your expense 


QUANTITY MAKE MACHINE COLOR wr Oe 











Address ' 


Vame 


Ship bh . } 
nt } City and State 
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(By Special Correspondence.) 


Berlin, Germany. 

George Shiner, of Berlin, Germany, is now 
visiting the United States, in quest of 
agencies for his country, covering office sup- 
plies, specialties, typewriters rebuilt type- 
writers, and other office machinery. His tem- 
porary address is, care Hamburg American 
Line, 37 Broadway, New York. 

We understand that Mr. Shiner is_ well 
backed and will make satisfactory arrange 
ments with any who are desirous of being 
represented in Central Europe. 


Zurich, Switzerland. 


Hermann Moos, Lowenstrasse 61, Zurich, 
Switzerland, writes us under date of Decem- 
ber Ist, that he is in the market for the 
agency of American made office appliances. 
He advises that he is already doing a hand- 
some business in typewriters and office fur- 
niture, to which he intends adding some oth- 
er articles. He is able to correspond in 
English, French and German. 


Stockport, England. 


The Globe Printing & Bookbinding Com- 
pany of Stockport, England, wishes to pro- 
duce some specialty or novelty that could be 
used in connection with their bookbinding de- 
partment. 

The company several months ago suffered 
a fire loss and since rebuilding has added so 
much floor space which is not being utilized 
that a specialty of some kind could be handled 
with little trouble. If American concerns can 
supply this want for the Globe Company they 
will be serving a two-fold purpose. The com- 
pany would prefer, all things considered, 
some article that could be registered, patented 
or worked on a royalty basis 


REDUCTION IN WIRE GOODS. 


Wire goods are becoming more in demand 


than for sometime past. The office is not re- 
garded as complete unless it has the latest 
wire goods. Their sanitary features are well 
recognized everywhere. New things continue 
to be presented as enhancing the conveniences 
of the modern office. 

The Progressive Wire Goods Company of 
Philadelphia has just issued its 38th catalog 
which shows a varied assortment of wire 





goods, including card racks and photograph 
holders, wire baskets, tier desk baskets, tinned 
wire mail baskets and transfer harp bill and 
letter files. The company has announced a 
reduction in the list prices of four sizes of 
folding wire card racks. Also in tinned wire 
desk baskets, due to the fact that it has been 
able to cheapen the cost of manufacture in 
baskets to a considerable extent. 

The general line of wire goods is improved 
and some novelties are offered for 1908. 
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is made—at Dalton, Mass. 





—, 


It is hardly an exaggeration to say that more financial rec- 
ords and accounts— both in bound book and loose leaf 
form—are recorded on Weston’s Linen Ledger Paper than 
on any other high grade paper. For more than forty years 
this paper has been the choice both of the user and the 


maker of books of account. 


Look at the picture above—‘The Home of Weston’s Linen 
Record.” Situated in the heart of the paper making world, 
surrounded by ideal conditions of beauty and health, and 
resting on a foundation of over 40 years of experience,— 
is it any wonder that this line should rank—as it does— 


The Best Linen Ledger Paper Made? 


Our papers are guaranteed to give satisfaction. They are 
made in White—Blue and Buff—with a body that is 


superbly strong and perfect as to surface and finish. 


The only thing to which you can compare a sheet 
of Weston’s Linen Ledger Paper is to another 
sheet of the same make — Any other comparison is 
quite illogical. 


Byron Weston Company 
Dalton - - - Mass. 








Where Weston’s Linen Record Paper 
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FOREIGN NEWS 








Lima, Peru. 


Messrs. W. R. Grace & Co., who have the 
exclusive agency for the Secor Standard 
Writing and Billing machine in Peru, have 
been receiving large shipments of machines 

They report a very excellent business and 
have had no trouble in readily disposing 
all machines they have received 


* * * 


[ypewriters are coming into more gene 
use in France every day,” writes Consu 
General Skinner trom Marseilles It has r 


quired more persistence to introduce them 
than was the case in the United States, but 
at present n important admunistratior 
without them.’ 


SENDS CIRCULAR AND MONEY AS 
GIFT. 


one Institution, if 
United States that yelieves in 
money And that one is the Utica Sch 
\ 


Commerce, Utica, N. Y 


There came to the editorial offices of 


‘J here 


Appliances the other day a small circu 


with the printed matter confined to the front 


page and surrounded by a border f holly 
leaves This was most pretty and did not ex 
cite any unusual admiration until the ey 
singled out at the bottom of the circular and 
within this border of holly small enveloy 

one | ter by two an juarter inches 
in size. Sealing the envelope was a round 
stamp on which vere thi word Mer 


Christmas.” What in the world was this e1 
1 TEANERP Fo! VEARC ANT 1 TERANE! TO-DAY AS WEI 
velope there for It did t tak I t | f E I LI " . = 


gg Fans Spell oF eer “COBWEB” PAPER —As wel 
a one cent piece—real coin. — | “SATIN FINISH” as my many other 
[he explanation was found in the printed “GOLD SEAL” good brands 


matter on the circular. “At this season of gift 


making,” ran the lines, “we want to contribut ‘ _ , 
ire known the world over where typewrit re used. So: 





our share to the festivities and beg your 


ceptance of this slight token, Not knowin “SATIN FINISH” and “GOLD SEAL” RIBBONS 


your personal tastes, and fearing duplicates as 

gifts, we send coin (legal tender) and urg UNEQU ALED QUALITY 

you to spend it freely.” ceeeidaaite ee a ae ee ee a ee : 

The edit r 1s glad to know that the scl : _ ? ° - ‘ ; ee gas Pa 

believes in practicing what it teaches. He is ae wee " oe Goes ¢ dt ee 

glad to have the coin—to keep—and the * 

re LITTLE’S CARBONS 
a eae See ness world. 1 


( ~ ] ) adeatle 


ANNUAL THEATER PARTY OF THE ; Dictributine OF 


NEW YORK BOOST CLUB. CHICAGO NEW YORK PHILADELPHIA 
; é; PITTSBURG LONDON, England CLEVELAND 


Re od ee ee Res er WASHINGTON, D. ¢ 
t) ; hy | \ ir ) na mp a . | e N« _ York Ome. i spacious et 7 1 floor ct 
’ l ~4 Gi Behis lt ( Tr} B t 287 Broadway, Corner of Reade Street 
ine see . 4 = ‘ et % ‘: tala irves i 4 ‘ ‘ , re . 4 id 
scenic effects and n the back ft eacl hai | I os PI er , | igaa . 
Boost club mott Main Offi 
a at n ce 
While Was UPI be tag rt - A, P. LITTLE, and Factory, Rochester, N. Y., U. S. A. 


many t the 1 mbers \ mnoanie 
their ladies 


The turn-out was a good one an 


bers enjoyed very pleasai 

















STILL BREAKING RECORDS. 


beer time when 

g Machine Company’s factory 
ly caug with its orders, 

accustomed te 

big sales that n 

on vas abl 

1906, which made 

g rks for Burroughs sales 

p ake 1907 a still great 

s succeeded is show 
by the fact that n December Ist the sales 

en months of 1907 were sever 

( irs ahead of the whole year 
YUE 

This is t result of hard, untiring work 
persistence under all conditions—the I-know-I 
can-do-even better spirit which won success 

r Willi: S Bi ughs, the inventor 

€ the \ 1 ighed at his efforts 
ind which has always terized the work 
§ marketing the machine which he perfected 

Che f gl ichines for Sep 
eml 1907 é September, 190 
October, 1907, showed another large gain, be 
ng away ce of October, 1906, and one 
f the largest months in the entire history < 

. } 

November, 1907, in t height of the busi 
ness depression, showed a “slowing up,” but 
the month vit sales ahead of the 
same month in 1906. Now, with the 1906 
record already beaten, December shows ind: 
cations of being another banner month. On 


December 11 the sales for the first ten days 


f the month were the largest ever recorded 
r the e period in the company’s history, 
g ex eptic 
I 1C1 I B G. Cl | 











DEALERS’ 
PROFITS 





300% 


they handle 


MORTON'S 
CRYS1 AL 
TYPEWRITER 
OIL 
This oil is absolutely 
ODORLESS and 





when 


T t rp ite ;} because 
++ nure andg 
1 ire andg 


Finest Made. Sold all 







ODORLESS 


TYPEWRITER OIL. 
Pure, Gumless 
MORTON MFG. CO: 
\tisville, Ky..U-SA 


at 4 . . 
Special Dealer's 





Label 


Free Sample to t 


Secret / yy svttes 
j} = pply dealer 
B+ Get our Dealers Terms. 














ZMoRTON MFG. CcoO.., LOUISVILLE, 
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The Banner L 


and A ccessories 


THE NEL SON CORPORA 
Filth Avenue Chacage SA 


OUR NEW ADDRESS 


69 WELLS STREET 





ine 


Loose Leaf Devices 


TION 


CHICAGO 


















RIBBONS and CARBON PAPER 


Contracted supplies in large or small quantities 
PLAIN and DECORATED Boxes 


SNELLING & SON, — 4*afecurers © 


SO. BROOKLYN, N. Y. 
















It isn’t the Length of our “Ad” 
Nor is it the Strength of our “Ad” 
But the QUALITY we offer 

And the INDUCEMENTS we proffer 
THAT DESERVE Your Attention 









WE WANT DEALERS Everywhere 


for our 


“‘Black Diamond Brand”’ 


non-smut carbon paper furnished 
in all colors, and typewriter rib- 
bons for all makes of machines. 











Exclusive Agency. Write for Samples and Prices. 


Black Diamond Ribbon & Carbon 
Company ~ Rochester, N. Y. 






Sooner or later it w!l) be worth dollars 
to you to have our filustrated catalog of 
all the standard makes and styles of 


TYPEWRITERS 
We have offices and salesrooms fn 
New a Chicago Boston 
Thiladei St. Louis Los Angeies 
Richi San Francisco 
Milwaukee si Mi is 


Kav = City 

Atlanta 
Write for catalog and address of nearest office. Go 
and see the machines if pomible. 

We ship typewriters for inspec- 





tion, rent, sell, and repair. All 
makes, al! prices, and we 


SAVE YOU 25* TO 75% 





Wew 








The 


position 


of 


“Office 


Appliances” 


as the first trade 


journal covering the Office Supply, Stationery and Specialty field is 


due as much to its ability to secure results for its advertising 


patrons as to its ability to procure the most news and the best 


reading features. 
Whether it be 
announ 


lependabl 


“OFFICE 


cement ol 


APPLIANCES” 


ers 


’ advertisement, or a page 


fice device, the results are 


solicits the confidence of its 


merits that confidence by 


that makes advertising pay. 


“OFFICE APPLIANCES,” 303 Dearborn Street, Chicago, Ill. 
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The Cut shown here is 
of the old machine, used 
simply so that you may 
recall the machine from 
which the “ Janes ”’ evo- 


luted. 





Cut of the ‘‘ Janes” with 
full description will be 
shown in the February 
number of this magazine. 


The Agency 
for the 


“Janes” is an 
Opportunity 

















Important Announcement 


The machine which you have known as the Twin City Envelope 
Sealer, cut of which is shown here, has been remodeled and will 


be sold hereafter as the 


Janes Envelope Sealer 
AT THE PRICE OF 


$15.00 F. O. B. Minneapolis 


The new construction gives MAXIMUM STRENGTH, 
DURABILITY and EFFICIENCY, and makes the Janes the 








Simplest, Cheapest and Best 
ENVELOPE SEALER ON THE MARKET 








Envelopes Dry in Stacker under Pressure. 


Rotary Moistening Device on entirely new 
lines insures even Distribution of 
Water on Gummed Flap. 


No Splashing—no Wetting of Envelopes or Contents. 


Sealer Complete with Stacker, Securely Boxed, Shipped on 
Receipt of Price 


Satisfaction Guaranteed 


Correspondence from High Class Specialty Agencies Solicited 


Brayton Brothers Company 


2920 Bryant Ave. South 


Minneapolis ss Minnesota 
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Atlanta, Ga. 

By ur special <¢ respondent.) 
> 4 formerly of this city, has been 
transferred to the Denver office of the L. C 
Smith Brothers Typewriter ( 

During the holiday season the typewriter 
offices of the L. C. Smith, the Underwood, 
and Smith Premier presented a very striking 
appearance by their window displays and dec- 
orations. 


* * * 


The Porter Wrigley Company have discon 


tinued handling typewriters and have given 
up the agen for the Royal 
* * * 

M. C. Smith, of the L. C. Smith & Bros 
Company, was in Atlanta, spending a day with 
their representatives, the H. M. Ashe Com 
pany. 

Boston, Mass. 
(By special correspondent.) 

We have the acknowledged receipt of a very 
thoughtful season’s greeting from the F. §S 
Webster ( Boston, over the signature of 
G | M ile general Tl nager 

‘ 

Wi the details erning an arrest 

of Henry T. My f Oliver Boston or 


tion, reported by D. Amli who, we be 


ganiz [ 
lieve, because of the disturbance he created 
just before leaving Boston upon rehearsing 
his “speech” to be delivered at the Oliver con- 
ventior \ rding to reports the “local 
neighborhood” was 1 stirred up—and 
that’s a good deal for Boston. We are glad 
to report t Henry is safely back in Bos 
ton er a enuous time with the speech 
x 4 

Joseph E. Patterson, formerly of this city, 

and for years ected in the special 


machinery lt has returned to the typewriter 


gam nd | be found in the Philadelphia 
off f the Underwood Typewriter Co. “Joe” 
has been for some months on a vacation in 
Cat Cobalt district, hunting for 
the | but as from good health, 
some « ds in extra health, and an 
abu vhiskers found nothing 
< * 

The typewrit¢ compant in Boston have 
more than d themselves proud in Christ 
mas window decorating this year; many very 
artis ( tractive effects being produced 
On disp! is that of the Oliver 
Typewriter Company, whose window shows 
or vy model N 5 machines sus 
pet the ceiling by slender wires at 
ta ype-bars, the machine protrud 
ing t t ( t f large circular 
sign five feet in diameter, with the usual red 
circle trade mark Seven hands are arranged 

n + + + ‘Onspicuous foot 
ures ( é derneath is writ 
t 0) OOK I Reason’.”’ T} 

‘ | y ted with laur 
. ‘ n t cs st s su 
oe 
‘ 
FE , f ‘ 
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vy with the Model Typewriter Inspection 
Company, in charge of the inspection depart 
ment 

* o - 
agent for the 


few days in 


B. N 
Oliver in 


> 


soston, after a long and successful trip among 


Cochrane, general 


Maine, is spending a 


is agents and customers 
- ~ * 
[The Royal Typewriter Co. has been ine: 


for $1,000. 


Butte, Mont. 


The firm of Kemper & Swanberg is one 
the most progressive and successful typs 
writer agencies in this city. They have r« 


cently enlarged and improved their repair d 
partment, placing it under the management 
of an expert workman, and have also added 

employment department for stenographers 
This latter department is com 
paratively new in Butte, and is being received 
with much favor by the business men in that 
city. Kemper & Swanberg are state dealers 
for the Monarch Visible Typewriter and the 
they are doing a i 


something 


indications are very hand 
me business. 
Buffalo. N. Y. 
special correspondent 
F. A. Drake, one of the men who made thx 
‘ly history of the Buffalo 
again connected with the city sales forces If 
Mr. Drake lives up to his old reputation of 
able “to do things” his friends 
Appliance readers may expect to 
very long 


(By our 


Oliver in 


among 


hear 


being 

Office 

some good reports of him before 
* * > 

Oliver man,” is an opti 


H. T. Gruver, “dat 


else 


ist. You would not expect anything 

when you look at him. It’s very rare that a 
man of his girth is a pessimist—but even at 
that his optimism is remarkable He says he 
is going to capture the Bulletin Cup in 1908 
ill by himself and take it to Jamestown. He 
is very modest, why don’t he go after tl 
vice president’s cup also 

* * * 

The Buffalo office of the Oliver Typewriter 
Company is reported to be one of-the hand 
mest typewriter offices to be found a1 

here. TI arrangement is ideal, the « 
heme pleasing, and the general effect 
ext ré ry beauty as far as ofhces g 
The dark we ithered oak fins! f the wood 
rk together with the rich green of the | 
» that covers the walls, forms a striking 
‘ontrast to the polished brass railings and 
beautiful background for the many pictures 
ind decorations The office gradually be 
ing rendezvous of all Oliver repres« 
tives 1 the country te t nd ft 
management extends t sit the 
1 very cordial welcome. 
* * * 
Some of } mpetitor that 
Yune. the O t eler 1 | rs ton te 
tory s popular enough t be elected t 
gress j s tastes ran that wa he see 
b t ( | vever vit] ¢ 
+ , gy ut () 
7 * * 
\ mit if 
er of t Buffal fice the ( 
i & Bros. Typev ( t ( 
Neu y rk Cit 
7 + a 
The Buffalo sales fe | 
( ered tog sat 
4 } b sf fT eti | 
| | + 1 e +7 ‘ t + 
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no wonder great things are expected from this 
division. There’s the ability and the willing- 
ness back of it to accomplish almost any- 
thing. 

* * * 

The Buffalo branch office of the Monarch 
Typewriter Company has recently been im- 
proved and’ redecorated. New electric lights 
and fixtures have made it one of the most 
attractive typewriter offices in this city. This 
office always presents a busy scene to the 
visitor. 

Baltimore, Md. 

The local office of the Monarch Typewriter 
Company is a scene of activity these days. 
Manager Sholes reports having broken into 
some of the largest concerns in the city with 
the Monarch, and prospects are excellent for 
a good business in 1908. 

Bangor, Maine. 

The L. C. Smith & Brothers Typewriter Co. 
have removed from the fourth floor of the 
Stearns Block to offices on the second floor. 
This move was necessitated that they might 
accommodate their increasing business. They 
now have one of the best typewriter offices 
in the city, and are carrying a full line of 
typewriter supplies and machines. 

Columbus, Ohio. 

The Royal Typewriter Co. has been regis- 
tered here as a corporation, with a capital of 
$1,000. 

Chicago, Ill. 
(By our own representatives.) 

The Royal Typewriter Co. has been incor# 
porated in Illinois, with a capital of $1,000. 

*_ * * 

“Oliver Week” has just been recorded in 
Chicago, and the pictures and photographs 
in this issue will indicate to many that Chi- 
cago must have been a “busy place” for the 
hustlers from all parts of the country. Many 
competing companies were “green with envy,” 

color that the Oliver is well knowm fer 
spreading. 

* * * 

F. L. Goulding, formerly a bookkeeper for 
the Smith Premier Typewriter Company, in 
Chicago, and who, with the ambitious spirit, 
became a territory salesman and operated 
with considerable success, and was finally in- 
duced to venture with a competing company, 
for whom he was engaged for some six 
months, has returned to the Smith Premier 
Company, and is making good.” 

+ * - 

H. B. McAlpine, well known in Chicago 
among the typewriter trade, and recently 
manager for the Underwood Typewriter Co., 
at Des Moines, has been made a special rep- 
resentative in the Chicago district,. 


* * . 

M. E. Balou, for the past twelve years ac- 
tively identified with the typewriter industry 
as salesman for the Remington and the Un- 
derwood companies, and only recently con- 
nected with the Multigraph company, entered 
upon his service January 1, as Chicago sales- 
man for L. C. Smith & Bros. Mr. Balou 
brings a wide acquaintance to his new connec- 


nm 
I 


Cincinnati, Ohio. 
(By our special correspondent.) 

At last report from the Oliver camp, Lay- 
nan, the heavy, and Richards, the canny one, 
ere running neck-and-neck in the country. 
Dineen and Steve Kelley were close enough 
behind to make it any one’s fight, and all are 
vorking up to the last second. The country 
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Neidich Carbon Papers 


There are a few good carbon papers 
offered to the trade at very high prices. 


There are a great many inferior carbons 
offered at very low prices. 


There is only one make of carbons which 
combines the essential features of good 
carbon; durability, sharpness, cleanli- 
ness, intensity and brilliancy, with low 
prices; NEIDICH CARBONS. 


One maker advertises and depends on the hardness, clean- 
liness, and consequent durability of his sheet. The re- 
quirements of this class of consumers is perfectly met by 
our Extra Quality Brand (71b and 41b) at half the cost. 


Another strikes a nice balance between a clean paper and 
a brilliant sheet. Our Superba Brand is both cleaner and 


more brilliant at half the cost. 


Still another sacrifices some hardness for exceptionally 
strong manifolding properties. In our “Public Steno- 
grapher”’ (71b) and ‘“‘Mani Foldo”’ (41b) we secure 
equal manifolding with greater cleanliness, at half the cost. 


To meet the competition of cheap brands we make an 
exceptionally good paper, liberally coated, in both hard 
finish (Universal Brand) and soft finish (General Service) 
at equal prices. 

The fact that we, although less than four 
years old as manufacturers, have to-day 


the largest output means something. 
What does it mean to you? 


Why not turn this to your financial ad- 
vantage ? 
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| Neidich Process Company 


BURLINGTON :: :: :: NEW JERSEY 
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TYPEWRITER NEWS.—Continued. 


boys put it on the city squad for Decembe 
but the latte: nfidently assert that January 
will show reversal of conditions. S$ 

the boys have even brought in signed ders 


delivery and have pledge 


* * * 


for January 


Mehrlich, tl ersatile, of the Oli 
pany, trimmed up a couple of show 
to start the New Year off with. Vé« 
too. Valuable man, this Mehrlicl 


Clarksburg, W. Va. 
A. M. T. Cunningham, the wel 


popular typewriter dealer of this t 
in New York recently on business de 
a considerable number of purchases 
rangements for the representatior il 
well known firms. 
Derby, Conn. 
The Secor Typewriter Company has taken 
on large additional help during the 
days, and their factory continues to rut 
time, with a night and day shift. The S 
machine is being shipped in large t 
daily. 
Dayton, O. 
F. L. Wagner, proprietor of the W r 
Typewriter Inspection Co., of this city 
ers for the Monarch Visible typewrit 
man of great experience and ability 
typewriter business. The active campaign 


which he has inaugurated among the business 
concerns of Dayton is resulting in son 
satisfactory business Mr. Wagner 
cently enlarged his field of operatior 
many ways improved his office arrangements 
and facilities for getting business. He rey 
that the Monarch Visible is gaining streneth 
in Dayton very rapidly 
* * * 

H. M. Harrison, formerly cont 
the Burroughs Adding Machine | 
Cincinnati and more recently with 
tional Cash Register Company at Dayton, O 
has entered the employ of the Wagner Type 
writer Inspection Company as_ head 
repair department. Brother Wagner should 
consider himself fortunate in securit } 
services of Mr. Harrison, whose long ext 
ence in mechanical work renders him 
able acquisition to the repair depart 

Grand Junction, Col. 

Elias G. Wray of this place, is t 
nventor of a new music typewrit: 
writing of typewritten music, somet! 
lar to the instrument displaved for 


purpose and illustrated in 


paper some few months ag 
Hamilton, Ohio. 
Messrs. Brown and Whitaker 
agents for the Oliver typewrite: 


doing great work with their 1 


ilton. They re distributing 
unique advertising and keeping 
constantly before Hamiltonians 
Hartford, Conn. 
The Underw 1 Typewriter C 
is again running six days a week, afte 
dull spell, covering the financial 


lu 
Manager Ric¢ ndicates that 


over—or |} 
* * * 

Robert W. West. of the 
Underwood Typewriter Co 
signed his f{ 1 to accept 
tion with the Royal Typewriter C 
Brooklyn, N. Y., plant, taking charg 
“cash” department, and will return t 


ford with the Royal, when 





breaker 
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rks here 


dustry} 


Ilion, 





Up 


| Twoosd 


mm Mr. West’ 


1 company 
yme token by hi 
to him their | 


ing of the Roy 


ted. will be T 
and arrangements 
ve the tools, part 


yresent plant in 


t 
: 


tory in Hartford 


the Royal 


N. Y. 


the Connecticut 


Typewriter 
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Before Deciding to Install 
Your Filing Equipment 
Write Us for Estimates 


Used by 
Largest 
Commercial 


: 
: Allow us the opportunit f send you our + Core sly illustrated 
T x talog of ‘Dust r Proof, Ball Beari Filing Cab sents Lol highest Houses, 
gra tur Our Star rd Styles include— Banks, 
Patent Drop F Frc ront Tarif Files Insurance 
and Railway 
O our clients is a guarantee to ° 
om Companies 
1 descriptions 
Highest Class in oa Way 
Equip dern furni. 
win cae 


veicsiiiel 
Dust Proof 


Ball Bearing 
| Filing 
Cabinets 


very best work- 


2 


— 





f \ ! 1€ Originators and sole 

f Furniture Dust Proofing and Ball Bearing Steel Ex- 

for Filing Cabinet i he up to-date business equip- 
i irability and Beauty 


White for 
Completely 


All cuncees Sizes and pape Illustrated 


tter wha fice arri ingement 
poply you tl i ‘Du st "p roof, Ball Bearing Catalog 
Filing ( inet ar n al f I ttractive designs. 


Showing 
Every Possible 
Style of Office 


Equipment 


Write Today for Catalog of Illustrations and Descriptions 


DUST PROOF FURNITURE CO., Rochelle, Ill. 


MANUFACTURERS 








flandy Pencil Sharpener 


Handy to Use 
Handy to Have 
Reasonable in Price 


= “HANDY. |W 
HAND 
0v.28,05 ’ 


i Prices on Application. 


A. A. WEEKS MFG. CO. 


Manufacturer of Stationers’ Hardware 
and Glassware 


11 Gold Street, NEW YORK 
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Ring Clips 


Best Wire Clip Made 
No points te 0 — 
Easy to app! 
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Typebar 


That 


Does It 


the broad. pivotal bearing prin- 




















Note in the illustration the old familiar appearance 
ciple—the substantial, rigid construction with friction reduced to the vanishing point. 





This is the form of typebar bearing that has stood the test of time; has proved its worth 





by years of successful service; has made the typewriter what it is to-day. 


The Monarch Visible Typewriter 


construction has been able to 








Is the only visible writing machine wh 


adopt this well-tested bearing principle. Result 
durability; perfect, permanent alignment without typeg 


ich by reason of its 
Light, elastic touch; extraordinary 


1ide. These, plus visible writing, 






mean the perfect modern writing machine. 





Monarch Visible Model No. 


Takes paper 10.6 inches wide 
Writes a line 8.6 inches long 





One inch greater than the regular siz 
‘. 4 





Send for Literature 


The Monarch 
Typewriter Company 


General Offices and Factory 






Syracuse, N. Y. 
















































INKS and MU 


AT WHOLESALE 


€ PUT YOUR OWN NAME ON THE BOTT ‘LES Every time you sell a bottle of ink who 
gets the advertising, you or the man of whom you ught theink? If the maker didn’t thi: N 
it was worth something to have his name there, /e would never have gone to the expens¢ 


printing the labels 


€ WHY DON'T YOU GET YOURN AME ON THE BOTTLES and derive the 
Ar & Cs Illinois Steel Co., Marshall 


“come bac] 


aCK efi 
‘ield & Co., Westerr 
lv the } 





sale you make? Adver tse yoursel} 





they aij use our ink. We yu this e that our inks are O.A tor they use or 
€ WE WANT A GOOD DE \LERI N EVERY CITY to sell “Pierce Inks"’ under his own name « W rite 
for our Specsal Proposttion which means 100°) more profit n ink than you now make Our name appears no- 


where on the bottle 


PIERCE tomar ®t 08 Henford bids, CHICAGO 
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cently. More than $130,000 has now been dis 
tributed in this way to the most efficient of 
the employes who have held their places for 
10 years and more. In the factory hall on th 
occasion $13,800 in gold was distributed 
among 276 selected workmen including two 
thirty-year, 13 twenty-five-year, 40 twenty 
year, 84 fifteen-year, and 137 ten-year men 
Jacksonville, Fila. 
(By our special correspondent 

Wiley Bridges is here convalescing, after 
severe attack of typhoid fever in a Charleston 
hospital. 


' 
lis 


* * * 
J. P. Daves, sales manager for the Reming 
ton-Sholes Co., was here this month 
* * 7 


The R. C. Davis Company will open an of- 
fice in the new Buckman Building, and will 
make a specialty of typewriters and supplies 

Jackson, Tenn. 
(By our special correspondent.) 

“What has become of Mr. H. C. Hoover, 
the Remington man who used to make this 
territory?” was asked by a friend of his the 
other day. The writer explained to him that 
Mr. Hoover was likely very busy in another 
part of the territory as he had been trans 
ferred. Mr. Hoover is known, however, to 
be making regular trips to Jackson, but as he 
is usually seen “between suns” it is supposed 
that he is looking after “fair” prospects in 
stead of “Remington” prospects. 

* * * 

What has become of the Monarch agency 
We had expected long before this to be able 
to report a full-fledged agency for this ma- 
chine in Jackson, as there was such possi 
bilities talked of some time ago 

. * * 

John D. E. Boaz, the wide awake Oliver 
man for this territory, was in attendance at 
the annual convention of his company at Chi- 
cago just before the holidays, and he comes 
back to us brim full of Oliver enthusiasm, 
ready to enter the 1908 campaign 

© * * 


> 


C. G. Faulkner, of the Oliver organization, 
was unable to attend the annual convention 
on account of the severe illness of his mother 
who resides in Tennessee, not far from Jack 
son. 

Knoxville, Tenn. 

The Remington Typewriter Co., for some 
cause has closed its Knoxville office, for the 
present, and Resident Salesman Sullivan is 
making the territory. 

Kenosha, Wis. 

Creditors of the Visible Typewriter ( 
pany, a former Kenosha concern, which was 
recently thrown into bankruptcy, have been 
notified that a suit will be brought on be shalf 
of Carroll Atwood, trustee of the bankrupt, 
to have the bonds which the company issued 
to creditors to secure claims aggregating 
$21,000 declared null and void. Most of these 
notes were given for the payment of current 
bills. 

Kansas City, Mo. 
By ir special correspondent 

With a recent change in the Oliver organi 
zation at this point, we are told that competi 


tors are n the anxious seat, not knowing 
whether the hanges in the liver branch 
presages less, or greater aggressiveness. 7 
will learn t their sorrow—we are told n 
January or succeeding months Th 














MAY RIDE 





A HIGH HORSE 





in the ribbon and carbon busi- 
ness— 
claims for quality and dura- 


bility—for the superior excel- 


lence of his materials and for 


the high standard of his ma- 
nufacture but the real test by 
which the goods must stand or 
fall is that of actual service. 


“APEX” —“SUMMIT’’ 


may make all sorts of 


OFFICE APPLIANCES 








AND 








“GYGLO 


are typewriter carbons that 


bespeak their quality under 


the real test—the ‘‘service”’ 
proof. A comparative test 
with other brands is con- 


vincing. 


DEALERS 


find them a 
satisfaction 


source of 
such to their 
customers as will guarantee 
Write for 
samples and prices—also for 
information of our JTYPE£- 
WRITER RIBBONS, pencil 


and pen carbons. 


will 


repeat orders. 


” BRANDS 








UNION RIBBON & CARBON CO. 


9th and Thompson Streets 


PHILADELPHIA, : 


PENNA, U.S. A. 





company. 
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sales force have determined, that with the 
departure of a “frost” and the advent of that 
disciple of a warmer clime, the “camel,” in 
accordance with tradition and the occasion, 
they are going to “hump” themselves—for 
business. 

* * * 

N. Edwards, Jr., manager of the Kansas 
City branch of the L. C. Smith & Bros. Type- 
writer Co., was in New York early in the 
new year on business in connection with the 


Louisville, Me. 

J. A. Blodgett, the manager of the Louis- 
ville office of the Underwood Typewriter Co., 
notwithstanding the financial condition, 


_ showed a decided improvement in the Decem- 


| present manager is making it a go. 


ber business, as compared with December of 


last year. 
Louisville, Ky. 
(By our special correspondent.) 

U. W. Knox, manager of the Cincinnati 
office of the L. C, Smith Bros. Co., recently 
paid Louisville a visit. This city is a sub- 
office under Cincinnati and Mr. Lowe, the 
Mr. 
Knox expressed himself as satisfied with the 
business being done in his territory. 

e' “se 


The Office Equipment Company, under the 


| proprietorship of Messrs. Meffert & Smith, 


Kentucky dealers for the Monarch Visible 
typewriter, report very satisfactory progress 


in all departments of their typewriter busi- 


ness. This concern is fast becoming known 
as one of the most progressive and successful 
typewriter houses in Louisville. 

*“* * 


C. E. Boswell is once more with the Office 
Equipment Co., agents for the Monarch. 
** * 


“The prettiest I have ever seen” was the 
exclamation of Mr. Meffert of the local 
agency of the Monarch, as he viewed the 
handsome calendar he had just received from 
the factory at Syracuse. It is unquestionably 


| a work of art and it is evident that no expense 


was spared in getting it out. 
eos 

Mr. Loe, of the local office of the L. C. 
Smith has been “putting a few over recently.” 
He is the third manager this big concern has 
had here and the traditional “third time is the 
charm” seems to hold good in his case. 

“* * 

Last fall several of the local salesmen made 
an effort to have all the typewriter and type- 
writer supply houses agree to close at one 
o'clock on Saturdays the year round. The 
writer understood that all of them had signed 
with the exception of two, and that a com- 
mittee of two of the boys (two with a lot 
of persuasive powers) would be appointed to 
try and win them over. What has become 
of the movement? This is too important a 
matter to be dropped, not only from the view- 
point of the salesman, but from the employer 
as well. We trust that the boys will take 
the matter up again in the near future and 
carry it on through successfully. 

Lebanon, Ohio. 

A. V. Roney, local sales agent for the Oli- 
ver typewriter, has made a great record. In 
the past two years he has thoroughly Oliver- 
ized his town, placing an exclusive equipment 
in the National Normal University, and an 
Oliver typewriter in every important office in 
Lebanon. 
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This Cut Shows 

a Deuble Expansion 
PAPEROID 
WALLET 


We are making a better and more com- 
prehensive line of filing envelopes and wallets 
for the permanent care of papers of value 
than has heretofore been obtainable. They 
are designed for the use of Banks, Bankers, | 
Trust Companies, Insurance Companies, | 
Lawyers, Real Estate and Insurance Agcats, 
Architects, Engineers, Contractors and bua- 
ness men generally. 

» The character of Paperoid is more like 
a pure rope paper than anything else obtain- 
able in the market, but it is made under spe- 
cial supervision and is not to be compared 
with the so termed “Pure Rope” found 
in the paper stores. 

It is fully ten years since we made our first 
experiments, putting these goods into the 
hands of Lawyers, Bankers and others. 

The goods have always given entire satis- 
faction and from year to year we have in- 
creased the output of our plant. 

Paperoid is a “coined” word with us 
and we have it secured by a Registered 


Trade Mark. 








4 North 13th Street 3 





if you don’t know—you ought to know all about 


PAPEROID.-- 


We will gladly send to 


any office appliance 


DEALER 


OR 


COMMERCIAL 
STATIONER 


a liberal supply of 


FREE 
SAMPLES 


for close inspection. 


HESE goods are made in all leading sizes, both flat and expanding, for filing purposes, and 
we are now prepared to supply them through the trade. Our full line of Envelopes and 


Wallets are made of Paperoid—which is paper of extraordinary quality and 


Will wear like leather—Sold at a fraction of the price. 


The color of PAPEROID is reddish brown, suggesting real leather. 


We make also Paperoid Bank Mail- 
ing Envelopes for mailing valuable papers 
which are superior to cloth lined envelopes. 
All regular sizes from 4x94 up to 10”x16”. 


Our lists of sizes of flat wallets for filing 
includes all regular sizes from 4x94 inches 
to the largest cap and folio sizes. Since the 
vertical filing system came into so general use, 
very many large size envelopes and wallets 
are used. 

Our list of sizes of Expanding Wallets is 
equally comprehensive. All expansions. 

We also make a full line of Pocket En- 
velopes of smaller sizes for advertising pur- 
poses. 

We invite all stationers who have demand 
for extra good envelopes and wallets for filing 
papers, securities, etc., to correspond with us. 
We make the goods — we guarantee the 
quality. Our prices are right—our discounts 
are fair. White us of your needs and we 
will respond promptly with samples and 


prices. 


WRITE FOR TERMS, DISCOUNTS, SAMPLES, ETC. 


ALVAH BUSHNELL COMPANY 


Philadelphia, Pa. 











Our PAPEROID goods received universal attention at the recent National Business Shows 
Held in New York, Chicago and Philadelphia. 
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ll be made from the factory « 
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Livingston, Montana. 


Memphis, Tenn. 


(By ir special correspondent 


H. J. Roof, formerly repair man 
of the Remingt 
er home, Fort Plains 
* * * 


Memphis 
turned to hi 
formerly with the M 
. tes 


C. E. Jennings, 
tice as repair man, has assume: 
with the Remington office 


Minneapolis, Minn. 


(By our special correspondent 
.& @ veling for the Olive 
Grand Forks, N. D., has been making 
omenal ree He met with a 
tune last week, being taken with pneum 
which afterward assumed a very dangerous 
form. However, he is fast recuperating and 
expects to be in the race for honors in 1908 
* . * 
W. K. N se is now the star sales: 
Minneapolis branch office of the Oliver 
lypewriter Company. A gold medal f 
fered to that salesman in the entire Olive 
organization who made the most phenomenal 
( d I M Nours valked 
Vay with be congratt 
magni inning 


Floyd St. Joh: manager of tl O 
Typewriter br h office at Minneapolis, has 
1 record to be proud of. He states that 

1907 "et 
espond in the prev 
Mit branch 
* * * 
The Northwestern Sales Organizati f 
Oliver Typewriter Company 

nual meeting and banquet at the West 
Hotel, December 23. Talk about 
thusiasm—they are simply full of it. Guests 
resent Mr. F. K. Pennington, manag 
the Chicago branch office: T. E. H 

ige nsas City b 
* * * 

\. J. Ringsrud of the Oliver force, at Mi 
neapolis, finished second in the most ex 

ntest for sales in November. H 

ming w let the typewriter busi: 

* * * 

Edward |] Devils Lak 
ports the t ite business ex t y 
great during v months 5 é 

t ] f O é 
iattiine 
Mexico City, Mex. 

Messrs. Bustamante 1 River N 
genera gents the Secor Typewriter | 

the Repub f Mexico, have 

eir first lars hipment of these 

her shipments are expected 
1 now o1 From the way these ma 
» selling large business is expected 
ne during the next year | 
Mitchell, S. D. 
F. Bart is the name of the 
n for the ¢ er Typewrite 
ers at Mit 
North Adams, Mass. 

It is expected that the plant of t 
Transmitting Typewriter Co. will 

that the delivery 
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THE 
GIGANTIC 
PACKING CASE 











CLOSES 


OPENS 
Feb. 8th 


Feb. Ist 





‘THE COLISEUM, CHICAGO 


@ Did you ever look on the Coliseum during the week of the Busi- 
ness and Stationers Shows (Feb. | to 8) as being a gigantic packing 
case in which will be stored the essentza/s to succcss, or a more pro- 


nounced success 1n business—Fxormous Purchasing Power. 


@ You must be interested in anything that will increase your busi- 


ness. Let us outline our plan in deéaz/. Perhaps you are only 


familiar with it in general. 


@ The sfow can increase your business. Let us show you HOW. 


National Business Show Co. 
303 Dearborn Street, Chicago 


Phone Harrison 3698 


Ask us to explain our ticket Proposition 
in detail. 
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Begin the New Year Right 


Buy a Writer that Writes 
RIGHT 


- ————_—__, 


Co HAMMOND 
VIS/BLE 






Vo ge see ) 
° htt si \2: 


No. 12. THE HAMMOND 


The Original Visible Typewriter. 
Simplicity, Superior Workmanship 
and Material mean Durability. 
Durability coupled with Supe- 
riority means Economy 
Economy is the Road to Wealth 
To become wealthy, 


Use a No. 12 MODEL HAMMOND 


The Hammond Typewriter Co. 


69th to” 70th Streets and East River 


New York, N. Y. 
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new year. Some of the departments have 
been running for months, but it has only been 
recently that the assembly and _ finishing 
rooms have been started. 
Newark, N. J. 
(By our special correspondent.) 

Louis D. Horrigan, formerly operating a 
typewriter exchange at 23 Academy street, 
Newark, has sold out his interests in that 
business to Messrs. Roy and Charles, who 
will conduct the business in the future. 

* * * 

G. A. Dufour, formerly manager of the 
branch of the Smith Premier Co. in Newark 
has resigned his position, and is now presi 
dent and general manager of the Office Equip 
ment Company of 54 Clinton street, Newark 
The new company has secured the agency for 
the Fox Typewriter, the Yawman & Erbe 
Filing Devices and will deal in rebuilt type 
writers, office systems, desks and office 
niture. There seems to be a fine opening in 


the busy town of Newark and we wish Mr 
Defour all possible success 


* * * 

On January Ist R. H. McLaren, who has 
had charge of the collections at the New York 
office of the Smith Premier Typewriter C 
for the past 18 months, was appointed man 

ger of the Newark office of the same con 
oone. 


New York City, N. Y. 
(By our own representatives.) 

The Penfold Typewriter Company has beet 
incorporated in New York, with a capital 
$50,000, with an office at 56 Reade street 
Saxby V. Penfold, Thomas Conyton and Os 
‘ar Jacobs are the incorporators 

* * * 

The “Black Hand” order is after the U: 

wood Typewriter Co., according to reports r¢ 


ceived from New York, where they have been 
threatened with dynamite by writers of threat 
ening letters. Although the members of the 


company do not consider the threat seri 
ous, still the building of the company at 241 


Broadway is being watched 
* * * 

The Riggs-Parmly Co., to deal in t 
writers, office fixtures, etc., has been inc 
ated in New York, with a capital of $10,000 
Wm. H. Riggs and Eleazer Parmly, J re 
the incorporators, with office at 42 Br 

* * * 

James Wilson Davis, many years direct 
in the Hammond Typewriter Co., died 
December 20, having been ill only it 
five days. The cause of his death was pleural 
pneumonia. Mr. Davis entered the employ 
the Hammond Typewriter Co. in the y 
1891, serving continuously as an employ 
later as a director and stockholder of the 
pany for sixteen years without being abs 
single day from his duties. Mr. Davis 
highly educated gentleman, having attended 
and graduated from the Montpelier scl 
Montpelier, Vt., after which he entered the 
University of Vermont, from which he was 
graduated He then came to Ne 
where he made his home until the ti f 


his death. The body was taken from 

York and interred in the Green Mountain 

cemetery, beside his parents. Mr. Davis 

unmarried and was the last of the f 
* * * 


John Hadcock, well known in New York in 
typewriter circles, and formerly connect 
with the Smith Premier Typewriter C as 
their metropolitan manager, has associated 








NEWS.—Continued. 


International Agency 
ginning December 1, 


y 


+} 


rk, presented his 
leasant Christmas 
policy 


insu 


wdin< 
1iding 


ke pt 


rance 


a wallet 


by many in 


pular Tellow 


riter Co. invari 


o the 


ey | ave ex¢ 


ever 


negle 


} 
Ga 


~ ei 


>t 


| be pleased to find 


the Wholesal: 


re 
ress 


ent 


+h 


s decoration w 


se of 


snow, 


per tz 
ly le 


iate n 


¢ } 


Sa 


} 


icks. 


iottoes 


w if. 


ant 


was fav 


Typewriter C 
December 


, | ~ 
ry iaf$ 


rece ive 


rangements 
of Havana, 


esentatives of 


nd of Cuba 


to 


SUST 
i 


the 


th 


1 


TYPEWRITER 
; . £ wit! M« 
10 West « 
* * * 
. : 
\ W » Pp 
ewrit of 
; th a 
pris shay 
| i} 
cide $1.000 
. & = 
k | 
mbr 11S 
* 
Cc. 
t] . 
S ly, 
| 
ri y 
ve imi 
S in b 
wl bro 
Apt 
* . * 
) ( } 
( 
S ( 
rv r 
mps i d 
+ J ’ 
* 
ry ( ; 
* ¢ } 
5 
* * * 
I] 1 r 
| ( 
Wi a 
AT. 
* * * 
y 
{ “ST 
( p y 
> * = 
> * * 
‘ D , 
> > 


New 


the ¢ 


very p 


. lod 
pended 


ba se ¢ 


e roof 


effect 


d 


rf tl 
surrounded with 


the window 
bearing t 
Above 


aves ch irm 


1 


LY 


? 


re busines 


w! 
t] 


+1 


Mr 
York 


W +1 


= 


OFFICE APPLIANCES 89 


2? Le Lo» Le Ts Ds Es Es Ee Ls Es Ds Ts Es Ee > Ee Te > Te > Ts Ee > > > oe > LL LL? 








9 r) 
¢ 5 
- TWO PROPOSITIONS : 
a 

C TAKE YOUR CHOICE : 
ft ° 

« “Exclusive Agency” Offer “Your Own Brand” Offer 

( If you intend to build up a perma Many Dealers prefer to buy their ; 
¢ Carbon and Ribl busit Carbon paper and ribbons put up un- 

C wh e—why not get the ben der their own brand, in special labeled ; 
( from the maker? boxes. Why not get the full benefit 

¢ ste by having in addition to the above b) 
( We manu le of | features — your own brand on every 

( Colut that we sé indwvidual sheet. 
t ws “ sth We cater largely to this class of 

« pe trade and can supply all qualities— 

* soween a id. 6s ee either straight finish or “‘Jigger’’ in 

Ps | FSi al Sn eae - hi ; 4-lb., 5-lb., 7-lb and 10-lb. weights. 

p gieitag sa ae . 9 We put these goods up in the finest 

° ov quality of Leatherette boxes, every 25 

4 ” “ , sheets in convenient folders. 

¢ We f d sam} 

Fr f P Our Carbon papers possess an in- 

ft lll Wea dividuality and finish found in no ; 
e Coupon Books a re other line. Every quality is standard 

et ther an Ase ee and always uniform. : 
$ ime 
€ imp RIBBONS} 
A Ra sive manufactures We actually manufacture a full 

e wait ty Hin ; | ad 1, — - line of one-color, two-color and three- ; 
if win tebe sui vs ; color ribbons for all makes of Type- 4 
r writers and Adding machines. We 

r +, 1 the as ead use the finest quality of imported ; 
fr NE PERE Na cloth, and all narrow ribbons are 

e ¥ strictly woven edge. We pack these ; 
e ¢.., “ ribbons in lithographed boxes, one ) 
r side of which is blank for Dealers’ im- 

4 in print. This is an immense improve- ; 
f that ment over the old style lacquered box. 

fe Every ribbon—either wide or narrow ; 
a wrapped in silver foil, and every ) 
‘a lozen in handsome Carton. b 
( In writing for samples be sure to ; 
¢ mention width and color of ribbon 

( and a good working sample will be M) 
( submitted y) 
t P) 
p PRICES AND SAMPLES OF CARBON PAPER AND RIBBONS 

fr WILL BE SENT PROMPTLY ON RECEIPT OF YOUR INQUIRY ; 
( 

. WRITE TODAY ; 
( ’ 
: Columbia Ribb ; 
; Columbia Ribbon & Carbon Mfg.Co. } 
f Originators of Perfect-Coated Carbon ) 

t 299 Broadway, New York, N. Y., U. S.A. 
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We carry large stocks and can make 
all makes of tvpewriters 


Rebuilt Ready to Use 


Wholesale 
Typewriters 








We Can 
Save 
You 
Money 


prompt shipments of 
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the Rough 





Qur price list 


SEND 


ee ee eee ob berate terete otter tes 





shows all mach 


American Desk & Typewriter Co. 
188 Dearborn Street, Chicago 
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PUBLIC NOTICE 


cuit Court of Appeals reversing the 


THE LINEOGRAPH one 


duplicators, and has no license restrictions 
cator until you have seen the Lineograph 


THE LINEOGRAPH COMPANY, !! 














Write us for free copy of the decision of the U. S. Cir- 


sale of duplicating ink to persons using Rotary Neostyle. 


makes 1000 perfect copies, costs 100 per cent. less than similar 


2 Fulton St., 


Se, 


~~ TRADE 


decision restricting 


DUPLICATOR 


Don't buy any dupli 
Write for Circular. 


New York 
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the slightest slackening 1n the demands for 
machines at the factory. Bearing on thi b 
ject the following appeared in “Amet 

dustry” for December 15th, over the signa 
ture of Mr. J. A. Ruffin, vice president of the 
Hammond ‘Typewriter Co “Our business 1s 
in a very, very healthy condition indeed. Dut 
ing the year 1907, up to May 9th, our business 
increased 22 1-3 per cent From May 9t to 
September 12t further increase of 12% per 
cent was made, and so tar as we ( to 
judge at a aaa glance, the increas ll 
continues. We do not anticipate t ( 
future prospects of our business are threat- 
ened in any way by the present financial dis- 
turbance. Our confidence in the ability of 
the business men of this country to overcome 
very promptly disturbance of this kind is 


very firm.” 

Manager J. H. McDowell has left this city 
to attend the annual convention of 
managers at Chicago. The assistant manager 
and the sales managers of the New York and 
Brooklyt fices 


on his 


accompanied Mr. McDowel 


. * * 
Huber, formerly assist 
derwood Employ 


Miss F. D 


ment Vepart 


ager ol the Un 


ment, is now manager of the Employment D« 
partment of the Monarch Typewrit ( 
* * * 

\. H. De Witt, formerly salesmar f the 
Remington Typewriter Co., is now i irge 
of the Billing Department of the 
pany. 

* 7 * 

E. Parmly, Jr., formerly manage the 

Billing Department of the Remington Type- 


writer Co., and previous to that for six years 





manager of the Philadelphia office of the EI 
iott-Fisher Typewriter Co., has retur 1 ft 
his first love, and is now with the Ell 
Fisher Company in New York. He has 
cepted the position of special representative 
i berth for which he is so eminently suited 
by his past experience. We wisl 1] 
cess, here is no doubt but 
achieve 
* : * 
lr] \ States ‘J ypewrit C 
Brookly were about to put 
ket the Alexander Typewriter, 
served ith an Junction restt 
n manufactur ‘ id 
en ks, which start i 
Isiy, i ( sed d \ ( A 
> 3a New Yo rk \ t 
tlem gaged in the cas 9 
beha t minority pi ré 
holders r t me \lex Pf \ 
Co., stat We have broug 
ers’ act behalf f tl 
f the s eholders, but at t 
e tl € Vy pe ple \ ») put I 
the Alex - Typewriter Ci " 
assigned the patents, both Ar 
eign rights to this company H then gave 
an option to Mr. F. W. Miller t br 
nd @ pital Mr. Mille t 
got c $25,000 hut Ts 
Alex 1 1 the t t 
name l t 
sa a 
tere spiracy Ww M I 
child L autert 
P hande - ‘ 
grout t was bank 
nt use that in ‘ 
the t s should revert to M x 
Tt tors gave Mr. Alex 
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turn the money over, and sued him and th 
r tro urreé ing the property 

t mpany. We are suing to have the con 

y dissolved d tl ceiver discharged 

ve yr preliminary i 


and are now 


ry to final trial.” 


\lexander Type 
have been able 


Jesse Alexander, 


ts, Edward Lauter 
rner Miller, James 
Appleton 


ling Department 
er Co., has beet 


Incorporated ¥ 


} 


will attend t 


‘ a 
ypist and Unde 


the Chicago Busi 


WI Co : Ss w ¢ 
t ntail is fo y 
sident: ] A. R 
ba h, iy W i chil W 
Mc Mahon R. R 
S. Mc k 
he Und od Typew 
ted ofr dant af the | 
‘ I y 
( S] 
’ 
Q} ~ 


* 
M 
( . 
New y K ( tT 
+} Pr 
| sburg. | -_ 
ne - 
* = * 
) ¢ D er 
ha l z vd b S, Taf 
ber, 1 tl t 
busi < 1S 
* * 
Mr. Nel Miller, 
the Under Typew 
through tl t in ti 
pany 
* * 
\ i Ci meme 
gniti m ; 
the hands of their custon 
Typewriter C of 108 D 
{ 


Mr. W. W. Ramer is preside 


mers with a neat 


presented each of his cu 
‘ 1 ai 
ind 1 er card 
1 a tr 
‘ident 1 icv for $1.000 
d $500 part 
ig the g was a per 
ks t ~ 
> P 
wis! t spe 
the lV f t 
* * + 
I Wi! Typ 
+ rtc +} 
hy n el 
{ l 
a fer | bi 
sak, r 
. 7 o 
\ 


mpete in the « 


nstrations of 


d Typewrit« 
trip on 


king in all the citi 


that he was 
t territory. Quite 


ys in Boston 


lerwood Co have 


ter than in Noven 
rward to a great 


sing 


Co. is on a trip 


ests of the con 


nd as a sSlig 


irs received 


., the Wholes ile 


1ane street, of which 


nt and treasuret 


se On one side 


of celluloid was an 


case of death 
jury. Accompany 
etter expressing 


Year. Fron 


t Mr. Ramer has 


gift was high 


“ipl ++ 
( made g 
erous employ 


manager ot 


t, and with best 
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BINDER 







A PULL or A PUSH 


on any ring 


OPENS or CLOSES 
THEM _ ALL 


Strong and serviceable. Can't break or get out of kilter. Sheets 
lie perfectly flat from edge to edge when open. Closes as firm, 
and compact as bound books. Used for Loose Leaf Ledgers, 
Journals, Cash Books, Record Books, Invoice Books, Stock Books 
and Miscellaneous Office Records of all descriptions. 
Made in | % inch and 2 inch Rings. Carried in 
stock in Threé Bindings, Full Duck, % Cowhide 
Cloth Sides and V4 Russia and Corduroy. 
Send for sample today, it will do the rest. 


Irving-Pitt Mfg. Co. 


Kansas City, Missouri 
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MODEL NO, 50 


WITH INDICATOR DEVICE 
EXTHA FINISH 









123456 


SIM ne IMPRESSION 


$1500 


Ask for them by 
MODEL 
NUMBER 

plainly marked on 

the front of each 
machine. 


6 WHEELS 
CONSECUTIVE 
DUPLICATE 
REPEAT 















” , 
e Larvest 


General Offic 


New York 
346 Broadway 


AUTOMATIC 


NUMBERING AND DATING MACHINES 


Of Quality, Accuracy, 





WORKS: B ROOKLYN, N. Y. 
tin the Worl 


us 
Wa 


WRITE 


THE BATES MACHINE COMPANY 


es and Factory: 696-710 Jamaica Ave., Brooklyn, N.Y., U.S. A. 


Chicago 
315 Dearborn St. 


OFFICE APPLIANCES 






Durability, Simplicity 







IN STOCK 
FOR SALE 


Stationers 
Everywhere 


Ask for them by 
MODEL 
NUMBER 

plainly marked on 

the front of each 
machine. 










MODEL NO. 49 


HIGH GRADE LOW PRICE 
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Al DATING 
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F200 SIMUL MPRESSION 


$500 





6 WHEELS 
CONSECUTIVE 
DUPLICATE 
REPEAT 











“AUG 22 [303 


FAC SIMILE IMPRESS 


WITH 
LEVER 00 
oe 













ATTACHMENTS 





USA 
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FOR CATALOGUE JUST ISSUED 







SELLING OFFICES 
Manchester, Eng. 
2 Cooper Street 


London 
63 Chancery Lane 
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the gigantic features of both the ship and 


The Smit Premier window, as has 
iid elsewhere is well cared for, and al 
proves an attractive drawing card. Mr. R. k 
King, the energetic manager is a gentle: 

l calibre, and in view otf t 


us times that the New Yorl 


of no mean ment 
ird and strenu 


business man has suffered of late 
evolved a Business Man’s Creed for 1908 
which is attracting much attention It 
been so favorably commented on that 
reproducing it elsewhere 
* * > 
Hu. J Hat Ww know! ' 
salesman, spent Christ Ss wit f 
Auburn, N. Y here he had a most 
ful time 
* * * 
l oe ( ts that the busin« 
e billing e Smith Pr 
[ypewriter | month « D 
is shown « nally g es 
exc ( 1906 
7 * * 
( J H nerly city managet 
I tt-Fisher ( has pened an office 7 
Broadway, he will be happy t 


his numerous friends. 


New Haven, Conn. 
(By our special correspondent.) 
Leon Watrous, salesman for the 
wood company, has severed his ¢ 
with that firm, and entered the emp! 


the Burroughs Adding Machine Co. Hé« 
continue in this territory, and with tl 
ber of friends he has made, there 
doubt but that he will make good 

* * * 


Miss Genevi Shepard, many years 

head of the employment department of 
Remington Typewriter Co. has resigned. This 
was a very great surprise to her many N« 
Haven friends s they did not even 

that she was engaged. Cupid again got 

heavy work. Her friends take this char 
ngratul 


* > * 
The Wellingt Typewriter Co. of this city 
has removed fr the First National Bank 
building, to 856 Chapel street. They have 
much finer offices in their new place. M 
Otis R. Lombra still represents them 
” * * 
All th iter companies in ) 
dé I S ge for the holidays 
Underw S particularly t é 
vindow e electrical display 
eat The Reming 
very ft ( t in the nature ( st 
tter st g it ind intersp r tl 
1 tu rs It is attra 
tent | H sf 1d ] S 
1h vreathes, and the L. C. S 
( a bon disp 
| - ee 
New Orleans, La. t 
The Monat [Typewriter C 
cently establis! ial il sales 
son, Miss Mr. L. C. Regis 
* * * 
John S. } ll, assistant tr rer 
M narcl I iter ( npany spent \ 
lays in Ne ’rleans during tl r 
in December. Mr. Mitchell expressed 
is being very much pleased with the appear , 
ance of things in the Crescent City ind P 
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would have left with very pleasant recollec- 


tions save for the fact that he was minus a 
valuable overcoat which was taken from his 
room in the hotel 


. * * 

Netwithstanding -the fact that the holiday 
season dampens the ardor of typewriter sales- 
men, the Monarch 
ports that its 
dropped off materially 
increase 


Typewriter Company re- 
business for December has not 
and that the outlook 


for a very large after the first of the 


year is very promising. 
Nashville, Tenn. 
(By our special correspondent.) 


Brandon Printing Company, agents for the 


Smith Premier typewriter, report business bet- 
ter than usual. They are having a great many 
calls for wide carriage machines—considerably 
more than ever before. This is owing to the 
fact that loose leaf devices have become so 
popular, and quite a lot of large houses are 
using the McMillen Loose Leaf books for 
making their charges, et 
x * * 

The Rem ton Typewriter Agency. Mr 
Day, 1 iger, reports that business is very 
good, considering the recent financial strin 
gency, and that they had just closed a good 
leal with the ad « iny. This seems 
to be an old stand with the Remington Co., 

ghty strong point in its favor 
* * * 
The Nashville Typewriter Exchange, which 


is represented by the genial Mr. Porter, close 


relative of General Porter of battle fame, has 
recently returned from a visit to his cozy 
home place in West Tennessee. He reports 
business a little dull, but with bright pros 


for the New Year He 


pect also represents 
the L. C. Smith Typewriter in Nashville 
Providence, R. I. 
(By our special correspondent.) 
E. S. Gilbert, formerly the Monarch and 


Underwood Typewriter mpanies, has as- 
sumed the management of 
fice for the K. C. Smith 


writer Co., succeeding H 


the Providence of- 
& Brothers Type- 
M. Hollyday, who 


is going to cover outside territory from the 
Boston office of the same c mpany 
* * * 

The present cation the L. C. Smith 
Brothers Typew r ( fice in Provi- 
dence is now at 81 Exchange Place, having 
‘ , moved the Bannigan 
B ling. J v le s on the ground 
fi 

> * > 
( ery serious 
December 6, which practically des- 
tr e ¢ [The fire started 
é few minutes 
the offf was t hot for the employes. Mr 
H. W. K ver s seriously burned 
Se ar nil head: Me Allien faremen 
¢ S b 
t ry 
+ | 
+ 1 
* *« * 
ti k 
*« * * 
+ } or 
nN 1 ; 
I ¢ 
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The Double-Duty Machine That is a Real Multiple 


Typewriter and 


The Gammeter Multigraph does 


sorts well and with greater spec 
Multigraph form letters, | ced 
I r, are genuine ribbon ited ty] 
guis Irom the ork of a regular hig 
Multigraph printi print 
‘ C ta st of half Ss ¢ 
t 





also a Perfect Office Printer. 


e work of two distinct sorts, and does both 
ymy than they can be done in any other way. 
the rate of 2,000 or more original copies per 
en letters that cannot in any way be distin- 
i¢ typewriter. 


and is done in your own office by office boy 


and without the printer's delays and ‘‘red 
ultigraph, and a direct inking attachment 
is supplied for work not requiring ac- 
tual typewriting. This illustration 
of the Multigraph shows it ready for 
printing, with ribbon removed and 
direct inking roller in place. 


LET US SEND YOU SAMPLES 


of forms printed on the Gammeter Maltiqraph. to- 
gether with a Maltigraphed typewritten letter ad- 
dressed to you personally. Simply send us your name, 
the name of your firm, and the position you occupy. 
We will also send descriptive booklet or catalogue 


The American Multigraph Sales Company 
1804 Case Ave., Cleveland, Ohio = Branch Offices Everywhere 
European Selling Agents: The International Multigraph Co, 


79 Queen Street, London, E. C. 
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mr r 
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at AN 


TED! 


RTS OF THE WORLD TO SOLICIT 
“OFFICE APPLIANCES.” 


We Pay Liberally 


SUBSCRIPTIONS 


DOMESTIC 


FOREIGN 
$ 2.00 
7.50 


( 15.00 


"THE COMMISSION TO YOU IS 33) PER CENT 


TO 


THE OFFICE APPLIANCE COMPANY, 303 Dearborn Street, CHICAGO, U. S. A. 





























TYPEWRITER 
RIBBONS 


CARBON PAPERS 


I. M. C. 








@ New management, new 
policy, new machinery, 
new processes. 

@ Everything new and 
up-to-date. 


@ Second to none in hard 
finish varieties of carbon 
paper. 

@ Prices commensurate 
with quality. 

@ Pencil and Pen Carbon 
Papers, all kinds. 

@ Ribbons of all kinds for 


all typewriters. 


@ Two colored and three 
colored ribbons a_ spe- 
cialty. 


@ Agents wanted every- 
where. 


@ Special attention to 
large consumers. 


@ Price lists, and sample 
carbon paper, to responsi- 
ble parties. 


g Write today—you may 
forget it tomorrow. 


Indeliba 
Manufacturing 
Company 


Rochester, N. Y. 
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| land, has severed his connection with the 


Remington Co. and goes with the Underwood 
Co., and will have charge of their billing de- 
partment at the Providence office. Mr. Why 
tock has a very large number of friends and 
they will be pleased to hear of his change 

* * . 

I. A. lvick, formerly with the Underwood 
Co. here, has resigned, gone West and entered 
into the law book business. R. FE. Allmart, 
formerly with the Remington Co. at New 


York, has succeeded him here 
* *« * 


tive of the Underwood Typewriter Co., paid 


C. V. Oden, special traveling representa 
rf 
Providence a visit recently. 


Pittsburg, Pa. 
(By our special correspondent.) 

W. J. Robinson, formerly with the Monarch 
[ypewriter Co. in this city, so we understand, 
has resigned from the Monarch Typewriter 
Co., and has retired from the typewriter busi 
ness, and the typewriter business thereby 
loses a good man. 

* + * 

Che Victor Typewriter Company has 
opened offices in the Lewis Block, with R. ¢ 
Little in charge. Mr. Little reports fine pros 
pects for handling the business here, and that 
he is getting his share of it. He is getting 
his selling force together, and by the first 
the new year expects to be going full tilt 
Mr. Little impresses you as a man_ wh 
knows, and is willing to go against any kind 
of competition. Here is wishing him success 
in his new office 

* * * 

O. V. Schauer, foreman of the repair depart 
ment of the L. C. Smith & Bros. Typewrite: 
Co., was on an inspection trip through the 
northern part of the state, visiting Franklin, 
Oil City, New Castle and Beaver Falls. This 
company sends a repair man on these trips 
at intervals and reports good results from 
this kind of work. 

* * * 


P. Creahan, formerly of Philadelphia, is 
now repairing typewriters in the repair de- 
partment of the L. C. Smith & Bros. Type 
writer Co. at Pittsburg. Mr. Creahan is also 
an old Pittsburg repairman, and comes back 
saying he is going to stick with the Smoke 
Town. 

* * 7. 

Mr. Wilson, of the Underwood sales force, 
will take a course of instructions for special 
work in connection with the billing force at 
New York, and return to Pittsburg, where the 
salesmen of the other companies want to look 
out for him 

* * * 

The Pittsburg office of the Underwood 

Typewriter Company has been made a branch 


office of the Philadelphia office. Mr. Eckels, 


formerly of Philadelphia, taking charge of 


both offices, with Mr. M. Denman, formerly 


f the sub offices t Scranton, as assistant 
Mr. Clark, former manager of the Pittsburg 
office roes ft Cincinnati 

* * * 

The Remington manager report 

f the new machines for the month of D 
ber the largest on record for any month 
in the history of the Pittsburg offi } 
sults thus gained are the concentrated efforts 
of the entire selling force Every man has 
rotten his quota. Hard times talk is not re- 
tarding progress Everyone is w 


er than ever befor 




















WALKER'S 
VERTICAL CABINETS 





DAVID D. WALKER COMPANY 


MANUFACTURERS 
TO THE TRADE ONLY 


21 Quincy Street, Chicago, Ill., U. S. A. 





Two large factories devoted excl 
to making Vertical Cabinets. 

Made in two, three and four drawer letter 
four drawer Cap, and five drawer Bill 
solid or with detachable sides, a 


abov e 


PLAN OF CONSTRUCTION 
Built to extend laterally, sectio 


joined together, making one solid 
APPEARANCE 
Quarter ved oak fronts, pane 
sides and finished back Solid 
brass trimmings. Extension 
drawers 
FEATURES 
All drawers and slides are 
rubber buffer 
Mechanically perfect. They 
or bind 
MODERATE PRICE 
HANDSOME STRONG 
DEALERS 


BEST EVER MADE DEALERS 
































“MARKWELL” 
Typewriter 
Ribbons 


are made in all colors for 


ALL MACHINES 
BI- and TRI-CHROMES Particularly Recommended 


Our entire factory is devoted exclusively to 


the manufacture of Typewriter Ribbons— 
Nothing « Just Typewriter Ribbons 





AN IMPORTANT WORD 


HE price of jtypewriter ribbons like 
t ricetof anyt ng else is the 
me ire of its quality and $30— $24 | 
$i8—$12 or any other pr per gross is | 
index to the standard of the goods 





You can’t get the high standard mater- 

s—lengt i ser\ for the low grade 

pr e. 

SEND ME AJSAMPLE{OF THE PRICED 
RIBBON YOU,DESIRE 


and I w 1ote you a price I can fur- 


anything ‘you want 





DEALERS WANTED 
IN ALL COUNTRIES 


FRANK BAYER 


SPECIALIST IN TYPEWRITER RIBBONS 
22 No. Williams St., New York 


. y 


| GleDUDLEY 


LOOSE LEAF, BOOK, PAD and 
COPY HOLDER 


Vi 




























Books 
Re- 
cord. 





Special designs for 


Our No. 3 


hook typewriters : 


DUDLEY 


Manufacturing Co. 


HAS LINE FINDER 


MARION 
OHIO 
U.S.A. 





, a 








OFFICE APPLIANCES 


TYPEWRITER NEWS.—Continued. 


exhibits now being changed 
lays at the handson fice of t 
ington Typewriter Comp 301 W 
et, are attracting a great dea f attenti 
ble comments The | exhil 
{ larly dmit ed A ¢ s t 
drawing large crowds, and with 
I S fect electric fl hlight sy 
ers root ¢ on Street 
g thi r can fail to | ttracti 
* *« * 
\ Marti the popula I £ 
has ust been ( twe 
r vice | e by the Retr n T 
Company The _ ba S 
ith a y p pri i! ( 
f Mr. Martin’s 1 ithfu 
A very idson | 20 1 
1 i M Mart 1 ‘ 
th, ons »: } 
Philadelphia, Pa. 
(By our special correspondent.) 
\ Wagcense ( the UU pal d if 
‘ Ss pres 7 a De oO vit 
r sei e gold I present: 
lress vas made | M y ta ‘ 
I W r recel | ty 
ions « he enti 
* * * 
[ He H. Kusel, f e yt 
t t cas t the Olive I 
1 in December to Mr. Osc Myers I 
lady s k to her t t eleve 
She d P t edd 
t fro1 he Oliv 
her leave 
* * * 
~ V } 
Af d 1 ent 
: : 
G ; 
{) 
{ T { 
( 
¢ Dp 
> 








CARBON 
PAPER 
FACTS 


No. VI. 


Some manufacturers would 
like to make carbon paper 
selling a question of claims- 
improved processes, secret 
processes, best and very best. 
Unfortunately for them, any 
intelligent typewriter opera- 
tor can prove the compara- 
tive values of typewriter car- 
bon paper by hard, cold facts. 
After two carbon papers have 
been tested at the same time 
and on the same machine, for 
durability and copying power, 
a glance will tell whether they 
If thev do not 


much, it is simply a 


vary much. 
vary 
question of price. 

I will be glad to send you 
Goods 


samples and prices. 


back and money refunded if 
not satisfactory. 


A. L. Foster, President. 


MANIFOLD 
SUPPLIES CO. 


55 WARREN ST., NEW YORK 
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A ee isn’t a user of 

typewriter ribbons in 
the world who knows just 
what degree of satisfaction 
comes with ribbon perfection 
until he has used 


“Du-Ra-Bul’” 


Typewriter 


Ribbons 


Their clear-cut impressions 
without ‘“‘fill’’ or ‘‘smear”’ 
enable the operator to pro- 
duce the standard of com- 
pleted work that was the 
ideal of the inventor of the 
machine. 


DEALERS 


Will find their own interests 
best conserved through these 
“something a little better’ 
ribbons which give the great- 
est satisfaction to the user. 
They can be recommended 
without stint for the most 
exacting work. 


AMERICAN AGENCIES: 


Hartford Harrisburg Buffa Omaha 
Toledo Kansas City ( is St. Jos 
Cincinnati Detroit Pitt ITZ Springf 
Balt? >ore ¢ mbus Philadelphia Pr 

Boston Cleveland Minneapolis Grand Ray 
St. Louis Washingtor Los Ang Al 


Chicago Representative 
S. FORD & CO. 
508 —225 Dearborn Street 


New York City Representative 
THE RANSOM.-PARKER CO. 
57 Warren Street 


THE DODGE COMPANY 


Manufacturers 


SYRACUSE, N. Y., U.S. A. 
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marks prove that it reached its destination 
promptly and without hitch, for there 1s 1 
her 1 ks of identification the envelope 
SS 


A. G. Swain, a promising yong typewriter 
salesman, has established quite a reputation 





for tl Monarch Visible among the city de- 
partments in Philadelphia 
i a | 

J. M. Goodridge of Philadelphia, has made | 


the Monarch Visible Billing machine a much 
sought after article During the past few 
months his demonstrations have ilways 
brought excellent results. 

* * * 

Manager F. S. Lacey of the L. C. Smith & | 
Bros. Typewriter Co., is highly pleased with | 
1907 business, and states that the prospects 
for 1908 are excellent 1907 sales were mucl 


increased over 1906, and he looks for a much 


greater increase in 1908. The L. C. Smith 
is undoubtedly doing a very good business | 
in Philadelphia, and no doubt with their re 
cent improvements the prediction of Manager | 
Lacey will be more than fulfilled 
* * * 
The Typewriter Exchange, branch of the | 


American Writing Machine Co., report a very 
satisfactory year. As evidence that they are 
going after 1908 with push and the determi: 
ation to get there is the fact that they 
about to remove to a better locati 
larger facilities. The location has not yet 
been decided upon, but they will be estab 
lished in new quarters before our next report 
* * * 


yn with 


The Office Appliance Exchange has re 
moved from 1001 Chestnut street to 807 Chest 
nut, where they have larger and better facili 
ties for handling their line of rebuilt ma 

[his company is also agent for tl 
Fay-Sholes Type writer They are doing 
very satisfactory business, and expect to cut 
a wide swath with the new Visible Reming 
ton-Sholes. This machine looks like 


* * * 

Among the Exchanges there is a gener 
feeling of relief that 1907 has passed, as they 
felt the stringency during the latter part 
f November and December. There are quit: 
in array of Exchanges now in Philadelphia, 
ind business has got to keep brisk to provid 
r them all. The following is a list of thos« 
who handle the second-hand product: Stand 
ard Typewriter Exchange, the Typewriter E> 
change, Liberty Typewriter Co., Spayd Type 


writer Co., S. & S. Typewriter Co., Philadel 
phia Typewriter Exchange, the Guarantee 
Typewriter Exchange, Scott Typewriter ( 

Typewriter Headquarters, Office Appliance 
Es nd Palmer’s Typewriter Exchange 


They all report 1908 opening up we 


| a I 
> > > 
[he Columbia Typew Manufacturing 
( have moved the Fight! nd 
Chestnut stree e Mi \rcad Che 
ew office is in charge of Miss Alice Whit 
head. Mr. F. L. Spiro, the former m 
nape it ade cian te Wane Wadi 
g business r himself 
* * * 
Manager Shoemaker of the R 
‘ D ber Dp l ra . 
| City sales | g espe pi t 
\ sp l effort ng tl ! 
+h can be expected. 














The Most Profitable 
Line to Handle is 
The One Which 
Gives Satisfaction 


Sterling 


Quality 
Products 


is the Line that stands for Qua 
with the latest ideas in Filing D 
vices and Office Furniture in S! 


. 7 
oteel. 


Office, Bank, Library, 
Courthouse and School- 
house Equipment 


Our new catalogue is fresh 
the pr A postal will entit 
you to it. Write mght now 


The 
Canton Art Metal Co. 
CANTON, OHIO 


Eastern Office, 25 Ann St., Cor. Nassau, New York 
Western Office, 253 2nd Ave.,So., Minneapolis, Minn, 























OFFICE APPLIANCES 





The 


. 


‘ewe 


SSS 
5 


front, 





Patented 


Joseph S. Caldwell, 





Wells 


Adjustable 


Catalog 
Cabinet 


Sstantan¢ 





The Index 
¢ e€aslivV aa yUsSL_ea 
- hor klet. No spat 1 ist | i] 
Roll « tain 


the best catalog cabinet 


All dealers 11 


248-252 TALLMAN STREET 


SYRACUSE, N. Y. 








It’s the Saving in Time and Patience that Appeals to 
Costs Less for Paper, Too. 


Business Men. 





$2.00 with Roll. 














THE NEW 


With Typewriter Paper Feed 


For Counter, Desk or W 


——_———_— 


Thorp & Martin €0., Boston, Mass. 

















We want 


dealers and agents—good—live— 


SELL THESE TWO NEW OFFICE DEVICES 


hustling—walking—talking men—to 








~lavincible” ‘Phone Registers 


Pat'd. © 
e calls, without 
r{e actual . : t t s No tamp 
iW , "RE . () 1.000 
; ( . witha e where 
/ 7 = } . ; . r erp SH ‘ 
; Made . highly 5 
ne , Preto 


COUNTS CALLS—SAVES MONEY 


*“Iavincible”’ Recelver Holder 


SAVES TIMI 


Pat'd. 


th hands 


TEMPER LABOR 








WRITE TO-DAY FOR PARTICULARS AND TERMS 
GRAEBER- ENT RIKIN MANUFACTURING COMPANY, Inc. 
Manufactur f The Invincible Cas . d ephone Eq 
, DEALERS IN EVES HING ELECTRICAI 
Suite 501-502 Keith's Theatre Building, No. 1116 Chestnut Street PHILADELPHIA, PA j 
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force and we understand .has gone into some 
other line of endeavor. 

* + * 

The Oliver branch is growing at a great 
rate. With their very live force of salesmen 
and the new No. 5 model, they are getting 
there in good shape. Manager Graves and 
his assistant, Mr. Stanley, are in Chicago at 
the Oliver convention and no doubt will come 
back loaded with rapid fire ammunition that 
will make the enemy keep a sharp lookout. 

* * 7 

The Standard Typewriter Exchange, agents 
for the Secor, report that they are behind on 
actual orders for this popular new machine. 
Mr. Charles Turner made a recent visit to the 
Secor factory at Derby, and returned a 
greater enthusiast than ever. They are plan- 
ning a lively campaign as soon as the supply 
becomes a little more plentiful. 


“ie 
The Remington Company, Mr. J. S. Green, 
manager, are very well satisfied with their 
business for 1907, although the high record 
hey made in 1906 kept them hustling to 
make good. Prospects for 1908 are good 


Piqua, Ohio. 
Du Bois, local sales agent for the 
typewriter has cause to feel proud 
the record he has made. Piqua is an Oli- 
town, and Mr. Du Bois practically controls 
the business 


W. B 


Portland, Me. 
special correspondent.) 

R. D. Chamberlain, of the Portland Type- 
writer Co., has removed to new quarters on 
street to accommodate his growing 


(By our 


Temple 
business 
+ * . 

The L. C. Smith & Brothers Typewriter Co. 
ave moved from Union Mutual Building, on 
Exchange street. to 233 Middle street. with 
W. W. Roberts, the stationer. C. H. Roberts, 
i] manager, they were cramped for 

m and had to have larger quarters 


} 


Says 


oe o'@ 
The Underwood Typewriter Co. has made 
change in their office management here 
C. Merraul, who has handled their business 

years, has resigned to enter into the 
inufacture of a typewriter appliance for 
sk or cabinet 
* . * 
P. H. Durgan, of the Boston office of the 

Underwood Typewriter Co., is now the man- 

for the company’s interests at Portland 


* * * 
| S. Merrow 


ger of the 


has resigned his position as 
Portland branch of the Un 
rwood Company and has gone into business 
ount, as a manufacturer of 
n invention of his own. He has been suc- 
eded by O. A. Bushnell, formerly manager 
the sub branch at Worcester, Mass. He 
w becomes manager of the branch at Port 
Unfortunately on his arrival he 

n ill with scarlet fever, and is now in 

Mr. S. W. Burrow of the New 
taken charge of the office 


his own acc 


was 


— 

office, has 
Portland, Ore. 

(By our special correspondent.) 

nnected with the Underwood 

has resigned his position with 

ny to engage in the real estate 


Pittsburg, Pa. 
attractive and 


ntion if 


interesting 
Commercial 


(One oft the most 
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The Wrigley Follow-Up System 


Has Attracted Attention all over the World 









Handle it and get the benefit of this 
publicity 
LIBERAL DISCOUNTS 
llar cl for demonstratin 


Send a dollar check 


riptive circular “‘E. 


ents If 


outfit as above and des 


Sample file mailed for for 


esignate make 


OFFICE SYSTEM | 


LOUISVILLE, KENTUCKY 


handle filing cabinets, pleas« 


WRIGLEY 


1102-5 Lincoln Building, 














The Rapid Rotopress 


Quicker—Cheaper Better than Carbon 
Paper or Letterpress 





The 
Quick Easy Copying Press 


Visible Copying on loose sheets 





Simople Effective Durable 
Copx cet to 84x13 inche \ 


Foreign Business Solicited. 


ROTOPRESS MANUFACTURING CO. 


Marion, Indiana, U.S. A. 

















YOU NEVER SAW ANYTHING LIKE THIS 
4 TIME AND TEMPER SAVER! 


x 4 i J | 
Catch the idea from the illustration? 
NOTE? é awe tw 


to any desired angle 


but old drawers can be altered to this 


form 


REPRESENTATIVES WANTED ALL OVER THE COUNTRY 


REVOLVING! DRAWER & DESK C0., 234 La Salle Street, Chicago, Ill. 
itil 
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her nt city December 27 
that e Monarch Typewriter 
ny. The booth was in the charge of 
L. Ber local Monarch manager 
Mr Sam i! Hall, special representat 
expert demon wh ul 
e! il off t Syracuse for 
Mi Hau nographe I 
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hin instruct 
V presente 
te ’ 
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H energetic 
S ter Co., of thi 
t , recently, where 
t pt typewriters to 
is exhau } M Lemley 
peak to he business pt 
1 Ine n for hi 
S we n t fact that 
ft his | ll, t motto « 
be y I er a satisfied 
vi 1 m solution t t 
né ve every 
wi t ‘ | 
Le \ I 
} a } 
Paducah, Ky. 
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isi t He mak 
« ead Chis te 
erly under S lis, but 
has e di 
l Cin 
> > 
W. A. M 2 
Typewriter C reports fair 
month. 
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Quebec, Canada. 
y | Wi 
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Rio de Janeiro, Brazil. 
V S not yet re 
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Reading, Pa 
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ipply 
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\ +} Ouite 
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Richmond, Va. 
Tare writer | ~ } a issue 
$1.000 allowin: 
South Berwick, N. H. 
ve ; openes mall store in Odd 
here he ill sell typewriter 
Scranton, Pa. 
na lar na tare +} Vanar 
that he has beer 


Syracuse, N. Y. 
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re cold, with indications of pneumonia. 
s, however, entirely recovered and re- 
1 his duties at the office. 
* * . 

S. Mitchell, assistant treasurer of the 
rch Typewriter Company, during De- 

returned from his auditing trip of the 
~+h branch offices, bringing home with 
very sore throat which he acquired 
between New Orleans and Buf- 


mewhere 


7. * * 

[he several typewriter factories in Syra- 
ise are up against the proposition of the 
moke nuisance ordinance” recently enacted 

the city council and effective January 1. 

- * * 
The Monarch Typewriter Company has re- 
eived a very interesting and unique letter 
m a young man who is employed in the 
fice of one of their Eurepean dealers. The 
ung man in question has a knowledge of 
he English language of which he is evidently 
e proud, for he sends a message in the 
llowing words 
XII—17—07. 
[The Monarch Typewriter Co., 
Syracuse, N. Y. U. S. A. 
I wis heppy neu year. I clerk ant yours 
ench office ant Budapest. 
Yours respectfully, 





Salt Lake City, Utah. 
W. H. Bacon, manager of the Utah Type- 
riter Exchange Co., reports excellent pros- 
1908. He closed the 
year 1907 by recording some very satisfactory 
rders for Monarch Visible typewriters during 


December 


St. Louis, Mo. 
The Royal Typewriter Co. has had a state 
rter issued to them for $1,000 to do busi- 
ss in Missouri 


= - * 


J. D. Allen, manager of the St. Louis 
nch of the L. C. Smith & Bros Typewriter 
| 


paid New York a visit early in the new 


* * 7” 


F. U. Rosebery, who left the St. Louis of- 
Underwood Typewriter Co. to go 
th the Royal Co., is now out of a position, 
1 is temporarily at Pontiac, III. 

* 7. * 
he Monarch Typewriter Company’s win- 
w display of their wide carriage models 

ttracted much attention. 

* * * 
J. L. Shifflette of the Monarch Typewriter 
npany was ill Thanksgiving week, but has 
ned to duty and is helping make Decem- 
record month for business with the 

rch organiz tion 
a * * 


} fF } 
I {sT! nN nas 


been transferred from 

Boston office of the Monarch typewriter 
to the St. Louis office. He will have 
he mechanical department. 


Sydney, Australia. 


United Typewriter & Supplies Com- 
Australian dealers for the Monarch 
doing a great deal of heavy ad 
the daily papers of their territory. 
nt nnouncements 18 a quarter 


dicating something of the re- 

vhich is attending the sale 
Monat in Australia It is shown that 
& Supplies Company 
ing the past eighteen months sold one 
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TYPEWRITER NEWS.—Continued. Harry Betts, in a new harness, complete Club, where bowling tournament was hi 
with a new “dip,” looking slick and span as five teams competing The winning 
thousand Monarchs—a very fine showing for ever, dropped in town at the expense of the turned up in Jimmy Jenkins’ Underwoods 
a dealership scarcely out of its second year Oliver and Billy Holbrook, and judging trom the team were presented with mementoes 
Seattle, Wash. the bouquet of cigars he handed out to his the most successful time the club has 
. : +: . r - ier ‘ yenses ran good first nd ts istenc 
The Seattle office of the Underwood Typ friends her xpen ran a good its existence 
won on the bit 


writer Co. has been moved from the second ! 
2 | CPhompsor f the United Typ 


floor of an office building to a splendid loca nt J + és 
tion on the ground floor, and is now at 113 Wolf & Isenbruck, dealers for the Mor rel ‘ ’ Limited, Por ~ » sere Lye 
Marion street. Visible Type pg in _ city, ann _— : it take charge itax ce 
, he are well satished with their lecembert 
Springfield, Mass. se Me Chey pres to have secured “thet Jas. Jenkins, city representativ: 

M. J. Stanley has succeeded H. G. Seelye as cpare” and a little over derwood. has to Winnipeg 
manager at the Springfield (Ill.) office of the Peseta, Con. charge of the tidal s office and 
Smith Premier Co. Mr. Seelye has returned BR Sana aaiinieeesinil nterests of the 1 d i 
to his home at Wichita, where, it is under ? sisi . 
stood, he leaves the typewriter field perma The Underwood ; \t ( ub . d a ee + ch aan Chath 
nently rst banquet recent y at the St ( harles Cafe ) we ; ag | je ) ster , 

Seattle, Wash. \bout sixty-five, including the Gites = 5 wr with hic. = 4. . ‘1 ni ee Mr ¢ 

J. D. Welch, formerly of the Kansas City ees. Soe roe " hy are sales : eae oill re ports business fine from the East 
office of the Oliver typewriter, has bee: +h, ; gone a ; 1] “a she weesident there are a umber 
transferred to the new brane h office of the pr pagans secagne = = ', aid tested pening b 2 e Easte ) 
same company located in Seattle, at 1326 First + ca Bop c Gillow ‘aigrccearhemeneu some good business will be 
avenue cae a ie ae 4 kaha , y for 1908 

Walter Warren, formerly, manager for th On ket J E eta \ , rece Hy os ( r = Con the 1 lerwood’s billing sp 
Oliver at Kansas City, is the new manager of eee a es Seagate sg a » secured sou ae temsinese with + 

. . verry bow Jimmy” Jenkins, we known 1 
the Oliver here, and business is opening up per Beet ene ; , , in C nd has also received 
nicely for the new office, despite the “flurry aaa tp Aegean rag age eae rder fron the bank t 
San Francisco, Cal. “| , finan lInd | Cheque M T 
(By our special correspondent typewriter, was : . , 

Dick Revalk, conceded to be as good typ vatch fob: “Tommy” Thompson was present T ( Re ) 
writer man as we have on the Pacific Coast 1 witl handsome club bag, as he ts ne riter [ex n¢ ty, 
has just received a large consignment of U1 tal harg the Halifax brancl 4 ranks of the U1 ( 
derwoods Dick is looking fat and saucy company the first of the ye 
these days, but reports a little slump in busi jents 1 le suitable replies Speecl 
ness, which he attributes to the fact that he made b Fa ll ©. B. D 
sprained his wrist a short time ago and con Damy \ DD. G | | ( V 
sequently can’t talk We didn’t know Dick nd u 
was one of the Chosen people befor f the club d , , 


| WE didn’t originate ’the | a ee Sees 
Ky loose leaf idea but , Saaeeren ne ri 
‘| we’ve done more to devel- ee ee 
op it than anybody else. j 


) ] _.. 
replaced t) no Satistact: 


substitute. 





Armour 
and 
Kinzie 





If You’re a Consumer You Need What Your Dealer Can Give You—These Goods 
aerate styles of post 

binders make possible 
a selection for every use. 
They help you keep papers 
in orderly arrangement. 


UR aluminum holders 

make the teamster 

*| happy; the price makes his 
18 | 


employer at peace with 
the world. 
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must be good in the typewriter li 
Canada, a1 t speaks great praise for tl 
rage! U1 [Typewriter Com 

have given the young men selling typ 

rs. Every employe of the company 1s 01 
traight salary, and tl nterest the different 
mbers take in the welfare of the company 
r 4} at ae vreat success this 
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burning s lerg selling 
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nds. Good luck, Sar 
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Valparaiso, Chile 
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Why not try our 


ENVELOPE MOISTENER? 


It is a time saver and sanitary de- 
vice. It does away with using a 
filthy sponge and the tongue to 
moisten stamps, labels and envel- 
opes. Does not gum up. Try it. 


McCLELLAN MFG. COMPANY 


Eimira, New York 

















The Ever Ready 
Duplicator 


PATENTED 


make 75 or more copies from one 

ii—Typewritten as well as Pen Work 

Reliable 

Best 

Cheapest 

No costly apparatus 

No ink rollers 

No attachments to get 
out of order 

No stencil! to cut 

No Washing 

No Cleaning 

No remelting 

Always ready 

Always clean 

Always neat 

When not in use cag 
be kept in drawer 
of desk 

its simplicity as well 

as price recom 

mends it 





‘enient device for making copies of 
, Drawings, Maps, Notices, Speci- 
, Music, Bills of Fare, Etc. 
Duplicator is in Tablet Form and 
ins 5 prepared sheets (as per cut 
ind is retailed at the following 


rice 
Note size, 6x9 inches $ .75 
Letter size, 84xll inches 1.00 
S | prices to dealer 
Special sizes made to order. 
\ bottle of our ink is furnished with each 


D 1] licator 





ured only by the 


Portable Copying Sheet Co, 


5818 Page Ave., St. Louis, Mo, 
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HOUSATONIC — 3 
BARRINGTON | 


DANISH 
BOND PAPERS 


are made especially for commercial corre- 
spondence and all other business purposes. 





























The man who uses these Bond Papers for 
his business stationery will be satisfied with 
both quality and price. 


Danish Bond for ‘‘Systems’ 








We make the Danish Bond in nine‘colors 
and white. To meet the demand for a first- 
class Bond Paper at popular price. To be 
used for “‘Systems”’ requiring a large variety 
of colors. 


Our lines are carried in stock by 
large jobbers in all paper centers 


B. D. Rising Paper Company 
MANUFACTURERS 
Berkshire County, Massachusetts 


Housatonic, 


























THE NEW 












STYLE One reason why - Navan Order Book i 
ORDER aged | 
meeting with suc neartyv approval ] V salesmen, 


BOOK 
HAS NO 
LOOSE 
CARBON 
SHEET 


count of the 


18s On ai 


Self-Adjusting Vernen Sheet 


There i ) Dirty Carbon t 
TO HANDLE tap chara 1d for this re on every sale yong 9 ppt Bm 
advertisem«¢ nt 
Special L's im 


THE SIMPLE ACCOUNT SALESBOOK COMPANY 


Sole Manufacturers, also Mfrs. of Counter Pads for Store Use. 


FREMONT, OHIO, VU. 8. A. 
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Atlanta, Ga. 
\y Wernicke Ce mpal 
e and Busine 
the Mower-N 
ny's st ttracted wide tt 
led tl rniture 


Boston, Mass. 


The Derl lesk Company 
] d " ? 
ent, fireproof structure situated ; 
f Washington and Causeway 
vering a1 30,000 squar 
ng pied by ot 
* < . 
I \ Sk nT r ons? t] e past 
g as gener upervisor of the D 
Company, at eir factory in Su 
Mass., will f1 now on be given 1 
1 power e company’s affair 
* « 7 
The semi-annual meeting of the Derby 
Company was held last month at Sum: 
l The meeting was one of the 
ictory ever held by the company. Opti: 
prevailed all around; the managers reporting 


that the general tone of business was 1 
improved and the prospects very flattering f 
1908. The man 
30 per cent in 
1907. 


igers pledged an incre 


1908 business over 


Chicago, Ill. 

E. B. Clark, formerly superintendent of 
Swift & Company’s Soap Works, will hence- 
forth be identified with the Derby Desk Com- 
pany, having charge of one of its large « 
partments. He has recently made an invest 


gation of the business condition and reports 
a very bright futur all things considered 
“ea 
\ strong kingly 1 
recently ired the ¢ g 2 
Post concerning Alex 
Company. TI! det 
growth of the concern, 
tarted on a 50-foot lot up to the 
* * . 
I business the ¢ g 
Yawman & be Company 
Dex ibe \ re t r 
1907 | er 
xt larg g 
d bee I r 
ved i1 e HX } 
ry heavy 
“he ra R Fert ( 
I | ¥ . [ 
le we b 
9 O 
Pr 
Detroit, Mich. 
sk and 
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Do Your Own 
Copper Plate Printing and 
Steel Die Embossing 


You can easily doubl ir profit on this work and save the de- 
An outfit for card printing and 

irnished for $150.00 including 

nks and bronze together with full direc- 







¢ eotiae 
Toe 


We engrave plates and dies only 


nting and embossing, printing 









- 
or embossing we do not do. We furnish one line engraved card 
plate ready to print ript 35c—Block-Black French Script— 
Roman or Black Old English 75c, Shaded Roman—Old English 
- French Script $1.20. Add lines respectively as above, 15c 
90c— 75 Wi ng plates respectively as above, 40c—95c— 
$1.35. Script monogram dies one or two letters 50c, three letters 
75c. Address dies or small ness dies any style 75c per line, 
ness die uot ! plication. All engraving guaran- 





latest process. We 
basis of first 


| ( ered DY 






ing on the 


~~ ay bi 











Commercial Engraving Go. 


53 Cariton Street, BUFFALO. NW. Y. 











(Made in England) 


Price 


$2.00 


THE FLUID PENCIL 





SIZE NO. 2 MEDIUM 


guaranteed not to leak - entire satisfaction. 
k vulcanite with 


Platinum Point and Spring Needle Ten styles 


‘ ‘ 
Vs 6) 


\TIO \ 
REAL DWARES. Red or Black 


——-—— 
_—_ 


CKEL & COMPANY, Importers, 39-41 Cortlandt St., New York City 








etapa 


ee 
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REMEMBER! 


We Sell or Rent Our Locks 


There is only one Time Recording Door 
made today—The Original—The Phelps Guardant 
Lock that has not I 


Li ck 


a claim made for it for which 
the lock will not “‘.\/ake Good.”’ 





The lock with a ten year record—with a price attractive to all with 
company back of it that can post you in every 
the art of Time Door Lock oe ction from every standpoint known 
today in the art. Before iting or buy Ing you should know every- 
thing we know, then you wi iL make no mistake and to know what we 
know will cost you but the postage and trouble to ask our New 
office. WWrtte and secure agency for your locality. 


respect in regard to 


al 





The Phelps 
Guardant Time Lock Co. | 


74 Cortlandt St., New York, N. Y. 
CHICAGO OFFICE: 70 La Salle St 


WE WILL CONTINUE THE SPECIAL DISCOUNTS ANNOUNCED 
IN OUR FORMER ADVERTISEMENTS UNTIL FEBRUARY 1ST. 














WE WANT AN EXCLUSIVE AGENCY IN YOUR CITY 


THE MANN LEDGER 


Interchangeable Leaves 


e Mann Loose Leaf D 


Vv vea | Va 
| ) 
‘ | he 
rdle 
i ‘ i 
I Ma Bir 
iwitha \ | 
| K ft ire 
ti () 





William Mann Company 


Makers of Loose Leal Devices, Blank 
Books, Copying Books and Papers 


529 Market Street Philadelphia 
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COMMERCIAL 


TALKING MACHINES 





Chicago. 
Natior Phonograph Company = an 
££ W. Chestnut 
g tt linneapolis branch in the 
{ ( \. Reed Mr. Chestnut has for 
5 time beer most su ssful salesman 
f Chicago brancl nd ¢ s to his new 
and ac 
juaintance with t progres e work carried 
I I 
New York, N. Y 
Commer Graphophone through Mr 
Binder reports that business during the past 
onths has been exceptionally good in 
i tl depress! The company 
S g i lirect for install- 
1 systems, rather than liciting them, 
ss men are turning to the grapho 
is a time ind labor-s ving device. 
The Dianemologo. 
ingular name is given by the inventor, 
s Queved S| paniard, to 
( S pl ace of 
‘ 9 TI 
i Cik 
ca i sing 
At the 
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ignt arre 
b k By 
if r { : 
I ‘der 
Ye rep 
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NOTES FOR $5,000 NOT PAID. 


They Were Given as Part of a Typewriter 
Deal —Det endant Wins Suit. 


I I e I ( unty ou 
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THE SEAL 


OF THE 


USERS’ APPROVAL 


- continuous demand, 










E xpressed | through the 
stamped on 


bevel 
Ribbons and Carbons 


The quality and price of Keystone lines and their position in the 


I 
users’ favor point the way unmistakably to the Dealers’ Opportunity 


indelibly 


Write for Samples and Prices. 


Key stone Carbon Paper Manufacturing Co. 
Ho Office and Fact FRANKLIN, PENNA. 
LONDON OFPICE: 


8 Long Lane, Aldersgate Street, 
London, Eng. 










Sparks 
Electric Desk Punch 


(PAT ENTED) 


is made for Office and Bank purposes 
round holes (4” to 5-16” diameter) 
legal papers, cards, sheets for 

K Ce hicates, etc., etc. 


PUNCHES THROUGH }-INCH PAPER 
5 El ctric Desk Punch } has an ELECTRIC 
MOTOR . i a cord and socket plug which may be 


tached to any electric light socket. 






















OTHER SPARKS DEVICES 
LOOSE LEAF LEDGER SPECIALTIES: 


Round Hole Machine—h: 3-32” to 9-16’ diame- 


750) sheets paper 1 100 sheets card at 
1,000,000 hole 5a day —cost of + 















Slotting Machine—18 shapes of slot cutters. 100 cards 
t eratior One minute to change cutters. 





Sparks Crimper—for crimping loose leaves. 


LOOSE LEAF MANUFACTURERS 






STATIONERS, 1 DEALERS, 


You OUGHT TO KNOW havhaytapan OF THEM 


ks to cancel checks, coupons, etc., 
I\ nceerns, while the OTHE Sean 
aoe fact ng cost of loose k af supplees, 5 


e can and sheuld. 


RS TO 


Walter Sparks, 12 Dutch St., New York 
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Celluloid 
Reinforced 
Guide 
Cards 


@, The biggest improve- 
ment ever made in 
card index equipment. 


@, They last forever 
become dog- 
never become 


never 
eared 
soiled. 


@, They are an econ- 
omy that appeals in- 
stantly to every user of 
card indexes. 

@, Don’t deal with im- 
itations— our process 1s 
the only successful one 
ever devised. Send for 
samples and prices. 


American 


Business 
Supplies 
Company 


Dept. A, 
212 Summer Street 


BOSTON, MASS. 
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Brockton, Mass. 


[he Consumers Universal Supply | | 
126 M ) street, Brockton, Mass.. 

ce in the eld with a line of typewr 
up} H. B. Walker, formerly witl 
Cutte lower Co., ot Boston, t bu $ 
manage Mr. Walker is well known in typ: 

ite les and has many friet 

Cincinnati, O. 
[In our November issue we mad enti 


the Cr vn Ribbor nd Carbon Company 
rency in Cincinnati, indicating tl I rn 
had withd:s m this field, and t t the 
n iger her General Sales Agent, |! 
iccepted another positior 
It seen t t espor ent was 
perly 1 that the Crown Ribb 
Carbon Company are doing a larger b 


this territory than 


evel 


before 


Grithn has represented the firm f 


years, and the only change that has ever been 
made was the name of the agent, under tl 
nan f F. A. Autenheimer & Co., altl 
Mr. Griffin has always been in charge 

The Crown agency is now getting ready 
move into larger quarters, which would verify 


better 
the 


the st 


the 


itement 


business is on 


1 


than anything else that 
increase. 


We are only sorry that any contrary state 


ment has been made concerning the agency. 
but are pleased to set the matter right, and 
we wish both Mr. Griffin and his interests the 
best that 1908 can produce—a successful con 
tinnance 

Chicago, IIl. 

While others are complaining and oth 
<ing, Robert S. Leete wears a smile “tl 
it come tf Mr. “Bob” Leete, 

imiliarly known in the trade, claims the is 

t] n ths were his largest and biggest 
s in the history of his busin d tl 
Robert S. Leete & Ci 
Mr. Leete, for ten years, was wit if 
Underwood & Co., and f five years 
the city n iger for their supply dey 
About five vears ago Mr. Leete se\ 
ymmnection with the Underwood | 
barked for himself During the life of 
mpany the Leete company has been oblig: 
to move their quarters four times, requiring 
each time more space and larger q ers 

Mr. Leete is a great favorit: nd . 
red himself to the publ d his p 

ty is immense, the result of which is j 

iable business as dealers in typewrit S 

I e stationery nd enjoys \ 
tive business patronag Mr. Leete 1 
it his business to handl ily t high 
2 d ind juality 2 ( 1 the 
iter to the cheape ide 
\ visit to this m, W is | ted OS 
Salle street Splayvs SIX irg@e s 
ery beautifu ting 
store greets tl t The fixt s, t 
eq ent e gen arrangement of tl 
sti is at nviting and pleasing to 
eye 
This firm, besides making specialty 
typewriter supplies and office stationery, also 
ke a specialty of high class engraving 








Two Leaders for 
Stationers that Sell 
Filing Devices. 


The Imperial Holdover File. 


The famous Impenal Holdover File is four 


vices in one: a Correspondence File, a 1 


tem, and Follow Up, and a Daily Reminder 


This Holdover File is invaluable for folloy 


up Inquiries 
Purchases It is 


tremely useful as Abeyance File for matters pend 


Correspondence ready for Dictation, ete 


It is a File for 


following up delayed Shipments 
specially useful for Collection 


s ICKICrI 


working material, and for m 


x 


atters 


not quite ready to be filed away, it keeps together a 
in order; keeps all those of one subject in one plac« 


the entire day's work planned, systematized and 
and 


simple It keeps the most active desk clean 

order 
Equipp 

index ar 


I with a combination lai y and 


betica! 1 made in two styles 


Board, with 
wooden back, covered with Black Art Cloth 
to handle and noiseless 


Mads: of strong Fibre 
and convenient 


Letter Size | Ix12%x3 $1.00 
Handsomely made of Solid Oak, Comer 
tailed and nicely finished 
Letter Size 10%x!3x3 ; $1.50 


Special Price for 


An exceplional valu 


Advertising with Nam 


Pocket Card Index Holder 


A convenient Holder for pocket use t 
dex Cards for reference; keeps cards neat and « 


Indispensable for regular daily work, for 


Customers, Memorandums, etc., 


systematically; for use in connection with regul 
Index File 
Of service to Salesmen, Solicitors, ( 


in fact all Busir 


Real Estate Agents, Doctors 
Professional Me n 

Neatly bound in Black Seal Grain Cowhide 
Lined; with grooves on sides and end, permit! 


easy insertion an j removal of any card 


Made in three 


Covers hinged to close 
regular stock Record Caids 


No. 52 to hold 
No. 53 
No 64 


2x5 cards 
3x5 “ 
4x6 


) a, | 


ASK FOR TRADE DISCOUNT 


Imperial Method Company 


Jackson Blvd., CHI 


180 E 


ar 


ea 


nade 





Vall 


\ 


to be taken care 


i 





() 


























y 7 ck of supplies 
y dealer city 
b” Leete’s popularity good busi 
n methods are responsible for his success 
' ‘ — , : . 
[ é M1 ing Mittag & 
P Ridg J., spent his holi- 
( ipates making 
Veste ri early that will take 
hi to the P Coast. M Mundell is a 
n d an, making the 
t vrit nd itione rade throughout 
t Vestern St where keeps his firm’s 
goods well t t 
Elsewhere display “card” to the 
le d timati places upon the 
uk this publication ong those who 
make their “bread d | through read 
ing thes o] 
* * * 
W. Cary I s & Ce the progressive 
ents for the Lox Mfg. Co., of Chicago, 
steadily incre g his | ness interests in 
Chicago field 
New York City, N.  - 
Many S C. J. H , formerly man- 
t tt Fish Co., of New York, 
* be surpris leart he has formed 
the C. J. H S Con y and has estab 
t 171 Br vay, New York, 
they 1 make specialty, among 
hit dli ns and carbons 
' billing ’ and vriters 
' * * 
th national Carbon 
P ‘companied by e, has gone 
ort va 
San Francisco, Cal. 
correspondent.) 
( S ly Company are 
tral 1 in the Re 
Building ) Mar Their of 
id S ar furnished and 
1 around town 
EY stock of typ: 
papers that wer 
ver ( Mr. J. A. Gott 
eh n, | a number 
e him retu 
t him asle« 
The ¢ 
S! ( ex 
( O nd Washi 
O Seattle, W 
* 4 
rbon pay 
, icag abot 
d at presse 
5 the bis 
Was! t 
oe tee 
> > * 
Sulzbersg & 
Schwarz ( pened off 
1028 M t et 7 sa 
p 1 last re 
[ sw le i very 
‘ 5 p p, witl 
lir d k t t we hope 
Wi ke W d 
hustl. 
* * * 
F. Eng rm t] B 
Br < } is et ‘ + S d 
le d offices Rus ng, where 
intends t en uy ld established 


OFFICE APPLIANCES 107 


PaGeE 5 ~~ 


of our catalogue 
for the 


DEALERS 


There you'll see this sectional stack composed of 
Top, Book Case, Document File, Card In- 


= dex, Legal Blank File, Reducer, Vertical 
ae et al = Letter File, Insurance File and Base. ... . 


. ; ; ] A Fine Stack for Law Offices or 





















FOR GENERAL USE 





We Want Dealers—Connect With Us 


We have a line of goods for the trade that offers 
advantages which any dealer will find hard to 
duplicate 1ywhere else. We make a Vertical 
File with Ball Bearing Lipped Drawers. Our 
catalog is just a plain affair designed to give the 
dealers in a small measure an idea of the extent 


of our line We want the goods and the price to 
do all the talking. We prefer to put our capital 
into the \iture rather than in expensive adver- 
tising If “inte sted send for our cata- 


log. We want deniene to connect with us. 


AMERICAN SECTIONAL 
FURNITURE COMPANY 


MINNEAPOLIS 
MINNESOTA 














BLICKENSPERFER ‘Typewriters 


rr Inter- 
\ I ble 
117 changeable 
\\ i lg ae 
Type 


Back- 
Spacer 





NEW No. 8 MODEL 


Equipped with DECIMAL TABULATOR for which no charge is made 





>; THIRTY-TWO. 


‘e} | D | ( PALO 











The Blickensderfer Mfg. Co. 





STAMFORD, CONN. 











a 


S 
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Inter Inlenr Juling Cabinels 


PATENTED JUNE 4. 1M 









An outer cabinet—the vari- 
, 


ous filing devices in small units 


to fit inside—interchangeable 
one with the 


No Other 
Cabinet so 
Convenient 





















ANY 
INTERIOR 






The construction of these 

cabinet enables the user Oo 

ii | “nt C aesnal 
make acomimonation otf s l 






units of various kinds to suit 
present requirements, all 
housed in a single case in a 
mostcompact form. It ol 
ate the necessity of tart 4 
in with a large cabinet filled 
wit iny one kind of a de 
which may itford too large 


Capac ity 





ANY 
OPENING 












These ca! 


small. Handsome appearance, combined wit reatest capacity and conver! 







ence Material, con i fi t G 1 Rapids standard. <A 
perfect, expansive equipment that will alway rmonize with the original ur 
Classify better, | 1 more, 0 upy les pace i Ll cost |e than any other cab- 






inets ever made. 
CATALOG No. X-4407 ON REQUEST. 


VieMacey €c. 
GRAND RAPIDS, MICHIGAN 
Former.ty THE FRED MACEY CO. Zr 





TRADE DISCOUNTS TO RELIABLE DEALERS. 





line i [tse v1 kk $ al g t 

Carbon pay M r) ; just completed | 

erable exy G West ' 
1] , j f } 

eaqary ( i ‘ vy ke 

writer bbor | t ims t 

largwe acq intar S itt 





Hoey ( | \ 

Coast agent t \ St ( n ( . . 
has been r the p W S 

“fox” all rigl \ es getting t g 

business, for quite few W st and XX Pi ( iter 
Century Typewrit Ribt ( P 


being one 
me in t 
Pete b 


ypewrit 
nd rte 

Jake” is 
ited 

' s rent 

busy 

1] 

( 
ne ~ 


tinction 


engaged 1! 


typewriter 


where ink 


. 
C 
ypewrit 
af 
e Ackb 
\ 
\ 
, 
4 ~ 
ut met 
TT ~ 
P 
. 
\ 
‘ 
. 
SS Cues 
T 


right, when 


tr 
Ss cap ) 
1 t idely 
tae 
cy 
. * 7 
n (- wit 
hee ire n 
‘ SO 
or ; ] 
1 G 
ritoriut | 
' nect taf 
* * * 
‘ 199 
etor f 122 
g in carbon | 
Ss among 
iter supply 1 
117 Sf t yr — 
nge as 
* ’ * 
icturing ¢ 
, 
gy tne nly ? 
manufacture 
various oth 
is used Bus 
| 
ymes to making 
mber of rms wl 
vho swear at hin 
rge of the carb 
ports very | 
ney pat 
been | i! 
1] b 
} t wunterfeit 
* . 
Ww C 
oA thee 
, 
y ¥ knov 
* 
P 
to ell tvpew 
bout Rog 
fact that 
* * « 
ia 
.s., ’ 
S 
“or 
. | 
, 
a mane 
: 
— 
J ++ 1K} 
o * * 
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BALTIMORE NEWS LETTER. 
- oC a = | : again—the interests of the adding machine 


1904 


it 
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GOES WITH THE UNIVERSAL. fice Appliances” has remarked time and time 
. ind the typewriter are becoming closely allied 
and “the typewriter man of to-day will be an 


. a eed gs ye mg will h adding machine man _ to-morrow.” 
ont ee ee Sees Ce Mr. Hunter’s typewriter experience has 
Ithy t Is tl ht been unusually broad, commencing with a 


customer D +4 , —— cal agency for the Smith Premier Co. in 


roll i , " n 1892, at Bedford, Ind., where he was then 


ares sone gag Pd Hai mployed in his maiden position as stenogra 
f Luca t this pher to the general manager of a large stone 
mae mpany. Selling typewriters appealed to 


him so much that he gave up his position with 


it the Smith Premier agency and came to Chi 


and wo, the year of the World’s Fair, to take 
position as bookkeeper for the Columbia 
lock Typewriter. Later he was traveling 
lesman for the same company. Two years 
rking the suburban territory for the Rem 
ington in Chicago, then followed. After a 
iried experience that took him to Milwaukee, 
ind back to Chicago as the Barlock manager, 
vhich position he held for four years, in 1892 
he engaged with the Fay-Sholes, and covered 
ill the company’s sales offices and agencies, 
reorganizing them 
It was in this position that Mr. Hunter de 
eloped his ad-writing talent, and produced 
is “selling talks,” well known as good pieces 
“real value” as an advertisement. 
\ir. Hunter has always been an extremely 
rd worker due, no doubt, to his bringing 
p on a farm in southern Indiana. Mr. Hunt 
r’s father, like many other fathers, now on 
other side of that great divide, once told 
Cc. H. Hunter when measuring up what to sell, 
“heap it up—be fair; always give good 
sure,” which seems a lesson that he has 
not forgotten, as no employer has ever com 
plained that Hunter’s measure of service was 
t well heaped, and his long list of staunch 
riends, those who have worked under him, 


+ 


‘ate that he has been fair in all his deal 





HW HUNTER Though in his present position only a few 
i months, his office is a busy one and he has 


ues ; lready made a host of friends among the 


Tsai boys 
ter he had made all arrangements for his 
position, he took a place as salesman 


" 
‘ 


- t t t ne of the company’s branch offices, that 


‘ ‘ c 


igl earn from actual experience, just 
the man outside had to contend with 


hile two months he did the regular salesman’s 


well that when it came time to 
is real position it the home office, 


d suspected just what Hunter was 


Appliances” congratulates the Uni 
r getting Hunter, and congratulates 
for getting with the Universal—it 

i case of the right man for the 


OPENING A NEW YORK OFFICE. 


Marysville Cabinet Company of Marys 
Ohio, is completing arrangements t 
New York office The business of the 
grown to such proportions that 
tati in the east is demanded. Thx 
binet 1.ctured is generally ri 
imong the best The business for 
7 most satisfactory indication tl 











q10 








Corresponds nce, ) 


Baltimore, Md. 


W. E. Witherly, the Baltimore, Md., Uni 
versal Adding Machine agent, spent a few 
days in St. Louis during the close of the old 
year and also completed an extended trip 
through North Carolina and Virginia 


* * * 


Mr. Thomas W. White, Jr 
ager of the Burroughs Adding Machine 
pany, died suddenly in his office, 12 St 
street, at 12:30 o’clock this afternoon 

Mr. White had been complaining of feeling 
badly from an attack of indigestion all the 
morning, and about a half hour before he died 
went to the office of Dr. Harry K. Gorsuch, 
215 North Liberty street \ prescription 
which Dr. Gorsuch gave Mr. White and which 
was taken to a neighboring drug store had not 
been filled when Mr. White, 
meantime returned to his 
chair and expired 

The employes in the office tried to make the 
dying man comfortable, but befor: 
irrived Mr. White was dead 

Mr. White was forty years old and was a 
son of Mr ind Mrs Thomas W White, o! 
Ashburn, Ga He had Baltimore as 
resident manager for Adding 
Dela 


resident man 
Com 
Paul 


who 
office, fell from his 


i physician 


been in 
the Burroughs 
Marvland 


Machine Company, in and 


ware, since May | last, and prior to that time 
had been connected with the same concern in 
San Francisco. Cal 


Chicago, IIl. 


F. H. Montgomery, manager f the Uuni 
versal Adding Machine Co., and his excellent 
force of salesmen, are spreading “Universal 
ism” all through the Chicago territory and in 
cidentally collecting a fine set of orders 

> > > 

Former Manager Benton f the Compt 
wt iph Ls nd more ecently | the sale 
division of the Burroughs Adding Machi 
Co., resigned his position with the last named 
company on January 1 and is completing ar 
rangements for the introduction f a new 
adding machine in the Chicago territory whicl 
promises b pt nd ft lation t 
many 

* > > 

C R. Withcomb, for a long time a “city star” 
in the sales division of the Burroughs Adding 
Machine Co., and one of the most successful 
idding machine men in Chicago, has beet 
made assistant sales man ger t Chicago un 
der J. F. Gillen, the sales agent 


This promotion is evidently due to Mr 
V ithcon b's efficient service ft the 
and his 


con pany 
results with duct 


* * * 


successful their pr 


the Pike 
Machine, and 
the Pike machine each months, and anticipates 
Pike sales 


i better de 


Sales Avent 


Adding 


lovers for 


Pruden, for 


is finding new 


users 


an extensive increase in the after 


the new year starts in and livery of 


made 
* > * 


Banschbach, 


machines are 


Edward A. the man- 


sued a 


present 


who 


ager for the Comptograph C 
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and adding machine 


for commissions claimed to be due, was hand- 


former employer agent 


ed down a decision in his favor for $41.41 by 
Judge Gemmil, of the Municipal Court of Chi 
* al . 

a aes terman and C. H. Hunter, two 
nembers of the Universal Adding Machine 
( spent a few days in | go during the 
clos 1907 

Cleveland, O. 

F. R. A immer, the well known specialty 
salesman, formerly located at Pittsburg, Pa., 
has joined the force the Wales Co., at this 


f 
point and no doubt will be heard from in hold- 
ing up his records made in the Pennsylvania 
city 
. * . 
E. C 
Wales 


Hirschfield, the selling agent for the 


Adding Machine in Cleveland, is meet 


ing with a steady increase of business and 
very good month for December 
Detroit, Mich. 
Referring to the September and October 


issues, a statement was made in these columns 
that the Pike Adding Machine Co. had de 


feated the Burroughs Co. in a suit in court 
ind that the Pike C were free to use tl 
“star r clear signal opposite their totals 
At the time this statement was n the 
information came from a usually good s 
ind we allowed it to issue without having 1 
verified, and have since learned that there 
never was any suit of any nature in which the 
Pike defeated the Burroughs, and that the 
“star” or clear signal patent, owned by the 
Burroughs C has never been in litigation 
with the Pike Co. or with any other company 
The validity of this patent has never been 


questioned 

Mich 
Machine Company 
grand total of 
January 1 and 


>1 ‘ 
ber Jl, which does m 


Detroit, 

The Burroughs Adding 
closed the vear 1907 with a 
chin = _ ld hetween 


midnight of Decen 


e ‘ noart yavme ‘ 
le ’ S f ne y 20 
. * * 
Burroughs ks enjoyed S ’ 
by tl Ry ug! ( ' +t bh 
B rymnasiun the 
"7 | } 
) r 2 | } S 
rty nd s s 
! ‘ Detr ‘ ‘ } 
ploy ‘ Rant 2 ‘ 
) rte ‘ 1 bh en « r the « 
7 41 
eral it gymnasiu I 
t} henefit - r is religious | ¢ 
table ete 
* . « 
A] nehec ‘ et S + R e 


ittee, t be known as the Burroughs 
\t t Association The aim is to 1 tl 
tand of Bur ghs athletics , 
wit! t] best egiate isso tions t 
lay the st gest organizations in t st 
f Mict ! The association will have sg 
ral supervision of basket ba hand bal 
vaseball gymnastic exhibitions and t 
ms of sport indulged in by athletes wear 
g the Burroughs emblet The pride of tl 
rganization for 1908 the Burroughs. Rep 





i 
resentative Basket Ball Five, which rep: ts 
the pick of the Burroughs Basket Ball 1g 
This league is strictly an organizati 
Burroughs employes, and includes four tear 

s follows: Macaulevs, George Freeman 
tain; Doughtys, William Lane, captain; B 
ers, George Walker, captain, and ( 
Harry Smit] ptai 

. * . 

[The Representative Five does not 
the league, but represents the Burroug 
contesting with all comers from the St 
Michigan, being a challenger for the 


championship of the state. Its scl 
this season includes games with seve 
the best college teams within reach f D 
troit. A Burroughs Reserve team has 
been picked fro1 the league, which | y 
the regular schedule of one of the strong 
scholastic leagues 
* * . 
Announcement has just been 
aching wedding of B. G. ( 
( f hanic insp 
tment t Burroug!l 
M hine \ Che b 
Mr Chapmar arti bring ‘ 
S Miss Campbell, daug 
r. Campbell, vice. president 
American ( tral Insurance Compat 
Louis ry ling will take | 
Louis in y Both famil 
own 1 ter city Mr. ¢ 
the son G. Chapman, s ( 
easuret Burroughs (¢ p 
de his 1 St. Louis before t 
ughs plat s moved to Det 
ng pt I cq t 
m-t ) ng 1 Ct 
J. E. W 
esm<¢ t 
be \ \I 1 ( Pp 
Des Moines, Iowa. 
\ugust | d P. G. Bender, But 
s mat the ctate f | 
the By ughs n 
{ W eT e¢ nN 
; . ‘ er 
} + , 
, by T 17 Dp S 
Pittsburg, Pa. 
+ + \1 ( 
iT t ) ler 27 27 
S sy t 
\ nga M ( k ¢ 
. a. 4 5. 
Altoona, Pa. 
A 1 gency of the Burroug 
| c] ( ] S bh en é 
’ nN rer n¢ T | 
I i ” ¢ 
sextor f member 
rganizat Pittsburg 
Harrisburg, Pa. 
VV H Rj wi has repres r 
) | +} Bi ite 
I ( t Harrisburg 
time S } re ‘ new 




















We Manufacture 


Adding Rolls 


For All | 
Makes of 


Machines 














Ruled or Plain 





| 





Cash Ré r Customers Rolls 
Cash Register Detail Record Roll | 
pats ’ 7 or Re , j 
phage be | 
Rapic nage jer Copyine Tissue 
Time ¢ k Rolls Telechone Rolls 
4 , a . 2 t 


| BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 


4th and Commerce Streets 


PHILADELPHIA, PA. 











“Something Better.” 


make Spurgin’s Double-Quick 
Index, cal led t ined num erical 
rthe quick finding 

" Cheaper 


1 index 





patente Rubber- syepee ae 
- ing c loths, in 27 ii 
cute —e ; 4 - 'b ath ov Ww A, . 000 


Sore ~ Automatic Copy = oa, the kind 


T trio is part reir “Something 
Better” e ot M Office Devices. It 
pays to get posted on the best. Write for 
SPURGIN MFG. CO., Inc. 

Englewood, Chicago 


parti 











d 
DETROIT COIN WRAPPER 
Mad ‘ pressed er ¥v seif-sealing flap 
THE DETROIT 
Pard July 5 ian 
Best @ eae 
28 da 
PROOF AGAINST TAMPERING 
Smooth ends. Won't catct ns. I Re otains its 
SE, “ed oan ally. ‘en. Daou 2 


DETROIT COIN WRAPPER CO. 
20 John R Street DETROIT, MICH 











Operated by the Americangf Writing Machine Co. 
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ADDING MACHINE NEWS—Continued. 


Harrisburg agency 
: ity 
Williamsport, Pa 


a 


Baltimore, Md. 


Columbus, Ohi 


Pittsburg, Pa. 


Vancouver, B. C. 


Scranton, Pa. 


Erie, Pa 


Davenport, Iowa 


IIE 








HERE IS THE 


Quickest Seller 


Best Profit Making 
Device 


YOU EVER SAW 
FOR YOUR 


Stationery Department 





EADIES 
EMBOSS YOUR OWN 
os WW Oe CORB On 6 


DEFIANCE “~~ 
INITIAL EMBOSSING 


FRESS 


ASK TO SEE iT 





The only device made with which ladies 
can EMBOSS their own Stationery, Cards, 
Books and like belongings, with a clear 
Old English letter by simply placing the 
paper in the opening and pressing the lever. 


And Costs Only 75 cents Each 








It is a beautiful nickel-plated press, 
eighing only seven ounces, and is a most 
eful article for every lady’s writing desk. 
On sight everybody appreciates the 
ot this article as it fills a long felt 
al 
"Each press contains one letter. You 
need never fear of accumulating a lot of 
actiniie letters as we will at any time 
exchange unsalable letters for others with- 
out charge. 


OUR OFFER TO DEALER: 


A Sample Press will be sent by mail 
prepaid upon receipt of your order for your 
examination with full details as to prices 
and terms, and if you say it is not the neat- 

t and most useful device you ever saw, I 
pay the return postage also. 

That’s fair, isn’t it? 





JOBBERS AND AGENTS WANTED 





Foreign orders will be accepted through 
ew York Exporting House 


GEO. BRUNSSEN 


Distributor 


I2N. 4th ST. ST. LOUIS, MO. 
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Typewriter Dealers! 


The protection of your interests is of vital importance to 
each one of you. There should be no straddling of the fence. 
One is either a Wholesaler or a Retailer. Our position is clear. 


We Sell Only to Dealers 


and decline absolutely, at all times, to sell to any but those in 


the trade. Our interests are yours. 
A glance at our warehouse would surprise you, as it does 


We have a most complete stock of 


Typewriters 


all of modern makes, rebuilt by ourselves in the best and finest 
equipped rebuilding factory in the United States. By our plan 


no Repair Department is necessary. 
We want to please you, so please us by sending for price 


list or state your requirements. 


everyone. 


amer $ 
ebuilt 
eady to Sell 


Wholesale Typewriter Company 
“To the Trade Only’’ 
108-110 Duane Street, New York City 


W. W. Ramer, President 























Pen Carbon 
BILL 


Pen Carbon 
LETTER 










The largest and most complete line of Carbon Papers and Typewriter 
Ribbons to be had. Write for samples and prices. 
Send all orders to 


DITMARS-KENDIG CO., Sole Manufacturers, 147 Centre Street, NEW YORK 









ADDING MACHINE 
Louisville, Ky. 


(By our 
[The Pike Adding Machine 
move their head juarters fof 
their present locat (Owens 
ville It is said the manage 
has met with considerable s1 
machine out in t 


Manager Smith, of the lox 
has expressed 
with his first year in the addin 
ness “We have veraged jt 
les than the other fellows w 
tion, and some of them have | 
ing machine busi 
I will not be satisfied with 
out of every ten the coming 
competition, but will probably 
ee it with the case off’ way 
ing adding machines ought to 
the Universal 


cream’ to agent 


business.” The ter overheard Mr. Smit! 
tell the above t traveling man, and 1 
doubt will be surprised to find same in print 
A life long acquaintance with Smith, coupled 
with his good nature, will enable the writer t 
square himseli it e a kick is heard fro1 
the Universal bout the above t 
into the Jour: 
* 

Manager Fred. Manget, of the Burroughs 
iffice, “wears the smile that never con 
We understand that the year just past | 
been good to hin ict, the best he has « 
had. We are glad to hear that some one |] 
lone well amongst the local specialty men t 

t vear, and we wish Mr. Manget a bett 
vear than last 

Nashville, Tenn. “ 
(By our Spécial correspondent.) 
The Adder Machine Co., mantifacturers 


ichine, 


the Wales Adding M 


iwency of their n hine 


Printing Company for Nashville and vicinit 
[his machine appears to be making 
he Tx. : blic Cas _ } 

I idway in pubit flavor, some e D 
having taken them up, and with very 
backing of the Id and established 
Brandon we expect to see them 


nt rapidly 


NEWS—Con inued. 


‘ pondent 


r, Mr. Wandlunsg 


himself as 


with the Brar 


Mullins vell-known 





Company 
Kentucky f1 


boro, to Lot 


1cc¢ 





al Universal 


being satis 

g machine bus! 
ist a 
hen in compet 


few n 


yveen in the 


ill their business lin 
less than six 


year, whe 
do better Tr} 
of demonstrat 
be ‘peaches 
that knows | 


have p! iced t 








Harvey vn al 
tationery man 1 wide experier 
ecently accept position city 
the Burroughs Adding Machin« 
be pushing tl ha “vim, 
luring tl if Noven 
1 the b into pract 
Id a cont Burt 
vhoc hundre 
nd d Fir 
Fis 
thirty-eight 
He's a hustler. © |} 
Philadelphia, Pa. 
\. Hein the Universal Add 
Co.’s P i 
+7 n “hit \ly t () 
St. I nt 
N H \ 
nece y H 
TInix s combi: 
Peoria, Il. 
Smith & Hart thie city 
dealers for 1 Pike A M 
id in additio1 I] 
lern 

















ADDING MACHINE NEWS—Continued. 
Providence, R. I. 
ling city ne A 
| nN adding mi; 
iN manutacturers 
but Was ught “in the 
New York, N. Y. 
Mi . hat the Nev 
rk B Adding Machin 
has ber in spit 
e de rtainly com 
re , past years 
The f e staff of the 
v Yor! oughs Adding 
la nine VW enney ( ‘> Stiles. HT s| 
é 1 D. J. Helion, all with New York 
tories 
Ee | D the Burroughs 
ling M ( in tl Wall street ter 
ry s 2 nes 1 December, which 
Ss an g nost one machine per day 
| 18 S i splet 1¢ recc rd t the hest of times 
d in vie financial depression, Mr 
Prest is be congratulated 
Syracuse, N. Y. 
4 ] ] s beet p inted salesman 
B \I > Ce with 
TV 
Albany, N. Y 
\. G. W in chat of the Albany 
ry { | } Adding Machine, 
rts | il sold the remarkable total of 
7 7 ] S ¢ the mont of December, 
Ss provincial 
t T\ 
Erie, Pa. 
| | 1) heer t inted salesti 1 
r S g Macl Se i 
Altoona, Pa. 
J \ M » tol ] is ] nted sales 
t \ | g M icnl 
Reading, Pa. 
\ } ted C jG 
Machin 
Scrantcn, Pa. 
~ \\ ] [ 1 ed Sale 
\ Machi 
Columbus, O. 
| het t I 
ld \I 1 
the T) 
Chicago, II 
I ( Bu 
( g t] 
\ ue | 


Wilkesbarre, Pa 
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“ROCKBARNES” PaPERs 


iins in our efforts to surpass former leading 


We ive s ‘ed no ¢ X] S t 
s of typewriter papers and have had somewhat the advantage, our experience 
being based upon a career of many years in shorthand and typewriting 


esti the importance of such a line as we have been 
as well as the handsome manner in which we put up our papers— 
rantly lithographed boxes with specially imprinted labels for the trade. 





desirable linen and bond as well as 
our new CATALOG “‘B.”’ 


sete of +} moct celect na 


Send for 


Southern and Western Distributors 


LITTLE’S TYPEWRITER RIBBONS AND CARBONS 


Known the world over as the Leading Products of their Kind. 
“G’’ STENOGRAPHERS’ NOTE BOOKS 
FLAT PEN, PENCIL AND BILLING CARBONS 
RIVAL AMERICAN IMPRESSION BOOKS 
RAPID ROLLER COPYING PAPER 


ROCKWELL-BARNES COMPANY 


800 Baldwin Bldg., CHICAGO, U.S.A. 


DIAMOND 




















Specialties That Sell 


s, pencils, paper. desks, files, book-cases, etc., etc.’ 


fice s a ‘ 
e Manuf rers a listr tor a larg ip-to-date OFFICE SPECIALTIES and business needs 
B eing more sa et er a larger margin of profit. The progressive dealer or 
for a th prices and description of these specialties. The 


N. A. Pencil Sharpener “Pen Rest” Desk 


Blotter Pad 


What every man who has a 


N. A.Typewriter 
Backing Sheets 


desk wants. An entirely new 


necessity. Pen Rest is made“by 
corrugating the back corners 
They are made with strips along 
the front that keeps the blotter 
from becoming torn and ragged. 
Fully protected by patent. Made 
Russia 


in three sizes, with 


Leather and Leatherette corners 





Will sharp 
Will « 
ast at a $1.00 


three blotters with 
to $1.50 


and strips; 


sells at 25c 


ave its 


each pad, 


Ribbons, Oil, Typewriter Papers, 


Paper, 
‘ 


1 
mpies sent upon request. 


The North American Supply Co. 


Long and High Streets, COLUMBUS, O., U. S. A.* 


Carbon 
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THE OLD RELIABLE 


SURE SHOT BINDER 


is still the universal favorite. Nothing could do the work better. 
It is economical and simple. 





WILL BIND FABRIC UP TO }-INCH. 
Holds 100 staples. Is equipped with 
ANTI-CLOGGING DEVICE. 
FULLY GUARANTEED. 


Automatic 
Action 






THE LEVER ACTION MIDGET BINDER 


1s designed for fastening papers and light fabric together 


Has an enormous use in insurance offices. law offices, banks 
phone exchanges and business offices generally 
MANUFACTURERS and IMPORTERS 
also use the Midget in preparing samples of clot! 
ing, cloaks, suitings, straw braid, laces. neckwear PATENTED 


silks, etc., ete 


MOST DEALERS SELL THEM---DO YOU? 


Write for printed and illustrated matter showing the full Acme Line— 
larger and better than all others 


ACME STAPLE C0., Ltd., 500 N. 12th St., Philadelphia, Pa. 





























SES | 


( Filling / yA ig 
NON Fading . . G 


Drying 


RIBBONS and 
CARBON PAPERS | 


OILS, ERASERS AND PENCILS 


ESTABLISHED 1899 





We claim our ribbons to excel those of all other manufacture in the following details: 








1. Most intensely jet black records, 7. Ink automatically distributes itself by capil 

2. Most brilliant colors throughout, lary attraction, always presenting an evenly 

3. Most durable. inked surface and ensuring uniform results. 

4. Non-drying. Absolutely unaffected by cold, This feature also admits of goods being inked 
heat or atmospheric conditions. clean and yet giving good, clear, strong copies 


5. Greatest copying strength. to the extreme endurance limit of fabric. j 


6. Strongest and best for Duplicator and Hekto 8. Tested and in constant use by United States 
and British Governments, 


Bi-Chrome Ribbons a Special Feature 
Large Contract Work and Manufacturing Imprint Goods for the Trade a Specialty 


Inked Ribbons for Adding Machines, Time Recorders, etc. 


WIDE (2 to il inches) RIBBONS made to order 


Write for prices giving dimensions wanted. 


graph work 




















a 


U. S. Typewriter Ribbon Mfg. Co. 


New Factory Address: 


Sansem & Eighth Sts., Philadelphia, Pa., U.S. A. 


Cable Address—Mustr 

















the Eastern Provinces, and reports fine 


ness 


ADDING MACHINE NEWS—Continued. 
Sioux Falls, S. D. 


Will A. Beach, of Sioux Fills, agent for the 
Universal Adding Machine Co., is making 
things hum in his section. He reports a large 
number of new customers for the Universal 
ind, although with plenty of competit 
knows how to put up a game fight, with a suc 





cessful record s the result. 
St. Louis, Mo. 
C. H. L. Flinterman, general ma 
the Universal, spent Xmas in Detroit wit! 
“old folks at |! : 


* * 
C. H. Hunter, of the Universal, spent Xn 
Chicago with his wife and three-year 
boy, who have arranged to remove t St 
Lou where M nter is engaged 
t time is dv Oo 1 lager f 
ersal 
* * 7 
C. Rinche t desig 1g 
I ] dep pf € [ ivers 
Machine C ( go d 
~] } 
i > ‘ © 
x * 
a ~ 
Cha F. | I ident of the 1 
Adding Macl ( vent quai 
ently and V1 1 W 
i the b tl l 
* * * 
W s Hoagland, Jr., ecret 
ssistant manage! of the U 
Adding Machin Company, is 


full-fledged rough rider, for every Satur 
afternoon and at other times in the week 


goes out to Valley Park, the home of the S 
dle and Paddle Club, where “Hoggi: is 
boys call him, has a “stable” of tw 
ponies—one for himself and the other 

of his long list of friends. The wedding bel] 


have not yet rung for our popular frien 


Toledo, Ohio. 





(By our special correspondent 
F. D. Wilde, manager of the Burt 
dding Machine Co., wears a Sunny Ji 
smile these days. Why, we do not know, but 
we are mighty good at guessing. W« 
it 1s because the satisfied user of the 
ughs wears a smile, plus orders coming 
ind that is enough to make any one smil 
Smile on, Mr. Wilde, we like to see it 
* * * 
One look into the offices of the Burroug 
Adding Machine Co., located in the Spitzer 
\rcade, will satisfy the most skeptical, as 
the amount of business they are doing. | 
body is hustling to beat the band. T1 
re going some 


Washington, D. C. 
The Pike Adding Machine Co. has 


for the Department of Commerce and | 
to be used at the Magnetic Observat 
Washington, a Pike adding machine 
writes and adds distinctly 24 different 


hree figures to each column. The n 


g an automatic carriage shift, ves 
from one column to another and cross add 
Che tactory it © € is ils getting 

ther spe« kes of machines 

Toronto, Canada. 
J. A. McKay, of the Burroughs Adding M 
ne, is taking two months’ trip throug 




















ARE SOLICITING $105,000 STOCK FOR 
NEW INDUSTRY. 


Davenport People Interested in Securing 
Mallman Addograph Manufacturing 
Co.—Would Move Plant from 
Peru, Ind. 


Subscriptions to stock in the sum of $105, 
OOO are being sought 1 Javenport to bring 
to that city the factory of the Mallman Add: 

[ Mar turing ( \ committee of 
Davenporters has visited the present factory 


the company at Peru, Ind., and that of its 

ef competitor in the manufacture of adding 

chines at Detroit, and reports that the in 
y is worthy of strong effort to secur 
The Commercial club is arranging to ri 


HOW THE ADDING MACHINE CRE- 
ATES CONFIDENCE, 


Fy Detroit, the home f the Burroughs 
iding machine, comes story showing how 
merchant who uses machine in his ac 

g » confidence of his custom 

Sarb [ a Polish dé 


ent store on th utskirts of Detroit, 


epari bi y. It was the 
S the nd P housewives fron 
tlen t ind tl Sarbinowski store 
he their sheaves of daily put 
their husbands’ pay checks 
settlir their monthly ac- 
int There were a hundred 
the their accounts t 
m 1 Burroughs mechanical 
spt 1 on his regular visit to clean 
nd oil the Burroughs adding machine, owned 
t] nt 
While he rking at the machine, Sar 
vsk in ft began adding wy 
stubby pencil 
Immediate] 
Polish w 
mechani 
ds, 
ent. J 
npanied b 
nen and pa 
r, but his ct 
best of tl r 
S ski 
hi 
‘ 
keeper, ny 
! These wot 
. d 
T } 
er mie r 
~ 
T 9 + 
W ~ 
' get my! é 
S t cast 
re n I ft 
4] bills and we 
2 1 tl torekeeper wondere 
raw he ever manag do business befor: 


nfidence f his patrons 
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Special 


/ 


“: RENT 
SELL 
REPAIR 
INSPECT 


ae 


Rebuilt Machines at Wholesale—iilustrated Catalogue on Application 


Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 60 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 








3b7 Broadway, 
J. E. THOMAS, President. 


TYPEWRITER INSPECTION CO. 


Established 1892 
New York City, N. Y. 
A. K. GOODRICH, Secretary. 























ADDITION, 


| operation 





keyboard the 


depress but 


and are very 
| Ihe flexible 
correction of erre 
speed on this 


limited by ability of operator! 


THE ENSIGN Etectric 





multiplicand and on the 


requires only the 
keys. which 
5-16 of an inch 
light in action. 


keyboard allows the 


rs imstantly, and 


iachine is only 


as in multiplication, the operator 


' 

DIVISIC YN, is accomptil he l by 
the same simple means as is 
multiplication, and in this case, 


has a proof of correctne 


|| SUBTRACTION, 


simple as addition 


CAPACITY, 


ta 999,999,999 
9,999,998, 990,000.00 | 


Free trial 





after receipt 


from 1 1 l 


9,999,999 


this machine 
will be given to responsible 
houses as soon as possibk 
of request 


MULTIPLICATK YN, results obtained in a few seconds by simply striking on one 
> other the multiplier. 





ENSIGN MANUFACTURING CO. Factory at Waltham, Mass 








———————_—_—_ 


TYPEWRITERS 











————— 
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Every Dealer in Typewriters Knows, 
that we are just coming to the best of 
the typewriter season, and conse- 


quently he should have a greatly in- 
creased number of ORDERS to fill. 


Every Dealer Knows, 
or should know, if he has Our fine 
Goods, he can Obtain these Orders. 


He will also Secure permanent, 


you our quotations, and whether 


with unusual equipment, 


both as to cost and quality. 


Established 1892 














satisfied customers and Additional Business. 


WE KNOW a little special inducement may be necessary in’ some cases, and 
we are making that inducement with our special prices. 


You Want Some of Our Machines 


with regular type, and carriage equipment, or some unusual machines, 


We Can Suit You Perfectly, 


TYPEWRITER EMPORIUM 


92-94 East Lake St, CHICAGO 


Let us send 














CHECK and DRAFT PROTECTION 


ALL MAKES, INK AND CUTTING MACHINES} 
NEW AND REBUILT SUPPLIES AND REPAIRING 


THE CHECK PROTECTOR EXCHANGE, CHICAGO 








CORPORATION 


POCKET NOTARIAL 


BAGGAGE CHECKS 


nomen 
SARATOGA 
HOTEI 


TRANSIENT 


005 


CHICAGO 





A USEFUL TYPEWRITER TABLE AND 








CABINET. 








NUMBERING MACHINES 











WE ARE NOT AGENTS FOR THESE GOODS 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS 


BADGES, NAME PLATES, METAL CHECKS 
RUBBER STAMPS, ETC. 
WRITE FOR CATALOGUE 
MEYER & WENTHE 
90 AND 92 DEARBORN ST. 
CHICAGO, ILLINOIS 











CHECK PROTECTORS TRADE CHECKS 


TIME CHECKS 


STAMPS 
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THE “RIGHT-IN-SIGHT COPYHOLDER. 


The Combi: l Company, of Leomi: 


ster, Mass., has sent out season’s greeting S T N B 2 Ri t 
dex to prepay by express a. sample cops tart The New Year Righ 
Ider for lt ll who will send their To-day is the day to decide. Adopt our Loose Leaf Methods—cut out 
overtime work and unbalanced books and join the five o’clock crowd. 
ne we Why not take advantage of these special prices. With these outfits you 
ee can dispense with bound books, $15.00. 


LOOSE LEAF LEDGER CASH AND JOURNAL RECORD 
t Ledge : rd 2 One Temporary Holder, Russia and Corduroy, one 
ipa 250 lea : f e 74x Sect.-Post Binder, Russia and Corduroy, ‘100 sheets 
| P eather ta x« A-Z ne ke 1en ledger paper, ruled and printed two sides, size 
revent re f leave Ww epara lixl4 inches, leather label with name. When ordered 
$6.00 eparately $11.00 


These Two Outfits When Taken Together, $15.00 


Bill and Charge Systems 
for Use With Typewriters 


ip-to-date method of writing orders, mak- 
copies, including invoice, and acknowled a 

ment of order at one wriiting, THE IMPROVE 
TE NGWALL is the only Binder that will allow Re 
or insertion of a sheet from any part of the 
ut disturbing the others. That is why 
a by all the large concerns using the Bill 

arge System. 


Jno. W enemekes uses over one thousand of them 














position to Agents and Dealers 








ying k - t Copvhold 
1 rl Ly ( 
yeti me drenetees The C. E. Sheppard Company 
. -gamanel ‘ news is as adiustable Manufacturers of “Everything Loose Leaf” 
“tie? sat 61-63-65 Cliff Street New York 
u rl ul VI ny angie, at inted } ry City to Push Tints Line 
ilt like a 
it sa gE I i TS TE 
1y 


The increasing appreciation of Steel Fil- 
A CLEVER COIN WRAPPER. ing Equipment means business for 
The cut shown here is that of the “Detroi YOU, Mr. Stationer. 


phaser migers manag i i Don’t delay and miss the 
the cheapest tit : pplyi ffset Agency. Act NOW! 
ee | oe Berger Write us TO- 
ey | Steel DAY for 

ee Filing Devices details. 


Pare es Say 


er 91894 


ani 28 sy 





i P= The Berger Mfg. Co. 
ors Canton, Ohio i 


Sectional Stack 
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A PERFECTED AUTOMATIC TYPE- 
WRITER CARRIAGE REVERSER. 



















Carbon Paper Economy 















You can save considerable in office expense — get better, _— oneaianan 
quicker and neater work—by the intelligent use of the right 5 ttle d R 
carbon paper. ‘The righ? carbon paper is one that is graded in that t] 
weights, according to number of copies wanted—has a non-smut ; ‘ ; 
‘ 


finish (can’t soil the hands) —long lived and durable— and will produce 
clear, clean, readable impressions every time. 








**The Pink of Down in vn 


Perfection’’ 


Carbon 
Paper Typewriter Ribbon 


By a new exclusive process in the manufacture, Carnation Brand Carbon Paper is given a hard, 
non-smut finish—colors are rendered strong and indelible, every impression comes out sharp 
and clear, and gives more clear copies from one sheet than any other carben paper. A different 
weight for different number of copies required. Learn the correct weight of carbon 
paper you should use—described in our booklet, ‘‘Uses and Abuses of Carbon 

Paper and Typewriter Ribbon,’’ sent free on request. Ie tn ani 
is made o imported 


Carnation Typewriter Ribbon is Best Nainsook of extra long, 
fine fibre and finest texture. Carnation Brand Ribbon is positively non- 
filling—strictly indelible colors, and gives a sharp,clear, uniform letter 
from one end to the other, until the ribbon itself is entirely worn out. 
Your name on your business letterhead bringsthe invaluable book on Car Paper 


free! Send for it MILLER-BRYANT-PIERCE CO., Dept 14, 
today. Aurora, IIL 





= 


One of the numerous advertisements ap- ~~ 








typewriter rr ore reverser 


pearing in the National Magazines for :siievsi ss automatic pa 
your benefit. Write for particulars. Oliver and has given the best satis 











‘ writ 
ypev ‘ 


WHOLESALE fs a 
* Rebuilt Typewriters * | oo 








TO THE TRADE ONLY : 
All Makes and Styles Complete Line of Specials || Mr 
Constantly in Stock Wide Carriage, Book Machines, Etc. 
. 66 Dol ecte 29 / Like - are > oe ‘ 
Rebuilt Firsts New Incomparable \ . Gamay | 7 
Rebuilt “Seconds” (./:*°....) Fine = | ) : 
Repaired (i*.),) Al Cheap | 
SPECIAL PRICES : | nt is 
on a Sample Order Ai AN ‘hin " ' aE 
- = . ys | l 
for Your Inspection. ’ Wine | | Tenewier Can aid 
600 Smith Premiers and hun- +» whi ie late. ol 
dreds of Remingtons, not | will lis 
wrecks, but first class | van le int t 
| [ th ¢ } Mri 
Complete Machines, Pg by og ir. D 
on hand peer dic ng. will be a sed : 
| gh fror hine will b 
® | demonstrated. The 1 rser will not be con 
Bargains in General Typewriter Exchange |) is: 2 woes bo a name 8 
Complete Machines | the standard machi The object of this, of 
in the Rough General Office: 21 Murray Street, NEW YORK || course, is to show that the reverser can be 
| operated on any machine and is not built for 
any special design 
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THE NEW REVOL 
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T. W. WHITE, JR. 


device that ought to 
called a revolving 
new departure in ; 
tion gives a goo 
side of the front sec 


so that 
ther can easily be 


t away 


hes to any ordi 
sed fits into the 

lid piece. It 
trom any angle 
for work away 
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have arrang 
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l for sale by 
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n whenever de 
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GouNTING House 


Packed, Sizes 1 to 4, Round Brass 


Boxes of 1 Ea 


FLAT HEADS. 









PAPER FASTENERS. 


10 Boxes to a Carton. Full Count, 


Superior Quality. 


ROUND HEADS. 





4-Inch Long Round Heads. yg 
Prices per 1000 
= ! a2 <a ° 
“ 2 1.50 
3 2.00 ~otach 
4 2.50 Long. 
5 7.00 
6 500 camamanll 
7 12.00 
8 16.00 M-Inch 
9 24.00 Long 
Flat Heads. ‘ 
Pr 100¢ — 4 
1 $1.00 : 
° “ i-Inch Long. 
> aD 
i i i ‘ 
5 500 — o- 5 
G6 6.00 
IM-Inch Long. . ated IM-Inch Long. 
Ss 14.00 
9 0.00 
—_~ - 
- Washers 
t-Inch Long. No. 1, $1.25 N $1.50 ie-Inch Long. 



































P aN 7 
3} _ eS 
’ = 
%-Inch Pe a 
Long. izes I 4 , 
4) 
> 
> 
%-Inch 
Long. 
1 l= 
K-Inch 4atinch Long. 
Long. 
LIBERAL DISCOUNT TO THE TRADE 
Manufactured by 
NEW YORK THE THOMAS STATIONERY MFG. CO. cnicaao: 


537 Peari St. 


SPRINGFIELD, OHIO 


615 Baltimore Bidg. 

















REPRESENTATIVES 


SOLICIT 


THE OFFICE AP 


WANTED! 


IN ALL PARTS OF 
SUBSCRIPTIONS FOR 


We Pay Liberally 


THE 


SUBSCRIPTIONS DOMESTIC FOREIGN 
1 Year $ 1.50 $ 2.00 
5 Y« 5.00 7.50 
10 or: . t one t 10.00 15.00 


THE COMMISSION TO YOU IS 33; PER CENT 


{MUNICATIONS TO 


303 Dearborn Street. CHICAGO, V. S. A. 


“OFFICE APPLIANCES” 


PLIANCE COMPANY 


WORLD TO 
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COMMERCIAL STATIONERS’ SECTION 





EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 








OF 


“OFFICE 
a. APPLIANCES” 





UIDING the modern Stationer in the 
sale of office appliances. Showing 
how to successfully handle such and 

other goods of the trade. 











Meeting Competition 


that we are in 
want 


I think it will be admitted 
business for more than our health. We 
to make money, to get a profit which will en 
able us to provide well for those dependent 
upon us, to educate our children and prepare 
battle which is before them 


them for the 
ourselves, and to accumulate 


to live well 
something for the time when we 
the activities of our present occupations 


have to lay 
aside 
and step aside, while the younger generation 
takes our places in the business world. This, 
I believe, is the reason we are now assembled 
here. 

To accomplish this successfully it seems to 
be cssential that we should plan very carefully 
how to get the greatest returns from our 
business. 

Competitive prices mean low prices—a lit 
tle lower than the other man’s—and the other 
man is doing the same thing, so that the profit 
gets whittled down to a fine point and finally 
disappears 

Of course, in this age of trade associations 
and combinations some of the evil of such 
competition has been and is being eliminated, 
but this seems to be true principally of th 
railroad and the people from whom we buy 


and in a few places where the stationers ar 
wise and have strong local associations 
The average retail dealer is selling his 


goods at prices which do not pay—and why? 


Simply because he is afraid that if hi 
charges enough to give him a proper return 
that the other fellow will get some of his 
business. And the other fellow is afraid, too 
So the thing goes on in an endless chain of 


competitive and nobody gets anything 
out of it but the railroads, the 
and the public 

The public is not grateful 

Possibly if it knew you were doing business 
at cost or below for its benefit it might thank 
you, but it don’t know and wouldn't believe it 

It is folly to allow your competitors to make 
Stationers should have 


prices 
manufacturers 


your prices for you 


an adequate compensation for their special 
knowledge 
It takes you many years of study and ex 


perience to learn the business. The customer 


comes to you for information and idvic« 
When he goes to a lawyer or a doct yr ad 
vice he expects to pay for it 

The lawyer and the doctor spend no n 
time in the study of their professions than 
you do in acquiring yours. Their only stock 
in trade is their knowledge and yours is tl 
same plus thousands of dollars invested 

Why then should you not ld harge 
based on what you know in addition to tl 
profit you expect your commodities to ¢ 
for you 

The doctor whose fees ar the largest has 


more patients than his neighbor, who perhaps 
gives the same service for a low pric 


The fact that his figures are large impresses 





Not Necessary to Cut Just Because the Fel- 
low Across the 


the 


Street Does, and the 


Successful Retailer Is the One That 


publi 


harges 


and 
nity 
ford 


wet <« 


too 


the 


another performs the 
or 


it 


] 


ynly 
economical 
high 


trade and the che 


and many 
thousand dollar man, while the cheap man will 


Conducts His Business Along 
Line of Justice and In- 
dependence. 


BY MILLINGTON LOCKWOOD. 


with confidence If one 
1 thousand dollars for an 
Same operaticn 


one hundred dollars, all who can 


who cannot will go to 
who haven't the 
to spend it In 
the cream of 
to scrambl 


money or 
other 


those 


man gets 


ip men have 


price d 


what is left 


The 


same 
higher the standard of their charges, 


principle holds good with 


surgeon 
operation 


words, 
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charged him fitty 


t ie that the ta 
dollars tor a suit will give him something bet 
ter than the one wl charges twenty-five or 
thirty or torty. 


large element of business men 
willing to pay the 
highest price 


getting the 


There is a 
who want the best and are 
They prefer to pay the 
they : they are 


price 
because feel suré 
quality 

Many years ago when I was a small boy I 
an old uncle who kept 


village in 


with 
store in 


vacation 
country 


spent a 
a general a small 
lowa. 

He was noted throughout that section for 


the fine quality of his goods and especially 
irr 6the: «6excellence of his teas, which were 
higher in price than any sold by his compet- 


carried several grades, but had two 
sold the most. The 


itors He 


in particular of which he 





price of one was two dollars and the other 
two dollars and a | pound. (This was a 
long time ago when tea was higher than it is 
now Both caddies were filled from the same 
hest and the one at two dollars and a half 

id to be filled five or ten times as frequently 
s the one at two dollars. The people knew 
that they were getting the best there when 

ey paid the higher | The dealer was 
1 very honest man and I have heard him 
ssure customers that could not see any 
diffe t! tw kinds and even 

en the cheaper kind and save 
fty nt people knew when they 
c g and were willing to 
t \ ? pt ce 
Customers Pay Higher Prices. 

One f my neighbors has for some years 
b selling all the rd brands of writing 
luid at forty-five cent uart, and it is not an 
ncommon thing t] ustomers to ¢ 
plain of the quality and buy the same 2 S 
t my store and pay third more, because 

ey el sure that at sixty cents the ink must 

g and fresh, while at forty-five 
S$ a suspicior thing wrong 

No one concern « the business and 

I b to be the powe f y 
ins » ate, rade he w < 1 

d lt ic het? tivate the profitab 
nN I tl best 2 ds 

1 best si vhom the | 

dary « 1 let the « 
t | re, re to t} 
vh \ ts them 

rhe stat ery b S le up in larg 

~ T { 1itt ¢ | ‘ 

dealer 
buy 1 
+ } < pay t ( te + 
e t st penl ne 
‘ t S45 es on per er C - 

t vhich means ar 

+ + ast ter ay 
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stome | give a profit ' s foll 1 by half g the essential thing to keep always before 
is t nearly every lot, making gross wilt you is to have your customers satisfied with 
le of ink for months f w 1 at t ir goods and service; make him feel that 
ssibly sary to sell at ( r each singly ten d you are able to supply his requirements bet- 
\ eve! | tities r and more promptly than anyone else, and 
r unce bottl —— ae ae ' ' :' you can be absolutely independent in your 
$275 $3.50 | ' rices 
Iditior y g 1] tior This may seem to be a wild assertion, but I 
respect maker asking him to t t now it to be true. I have in mind a con- 
unt Is because 1 ern working on this basis whose business has 
rebled in the last five years in spite of the 
1 at ct that their competitors are selling many 
is no rea t goods t peo} ted ar es at from ten to fifty per cent cheaper. In 
nty-five t ther ther pite of the fact that their principal com 
tors are more favorably located and in 
ns whicl t t that lition to lower prices some of them al- 
tter ol vy two or three per cent discount on pay 
me cus t ent of bills, even when the bills run thirty 
tha you ixty days beyond maturity. 
= but by meat rge tl [ have no patience with the cry that one 
ey will respect you n can’t get a price because his neighbor 
; Pay No Attention to Competitor. d esn’t It is not true. Some philosopher, I 
; se ve forgotten who, has said: “A man can do 
a . a ything he wants to if he wants it earnestly 
= sea ' . a ough,” and I believe it. Of course you can’t 
5 ; . it if you go at it half heartedly. You must 
- | ieve in your goods thoroughly. You must 
, os ve he tei believe in yourself, and you must believe in 
Aallas a nd him 1  y our salesmen and inspire them with the 


e confidence and there can be no failure 


Purchaser Becomes His Own Salesman 


National Cash Register Company Inaugurates 


tion: , . imaginati : : oO import: 
New Idea in Selling nagination. jut the most important 


ng is that the merchant operates the reg 

ny dut a ig ee . : ter himself. Thus he appreciates its merits 

sell : m3 peg ee: a oy nd sees how it will protect him and save 

the , * Be. + oe im money. In a word, he sells the machine 

the a a — to himself; for he convinces himself that it 

pe See =~ ild prove valuable to him. This much ac 

nt issu “ wee ¢ BI ry busin plished, the desire to possess is aroused 
nt t How the Demonstration is Made. nd the sale consummated.’ 

1 important part of the new selling plan 

ngs : n requests t been the demonstrations in model stores 

ssociated behind the unter pi the windows of branch offices. Two dem 

re oc tor hi hit f t trators, one acting as merchant and the 

ho has n of pe t packag kfast ther as customer, carry on the five trans- 

learned I nds t tions that occur in a store: cash sale, credit 

pt rad 1K i le, money received on account, money paid 

sy enoug! lest pavs for tl it and bill or coin changed. Cards are held 

by one of the demonstrators from time to 

indicating what has been done. The 

petus t N perhay I usual spectacle of a small store in a dis- 


ut t window with business actually going on, 
ver fails to draw crowds to watch the pro- 
lings, and many prospects are secured in 
vay 

ess The new methods of demonstration were 
Registers lat M d, first in London, last September. When 
the demonstrators appeared in the win- 
the police had great difficulty in pre 
tior t t t t street blockade. In Serlin the 
rketé bolt pal authorities limited the time during 
he | public demonstrations might be made, 

of the vast crowds that gathered. 
uccess of the scheme, however, must 
ured by the increased business done 
company and not by the interest ex 
by pedestrians Real selling force is 
method, and this is proved by the 
per cent increase in National Cash 
les by the London office the first 
the demonstration was. tried Mr 
the adoption of the new methods 
rtling change ever made by the 


its existence 











was delivé 


"THE FOLLOWING paper 
by Mr. before the 


Rodiger 


Stationers’ Association, at their meeting 
December 12, in the Grand Pacific Hotel It 
is given for its two-fold valu First, there is 
much the dealer ought to read nd second 
there is much the manufacturer ought to know 

Many pcople use writing fluid en they 
should use ink, and conversely This addres 


sets forth the exact difference, the how and the 


way in the use of ink t does, in point 
truth, clarify many false conceptions; it set 
right many wholesome truth 

Mr. Rodiger said 

The subject that has been assigned to me 
“Writing Inks”, and the information that 
shall give you, most of you probably | 
posted on, and there may be nothing particu 
larly new. But going into a subject of this 
kind, you will have to be patient and hear it 
all. If anyone should desire to ask any ques 
tions that might be suggested, there will be 1 
objection to my being interrupted and I will 
answer them to the best of my ability 

There are not many among the chet 
preparations with which we have to deal that 
is used so extensively as writing ink. It is 
of the little cogs in the wheels of commerce 
to be without the use of which for one day 


amount o mtusion 


product to which 


endless 


ind itis a 


would create an 


and inconvenience; 


little attention is given by the laymen and the 
chemist Any improvements that have been 
made are entirely due to the efforts of the 
manufacturer to give you a better ink 

In my years of experience, I have gon 
through much information on this subject and 
with all due respect to the many formulas pub 
lished, I think that I am safe in saying that 
there are few used by the manufacturer, and 
the process therefore is largely a secret one 

As a matter of convenience, I will classify 


Writing Fluids: Blacl 
Inks of Variou 


my subject as follows 
Ink; Copying Fluids; 
Shades; Fountain Pen Inks. 


The Value of Writing Fluids. 


I will first take the subject of writing 


Colored 


fluids 


which is what we call a galla-tannic process, 
the basis of which is the tannic and gallic acids 
obtained from nut galls These grow on 


and stalks of a specie of oaks, formed 


the gail insect It 


leaves 


by the may be 


sting of 


stated that the nut gall forms over the egg of 
the gall insect and the latter generally passes 
through its entire development in the nut gall 
and escapes as a perfect insect through a per 
foration which it produces by biting. Nut galls 
are a bluish green or slightly vellow, ranging 
in size from a good-sized pea to that of a small 
hickory nut. From these the tannic lis ex 
tracted The nut gall grows principally in the 
Asiatic countries 

A good writing fluid should pleasi 
color to the eye when first put on paper It 
should flow freely and have the quality of 
turning dark on the paper, until it assumes 


moreover. it should be ab 
What I mean by that is 
affected hy ige or time 


intense black, and 
solutely permanent 
that it should 
The oxidization which takes place causes tl 
fluid to assume this dark color. Writing uid 
when intended to be copied should not have a 
blotter used on same, and the copy should be 
made soon after writing. 
Of writing fluids ther 


not be 


Chicago 
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Writing Inks 


By William Rodiger, Secretary Sanford Manu- 
facturing Company, Chicago. 


bad, and indifferent. I wish to say that what 
ever statem«¢ I make, I trust you will take it 
is being it 1d faith and honest in purpose 
Chere v articles, the successful ma 
ture h requires su careful wor 
l pe es as writing fluid, and 
nly t go 
perience that e able to turn rst 5 
1 ut { luct, and f re 
I selling tl l u 
i< | T f | | t ‘ ? 
tin porations 
b y I 7 é 





that 1s required is that it makes a mark. Th« 
buyer gives little thought to the quality, the 
durability of the ink, or the standing of sucl 
on the market. Ink, like other articles, can b 
made cheap. On the face of it, it does not 
show, and time only will demonstrate it l 
the salesn $ guarantee that “it is just 

good,”’ does not remedy the use of something 


that cannot be read forty or fifty vears hence 


\ very short time igo I Vas ¢ 1 1 t 
reter to records forty years old, of very 
portant nature, which had I not been able t 

id, and which would have caused n ore 
de »] or c 


The Difference Between Ink and Fluid. 


The questio ften arises, “What is the dif- 
ference between Writing Fluid and Black 
Ink?” You ve customers me inte 
vl ty T t Wr | 
W riti I s | xplai b 3 

ink that to begi h, and 

itterw is ft the pape B 
Inks ire s thi S I \ ls 
Carbon, Ar is k m \ 

ire supposed to write black when first put on 
the pay "The blacker you hive the ink, the 


neavier the liquid must be, and therefore t 


+ 


iv i bi ylack, it must be 1 | 
heavy. It is difficult to paint a house with 
paint to « vood without mak 
g t paint tl e same will apply t 
black ink on whi { If you want t 
the surfac« k must be made thick 
Writ is ( re | 
ree rT pt l ss 
ess by 
The \ ; b k 
t vrit the start. T 
the pr betwe 
s the p ld be 
oy +} | r ‘ 
4 ‘ ‘ \ 1 
bt S er vi ways vocated 
lew ¢ izo I said t me 
my family t I have said t y 
R, 9 cturer | ever 
t neces explain t the 
between t two inks. I was there- 
uested to brit home a bottle of good 
fluid 
. PCa a a ae ; 
I é | show it to y 
g it his k, s ving 1 
[ moister | 
the numl 1 at1 
k, and é SSiVE 
shall us 1 tisaf 
( t < | ve b 
ee A b] 
Iply < ( tne iper 
not penet: ber d theref 
be washed off Vitl writing fit 
t be dor 
A Combination of Inks 
i! iV us 
son firms, ks I never 
ended it for tl , for I believe 
writing fluid, an - that does not offset or 
smooch, should be used for records, and a 
copying fluid for copying. Combined inl 
wice S ng fluid It t 
ves ¢ ug y tne pap¢ t 
Q py S go I had 
that ti inager é 
gest I ¢ Dp t Ss, W 
bin s bool | 
many ( as \ t 
The t 
tn ale | 
e | | 
Ss are 
eay ; 
the cop tak 
Some people think that when we 


say an ink will take one to fifteen impressions 
that it can be done at several different opera- 
tions. This however is not the case with a nut 
gall or gallo-tannic ink. When you have put 
it through the press once, that is the end of 
its copying. 

However, if you want an ink that copies can 
be taken from afterwards, it can be done with 











Viclet Copying Ink, even months after the 
first impression has been taken. [French copy 
I lI tt use l I rhe comme cial 
i pally d ned for railroads 
n impressions 
taken on what is tern Railroad or Yel- 
Disst 
I d | Ir two kinds, 
ying opying is 
: princiy ice work, 
ngs es. Copying 
nk should be us« ls, as it is 
to offs: 
i S are used 14 
to t e who wants 
et g k ink or fluid 
t ks [ would term 
‘ , , ded 
Wherein Fountain Pen Inks Figure. 
Fountain Pen Ink that is used largely 
1 S Great care is taken 
s manuf so t ere will be no 
ks or sediment to collect in or clog the 
It should 1 dry ont pen to any ex- 
so that it will flow 1 lily at all times. 
To determine the quality of an ink for this 
use, turn up the bottle, and if there is any 


mount of sediment, it is unfit for use for this 


purpose. Many of the writing fluids are well 
pted for fountain pens 
As for the taking care of your stock of inks, 
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5 . s ¢ 
S ‘ 
( i ‘ ~ >t 
( 1 S e lit O 
i] é mend that + 
| Kes id cating 
de stock will g she 
r factory we have sys 
pt sign ¢ t 1é 
k ke the stock f t s 
‘ t goes 
it f tenden 
t ~ , without b g r 
S { S “Why does dry I 
n mi ge?” The is e- 
S ( S mucn Ik wate paste 
le to evap 
The General Abuse of Ink. 
nt times a necesears 
S stick t up t 
nt regularly before writing ] 
supposed to be indicat g 


Y 


et the manufacturer try thi 


what the result would be Instead « 

stirring stick, the consumer would un 
doubtedly meet him at the door with a club. 
Many of the complaints on ink are due to th 


the users 


For instance, a con- 


123 


sumer allows his wide-mouth ink stand to re- 
main open for a week or more in hot, dry 
weather or in a steam-heated room. As you 
know, the water evaporates, but the chemicals 
remain, and after a few days he has ink that 
is as heavy as combined. A few days more 
and he has a heavy copying ink. Up to the 
sent time no way has been discovered to 
event the evaporation of water when ex- 
sed 
[n addition to this there is the dust and dirt 
de by the janitor when sweeping, which 
so adds to the cause for complaint. All this, 
course, the ink manufacturer is responsible 
With ordinary care and cleaning the ink 
vells once or twice a week the consumer would 
ive no cause for complaint. 
Of the principal inks we make 1,000 gallons 
ita time. In the fluids a good many tanks are 
rried It is thoroughly tested, as to its 
ialities and weight before the same is sub- 
ected to the filling process. Should a com- 
plaint be made on one bottle of ink, and should 
the balance be the same, you can see where 
we would land, as this ink is shipped in all 
lirections, in all sizes from the smallest to 
the largest bottles. I therefore contend that 
many complaints are due to some local cause, 
vhich you nor I are familiar with, and the 
mount is so small that it does not pay you 
investigate, and you therefore replace it 
vith another bottle of ink, which undoubtedly 
the easiest and cheapest way out of it. 


The Modern Process of Pen Making 


“THE PROCESS of making pens 1s 
right abreast the process of making 


other things. It is therefore worth 


careful consideration Che steel from 
which pens are made is very rich in car- 
bon. The steel is annealed to a light 
cherry red for several hours, when it is 


Che sheets of 
nineteen 


cooled and cut into pens. 
imported and are 


treet iong. 


steel are 


inches wide and five 


During the annealing process the steel 
becomes coated with a scale which is re- 
moved by pickling in a bath of diluted 

\fter thi goes to the stamping 
machines and is cut into pen blanks. The 


) 
necessary for this, however, is 


thickness 
ful rolling 


tained by Caf 
The Steps Taken in the Process. 


‘ 1 1 7 ] 
When the j eo throug 


the stamping 


I nes they as dent on one 

side of the bla ch serves as a guide 

the ret ig processes. This small 

is technically known as a “bit. Che 

piercing machines next receive the pens, 

ere one or more piercings are made, 

( Tt ent ] ( being 
At I 

he 1 { sixtv gross 

ens p heated just 

; | . in rst process 

‘ ta C t Iping ma 

Ss, 1 e 1s nped. Then 

é < they ar 

nee 
S se s i the pens 
have to be crus] in omplish it 


them. 


< ? ‘ 


Sometimes the pen at this stage is found 


is taken to the 
room again and heated to a cherry heat 
| cooled suddenly. The pens thus be 
brittle, and in some 


be crumbled in the fingers. 


e « . 4 P ~~ 

soft and if so 1 annealing 
and 
come very cases May 


‘J he y are 


however, hardened by heating the steel 
gradually. As the temperature rises they 
become more tough, and at about 575 de 
grees they have the resistency of a 
spring 
Che high temperature at which the pen 
s last subjected oxidizes it. his coat 
ing is removed by scouring or shaking 
yrocess in which the roughness is grad 
ally rubbed off Che pens art nex 
ore 1, some of them by hand and other 
} omatic machines In the slitting 
slit cuts through the hard steel 
h is verv difficult o1 
ness of the steel] 
The Pen Ready for Use 
e grounding room the pet 
ground tl no matte 
' ( 
( , 


oxidizing in the air a coat of lacquer is 
put on by the machines. If they are to 
have a plating of copper, bronze or silver 
they go to the plating room before going 
through the lacquer process. 

Lastly, to the shipping room. In order 
to get them all in a parallel position they 
are placed in a half cylinder and shaken. 
rom this operation they go to the scales 
and are weighed, thus determining the 
juantity. The other steps prepare them 
or shipment. 


CLEVELAND BUSINESS SHOW. 


[he second annual business show will be 
eld at Gray’s Armory the week of March 23. 
[he management of the Cleveland show orig- 

ed the idea of uniform decorations, and 
booths ready for exhibitors. The arrange- 


ents for the second show call for a beau- 
business exhibition. The color scheme 
the booths and general decorations will 
in gold, blue and white. The general 
rations will be very elaborate. Colored 
paque electric globes will be used in 


numbers and the entire show will be 
illuminated. All booths will be 
ected complete in every detail, ready for the 
bit include all decorations, 
railings, signs, electric lights, etc. 
ugh the first show was a very successful 
r the exhibitors, the present indications 
at the second show will greatly eclipse 


ind will 


st one. 
management is putting forth every ef- 
the best class of business men 
Cleveland and surrounding territory 


» interest 
1 
| 
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Status of New Sork Jobber and Manufacturer 


-¥ HERE w: ted a The Sub-Committee Report of the New aed any furthes t matter and do 
“ sep ve ge 1 tage York Stationers’ Association and the Diamond ink Co \ beg to state that we 
umns last month the fact that the Views of Menufacturers and 3 nterested , New York st ner 

e c I 1s we do 1 ‘ ny goods to « 


relation of jobber and retailer in Jobbers—Indicating a Settle- srouee ae 


? 


the stationery trade was not in all re «or . rl c 
ad ' = ment of Difficulties. ne we Seen ¢ a never, oe 
spects satisfactory. In some quarters cee coy: Monge Penge Ther Mipono coe + . 
there appeared to be friction, while in ¢ gle Ae Et & goods to the mer, ve receive orders t h in response t 
. ive ertused I he | 1 SO ind 8 i fforts we ut fort dvertising we t 
others only concern; because of the job here to nt future ine” an dias Geka te part 
ber selling to the consumer in violation Spencerian Pen Co p to the present time the trade for | ie I es. As tl 
" .? . we ive t direct t ‘ met xcept vi een our ! ! onsider 
of the rights of the retailer very few Stal ind t ur regula t t¢ green 
: yunt et stat uve had 1 Lust teri » that eff I 1 that w 
\t the meeting of the New York Sta compla f our competition for their tin t times w to u 
tioners’ Association, December 18th, a ?Us'" 2 Save prmectes the trade | sete leg _ 
sub-committee report was made on this C. Howard Hunt Pen Co We do 1 Mr. Huber 1 tal 
very point. im this perticular instance Gosler handle thely business and the New 7 omar din" Eine” Sie Gia Seen 
the relation was as to jobber and manu rt tions W form you t we have \ru . ind | Faber and w 
' . urned rd er t the Of irse Ww W zed t make he «at = t ¢ t the will 
facturer selling to consumers of New not hesitate at a time to take th t or sell to t g trade in G 
, . . ‘ we found ‘ . 3 worl @ dire t] ga t New jy k vit} t . t r f the £ \ r 
York direct Che committee held several hut selffishns : ne i me. aed prevents Sloe , om 3 w) 
sessions with the jobbers who have been desiring it + oe ere eee teh - oe gel nee > 
‘ wortn ) 
vy f “/ S wb! r’s 7 j othe } r é 
quoting to the consumer at jobb« . Seterbreok Stee) Pen Co ~~ d \ wer 
prices ; that is, the same prices as retail a um tnrougnout siness career OF nt , ) stati they wil 
stationers’ pay, with a view of having  wholesak . 
this practice discontinued. The jobbers ” Siliter Gren Pap 4 aed seme At | the views xpressed by 
informed the committee that thev felt ers in New York city, would say, it has alw bbers 
een the of this con t ] " 
obliged to quote the bottom prices b« oe meet = aor Gen aime a 
ve . ’ . ete . ‘ . : ‘ y ir i ‘ the future W fine ir ¢ the 1 t g not 
cause of the interference of the manuta ae Fe ee, we Cans oar a Bead 
turer, but the jobbers very strongly inti trade, a tha t D Co., H e & | 
. , nt to make in our cas H tt 4 W M 


mated that they would discontinue quo ®. &. Stafford Inc: “E: o- ao iring N 
ing the consumer at jobbing prices; pro nd a card e | staff 
vided, the committee would secure agre: ne you tl 


ments from the manufacturers to stop  Postiive 
selling consumers erring S. S. Staff x 
1 ' this ale t w } thers , 
lhe committee immediately took thi mistal . when mentta: ss 
Staff | +} mre neement « ‘ 4 
matter up with the manufacturers of “Sh y- ' . 
blank books, ink, steel pens and lead pen ‘ xp ! 
cils, with the result that the manufactur 
‘ } ‘ ‘ 7 . ‘ “ “ t x 

ers in writing agreed to stop selling t 0 
the consumer with the exception of larg Sanford Manufacturing Co rhis ¢ 

‘ , ' ' wil t mer F P t 
railroads, the New York city schools and ~ Ag ay Re 
the United States government, with  Seclati W » want it underst that w ie = 
which the manufacturers have term cor ; makeiane 
tracts i . ‘ " ‘ ; ’ ; ‘ e717 trere the 


The Statements of Manufacturers and Ir. 
Jobbers. “9 | we a | ni ' m1 d cot a ek : 
. :; _ ' a BB aie that a 4 


[t will be of interest to know what the 








manufacturers had to say relative to this , we ni Yo ' 
important subiect \lso. the views of the ake 111 on 
jobbing stationers ; Carter's Ink Co , 2 ylis os 
The replies from the following manu , : re , e pric 
facturers are indicated trey Pp and t edule « 
T | | ] | | hh ~*~ 
Bookum & Pease We w ! ‘ ) ) ‘ 
immer be he rue ’ . , 
erwis¢ ra 
porat wi ec ¢ 
other words. we make no distinct aha tae trad ' . 
ind make | t t ‘ J , . _— . Oes a c i S 
policy , we l 
National Blank Book Co It 
custom for 1 ny 3y t VW ‘ ¢ + 
eit i oe the weeane of wi 1 , A HANDSOME BROCHURE. 
rai } = } it, hie ‘ . ‘ | 
ness ir opi I WW stil I { j ‘ ‘ i w vA T 99 | ( ‘ 1 * Ne 
from the manuf turer! : a Pll i . ; ; | : m4 y | 


J. G. Shaw Blank Book Co We wish t tat t ’ rt t 1} r t . 


that it 5 Pomerroy Bres. Co \ 

to sel t nsumer lirect w +) . , 

ways tried to protect the 

if ' P 


Ss. E. & M. Vernon We t t We w 
interested , thie fer W } . 
habit ! Se iiin2z s mers x y “ 
cases where t ‘ 
Kiggins & Tooker Co W ave é where there vw hp a 


; ’ 
\N 








NEW PLAN FOR SELLING SAFES. 





One of the new channels of profit opened 
for the dealers through the changing con- 
of the “Office Appliance” business, is 
ide by the sale of safes. Up to a few 
1g | rs, through immemorial 
tom, were precluded from handling this 
ntial factor f ofthe equipment They 
invariably sold direct by the manufac 
s through contract agents or sub-agents 
supplied the demands of their respective 
t mission on 
p yf th \ with the 
Ferritory unde: ntract” declina 
remained for an enterprising Toledo 
ifacturer t inaugurate new custom 
h is kely ft revolutionize the method 
listributineg the 1? duct | I the Meilink 
turing ‘ ledo, has ready estab 
\ keti rougl 
1] bear 
1 most 
rpt o } dding 
gely t 
i he ct t ¢ 
i rement 
: oi f supp 
T+ ent 
nfo 
or tne 
1 the 
+1 ré 
. pga 
¢ f he 
mq tions in 
i ng d 
] } 
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Ir YOU ARE a -OR wall DESK ADDING MACHINES 
and will spend just five inutes examining THE IMPROVED RAPID COM- 
PUT E R in comparison with any other ‘aan on the market, you cannot fail to 


= EXGEPTIONAL RANGE OF WORK 


Our handsome 1908 Model is without doubt 
the most perfect desk machine that has ever 
been offered for sale. Unfailingly accurate, it 
is as well adapted for speedy work in subtrac- 
tion, multiplication and division as it is for 
addition—something that is true of no other 
desk machine, 


FOR ALL CALCULATIONS UP TO 
$9,999, 999,99 


Why buy—or sell—machines that are prac- 
tical only for addition, when THE RAPID 
COMPUTER with its nine column capacity 
is better adapted than any other for use as 
in adding machine, and fully meets every 

need as well? 


PRICE $25,00. INCLUDING HANDSOME VEL- 
VET-LINED, LEATHER-COVERED CASE 
AND EXPRESS CHARGES FULLY 
PREPAID TO DESTINATION 


What need is there of paying $150.00 to 
$375.00 for an adding machine, when the 
Rapid Computer can be had for $25.00? It has 
exactly the same capacity, works exactly the 

problems (and many that the larger ma- 

not adapted for), is just as fully 

idly guaranteed, and by reason of 

enient size and shape is peculiarly 

idapted for use directly ‘‘on the work.’ It 
does all that any machine can do, except 












PATD 1892 “p 
BEY Benton Harbor,Mich. 0 - 
N°3iI50 °° 






print. 
x We unhesitatingly recommend the Improved 
as | Rapid Computer as the speediest and most 
tisfactory desk machine obtainable, and will 
end one by prepaid express to any 





e party who has the proposition of 
ran adding machine under consid- 
Keep it five days—test it thoroughly 
work—and if you don’t find it all 
esent it to be, send it back to us 
it the end of the five days and you'll 
thing. Catalogue for the asking. 


—" WE WANT TO SUBMIT OUR ATTRACTIVE AGENCY 
"FULL SIZE PROPOSITION TO HUSTLING DEALERS EVERYWHERE. 


THE RAPID COMPUTER COMPANY 


22 LAKE SHORE ROAD, BENTON HARBOR, MICH, 
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Bath, Maine. 


our special corre spond. nt.) 


(By 
The old and known book store of 
John O. Shaw of this city, has been purchased 


well 


of Mr. Wallace Shaw, son of the founder of 
the old concern, and S. C. Crocker of New 
York. 

Mr. Crocker has for years been president 
of the Crocker Fountain Pen Co The same 
general line of stationery will be carried by 


the new store and in addition, they will carry 
an extensive line of office supplies 


An expert manager has been engaged and 
when everything is running smoothly, the 
Crocker-Shaw Company will have one of the 


best stationery stores this side of Boston 

Fred E. Shaw, formerly of the 
News Co., Brunswick, Me., has moved to the 
city, and with his brother, John O. Shaw, Jr., 
has opened a periodical and stationery store 
They handle a fair-sized line of supplies and 


Brunswick 


are getting their share of the business in this 
line. 
Buffalo, N. Y. 
(By our special correspondent.) 
“Besser’s, Incorporated,” formerly Ernst 
Besser’s Sons, dealers in stationery, blank 


books and office supplies, and with a piace of 
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ympany known as Besser’s is incorporated 
ith a cap stock $20,000, fully paid, and 
ill d extensive wholesale and retail 
business in stationery, school supplies, othce 
upplies, d , toys, notions, etc. The ot 
ficers of this company are Oscar J. Besser, 
president and treasurer: Minnie Bb. Besser 
(Mrs. Oscar J. Besser), secretary [In the re 
tail end business they expect to brancl 
out quite extensively in the line of commer 
ial stationery, and this point particularly 
they think is of interest to the office appliance 
trad For the department known as com 
mercial stationery department they have taken 
the enti und floor of the store known as 
No. 7 W. Huron street, which is connected 
with the store known as No. 544 Main street, 
and which has a large passage through an 
irch-way connecting both stores. The sta 
tionery lines in the past few years have beet 
somewhat slighted, owing to the many other 
lines of goods which the Bessers have been 
dealing in, but are now devoting a great deal 
of energy and attention to their commercial 
stationery department, and expect to push 
this branch ahead and make it one of our big 
gest departments of their business. In fact, 
they have an opening for some good, live 


man who has had a long and thorough experi- 
ence in commercial stationery, blank books, 
etc., and one who is capable of managing and 
taking entire charge of this department 
They would be pleased to have any man who 
is open for engagement, and who has the 
above qualifications, correspond. 
Furthermore, in the retail end of the 
they will devote the entire ground floor 


busi- 


ness 





Sons, and also assumed its indebtedness, 
Oscar J. Besser, wl has had the general 
management Of the business, will continue 
be the general manager of the new corp 
tion, and states that t same business p 
will be maintained as was carried out by 
. 
both of tl b ings, 544 Mai 
7 W. Huron e have made soi ex 
alterations and improvements 
and interior nd which now gives 
to-date tor t business 
Des Moines, Iowa. 
James Bisher has pened a_ stock 
tionery, notions, etc., at 212 Sixtl 


Valley City, S. D. 


N. Gauche has s n interest i 
ds, stationery and notion business to G. G 


\nders and J. J. Taylor. 
Kalkaska, Mich. 
C. W. Prevost will soon open a new st 
here and will have a stationery department 
Biwabik, Minn. 
The store of Max Cohen has been damaged 


by fire to the extent of $5,000 
Pepin, Wis. 
G. G. Wilste & Son are preparing to open 


a store here, and will handle stationery along 
with other lines. 


Newton, Kas. 


[. H. McManus has succeeded to the sta- 
tionery business McManus Bros. in this 
city. 


Perham, Minn. 



































business at 544 Main street, has recently been of the Main street store to fine stationery, ies —_ 
; s N ese. s , , a rane The drug and stationery store of G. J 
incorporated—or rather concerted into two leather goods, Bibles, fountain pens, fancy i - 
~——e 1 ; . Gans has been destroyed by fire. 
corporations—one under the name of “Bes goods, etc., also to dolls and everything for : 
ser’s,”” and the other under the name of “Bes dolls Newman, Cal. 
ser Fireworks Co.” The Besser Fireworks The company known as Besser’s has suc- N. A. Thompson has sold out his grocery 
Co. will handle fireworks and Fourth of July ceeded to and taken over the business and and stationery business to Hallowell & 
specialties, and is incorporated for $500. The business assets of the firm of Ernst Besser’s Fastin. 
HOW INTHE WORLD CAN | KEEP AH! WA! FINE IDEA 
ALL THE PICTURES OF MY IN- ADD A LEAF WHENEVER 
you NEED IT. 
=. é 
A ‘ 
- Y) \ 
oe ; 
i) J y N 
\ \ 
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A 
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“ ; 
“he ZA 
AYA 
La 
ZA GA 
“ATLA, , Y Jf 7 
a ag 
ie a 
CREASING FAMILY TOGETHER ? Ze, we 
ALBUMS FULL AND |! DONT— a 
EUREKA! A LOOSE LEAF LEDGER 
J. A. Mudd, President of the Chicago Binder and File C is the pi iunti-rac suicide member of the trad I Mudd is just 
his charming wife, t ire i s prosperous business 


three hobies 











Milton, Wash. 
C. D. Putnam has purchased the postoffice 
Trenton, Neb. 
4. N & ( re ning their new 
notio1 nd tionerv st 


La Grande, Ore 


North Yakima, Wash. 
Paine & McManu urcl 


have pu ised the cigar 


F. P. Robinson 


Sumner, Wash. 


ly TT 
y bus 
Colorado Springs, Col. 
\ Kot Id | nd Sta 
Tei 
T ( wl 
, 
Z D chas 
fe Bernas 
Feats 
f 
| S 
} busi cince 1895 
Cincinnati, O 
~~ ‘ of is city 
} } | | r some tim« 
7 
> * 
St ( t uré 
up 
* * + 
Willia 
> ( Fae 
} } last 
T $15.000 
Calgary, Canada 
Cc ~ ¢ ; , ry { wns i loss 
5000 1 ym an 
t 1 on Cen 
Kansas City, Mo. 
M. Scotford, the stationer of this city, 
p Beyond on December 9, 
t ne f six months 
I S preside Scotford Stamp and 
S y C 1 been in business for 
thirtv 1 S City A widow and 
tu 1 1 htere curvive him 
New York City, N. Y. 
Graham Chisholm Company, stationer 
a rinter. 63 Cliff street, | made an as 
Sj t T. Sullivan. lawver. 229 
Br l. Graham is president 
2 ( ( i ry The 
c ted under New York 
] 2) } 1904. wit nital stock. 
$5 ] 460.000 
NY - 1 1 idation 
t Thor I Graham 
'@ ( Ty) T he inven 
hone S24 729 
ti y 1254 d 
te a , 


f 


4 f Ny, 2 
Y itted 
» O42 | 
\ d h 
TT 
Ss he 
) 
. * * 


Portland, Ore 


Rockford, 


Richmond, Va. 
herr tamn end | 


City, Cal 
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$10.000 t 
Wi J. ‘Lat 
] } Ce il 
y s the 
> 
R 
} 
> 
Cc 
em} oC 
bl 
LT, ; 
1” 1254 


Pittsburg, Pa. = JE wanted to tell 


\ 


you in this space 

about our larger dis- 

Si counts to dealers in 
R every town of 10,000 or 
over, and our plan of 

working with each 

cae agency, but were too 


mee busy to get up proper 


copy. 
Our plan however is 
ready for you. 


soviweiie: || SHAW-WALKER 





He | the ee Muskegon, Michigan 


1908 en 
Branches in Chicago and New York 


Ill. 


vit ; Largest Exclusive Makers of 
Oe mad Systems and Filing Devices 
in the World 


v ( 


Main 


“fof ' { 





a 4. aaa 
; : the entire ln 


ar} : 


1 


; 


} 


Canada. 
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P. R. Clayston, late of Newsome & Gil 
bert Co., is now in charge of the order de 
partment of the Canada Stationery ( 

Worcester, Mass. 


The stationery business seems to hold it 


own and is, we think a little in advance of 


last year, but not up to what it would have 
been had we not experienced. the 
shake up However, we look to a good busi 


ness for 1908 


inancia 


Pickwick, Minn. 
George F. Husman is about to put in 
stock of stationery and other mercl 


this point 


landise at 


Spokane, Wash. 

J. W. Mitchell has sold out his confection 

ery and stationery business to K. Sobesky 
Roseburg, Ore. 

L. E. Goodman is opening a new store here 
with a stock of stationery and mfectionery 
Meridian, Ida. 

D. F. Hold has sold out his confectionery 
and stationery business to Frazier & Gilbert 
Redding, Cal. 

R. FE. Collins and Reuben Hoyle are about 
to open a new news, stationery and ciga 
business 

Spokane, Wash. 

S. A. Child has sold out his cigar and new 

stand to FF. Young 
Dallas, Texas. 

The Oak Cliff Paper Mill Co. will replace 
its present plant with one whicl thoroughly 
modern 

Adrian, Minn. 

A. M. Becker has sold out his stationery 
and other departments to the Adrian Mercan 
tile Co. 

Percival, Ia. 

Roger Bros. are making arrangements to 

open a department store here 
Wishek, N. D. 

Henry Leuthold is about to open a new 
store here, and will have a stationery depart 
ment 

Ipswich, S. D. 

George Reese has sold out his interest in 
the Cash Department Store to James Champ 
lin 

Revelstoke, B. C. 

The Canadian Drug and Book Co. has sold 

out its branch here to C. R. McDonald 
St. Joseph, Mo. 

S. Friedson is about to enlarge his racket 
store into a department store, and will hav: 
a book and stationery department 

Forsythe, Mont. 

Harry W. Drake has purchased an interest 
in the department store of the Kennedy 
Fletcher Co 

Mt. Ayr, Ia. 

Fisher, Hansell & Co. have succeeded to 

the department store of Raymond Fisher 
Washington, Wis. 

Segal Bros. are preparing to put in di 
partment store here, and will carry stationery 
etc 

Azusa, Cal. 

I. D. Roche is opening a. stationery ind 

notion store at this point 
Granger, Wash. 

W. L. Barker is about to begin the erection 
of an addition to his stationery nd drv ¢ vs 
store 

Twisp, Wash. 
| 


T E. Long is purchased the _ postoftece 
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store from Mrs. Belle Fulton, and wi 


Hood River, Ore. 


Essen & Curran have succeeded Hall 


Kssen in the stationery and drug busin 
Portland, Ore. 
Henry Tamm has purchased the stati 
nd drug store of Morris Lev; 


Prescott, Ariz. 


Alturas, Cal. 
Ballard & Thor } just 
tionery busines t this point 
Lewiston, Ida. 
os Kramer has succeeded to the « 


mery na tationery busines (; 


Sedro Wooley, Wash. 
W. L. Griffith has just engaged it 


nd tat nervy busn 
Lincoln, Neb. 
hee | { ved by 


New York, N. Y. 


Ed. Kimpton of 60 John street are. brit 





sert | 
d Messrs 
~ t ~ 
1 for a Dy 
Atlanta, Ga. 
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Combined 
Typewriter 
Desk 


This combined 
Cabinet and Desk is 
a marked improve- 
ment over the ordi- 
nary typewr'ter desk 
When open, as shown 
in cut, the top forms 
a shelf upon which 
the Stenographer can 
place all finished work 


during the day. The 
three drawers at the 
| 


left may be used as 
ecard indexes, filing 
cases or tor note 
books, envelopes, etc 


At the right is a drawer of « 


2500 card system 
; j 








Has all kinds of room for everyt 


Closed in a second when day 
the typewriter This always 

Desks are made of seasone 
not warp, bind or stick. Send 
now good a bargain it is for yo 


Correspondence with Dealers Invited 


COMBINED TOOL CO., Leominster, Mass. 

















hxtures. They propose 1 carry complete 
outfits in stock While in their basement 
Hoors t y tl rgest stock ol 
sates ¢ 5} yed south of the 
Mason and Dixon line Che slight stringency 
f the times les remodel this 
building and to secure it at a very 
ow rental for more than ten years. When 
Mr. A by the “Office 
Appliances representative, he said, “Yes, 
r I ess, and a genu 
ine offi pplance department store, with 
ry 1 place more 
traveling met n the road this year in spe 
l lines than we have er had before. Par 
ticularly O [Typewriter Depart 
ment, St \dding Machine Department 
nd Fu ( tract Department. More 
than fifty banks were organized in Georgia 
last year, l itl proportionate increas 
n other st S d we | no fears but what 
e wil nore goods and better goods 
1908 than it 1907, and the only results 
f the panic will be the reduction in price of 
the manufacturer in the East and West, who 
we grant are really affected by the money 
market 


Peoria, Ill. 


nd W. D. Hart have formed a 


partnership, firm name R. S. Smith & Com 
pany, selling Time Saving Office Appliances 
We now have lines, Pike Adding Machines, 
Monarch Typewriters Rotary Neostyle, 
[Thexton Envelope Sealer Kee Lox Ribbons 
ind Cart Pape fice furniture and smaller 
fice supplies. We d general repairing 
business and sell second nd machines. We 
have located in a fine, large store with large 
display window and can report fair business 
is a starter. Monarch machines are taking 
well in this territory and the Pike Adding 
Machine will get a g | share of the adding 
machine business after it has had a mont} 
ir two introductior 
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Opportunities for the Small Stationer 


Card Index and Filing Equipment Rapidly 
Becoming an Important Factor in the 
Business of the Local Dealer. 


\ printe 
i 5 es tl re li ¢ 
h i” it a demand there is 1 very local 
card index and filing supplies Up-to 
( I icturers nd ‘ t dis 
ng the | bori é r the 
i sav g systen of t pre gay Ve 
fling is taking the place of the old 
hling, cards have been found much more co! 
venient for the majority of 1 rds than 
ld bound books. Modern equipment is 
Ss l essential t every Du ess ma 
I 5 Save n his prod ( nd if 
h expens¢ r dollar er¢ in tne ¢ 
there which ve ( g he g 
I ly profits 
| litt mies ‘ portan { 
iness hot 1 small ties s t 
( og 1¢ é aopti 1 ¢ 
r methods ri } the beginning 
continual demand for the equipment and su 
plies which those methods make necessary 
| uld be bl secure tl 
re p busines he 
e¢ +} 
( Ca} it 
bh plete r 
8. ul} 5 il 
] t to give 


(ne I the ery rst nce realize the 
portance of this supply business to sta 
tioners in the smaller cities was the Ameri 
Business Supplies Company, Walter B 


rs 


“i mom. 


' 
: 
. 
. 
: 
: 





Peabody, manager, and its aim has been to 
turn to the local stationer the increasing vol- 
ume of highly profitable card index and filing 
business now controlled by a few large con- 
cerns. 

Against these large concerns the small sta- 
tioner and printer has been practically help- 
less because of his limited stock and the in- 
adequate facilities of the local printing shops. 
The American Business Supplies Company 
stands back of the local man and, by placing 
at his demand all the facilities of its large 
plant, puts him on more than an equal foot- 
ing with the large concerns who are active 
competitors, but not in close touch with local 
conditions. 

The company supplies stationers with stand- 
ard cards, guides, folders and cabinets to 
carry in stock so small orders can be filled 
immediately. On large or special orders they 
offer the dealer all the advantages and econo- 
mies which come from the use of improved 
ruling, printing, tab-cutting and guide-cutting 
machinery. The company also supplies sam- 
ples, estimates and complete information, and 
enables the stationer to supply any card stock, 
or any ruled or printed form on which he is 
asked to estimate, and to meet competition 
successfully. The stationer or printer knows 
when he submits samples and quotes prices 
that he has back of him the support of a 
large manufacturing concern equipped with 
all the latest and most improved machinery, 
able to turn out goods that are one grade 
higher, price for price, than any others man- 
ufactured. And he knows that the house that 
is quoting prices to him is not quoting just 
a little lower to his own customer behind his 
back. 

The American Business Supplies Company 
lays great stress on this fact; that it is, and 
will continue to be, distinctly a printers’ and 
stationers’ supply house, selling exclusively 
to the trade, and never competing with its 
customers in their own territories. Its policy 
is to co-operate with them in every way, de- 
pending for its success on the success of its 
customers. Thousands of stationers and 
printers throughout the country can testify to 
the effectiveness of this co-operation. 





THE SUPERIOR PAPER FASTENER. 


The Superior Manufacturing Company of 
Sidney, Ohio, has recently patented a new 
paper fastener which it is introducing to the 
trade. This new device is claimed to possess 
many special advantages. The cut of the ap- 
pliance will give a good idea of how it is 
made and how it works. 

The “Superior” has two penetrating points, 
which prevent all sliding and pivotal action of 
papers held by the new fastener. It is strong 
and can be used many times without breaking 
the points. It is adjustable to a large or small 
number of papers, thus making it answer many 
purposes. It will be sold exclusively through 
the trade and all dealers who are interested 
will get prompt attention to their inquiries by 
addressing the Superior Manufacturing Com- 
pany, Sidney, Ohio. 
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A Bit of Wide Awake Advertising 
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HE FIRM that fails to avail itself 
of the advertising opportunity af- 
forded at “old home week” and 

similar festivals has unquestionably 


missed a rare chance. Besides a diver 
sified display it reaches many thousands 
of people, a large part of whom do not 
often come in contact with the firm’s ad 
vertisements 

The 
the Carter Ink 
\nd its portion in the parade 


Week’ gave 


such a 


Boston “Old Home 


Company just 


chance 


was striking and most prominent. Ther 
are shown here three illustrations that 
tell, than can words, how effect 


more 
ively the company arranged their floats 
One float displayed an eight-ton load of 
Carter’s ink going direct from the parade 
to the station for shipment to Chicag 
another, Carter’s famous typewriter rib 
fountain pen 
three 


bons; and third, Carter's 


fluid package with filler. In these 


there was embodied many suggestions 


that took the crowd from the start 





The float showing the world-wide us« 
of Carter's typewriter ribbons was chap 
eroned by twelve girls dressed in cos 
tumes to represent a few of the national: 
ties that use Carter's ribbons 

The company entered its nine teams in 
addition to a full brass band in special 
uniform. It was the largest display in 
the parade, and its floats earned one of 
the blue ribbons awarded by judges cho 
sen especially for the occasion by Mayor 
The drivers each wore white 


Fitzgerald. 
“Carter's Ink” 


duck, while the horses had 
pennants on their bridles and white sad 
dle cloths, on which was displayed the 
well known red seal mark of the firm 
The float descriptive of the amount of 
Carter’s Ink shipped to Chicago and 
western points gave the thousands of 
sightseers their first intimation of the ex 


The Display of the Carter Ink Company 
During Boston’s Old Home Week 
Festivities Occasioned Wide 
Comment. 


vith filler hove ui sight many said 
ig man a: 

‘My, look at that big. bottle. Carter’s 
] 

i 


Ink Eradicator and Water-Well Paste 


s also reproduced on a large scale 
tent to which the inks are used. It typi each occupying a separate float. 
fied, the same as the other floats, the im Chere were s« other floats illus 
portance in the commercial world of Car trating packages of Carter’s Inks, import 


CARTERS INKS, 


FOC 0 Pee eeeeey Mt 
wenn 80008 


Cargo a! etme be 
Sound (o "he far west 





universal use 


ters inks [here were two such cara ance being attache the 
vans of cases of ink f Carter's goods. \ these suggested 
the spectator the extent of the business 
done and the adaptability of the inks 
[he float of the “Old Bookkeeper 
sing Carter's Writing Fluid was typi 
il and received the favorable comment 
of Vice President Fairbanks and Gov 
ernor Guild, who upied the reviewing 
stand 


Che Carter displav was one of the few 
upon for 


effectiveness 


large ones to be mmented 
originality 
Chere had been much time 


unique lines—th: 


and = general 
viven to al 
range each float alot 
company appreciating the fact that to in 
such a tim 
would needs be something that 
lately. To this point 

ery generally fa 


terest such a crowd and at 
there 
would attract immed 
mav be attributed th: 


orable comment on the display 


When the illustration of Carter's 


Twenty-five Fountain Pen Fluid package 











SOME SPRING STATIONERY SUGGES- 
TIONS. 

Spring has down the mountains 
From the Berks Hills have come pussy 
v1 vs nd bi birds, arbutus and bumble 
b ets suggestion of limped 
stré releas m a New England 
vinte The « d is in full bloom and 
t black birds t the South- 

Pe v1S ( to the 
gnt box overs 

{ ul Dring warm 

te Eaton-Hurlbut 
d N e has the 
g | such sway 

g its lavis} 

b ind the 
summer's 
++ Ilyhock 

T) sti 

- yreen ul 

b iz a dee 

black uw 
ipping a 

¢ r. Rice 
signs d 
ppre ‘jates 
the value 

Bu é t 

ri by the soft 

ni ds pe id lavende 
¢ | d bak a t+], 
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Even the regulation box covers are in 
bright colors and strikingly pleasing. 

A revival in all parts of the country of a 
desire for initial stationery has been met by 
medallion and empire initials in colors and 
gold. These are gotten up in an attractive 
superior manner, much better than ever 
attempted, and the price enables the 
ealer to make a profit sufficient to cover the 
inevitable risk on this class of goods. 

In some of the medium priced boxes there 


ind 
} 


perore 


is a draw or slide bottom which will fill a 
pular demand. 
There is only one departure from pure 


hite paper in this spring line—“‘le Lilas’”— 
It calls to mind New England in 
and old-fashioned gardens and 
who have retained their 
though years have passed 
The name suggests the 
and tint seem fittingly to 


the lilac. 
he spring time, 
‘fragile maidens 

beauty and youth, 
ver their heads.” 
nt, and both name 


ve come from the Berkshire Hills. 
“All the other fillers are fabric finish, are 
soft white, and present an unusually pleas- 


appearance. And as the cover designs 
increased in beauty, the fillers have kept 
pace. Never before have such high quality 
apers been packed in boxes of this selling 
rice. “A little too good is just good enough,” 

the Eaton-Hurlbut motto and we under- 

ind that from now on this aim is to be em- 


ive 


sized more strenuously than ever. 
There is an endless variety of envelope 
ps, but the pointed styles continue to in- 


in popularity. 
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TWO-COLOR 


RIBBON 


ATTACHMENT 





FOR 


THE OLIVER TYPEWRITER 








DOUBLES 


WHEN 


A ++ 
guarantee 


TY] 


THE 


SINGLE 


-EWRITER APPLIANCE CO. 


Patent Pending 


LIFE OF RIBBON 


COLOR IS USED 


lor feature the use of this device doubles 
1 as the shift gives two writing surfaces. 


$2.50. Positive 


ct 


of colors in ribbon 





LEVELAND, OHIO 




















HE MEETING of the New York 

Stationers December 18, gave a big 

boost for Theodore L. C. Gerry as 
president of the National Association of 
Stationers and Manufacturers. The 
Board of Trustees decided to urge Mr. 
Gerry’s name and the stationers heartily 
accorded with Nathaniel A. Hanna, who 
recommended the valuable services of 
Mr. Gerry in the form of appointing a 
campaign committee of five to further his 
interests. The following firms were rep- 
resented at the meeting: 

W. E. Scudder, Anderson & Priggie, 
Eberhart Faber, Ed. Kimpton, Brewer 
& Co., Nathaniel Lane & Son, Fielder & 
Hanau, Wilber & Hastings, Gerry & 
Murray, C. H. Clayton & Co., Whiting 
Paper Co., and “Office Appliances.” 

Theodore L. C. Gerry, the president, 
the chair. 

Report of Committees. 

lhe committee reported that the pros- 
pects for the banquet were favorable. 
Already about 200 tickets had been sold, 
but the committee hoped that at least 400 
tickets would be disposed of and they 
impressed on the members present to in 
duce their friends to send in their appli- 
cations for tickets as early as possible. 
The president expressed the hope that 
every member would do his best to get 
the quota of 400 people present at the 
banquet. 

The joint committee at their meeting 
in June last appointed a sub-committee 
of twelve members. The sub-committee 
did very little until September last, and 
since then, while the work has been slow, 
they had made considerable progress. 
The manufacturers replied to the letter 
sent, but not in the manner in which the 
committee desired the information and 
they had to write further letters explain- 
ing the matter again, until they received 
replies which were reasonably satisfac- 
tory. 

This report, the president stated, had 
been approved by the joint committee, 
and after being submitted to this associa- 
tion would be submitted to the Station- 
ers’ Board of Trade. The members of 
the joint committee were gratified at the 
result and it was recommended and sug- 
gested that inasmuch as the joint com- 
mittee had fulfilled its mission, they 
should be discharged. They were ac- 
cordingly discharged, and the only re- 
maining question was that of the jobbers. 
It was recommended it should be taken 
up by the association. He asked that the 
action of the board be ratified. The 


was in 


chairman put a motion to the meeting 
and it was resolved. 


The Relation of Jobbers. 


The president stated that the matter 





OFFICE APPLIANCES 


Meeting of New Sork Stationers 


Gerry be nominated for president of the 


of the jobbers must not be left where the 
report stopped, but he thought that they 
should go forward and do something 
with the jobbers. He believed it would 
be somewhat easy to adjust matters with 
the jobbers that would be satisfactory to 
all concerned. He invited discussion 
from those present. 

Mr. Brewer believed that the question 
of trading with the jobbers should be 
taken up at once and that they be asked 
as a matter of business policy to change 
their methods to a very great extent. In 
order that the matter might be hurried 
up and the business of the retail stationer 
in New York put on its proper basis as 
soon as possible, he recommended that 
a committee be appointed from this as- 
sociation to take the matter up as sug- 
gested in this report with the jobbers 
and see if some plan could not be adopted 
by which this “unholy” practice can be 
completely done away with. He there- 
fore suggested that such a committee be 
appointed with authority to go ahead and 
make a report as soon as possible. 

Mr. Brewer then formally made a mo 
tion that a committee be appointed to 
consult the jobbers with reference to sell 
ing to the trade. The motion was sec 
onded and carried unanimously. Th 
president appointed the following as a 
joint committee to meet the jobbers: 
Charles Kimpton, N. A. Hanau, W. C 
Bardenheuer, A. C. Bainbridge, Ed Hu- 
ber and John Brewer. 

It was resolved that the report of the 
Joint Committee be referred to the Pub- 
licity Committee with instructions to 
print and circulate same to each sta- 
tioner, manufacturer and jobber in the 
city. 

A discussion’ then 
whether the paper companies should sell 
to consumers at the regular wholesale 
The president suggested that a 


ensued as to 


price. 
committee of six should be appointed to 
meet a like committee from the New 


York Paper Association to discuss condi- 
tions of trade. This was accordingly 
made a motion and carried unanimously. 
The president named the following gen- 
tlemen to act on the committee: H. Rog- 
ers, Barclay, Storer, Pitt, Scudder and 
W. Lattimer. 

It was resolved that a vote of thanks 
be tendered to the Joint Committee of six 
for their report. 

The president stated that the Price 
Committee had met and outlined their 
work and were going to make good prog- 
ress. He believed that they would get 
satisfactory results from this committee. 
Presidency of the National Association. 

Mr. Hanna, in a very eulogistic speech, 


made the proposition that Theo. L. C. 


The 


largest 


National Stationers’ Association. 
New York members. had the 
membership in the national association 
and he believed the time had come when 
should be informed that 
New York felt that it should have its 
president elected. ‘The Board at their 
meeting earlier in the day had ratified the 
Theo. L. C. Gerry as a 


the association 


nomination of 
candidate. 

[It was unanimously 
action of the board be _ ratified in pre- 
senting the name of Theo. L. C. Gerry 
as a candidate for President of the Na 
tional Stationers’ Association. 

It was resolved that a Campaign Com 
mittee of five be appointed to conduct the 
wing were appointed 
Smith, N. E 
Warren and 


resolved that the 


1 


candidacy. The foll 
on the committee: W. E. 
Hanau, E. Anderson, W. J. 
J. M. Dewar. 


HAVE BIGGEST PRINT SHOP IN CITY 


The Illinois Stationery Company with their 
Enlargements will Have an Enormous Plant 
—Have Stationery Store, Wholesale School 
Supplies Department, Print Shop, Bindery, 


and Rubber Stamp Works. 

The Illinois Stationery Company, Rockford, 
Ill., has worked up an enormous business and 
in order to be in a position to adequately take 
this big line work has recently 
its plant by adding to its 
Main street, a two 
back 


high. 


care of 
nore than doubled 
present building on S 


story structure which extends about 75 


feet and which is two stories 


The stationery business will be carried on 
roon 


as before in the same location but the 


enlarged. The print shop which has 


floor of the old 


will be 


struc 


been on the second 


ture will be moved to the first floor of the 
new building and it will occupy about hal! 
the floor space of the lower story. A big 


installed and this with 


Miehle press has been 
sses will put the com 


the numerous other pr 


pany in a position to take care of an enor 
mous amount of press work. 

The rubber stamp department has been 
moved into the lower floor of the new addi 
tion and occupies a position in the northwest 
corner. This moving was started yesterday 
but it will be some time before the company 


is settled in its new quarters. 
Room on the second floor has been reserved 
for the bindery, the ruling department and 
for the wholesale scho« 
The presses that have been on this floor will 
be moved to the lower floor. 
Typewriters are a feature of the 
and a department is reserved for the repair 
ing of all makes of machines. The company 


has the exclusive local agency for the Oliver 


11 supplies department 


business 


machine. 

The enlargements will give the 
more floor space than any other print shop in 
this end of the state. A large amount of 
floor space has been reserved for ex 
pected increases in business 


company 


also 
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To the Trade: 
We want to call your particular attention to the new 
Mission Vertical Files we are making. The dealer who is 
alive to the times will see at once that these files are going 
to be the big money makers for him. We are advertising 
them in the magazines, and no doubt getting orders f i 
your city. These we should like to turn over to our deal- 
‘customers. You should see the complimentary letters 
we are receiving from those who have pul hased files 
They give splendid satisfaction and are sold at a price that 
makes them go—business houses simply ca t afford t 
4 DRAWER MISSION } be without vertical] files when they can buy them at su 


them any better if we 


are solid oak, (weathere: 








patent lever locking follow blocks in ea ve 
proof and have oxidized fittings. Mr. Deal ke ou 
word for it—this is the best proposition offered in office 
devices this year. You will get all kinds of satisfaction 
selling them—profits good—customers more than satisfied 
and repeat orders sure to follow. Better place your ordet 
now for sampl 

Our Improved Swinging Typewriter St 4 
beauty, can be locked in any position, locking device is not 
a crude, cumbersome affair which is in your way his 
‘““Stand”’ is as near perfection as any can be made. 

Our Sectional Book Cases, Card Index Outfits 


kinds and sizes) Postal Scale 


s, Clips, Short Account Files, 
Scraps, Paste, etc., etc., are all first-class sellers 

If you haven’t received our new catalog better send 
for one—it is full of time-saving d e people 


devices that sel! at reasonable , but allow the dealer 


a splendid profit. Better send for the catalog to-day 


The #72 Manufacturing Company 


No. 18 Union Street . MONROE, MICH., V. S.A 
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BOOK CASES 


“SECTIONAI 
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“CARD INDEX 
TRAYS” 


BEAM POSTAL 
SCALES 





WEIS CLIPS 





SECTIONAL CARD INDEX CABINETS 




















\ ubie © Value 
of your Adding Machine! 
| a using an Bu Adding Machine 


rriage. it means more work—greater 
and increases the life of 


} 








ease in operation 
your machine. 







Table is of quar 
tered ocak. Wheels 
are rubber tired 
Frame is of oxi 
dized copper 

Price $17.00 

Price without 
metal back $15.00 

State name of 
machine used. 

No goods shipped 
on consignment 

Spectal discounts 
to Office Supply 
Houses and Export Trade. 

Eureka Carriage Company 
52-54 Winder St. Detroit, Mich 
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Nichols Pencil Pocket 


Newest and best on the market. 
Saves your pencils, fountain 
pens and your temper 

The inside spring is the secret 
and it does the work. SELLS 
AT SIGHT. Sold by all leading 
stationers. Special inducements 
to agents 

Send 25c for Sample. 

MANUFACTURED BY 


NICHOLS & WILLIS, Worcester, Mass. 





r of 
ters in An 
preter, 
€ 1 tron 
mn We have all makes including 
Remington Oliver Yost 
New Century Monarch Underwood 
Smith Premier Densmore Hammond 
he er machine vy 1 want 1s ilways on 
ady fe ivery, and will 
on rested We aiso 
alesrooms in the lead- 
where machines can 


ing cities 
demonstrated. 


be seen and 
THE TYPEWRITER 
_ EXCHANGE 
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PRATT F. MFG. CO., 117 Point St., Providence, RB. I. 





Keep Your Office Free From Dust 
For Eight Years at a Cost of $1.00 





using a 


Lower Sanitary Duster 


Holds the aken ou Sold subject to ap- 
proval Wi prea € just from one = irface to 
another, and, ir entally t to y¢ yur lu like the old: 
1 ed ki Shipped toany address in the United 
State prey] $1. Ten days free t l 


“The N. LOWER SUPPLY co., Little Falls, N. Y. 









° 
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SEND BEST 
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FOR % < CORNER 
SAMPLES < MADE 











Factory Time Checks 


There never was a time when it was more mn 
to look after the economies of busines 

In no Department is this more important tha: 
the Time-Keeping Department 

Perhaps no othe r syste m has proved so simpk 
inexpensive to instal slactory in operat 


CHECK SYSTEM 
e Checks and TI eir Use 


necessary tor a readir 


as the TIME 
Our pamphlet, **Tin 
well worth the thre e minutes 


American Railway alle Co. 


24 Park Place, New York 
Address Dept. K 








Carbon Paper and Ribbons 


At Factory Prices 


Non-Smut Carbon Paper any color $1.50 
per box. Typewriter Ribbons 50c each, 3 
for $1.25. All kinds (Bichromes excepted). 
Charges prepaid when remittance accom- 
panies order. Money back if unsatisfac- 
tory. Liberal discount to large consumers. 


Goods not excelled at an y price. 


Newark Ribbon & Carbon Mig. Company 


299 Washington St., Newark, N. J. 
Established 12 years 








RUBBER COIN MATS 


ast 


now ome Should Us Them 


MADE IN 3 SIZES 5 8 110” 


Furnished with imprint, business card etc., for adver- 
tising purposes. 


Special prices jor quantities. Plain or for advertising. 


Hi. H. HELLESOE, 59 Best Ave., Chicago, Ill. 








= PENCILS = 


FREE OF COST 


To prove that the KIM-BER-LY Pencil 


best imported pencil 








is as good as the 
made and sold at one-third less price, we 
will mail free of cost, six samples of dif- 
ferent grades of hard and soft pencils to 
those in authority to order office supplies. 


PENCIL EXCHANGE, Jersey City,N. J. 


25 YEARS EXPERIENCE 
REBUILT TYPEWRITERS 


WE RECOVER PLATENS 
FOR THE TRADE 
Capacity One Platen a Minute 






W ¢ 





tair 


IT WILL PAY YOU TO KNOW US 


The ST. LOUIS TYPEWRITER EXCHANGE 
810 Olive Street, ST. LOUIS. MO. 














Have THE BIG FOUR SYSTEM 
of Guide Cards & Folders 


EE" Scemtescers 

Patent Index Tag 
r Marker 

Seen Can Change Headings 
Instantly 

BOP ceil The Cabinet Supplies that Sell 

N but Expansive 


Not Expensiv ve, 








Best Celluloid - Faced Marker 
and the cheapest on the market 


OFFICE SUPPLY CO., Webster City, la 








Victor Novelty Co., 








THE VICTOR 
TELEPHONE INDEX 


New paieere — beautifully 
aluminum front 


engrave: 
REMEMBER, Th 

pli the first car index af 
lied to a telephone, and 


siehouah freely imitate j 
leads the procession 
Price 50 cents—good margin for the retailer 


AGENTS WANTED 


Boston, Mass. 








Open Your Safe er Vault 


binat 


The Combination 
A Tew t t rar 


i per A 


Lock Crank 





Clan t 4i-KT »OI any i 


Used by Banks and Business Hcuses 
First National Bank, Chicag i It works we Itss 
ness aids greatly in indicating proper notch on dial."’ $1 prepaid 
Good Live Office Speciaity. Salesmen Can Make 
@ Lot of Money With Thie Articie 


Phink of the th sands of sa ind vaults—every 


tit 


owner ba 


TO-DAY for s Ibe convinces 
and salability 


HOMER T, SMITH 


send 


Sulte 1, Burt Building, YOUNGSTOWN, OHIO 














Trademarks and Copyrights 


Send your bus ss di 





rect to 






Washingtor Saves time and insures better services 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty W of others. 


Address SIGGERS @ SIGGERS 


Suite 33, N. U. Bldg.. Washingtoa, D. C. { 

















aaa” MACHINE 





rk, | | r I t 
ial 
[The Roneo ¢ t the se of the year 
rt tl ) I ught up with 
r ord I ensur re prompt de 
ery of machines, and an assurance that or 
rs from 1 a : taken care 
| I g out a circular 
ntaining ne list of testimonials received 
customers nfirming the many advan 
tages that this 1 hine car ffer It is sur 
sing Q g compli 
tary expr¢ ns ild be gathered in the 
rt time that t mpanv has been doing 
R g out pl 
the ne by 
¢ l ib] ppl 2 
news } be ? but et 
be ist t 
aa ous 
r 
¢ 
London, England. 
Roneo G. M. B. H 
(; the Pp 
great many 
¥ the Fa 
nd t 1 
Paris, France 
Ro 
has ugh M 
B e h 
} af T] 
g ities we 
1 3 \f 
, nw 
thly 


European 


New York, N. Y 
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THE McCLOUD 
BACK RESTER 


Office and Typewriter 


CHAIRS 


,With the Adjustable Spring Back 


Can be adjusted forward or backward by 
simply touching the lever on the upright. 
Can be raised or lowered at will. 


The Support Just Where You Need It 


Better work and more of it because of 
the comfort this chair affords. 














the trade wants them—¢get in 
Made 


Dealers 


line and sell them. in 60 styles. 


Write for Catalog. Dept. 2 


Best Material—Best Finieh—Best Sellers 











NONE GENUINE WITHOUT 
THIS TRADE MARK 


333 
LOOK FOR TRADE MARK 


The Davis Chair Co. 


Cc. F. McCLOUD, Manager 
BACK REST 


Marysville, Ohio, U. S. A. = 




















| 

















——90°/, of Typewriter Wear is in the Typebar.— 
IN THE NEW MODEL OF THE 


L.C. Smith &Bros. Typewriter 


Each typebar has its individual Gardner Hi? 
Ball-Bearing Joint, made of the finest tool it = ced 
steel—as hard and as smooth as glass, 
adding enormously to the smooth run- 
ning and life of the machine. 

An Instant Automatic Ribbon Reverse 


that works without an added ounce of ribbon 
strain or the slightest increase in key tension 





and that gives a uniform run of the ribbon, 
and a Lightning Escapement 
that works at a more rapid speed than any operator can maintain, 
\ are two other typewriter features entirely new. These and many 

., other improvements are fully described in our new catalog. Write 
for it to-day. It’s free. 


L. C. SMITH @ BROS. TYPEWRITER CO., Syracuse, N. Y., U.S. A. ! 


in sight 
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You Need This Book 


to aid you in illustrating your advertis 
ing matter. Proofs of over 100 dashy, 
brilliant, unusual advertising cuts, suit- 
able for any line of business. Printed 
in colors No halftones—every cut 
made from a deeply routed zinc etching 
Will print on any kind of paper and in 
one or two colors of ink. These cuts 
are just the thing for your booklets, 
folders, circulars, mailing cards, news 
paper ads, etc. Saves you the expense 
of having drawings and plates made 


Send 25 cents (stamps) for a 
copy of our Book of Stock Cuts 


THE PATTERSON-GIBBS CO. 


Hayworth Building CHICACO, U. S. A. 











We Want Dealers 


everywhere for our 


“Republic” Carbon Paper 
and Typewriter Ribbons 


the latest and best goods 
placed on the American market 
exclusive 


Send for details of 


agency and full line of samples 


DO IT NOW 





(Bona fide Manufacturers) 


180-182 Centre Street, NEW YORK, N. Y. 
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(By Spe ial Correspondence. ) 


Dayton, O. 


» : . 
National Cash Register Co. 


Work in the 


is now resuming its old proportions, and al- 


11 


most all the old hands formerly employed 


here are at work again 


stated in 


manager for 


the N. C. R. Co. has resigned is 


h 
issue, to become sales 


our last 
an automobile company. 


* . * 


The N. C. R. Co. has temporarily, at least, 
abandoned its school of salesmanship, and A 


O. Hunter, its resigned 


Bert Alex ler, W. A. LeBrun and J. L 


Morris, who have been with the National 
Cash Register Co. for years, are no longer 
with that firn 
* * * 
Fred Adriatr former Kokomo, Ind., young 


man, now with the mechanical department of 


the N. C. R. ¢ 


and advises his friends that 


visited his home recently 
h 
| 


le 1S working on 

an electri register tor that company. 
San Francisco, Calif. 

It is underst 1 that Mr. Chas. B 


Register Co., of 


Blessing, 
manager of the Union Cash 
San Francisco, is planning to visit the East 
which they are 
This 


concern is just about ready to put a new key 


ern cash register factories, for 


Jan - : P 7 
Pacific coast agents, in the near future 


level total adding machine on the market, 
which they have been perfecting for some 
time 
* * * 
It is quite unusual how the sale of cash 


registers and all other office and store ap 


usual volume on this 


pliances keeps up its 


Pacific coast 


Regardless of the financial depression, an 


the fact that merchants in all lines of busi 
ness are retrenching their expenditures, rather 
than purchase more goods, the sale of cas} 
registers has been greater for the past mont! 
than at almost any time in the last five years 
* * 7 

Reports from other Pacific coast points 
such as Seattle, Portland and Los Angeles al 

w the same condit f business. This 
state of affairs emphasizes one important 


point to the cash register salesman and that 


is, the opportunity of doing business is great 
er when business condit re quiet, thar 
er ti! { ls 
juliet business that the merchant is given time 
ind opportunity to think out and devise plan 


for the improvement the system plans for 


the improvement of the system under whicl 

he is doing business and for the installing of 

new and more up-to-date equipments for th 
ndling of his cas] ] 














DO You USE 


THE MULTIGRAPH? 


; 





If’so,/ write us es on our 


i 


Multigraph Ribbons 


AND 


Typewriter Ribbons to Match 








Wecan save mu about 409, sf 
you bu j1? rom 1 





» the making 
bons and Car- 
desiring 
Address 


Special attention t 
ot Typewriter Ril 
bon Paper tor those 
own imprint, 


THE BUCKEYE RIBBON & CARBON CO. 


Manufacturers 


1017 Huron Rd., S. E., CLEVELAND, 0., U.S. A 

















The BEST SELLING Telephone 


“EQUIPOISE” 


Arm is the 














( and 11 1 y 
( On) usin 
+ \ 
» MEe;rTiec ] \ 
‘ 
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OLIVER*MANUFACTURING CO. 


Endorsed by Bell and Independent 


6 Walnut St 
PHILADELPHIA, PENNA 

















“WHAT THE BUSINESS PHONOGRAPH 
HAS DONE FOR ME.” 


Extracts From a Number of Letters Received 
by the National Phonograph Company 
Showing the Benefits of the Busi- 
ness Phonograph. 


S A TEST of what the business phono- 
£ graph had been able to do for the busi- 


ness man in 1907, the National Phono- 

-¥ 
R ( ipany, sed circular letter 
users, more t 500 Chicago, and 


1 such favorable replies that extracts 


re herewith given The growth of the busi- 

s phonograph |] been rapid, yet con- 
servative. The company has adhered to an 
Imost ultra-conservative policy with no other 
yurpose in view b to establish the 
machine as a comn ial n¢ To put it 
nother way, it was essential that the busi- 
ess public be e ted to the business phono- 
graph in the right way TI replies indicate 

what extent this has been done and how 


getter is of 


The L. A. Becker Comy one of the 
largest manufacturers of sanitary soda foun- 
ns in the United States, replied, in part, 
tl way: “The is, judgment, 
no experiment It has facilitated the work 
n my art I S possibility 
to dictate letters at all times. We have re- 
eived ord: it ff nes during 
the day f icl is 1 ~ to write for 
idditi I i] i! rorn tion and if t were neces- 
sary to call a stenographer each case it 
would entail erious loss of time and much 
' vente 9 
I t [The ma 
t rst, the 
( f time the inasmucl 
is he can talk as rapidly pleases and 
i ng as his ‘iat rood; also, the 
imé the the steno- 
grapher; second, the phonograph is always 
nd ney ¢ ck c for lelay It w rks 
ut complaint. It is sure never 
P the cloct 
1 Merc] ‘ ont ( nv. whose 
dictation is very | we: TE dvantages to 
he d df t] dditi fF this system 
as the t the quality 
k whicl 11 | may be ab- 
lv certain when vou express an idea 
thie will th rrectly transcribed by the 
p tor. the els f doubt being entirely 
emoved. There i Iso the advantage of be 
ng able to give your dictation the instant you 
ire ready and not be obliged to wait for a 
stenographer. It has done these and more 


The Ford & Tohn n Company. large manu 


hairs: “It is a great convenience 
and time-saver. We would not be without it.” 
AH. Young, statisti 1 Ill Steel Com- 
any I employ three typewr -s, and where 
formerlv nv aner + rc were lierite d to men 
-apable of receiving dictation and transcrib- 
ing it. T am now able to emplov men skilled 
tn operation of the typewriter only. The dic- 
tatior n the phonograph d not call an 
erator away from the typewriter It is 
+ 7 + - 
vr. tf 1 eee 1 that the business phono 
or d t se > the num 
een © tynewrites a ee It is a creat 
1id bot t N Phonograph 
Comnanwe tatle ¢ Ars with the twn 
arett +} r of hir ’ 
mact i “S —_ typewrite 
Pa Whil A f= more 
pert ty t it ter all is boon to the 
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Triner’s New Slanting Dial Mercantile Mail and Express Scale 


shows automatically the exact cost 
4 ] 4 € 4 
a » at 4 
- » ¢ 1 | 
ackayges LZ { S 
‘ 
I ation scale 
wa all ¢ f al H s, I 
I ls, Ma acturers ar Retailers 
S tantia hrough 
a namel and artis a 
. 2 , ‘ 
2 Ww \ 


\ arts formed with specia 
BUILT LIKE A WATCH—HENCI 
LOW PRICE. 


OUR DIAL IS SOLID BRASS WITH Ax! 
FIGURES RAISED FROM THE SOLID 


METAI 


ach 


We guarantee this dial to outlast ten 


scale dials that are printed on painted tin. 


i 


rH 


THE MERCANTILE MAIL AND EXPRESS SCALE 


of the 





Capacity 12 Pounds by 4 Ounces 
PRICE $3.50 


We also make five smaller size postal scales which are sold by 
all leading stationers 


JOBBERS SUPPLY THE TRADE 


TRINER SCALE & MFG. CO., 1255-57-59 West 2ist Street, CHICAGO 























I “ss one-piece 


Celluloid Tip. 















A Tip 


on The Tab 


Made of very thin celluloid im one piece folding 
over the top of the card and protecting it where 
it does the most good. 


Instantly appreciated by 


those who have had experience with the two-piece 


tips of other makers. 


Celluloid Tipped 


Samples of these one-piece 


Guide Cards 


free to dealers desiring them for distribution among their customers. 
The prices will appeal to both dealer and customer. 


These guide cards can be fur 


tips of any color 


! 
plain or 


nr 


pri 


nt 


shed in any size or shape—with 
i with any classification desired. 


STANDARD INDEX CARD CO., 701-709 Arch Street, Philadelphia, Pa. 




















p Cate rue 


N. STAFFORD CO 


SIGNS Bronze 

LETTERS of: , 

NUMBERS Enamel 

PLATES | Glass 

tol reds 0 > appliance dealer 
N and tra 


WE MAKE TIME—TOOL and TRADE CHECKS 


TIME STAMPS AED OTHER MONEY SAVING DEVICES 

e in position to fill all orders from 
mall parts of the country for 
tags. checks, etc., on a basis that 
ave a big profit te them. Metal 
Window Letters (in 5 materials) 


4 


, 67 Fulten St., N.Y., (Established Years) 


setyles are furnished by us 
Why don’t you take orders! Ask for our 
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McMillan 
Typewriter Books 


For Use With Any Typewriter 
For Public Records, Directors’ Minute Sale 


Appearan e exact like 
Blank Books ae ey 


McMILLAN PRODUCTS 


Typewriter Record Books, Sales Books, Flat-Lying Books, Inventory, 
Order Books, School Note Books, Parish Records, Check Books, 
Price Books, Book Index, Flexible Post Binders, Etc. 





Sold by Prominent Dealers and Typewriler Companies 


McMILLAN BOOK COMPANY, Syracuse, N. Y. 











We make machines at prices running from $12.00 to $200.00 but 


“THE SUPERIOR CARD CUTTER’ 


here illustrated is our best seller. 





I esi sup] 

] ’ Tl 
constructed | 
ictica \ 

Luge f uaring andt 
ins } blade ‘ f 
e best tee! ] 
The ron ai 
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move } trip: t 
! | tn 
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it the | » 
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Sent on ten days’ free trial t mab 


Cut your carbon paper with THE SUPERIOR CARD UTTER. 





Marshall Son & | Co., Inc., 262 Purchase St., Boston, Mass. 























Agents and Dealers can Recommend the 


Automatic Time Stamp 


without misgivi sto its durability and satisfactory has beer 


USED CONSTANTLY by THOUSANDS of CONCERNS FOR MORE THAN TEN YEARS 


Unexcelled for labor cost systems, time and delivery tickets, etc., and f 
Stamping time and date upon Letters, Telegrams, Orders, etc. 
High Quality—Reasonable Price 


Sold Under a Positive Guarantee 


The Automatic Time Stamp Co. 
162 Congress St., Boston, Mass., U. S. A. “Originators of the Art of Printing Time.” 











LOOSE LEAF" 








Kansas City, Mo. 


Uncle” George \. Olney, the vete: 


ele f he | ¢-Pitt Manufacturing 
( Kansas Ci in Chicago during 
the early part of January, renewing old t 
iendships and telling us all about th 
f the “I.-P.” loose leaf lines 
New York, N. Y. 

( rk Loose Lea Manufactur ( I 
New York, has been incorporate: * for $15,000 
Directors Lincol: ( i. Pasadena, Cal 
Keith Clark, 217 P: street, New York, and 
John B. Kemp Passaic, N. J., are the 11 
corporators. 

* * * 

Che New York store of the Twinlock (¢ 
any has _ closed for several days 0 

» the de of C. C. Maltby, vice president 

company ry I Ss re opened 
January 3d 
. = * 
Lhe te t the Shepherd I 


id Ledger ( panv, of New York 
| settled December 


unst C. | ( 
Oth, by ( K vliedgment of priority 
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WOOD FOR PAPER COSTS 
TWENTY-SIX MILLIONS. 


The Publisher Pays 


Than He 
| ( 
sh] 
pubdils I 
g ing I 
pa} I 
st) per cent ? 
From the time 
} 
type, 1 r 
I tropo 
t p 
a qgition, pri t 
lepended upon tl 


In the face of 


ber, the amount of 


to three and 


1906 marked a: 


imports ol 


Much More for His Stock 
Did Last Year. 

eral complaint among 
ting paper is. constantly 
he Middle West many lo- 


their subscription price 
to pay for the paper. 

( enberg first used mov 
d, to the present day 
some of which con- 

‘res of spruce in a sin 
iTge degree 

itene rtage of tim- 

A 1 consumed each year 
d since 1899 from two mil- 


half million cords. The 
f 93,000 cords 
highest aver- 
ill kinds, and a con- 
than that of 


S e, the wood which in 1899 three- 
hs of the pulp was manufactured, is still 

the leading wood, but it now produces a little 
ess than 70 per cent of the t How well 
spruce is suited he manufacture of pulp 
s shown by the fact that during a period in 
hich the total ntity of wood used has 


doubled and many 1 
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PROGRESSIVE FIRMS INSTALL THE 


LITTLE GIANT 


POWER PRESS 


Because—lIt will print and emboss at one oper- 
ation perry A from steel dies or plates 
faster and with more economy than any 
other machine of this character. 


Because—It has plenty of open feed room, allowing 
any size sheet to be fed with ease. 

Because—It registers accurately, giving the finest 
results obtainable. 

Because—It has all the adjustments in front of the 
press within reach of the operator at all times. 
Because—It enables you to make prices which will 

land the order at better profits. 


Because—lIt earns its cost in a short time. 


atalog, Price, etc. Bring or send us your dies for a demonstration. 


Write us for ¢ 


MANUFACTURED AND FOR SALE BY 


Hawkins- Wilson Co., inc., 712 Sansom St., Phila., Pa. 


The J. L. Morrison Co., 445-447 King St., W., Toronto, Can. 
Agents: Arturo Hern: indez Mejia, Havana, Cuba 


Agents: 
Cuban 


Canadian 





Mexico Agents: Parsons Bros., Mexico City 











Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing Ink 

Taurine Mucilage 

Photo Mounter Paste 

Drawing Board and Library Mucilage 
Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 


HIGGINS’ 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 


Consumers, emancipate yourselves from the use of corrosive and ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 


They will be a revelation to you. 


AT DEALERS GENERALLY 














CHAS. M. HIGGINS & CO., itetoicnt Meneficturer 


Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London 


l C. Pov, RIBBONS =» CARBONS 


AVOR OF USER AND DEALER SOLELY 
SOLD UPON QUALITY. EVERY PENNY 
VALUE IN GOODS. BACK OF EVERY 
IS OUR UNLIMITED GUARANTEE 
AMPLES 


























POSITION 

THEY on 
REPRESENTS 
AVES OUR FACTORY 
WRITE FOR 5 


| INTERNATIONAL CARBON PAPER CQO. 


241-245 CENTER STREET NEW YORK CITY, N. Y. 


WON THEIR 
UPON MERIT 
OF THE PRICE 
PIECE THAT LE: 
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There are 
Points of 
Superiority 
In 

Viking 
Sectional 
Bookcases 


Solid Substantial Sections, made of selected material, with a top built in ev 
section, to add strength and protect the book E section fitted wv , 
equalizing device, which is noiseless in operation, and absolutely controls the door 


making it impossible for it to bind 
The Kind of Bookcase Your Trade Will Buy 


a liberal, exclusive agence make to dealers. If vou 
ases, write us. We will be pleased 
| a sample case for your inspection. 


SKANDIA FURNITURE C€0., Rockford, Ill. 





We have 
are in the 
our representative call on you wit 


proposition to 


tional book« 


marke t tor sé 














BETTER OFFICE EQUIPMENT 





FURNITURE THAT IS COMFORTABLE, 
DURABLE AND CONVENIENT 


That will help your Office Force to do better work. 


That will outlast any other furniture made. 





“Satisfaction or Your Money Back” 





No. 511. Typewriter Chair No. 62!. Desk Stool 
Wide Awake Dealers all over the World are putting in this line Great 
Opportunity for Bright Hustling Salesmen to make money. Large 


Dealers should send their 


names for copy now 


The Toledo Metal Furniture Co., 71 So. Huron St., Toledo, Ohio 


Handsome Catalogue on the press. 





TYPEWRITER COVERS 


TO THE TRADE ONLY 

Fiannel Rubber 
Buy of the MANUFACTURER and save AGENT'S PROFITS 

W-=W. BURNHAM, CENTRAL PARK, Long Island, N.Y. 


Denirm — Sateen 


Silesia — 








half million ] 
ed in 1906, a slight falling 

Circular tl 
i discussion of the 


dollars wortn 


79 ’ I > > » . . 
izU of the forest service ci 





of pulp was import 
off from 1905. 


yntains 


nsumption of pulpwood 


in 1906, based on statistics gathered by the 
Bureau of the Census and the Forest Service 
The pamphlet c be had upon application t 

» Forester, Unit States Department 
\griculture, Washing es 

Chicago, IIl. 

Dealers in books stationery report the 

irgest business ne for 1907. Phe 


‘ 
rie td ‘ ’ 
$Z5,USU WU: Sales 
{ 


year 1907 show: 

1906, $22,800,000 10 per ce The 
demand for b ry and essoric 
uniformly g “the ib 

I 1 throug! territ t 
I It prol t ge } 
Chicago gest book i 
us rid, and h 
largest map publis! ise. In addit é 
city is a center for the distribution enor 
mous numbers of sc! books that e pul 
lished elsewhere I school book b ess 
ely in the | combination 
past, is becom nd more a fi 
ind dent pub 1 much of th 
end trade Chicag 
F< signs of troubles | bes 
ted in this trad r as sales gene y 
( cerned. I: k trade, fict 
d 1 it is tl tion t] 1 the 
I s that it tinue to I popular 
d The st y t ide h beet r 
terized by the sa f high class g Ss, ¢ 
d rk and st ( I g 
pe pular M ip T ve be | 
bu getting out maps : = 
Texas and the S estern c : 
ly The den at 1 t r¢ Vie \ 
ds have |! ar be or |} 
us More t 1,000 en 
kept busy on 1 tantly by t g 
Chicago makers s numb pt 
ill be increased coming year 
A] ut] os that the t] 
1908 is brig line 
TYPEWRITER NEWS.—Continued. 
in February, and those who know him state 
he is sure to give the “professionals” a rut 


for their money. 


a * 
office of 


Co 


Wightman 
the I C 
was in New 


ton 


writer 


business in connection with the compa 
. * . 

The Monarch Typewriter Company of this 
city regrets to report the death of its Hag 
erstown correspondent, Mr. Roy B. Rohrer 
who died December 11 Mr Rohrer w d 
most estimable young man and had Os 
of friends in H and vicinity The 
type er frat ffers d t los 
bey his deatl 

Woodstock, II. 
(By our special correspondent 

Charles Hugh: the Oliver Tyy 
( in the Final Inspecti Det 
] Pierson e eh, A ccemh! 

é Matt © f the ( As 

bling Job 1M Root r 
a i dws s Stent ' 
T A 4 ot + ’ F k 
1, , The 
P odd | thie 
° al al 7 

With a_ blaze husi ( ra 

Sales Division oO { 








TYPEWRITER NEWS.—Continued. 


their annual visit to the Oliver works on De- 
cember 20. They -eived a royal welcome, 
as do all who so materially assist in the dis- 
position of the factory produc 

* * * 

A fitting testimonial of long and efficient 
service has been t ered William Milne, of 
the Oliver factory by his promotion to chief 
engineer, and “Scot lly” controls the 
throttles wi b g digr 

= > 7 
J Brundag been transferred from 
the Brazing Department of the Oliver com- 
to take t steam fit- 
ting 
* * 7. 

A gang of sur established boun- 
dar nes on s r t uired Oliver 
fa t pr pt 

* * * 

Bowling is at eat Woodstock and 
mat games among various Oliver factory 
de teams ttracting considerabl 
it I All rs r defeated the 
Office Force and Factory team defeated the 
Cit é Ye ( Oliver boys 

* * * 

Mucl t I ‘oreman Jas 
Hecht. of the O!} — ee for his clever 
worl S gt ge |} tes used 
in t engi! r e indeed 
worl t uipment of 
tl 

Worcester, Mass. 
(T e ane RS — 

( Sr te Ce 
who have branch offices here under the man 
age t Hust Ricl noved inté 
the I are occupy 
ing than double the room of their pre 
vious rters 

* * * 

The Oliver Ty r ¢ keeping it 
this | lity one of tl r 1 breakers, Mr 
Clouch. who reports big sales for the month 
to ther Mr. Clougtl No. 5 un 
der his arm. is 2 nspicnous figure in th 
busir ece cect n c th, n — ‘77 provements 
on the Oliver N 5. together with Mr 
Clouch’s striking personalitv. makes a com 
hj 1 ¢ ( 

* * * 

I Ret gton St rd vriter (¢ 
wit es at 536 M st r the man 
ag t of B. W. Ayers [ good busi 
t r December d un -ondition of 
th, ’ ney 71 rke ‘ cay thea - rece iving all 
the business tl d 

se 6 
Smith Premier Co.. thr h their new 
manager, F. W. P r é y their fur 
rov Mr. Parker. in his quiet wav. as usual. 
seems ft get 1 y { that has 
not ready be the cover riv 

ee , 

- > * 

C. E. Stimps & ‘ representing 
the Monarch a r St and Sta 
t 3 ntinu 
"i CST aS ; there just te 
keep the frost out of tl ‘cr for the other fel 
inewe and fram the sanesarat thev are ge 
ting their shar ev. a8 wherever the: 
go their tracks are usually visibl 

Xenia, Ohio. 

Vv B. Chew. tl hustling O ales 
agent Ss ttr ide } ttention by 
some novelty ady\ sing 1 connect 
with his Oliver oT d tising 
i T { vn des T d t 
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“None Such” 
STAMP 
Ink and Pads 


BETTER THAN THE KIND 
YOU NOW HANDLE 


Dealers 


Wanted 


se . a ats } - sal 
None Such” Ink is the result 


Y 
( e study and many experi- 
It has all good qualitic 
it should have with none 
e faults of the other quick-dry 
ginks. ‘‘None Such’’ Pads are 
etter than the old glycerine pad 


because while the impression 
with the ink dries quickly it is 
very lasting on the pad. 
Many quick drying inks dry 
t on the pad also 
The impression with our 


cle 


r 
i 


We 


+ 


guarantee no injury 
mps 

LIBERAL 
Sample pad d 


DISCOUNTS TO JOBBERS 


Price List free upon request. 





J. KLAUSMANN, Mfr. 


70% William St. Newark, N. J. 











Chichester 
Typewriter 
Chairs 


Favorites 
with the 


DEALER 


because 
they please 
the 


Consumer 


They please the 
consumer because 


“THEY FIT THE BACK” 


If you sell Typewriter Chairs, get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 





Chichester Bros, Chair Co. 
1> Elizabeth Street. New York 

















Pr 


—_—-+* 


Only 





Orders promptly filled. 
machines wanted. 


"tps '\ To the Trade 


Write to-day for prices on 


B. D. UNDERWOOD TYPEWRITER EXCHANGE 


92 LA SALLE STREET, CHICAGO, ILL., U, S. A. 





























Krag Imperial Cabinet Co. 


Steel Filing Devices| 


We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for svecial circular. 








816-822 Fulton St., CHICAGO, ILL. 














r sizes and var 


Made in f 
sta 





r pa g 
| Tabs with Removable (ards 
» Tabs, same es and head 
of ad ta Sample 








Burckhart’s Everlasting Index Tabs 


tabs ar ade of Spr 


tabs ma N ne or « 


Tab Se. Circulars free. 


CHICAGO BUSINESS SYSTEM CO., 


s headings. Our ad 
g German Silver and 
parent celluloid, 
shed inlaid ivory. 
é tightest gripping 
sing to our Writing 
also make Metal Gum 
at about half price 











100 E. Yan Buren St, , Chicago, IM, 
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eas No Equal’’ 


Memos.”’ 


cci+t 


“Has More Doubled 
“Has Overcome Objectionable Features of Ring Books.”’ 


Most Durable, to 


Than Our Sales in 


‘‘Handsomest, Easiest Operate.” 


This is what Stationers savy ot 


The Loose Leaf 


Memo 


Z Is an exact repre duction as to shape 






and thickness of a sewed book 


paost. LU Ml 


‘I ~O OOK 3 
? Booklet Upon Request 


Trussell Manufacturing Co., 106-108 Fulton St., New York 


= oe 


Different from every other and 








ally tilting f 


Guaranteed the Best and Most 
Satisfactory at Any Price 


AUTOMATIC; FILE & INDEX CO. 


CREEN BAY,AWIS. 


SOME 2 ORAWER 
FSLING CABINETS 


THE 














To the Trade: 
Write for Sample 
Today. 






A TRY” 


A“BUY” 





A chunk of glass with a cavity in it 
is not an ink-woll—not by 
_& long way. 


The Sengbusch 
Self-Closing 
inkstand 


Ie not an ordinary kind bat THE HOST 

















fo. 2—3 In. PERFECT AND PRACTICAL INK 
STAND EVER BADE a 
cuT glass Prevenis biets, trouble, worry or - 






and waste. 


Uniform Dip 
Self closing; self ad 
justing non-epurt 
ibe non -evapo- 






$2.00 
































Fully half the ink 
sold either evaporates 
or is spoiled by dust, 


rating 
DUST because of poor Inkstands 
— LIBERAL DISCOUNT 
CLEAN TO THE TRADE 





y.~ The 
Sengbusch Self-Closing Inkstand Ce. 


810 Montgomery Bidg., Milwaukee, Wis. 









BIG REDUCTION 


w wie om DESK BASKETS 


Send for discounts and new Catalog No. 40 
Buy DIRECT from the]}]manufacturer 





PROGRESSIVE WIRE GOODS CO., F2. Scena rs 


PHILADELPHIA, PA. 














(By Special Correspondence.) 


Chicago, III. 
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INDIVIDUALIZING GOODS. 
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THE SECOND ANNUAL 


Cleveland Business Show 
MARCH 23 to 28, 1908 The First Show was a Big Success 


The Second Shew will be a Huge Success 


We were the originators of the idea of uniform deco- 
rations and booths ready for the exhibitors for business 
shows. 

The second show will be the most beautiful ever held. 

For diagram and information address at once 


E. E. MERVILLE, Mgr. 
Spencerian Bldg., Cleveland, Ohio 





Cleveland, a City of 
3,500 Manufactories 











Capitol Non-Evaporating Ink Stands 


“The Capitol” 


1s 





: 10. 6 Two Pressed Glass Stands 
No. l Cut Glass and Base g 


No, 2 Pressed Glass. . 


| 
fo. 25 Capitol Inkstand, with 
All-Glass Pen Rack 
0. 26 Two No. 25 Inkstands on 
Oak or Mahogany Base.... 2 £ 











Send for Catalogue of Office Specialties and Trade Discounts 


Cushman & Denison Mfg. Co., 240 W. 23rd St., New York 














THE MOST COMPLETE LINE 


CARBON PAPERS CARBON ROLLS 
TRANSFER PAPERS TYPEWRITER RIBBONS 
STAMP RIBBONS TYPEWRITER OIL 
NUMBERING MACHINE INK 


J. A. HEALE & CO. 


(G3) 














MANUFACTURERS 


The mark of quality 


96 JOHN STREET NEW YORK,N. . 
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Without Water 


. > oe ~ — i oon fx 
Uy <i BS ee | 
_— 3: ~ “e 
€ 
e QO 1er (By Special Correspondence.) 
Leominster, Mass. 
The Combined Tool Company, makers of a 









special line of office supplies, including a type 
writer copy holder and an office desk, are 
sending out one of the nicest and most effec 





Makes perfect press copies of outgoing letters, bills, etc., dive clrtaings to the tudeces colleges and 
and quite automatically. en Ene, that has been seen for 
7 some 1e, 


The cover is in mottled marble stock, and 
the letter is addressed in red ink, following 
with testimonials from several well known 
colleges, which is bound to interest all those 
who receive them 

Philadelphia, Penn. 

The Adams Manufacturing Co., removed 
December Ist to their new large factory 
yuilding at 2230 Market street, and are pre 
iring to enlarge their business. They are 


Bath Co., of 2 S. 20th street, Philadelphia 
Monroe, Mich. 
. The Weis Manufacturing Co., of Monroe 
r Mich., manufacturers of a varied line of of 
a fice specialties are working three hours over 
' , time just at present in an endeavor to catcl 
up with their orders, which would not indi 
cate that this company had felt the “har 
times” very much 
It*cuts the copies automatically, too. Does not blur or Chicago, Ill. 
crease originals. The first and only satisfactory copier The Isaac Pitman’s Sons, makers of the 
Fono Series of Note Books for stenograph 
ers, are represented in the Chicago territory 
by Robert S. Leete & Company, of 108 La 


he successors to the Stone Press Copying 
; 





produced. 
Salle street. This firm is making a specialty 
of side opening, “fono” series, which is uni 


Agency Applications Will Be 
Considered Very Shortly versally used by the official court reporters 
Nashville, Tenn. 

Addressing machines are becoming more 
popular every day. The Elliott Machine Ce 
have placed a sub-agency in Nashville, and 
they have placed some handsome outfits. 

The Addressograph Company of Chicag: 
are doing more business in this territory 


The FKON ES Company 


332 Broadway, New York 


than ever before and everybody is pleasec 
with their machine 
Winnipeg, Canada. 
The Addressograph is a new line recently 
added by Baker & Gregg, the Winnipeg 
agents for the Monarch typewriter 


Philadelphia: Wm. Mann Co., 529 Market Street 


* * * 











From all indications the trade situation 
Winnipeg and the surrounding territory 1s 
1 and shows marke: 


cr TeR 6 SONS | ee ee et 


months. The recent money situation was 
Windsor Locks, Conn. greatly exaggerated, so far as this territory is 

—hk. concerned, although a great deal of good has 
resulted from the “scare,” as many firms have 








iC OVER 

S make PRINCESS & been buying with more care than usual 

| P: f Catalog ‘ ; | re consequently in better shape now tl 

- apers or atalogues, an : Jé would have been the case had they boug! 

7 s freely as usua The res is that stock 

b - y 7 \ is freely as u ual re ult is that 

STAR MANIFOLD LINEN eer ey a ee 

a | ne ah ttes ee Ses Seems 

Ss smaller liabilities. The increase of s 
thirty millions of savings accounts in Novet 


Papers for Carbon Manifolding in all its branches J | ber over the same month last year speaks 


itself 

















A CHEERFUL STORE PULLS CUS- 


TOMERS. 
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alw: s be 


Lt) 
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f all selling 
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pleasing, 


an art in 
rect Suo 
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t in such a 
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present 


nor walks, 


any 


; 
the article 


» the cus- 
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without 
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| believe 


Environment Most Important of All. 
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hers 
1 
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lost sight 


iship exist- 
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vise to her 


oO many 


s made to 


He 


ensct 


home with 
ssion. What 


port: what 


much 


things un- 


ull business. 
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Pe Postage creates a bad im- 
Excess 


Unless 


you are sure of the accuracy of your scales you 


pression upon your correspondent. 


postage is an absurd extravagance. 


are guessing at the weight of every letter or 
package. Ihe accuracy of 


After a most rigid factory test they are put out 
full 


designs of the most improved mechanical construction. 


‘s absolute. 
They are made in many attractive 
They are 


under our guarantee. 


adapted for large commercial houses, offices, stores and the home. 


Besides Giving the Exact Weight 
They Instantly Indicate the Cost 
in Cents on all Classes of Mail 


SOLD BY LEADING DEALERS EVERYWHERE 


There are more satisfied users of Pelouze 
Scales than of all other automatic scales 
combined. 


FOR POSTAL SCALE CATALOGUE 


Pelouze Scale & & Mfg. Co. 


118-132 W. Jackson Boulevard, Chicago 


SEND 




















Welty’s Self-Filling and No-Leak Fountain Pen 


““S A PUSH HERE AND IT’S FILLED. 





No question 
made in black or mottled 


Leak 


Ity’s No-Leak Pens as the most simple an | 
e and one turn closes it. Can be carried in 
und warranted indefinitely. Special discounts to 


THE WILLIAM A. WELTY | 


1 device that surpasses all others 


k and air controller 





we offer We 


a or Letom COMPANY 702 po en Bidg. 
‘ WATERLOO, IOWA, U. S. A. 
4. ae areas —— ~ en rn ee aioemmeton accent repane 


7 
3 
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| Baskets. 






and Specialties. 








TROUBLE WITH RINGS OF 
PRICE BOOKS 


OPENING WHEN THEY SHOULD NOT 
IS OVERCOME BY 


The “Lockring” 


OUR NEW PRICE BOOK 


Book Opened by Pressure of Finger and Thumb 


THE S 


For Nearly Fifty Years at Water, Front 


Inkstands of Iron and 
Glass, Oak, Mahogany 
Finish and Rubber. 


Wire Letter and Waste 


Stationers’ Glass Ware 





(Pat'd Jan. 8, 1907) 








This Shows Bound Book Appearance. 


M’L C. TATUM CO. 


nd John Sts 


CINCINNATI, OHIO 


NEW YORK OFFICE, NO. 180 FULTON STREET 
Makers of Copying Presses, Baths and Stands, Loose Leaf Books, 
Paper Punches for Office and Factory 


If you have not re- 
ceived our new Cata- 
logue No. 22, Send for 


a Cf py. 


TO CLOSE 



































“COTTON 


Mercerized Silk 


Made of fabric unobtainable by other manufacturers. 
handled these superior ribbons, write us. 


PEN-CARBON MANIFOLD CoO. 


65 MINE ST., NEW BRUNSWICK, N. J. 


KING” 


Ribbons 


(Trade Mark) 


If you have not 


ORIGINATORS AND ONLY MANUFACTURERS OF NON-FLAKE TYPEWRITER CARBON 

















(By Special Correspondence.) 


Atlanta, Ga. 

Elsewhere in this issue we show interior 
views of the store of the Mower-Hobart Co 
of this city, one of the progressive stores of 
the hustling city of Atlanta. This first deals 
in everything for the office, and maintain 
special managers for each department. 

Dallas, Tex. 

The Modern Device Company, formerly 
conducted by W. T. Russell, at 303 Main 
street, Dallas, is now under the management 
of J. H. Nason, who has succeeded Mr. Rus 
sell to this business [The business is now 
being conducted at 512 Cockrell boulevard. 

Havana, Cuba. 

Frank G. Robins & Co., selling agents for 
American goods in Cuba, and who make a 
specialty of office furniture, machines, sta- 
tionery and supplies, have recently acquired 
for a term of years, the entire building at 
69-71 Obispo street, corner of Havana, in the 
City of Havana. 

This new location will be in addition to the 
store now occupied by them, and will be ad 
ditional space. The retail store will be at 
the new address. 

The Obispo street building will be dedicated 
solely to the company’s retail and wholesal 
business in modern office machines and offi 
furniture, in which department will be shown 
the product of many leading American manu 
facturers. 

The Obispo street house 
management of Felix Valdez Lanz, and thx 
Aguiar street house will be under the direc 
tion of T. E. Besosa, both as managing part 
ners ,with their offices in their respective 
buildings. Mr. Robbins will have his office 
at Aguiar and a desk at Obispo. 

Mexico, Mex. 

Francisco Srmida, P. O. Box 2650, Mexico 
D. F. Mexico, spent a few days in Chicago re 
cently, on a tour of the United States, and 
will take back with him several good agencies 
for American office devices Others will be 
added from time to time, as this aggressive 
gentleman has been fortunate in securing a 
partner of considerable wealth and responsi 
bility to back him 

New York City, N. Y. 

The Thompson-Smith Co., of 125 East 23d 
street, are making a special drive to secure 
business for their line of goods, a special rep 
resentatives for the Conklin Fountain Pen, 
the Wilson Memindex and the VU. S. Ink Well 

They are resorting to a system of form let 


ters in fac-simile of typewriter, and the offet 


will be under thx 


is a good one 
Peoria, Il. 


Finding their old quarters entirely inade- 
quate for their rapidly reasing business, R 
S. Smith & Co. have taken a lease of the store 
at 314 Liberty street pposite the Cre 
Coer club Here in a large, well-light 
splendidly located stor Messrs. Smith & 


Hart feel justified in claiming 
of Time Saving Office ppliane 
in the west 

The many attractiy nd it 
tures of the new store will be The Pike 
tric or hand power, Visible Adding Machine 
holding to-day the fastest speed record ever 


iterestin f. 


é 








an adding machine, due to the many 
t found on the Pike; Mon- 
with equipments 


improved features 


rch All Visible 


. , 
i ypewriter 


ny size carriage, full decimal billing tabu- 
itor, back spacing attachment and other ad 
tageous feat Rotary Neostyle, pre- 
mier of duplicatir machines, with electric 
otor attachment desired; Thexton Enve 
pe Sealers in two styles, electric and hand 


pow’ Yawman & Erbe, highest grade office 
filing devices; typewriter furniture and a full 
line of typewriter supplies for all demands. 

hange department has been 
inaugurated t the demands of typewriter 
buyers wishing any make of a_ typewriter. 


A typewriter ex« 


Heretofore this business has gone to larger 
ities because of no opportunity to purchase 
rebuilt typewriters of any style here. 


From time to time new appliances and of- 
added to their line. 
Reading, Pa. 


‘ 


ce supplies will be 


Charles F. Courtney, well known in this 
‘ality, and for some time past, associated 
nother company, has again returned to the 
Charles F. Courtney Co., and has associated 
vith him F. F. Aaron, another well known 
typewriter rmerly with the Under- 
wood Co. 
The new Charles F. Courtney Company, as 
f old, will ke a specialty of typewriters 
typev ipplies, maintaining a good 
typewriter repair department, and have al 
eady taken hold of the Royal typewriter 
nd the Grei [Typewriter Paper. 
[he new business is located at 521 Court 
treet, and tainly wish Mr. Courtney 
1 his partner all the success in the world 
Toledo, Ohio. 
Howard Rotherick, of the Newton-Rothe- 
ck Co., rep good business (consider 
everything n the Pike Adding Machine. 
e thinks tl vy year bring forth a 
good busin« this line. Mr. Rotherick 
tes that the ribbon and carbon business is 
good Fror tigation we find that the 
Newton-Rotherick Co., do a larger business 
b typewriter ribbons than 
y other t erns in this part of the 
ds. We ther ntinuation of an 
xcellent b P 
* * 7 
The Newell B. Newton C printers and 
engravers, handle the Eag Brand of rib 
bons and cart They report an excellent 
business. They are hustlers and are deser\ 
the c} f hic 








Be Wise and Save Your Eyes 


By using one of our Number Lamps. It is portable as a 


andie-stick. Perfectly adjustable to any position. Can be raised 
owered and placed at any angle Gives sufficient light for 
two or three people to work by. In the sick room the light may 
e dimmed by turning the shade. By the side of an easy chair, 
ed, couch or sewing tablei t has no equal. For reading in bed at 
ght, it is perfect F y finished in Oxidized Copper 


1 to any fixture or bracket or 
ete with plug, socket and cord. 


r Polished Brass Car 
irop-light in a mom l t 
00, with the pr ege of ten 





Price $ lays’ free trial. Money refunded 
f not satisfactory. Remember this light is Electric. Special price 

) three or more. Send for circulars of ourdesk lamps. Agents 
wanted 


The Camp Company, La Crosse, Wisconsin 
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Remington, 


Typewriter Parts 


FOR— 
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Smith Premier, 
Caligraph, 


Manhattan, 


and other makes of machines. 


Send for Illustrated Catalogue FREE. 





F. S. WEBSTER CO. | 
332-336 CONGRESS ST., BOSTON, MASS. ro 


MINNEAPOLIS ASSOCIATION IS _ IN 
EXCELLENT CONDITION. 


At the monthly dinner of the M eap 
Stationers’ Association, held recently, reports 
of the officers were heard and new officers 
elected for the coming year. The reports 
showed the association to be in excellent cor 
dition and to have increased largely in mem 
bership. It was decided to hold t enth 
nual banquet of the association at the West 
hotel on the last Friday in January R: J 
Smith was elected president; H. A. Blodgett 
first vice president; Arthur Olson, second v 


president; A. E. Clarendon was re-elected se 
John 


retary; | 
Todd and 


nd J. S 


\. Schlener, re-elected treasur 


J. K. Clark, directors 


PRESS FOR EMBOSSING INITIALS. 


A very useful and adaptable d: e has 


been placed on the market by the Def 

Machine Company of St. Louis rt i 
tributor is George B. Runssen, so of St 
Louis. The device is a press, weighing seve 





inces, for stamping initials on stati 


cards and the like. Any lady can embi 


own stationery by simply placing the papet 
the opening of the press and pressing 
lever. Each press contains one letter 


the company will make exchanges of one let- 
ter for another on request. 














. 


LISTEN TO OUR “TALE” 


ALL YOU MEN WHO HAVE TO 
DO WITH TYPEWRITER AFFAIRS 
























Patent Proc 

















We Make and Recover 


TYPEWRITER 


PLATENS 


For The 
TRADE ONLY 


at prices that are lower thag 
you can secure anywhere 
else for such 









WRITE 
TODAY 


of Grinding 
‘5 YEARS EXPERIENCE WITH LEADING EXCHANGES) 

AMES & FILSTEAD, 332 Dearborn St., CHICAGO, U.S.A 
oS 
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BUYERS WHO HAVE A 
KNOWLEDGE OF PAPER 


VALUES ate 


fee] 


Will discern the same quality of handle-snap 


17) 


and printing or lithographing surface 


Construction Lond 


high 
sold on its 


has hitherto distinguished priced papers 


Bond is 


That 
only. 
competition with bond papers costing from 


merits in 
M5 to 50 


Construction 


per cent more. It is produced tints that are found 
only in the very high priced lines If lends to com 
mercial stationery those characteristics which make 


for the highest standard 


Sold in Case Lots Only 


hus protecting the stationer from the 
petition of the small lot buyer 


com 


Orders for special 


contra‘ 


W. E. WROE & CO. 


watel are iT) I 


MILL AGENTS 
WAREHOUSE STOCKS 
Michigan Boulevard and Peck (| ut 


CHICAGO 











Originally 
Designed 
! 


1868 


Not Expensive 
but Very Good 












bse MEAD STATIONERS’ 
STAMPING PRESS 


ls used by nearly ALL PROMINENT STATIONERS for producing 
FINE ILLUMINATED STAMPING 


For this work it is unequalled because of its unusual 

CONVENIENCE—ACCU RACY—DURABILITY 

These presses are made of Best Material and Workmanship 
LEADING FEATURES : 


Space back of die; long, straight bearing of slide; nut cut from solid cant 

ing; low point of contact of end of screw; positiveness of reversi lic i 

counter, and volute spring. No adjusting to keep in wasiieed eoder. 
Presses 1 built 36 years ago are still in good working order 

Small Size will Stamp Dies 1% in. square or 1 x 3 inches 

Large Size Stamp Dies 2 in. square or 1's x 4 inches 


WRITE ME FOR MORE COMPLETE DATA 


A. G. MEAD, Machinist, 364 Atiantic Ave., BOSTON, MASS. 








DUPLICATING 


MACHINES 


\f 


(By Special Corresp« 








ndence.) 





Atlanta, Ga. 


he 
od 


Boston, Mass. 


Cleveland, O. 


Chicago, IIl. 





DUPLICATING MACHINE NEWS.—Cont. 
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the ground floor at 425 W. 
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[ypewriter 


Machine Co., of Buffalo, are able t 


‘ l is W we e] ted 

t £ p ed rol l ne [ i 
( salesman De n 

1 p ted and 15 1 W I o +} 
See ‘em climb. 

Louisville, Ky. 

By our special correspondent 
Multigraph Co. has opened 


irge of E. C. Walker It is locat 


Jefferson street 
ntire state of nentucey will be worke: 
this office Manager Walker iS already 

trip to Owe ashore, and while no sales 
de the trip was satisfactory. He has 
ed of several machines in Louisville 
* * * 
W rite press 158 handled here by We 
& White The rst machine ceived | 
] 1c é l ew h re . 
) Albany, Ind., 1 $$ 
* > = 
W ( very mu t being al p 
' ' tograp re take 
front of the Ge G. Fett ( wl 
‘ ‘ sited heing 
es 
t na t) s f t \i 
¢ it { 
t é bi 1 2 b 
18¢ S ist S orig Ss 
dvertisi1 d The } t 
y in a p< to ] 
xt issu 
Memphis, Tenn. 
I I il rest 
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Q f the Willi I é 
Ss at ssistant Sale t 
tl Am« in M igral 
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+ + wit ] ; 
t ( mp \ ad 
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itu id tag 
Nashville, Tenn 
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‘ if 7 | 
1) ‘ Ip ed 
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l m tl unusu t 
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t f 908 will be ’ ] T ‘ { 
ft i b 
Toronto, Can 
~ I me 
t { 
( pany | ( 
| c 
Seattle, Wash 
Sante es " ‘ 
t 01 Hi kley Building 








“AS GOOD AS ANY—BETTER THAN MANY” 


JOHN ALLEN @ CO. 


6 Howard Street, NEW YORK 


Manufacturers of 


Carbon Papers 


@ Typewriter, Pen, Pencil and 
Full Carbon. 

@Guaranteed Non-smut. 

GLong-lasting. Clean Writings. 


Typewriter Ribbons 


Fer all makes of machines. Will give best 
service and insure satisfaction to users. 





Write for Samples and Prices 














ea CATE 


= ORIGINAL 
Above we show photo engraving of original and dupli- 
cate copy made with WHITFIELD'S pen carbon paper. 


We can produce six copies at one writing, which are all 
ear and legible 
OUR SPECIALTIES—Pen, pe encil and typewriter car- 
ons, either full or semi-manifolding, oil tissues in books 
flat sheets. Sample on request. 


WHITFIELD CARBON PAPER WORKS 
121 LIBERTY STREET NEW YORK CITY 














+See 





This lamp can be instantly adjusted 


to throw light on any desired spot. 
Let us ship you one on ten days’ approval. 
mere description can depict half its value. You must 


t—test it thoroughly We donot want you to enter 
y agreement to purchase unti) after you have given it a 
zh trial 
THE CAMP ADJUSTABLE LAMP 
only lamp that can be instantly adjusted to concentrate 
ight on ANY spot 
it is an invaluable lamp for the office, a useful lamp for the 
It is equally well adapted for use on a flat or roll to 
yn the plano or library table. It is well construc ted of oxi- 
per or brass, beautifully finished and brightly polished, 
tand any amount of ordinary wear—even the rouse 
fh ae usage Length of arm, from base to socket, 
ght complete, 44 pounds Price complete, with 
r All delivery charges prepaid, 
Order one on approval today. The trial places ypu under 
igations to purchase. Circulars on request 
We Want Good Agents Bverywhere 


rHE CAMP COMPANY, LaCrosse, Wisconsin. 


W 
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“THE PEERLESS SAFETY” ENVELOPE. 


The cut shown herewith is illustrative of the 
“Peerless Safety” envelope, the product of the 
Sawdon-Mears Company, Galesburg, Ill. It 
will appeal to the readers of Office Appliances 
as a very strong mailing envelope. It is made 
of very tough, fibrous paper, being sixty pound 
rope stock, and securely holds a large amount 
of circular matter. A cord is attached to the 
disc of the envelope and passes through an 





@® 

















Pe reless Safely Envelowe Patent Seat % 1905 


La 


eyelet in the envelope and brought back and 
fastened once only to the disc. In this manner 
the cord holds firmly the contents without 
any tension on the disc 

The company also makes a penny-saver en 
velope called “Glenwood Coverings” that is 
being introduced very extensively and which 
has earned a strong place with the better 
class of advertisers who appreciate high-grade 
booklets and announcements. 

These products of the Sawdon-Mears Com 
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pany are only samples of the work done, which 
is covered in their booklet just issued called 
“The Envelope Man.” This booklet is an 8 by 
3 affair, sixteen pages, done in mighty pretty 
paper and ink and gives a very clear idea of 
the class of work done. The business of this 
company is the making of envelopes 





DUST PROOF FURNITURE. 

It is a real and most gratifying pelasure to 
be able to pull out a drawer of your files and 
find that not a particle of dust has crept in— 
the papers being in a wholesome condition, the 
same as when placed there. 

This is precisely what you get in the “dust 
proof furniture” manufactured by the Dust 
Proof Furniture Company, of Rochelle, III. 
This concern takes great pride in the an- 
nouncement that it is the originator and the 


sole manufacturer of dust proof furniture. 

The furniture practically air tight and 
absolutely immune from all dust. The prin- 
ciple upon which this novel idea rests is that 
ill drawers are equipped with the felt and 
leather dust attachments to apertures of the 
drawer or piece of furniture. It can be seen, 
therefore, that when the drawer is closed the 
leather and felt fit so compactly—that is, fill- 
ing up all space—that no dust and very little 
air can enter. Of course, the science lays in 
the skill with which the manufacturers are 
able to make these attachments. That they 
have done so is made manifest by many let- 
ters of indorsement. 


18 


They manufacture combination wood and 
steel construction drawers and ball bearing 
steel extension slides for furniture, cabinets 


and files 








HOLDS OVER 500 NAMES 
Any 3x5 Pad Fits It 





Alt 

















DON’T WORRY—SMILE 


NAPP HURRIPHONE 50 CENTS 


BUY ONE NOW —TIME IS MONEY 


Gu 


NAPP HURRIPHONE COMPANY 
16 E. State St., TRENTON, N. J. and 88 N. Clark St., CHICAGO 


The greatest time-saving and most 
convenient device ever invented. 
Made to fit any style of phone. 


Life is too short to look in phone book and 
then no pad in sight. It you don’t like the 
article after you get it we return the money 


RETAIL PRICES: 


n Metal Hurriphone with pad and Index 50c 
Pad Holder, Pp id only 35c 
iminum Hurriphone with pad and index $1.00 


Dealers and Agents send retail 
price for samples and price list. 


WE PAY EXPRESS 














of 
It is 


Is the Best Proposition 
its kind for the dealer. 

the most practical, and is the 
Lowest - Priced High - Grade 


Sharpener on the market. 


CHICAGO 
211 E. Madison St. 


NEW YORK 
396-398 Broad way 





F. S. WEBSTER COMPANY, 


PHILADELPHIA 
908 Walnut St. 





THE WEBSTER PENCIL SHARPENER 














332-342 Congress 


PITTSBURG LONDON 


432 Diamond St. 


easily manipulated 


67 King William St 


It is simply constructed and 


+> 


Write for prices and discounts. 





St. BOSTON, MASS. | 


BERLIN | 
Friedrichstr. 60 | 


PARIS 
Rue Saulnier No. 10 
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CRANE BROS. westFELD, J INEN PAPERS| 











Manufacturers ot 


“GOLD MEDAL”’ LINEN LEDGER 
“JAPANESE LINEN” 
‘WARRANTED ALL LINEN” 

WRITING PAPERS 


Papers from Seoaii ‘Mills are the best made 
for B baie Books, County and State Records, 
Typ« writers, Corre sponde nce , Dre ifts, Cc hecks, etc. 






























Each Sheet has Watermarks of the Japanese Crane 


FREE SAMPLES TO DEALERS OF OUR LINE OF 
TYPEWRITER PAPERS—Write for them 


























Strictly high-grade ribbons, Materials 
and colors are the best ¢dtainable. 











“GROWN” AND “GLOBE” 


Typewriter Ribbons 


BRANDS 





eit |= |CARBON PAPER 


WD } 
*“ CROWN,” “GLOBE” and ‘ * PIONEER ” brands, with mediu m, extra hard and soft sur- 
faces respectively Will make more and better, cle arer and sharper copies than any 
other carbon paper on the market All of the highes ¢ qui ality, remarkably durable and 
suitable for use in anyclimate. Sold at prices which, considering the quality, make them 
the best Ribbons and Carbons on the market We want Agents and will make Special 
Prices and Discounts for Export Trade Write for catalogues and information. 


























The Crown Ribbon «« Carbon Mig. Co., 


ROCHESTER, N.Y, 





UU. S.A. 




















IF YOU ARE LOOKING FOR 


BLOTTING PAPER 


AND WANT GOOD BLOTTING 
“STERLING” [IS GOOD] 
USE THESE; “IMPERIAL” [IS BETTER] 
“STANDARD” [IS BEST] 


The STANDARD PAPER MFG. CO., Richmond, Va. 











Look for the name on every piece. It 
guarantees the quality. 


See your Jobber or write to us. 








“ We make nothing but blotting and only GOOD 
BLOTTING—and more of it than any mill in the 


imples of ‘“‘CURI-CURL” the latest and 
prettiest thing in embossed fancy colors. 
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are Gepenting t Ps yn ‘*Tom”"’ or “Bill” to  SCRATC 7 pi. — th lk or ¢ hart oal. y. ya are » tra 
sengre cons m * TIME 8ST AMP and KNOW Th Ke a apute Be sure to ge 
plait y prints the ( RREC I epee co Se nm ANY smc TH SI RF rv *; th oe di are ch. 
“HOGCGSON’ Ss yoda rhe we: 
es very of Mail.Telegrams, I 
Times Every Act, Operation or Transaction, . eeping track of Time and Labor for’ 
er eight years by some of the la 


WANTE! Ss. H. HOGGSON & ‘CO. 106- 108 Fulton St., 





etsy 


s. Orders 
me 


woos TIME WAS IT? “HOGGSON” — whahogefeh TELL BOOK-KEEPERS 


‘ ling in 


a stamp that CUT OUT YOUR TRIAL BALANCE of Personal Ac- 


"N.Y. MILLER & HAM. Chattanooga, Tenn. 


counts, by using out Ledger Balance Proof. It's po 
and you have not seen it. Write us and we will send y 
testimonials that will make you SIT UP AND TAKE 
NOTICE. 














The reason we offer the: cheap is that they are misprint iTing 1! aig 


rou had better ask. Positively the best result producing novelty ev: red 





One Dozen PENCILS for 25c i 


Regular 5c grade—assorted colors of finish—a snap for firms having many stenographers. 
Special Rates on Large Lots. 


n prove it Write today. 


BLANCHARD BROS., Inc., “The Pencil People” DAVENPORT, IOWA, U. S, A. 


ir New Display Process. If you haven't seen 
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OFFICE APPLIANCES 





Our new 


Sandy | | 


“y and £” 
‘Card Index Outfit | 








Handy Card Index Outfit No. 3 
We have many other styles 
and sizes of Handy Outfits, all 
of which are illustrated in 
new Supply Catalog No, 1147. 








Angular Metal Label Holder with label inserted. 
Even though there are no papers between the 
guides the labels are always distinctly seen. 


Our new 
contains complete price list and full color 


illustrations of all of our supplies. 
send you a copy with full information about 


our new discount to the trade ? 


BRANCHES 


ognized quality. 


brass construction and very durable. 
Document Transfer Case is made of oak grained jute 
board and has an Extension Back. 

Every office man 
Handy Card Index Outfit. 
reminder our No. 
and monthly guides, is very serviceable. 


needs a “Y and E” 
As an engagement 


3 Outfit, fitted with daily 


& 


Supply Catalog—No. 1147— 


Shall we 


eee eee > 


Vf AW vy, VIMLAIN AND | j PIRIB3I 


Main Factories and Executive Offices, Rochester, N. Y. 

(look us up.) New York, Boston, Chicago, San Francisco, Los Angeles, Cle 
Philadelphia, St. Louis, Washington. 

Toronto, Montreal, Winnipeg, Vancouver 


CANADA: The Office Specialty Mfg. Co., Ltd., 


First -of=the=Year 
Office Needs 


OW is the time when office men are thinking 
equipment Supplies for the coming year. 
receptive and will give favorable consideration to 


Our new Angular Metal Label Holder 
Vertical filing Systems give decided prominence to the label. 





Document Transfer Case with Extension Back. 


= 


about their filing 
They are especially 
goods of rec- 


used in Card Index or 
Solid 


Strongly made and an excellent seller. 
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veland, Pittsburg, 
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WAN TS 


NOTE—"“‘Want” advertisements are received for 
this department at 2 cents a word for light faced 
type and 3 cents a word for heavy faced. Mini- 
mum charge of 50 cents. Only legitimate adver- 
tisements received, and those relating to trade 
necessities. 








HELP WAN TED. 








SALESMEN WANTED—In every large city, to 
manage branch office and surrounding territory; 
office furniture line; good opening Full particu- 
lars required in first letter Couffield Company, 
Grand Rapids, Mich. 1-08 











SALESMEN WANTED who desire to handle a 
good side line, which will not interfere with regu- 
lar work, write us. We have a specialty which 
appeals to all office people. Write us and we will 
give you a proposition in which there is big mon- 
ey. Address The Camp Company, 112 8S. Second 
St., LaCrosse, Wis 1-08 

TYPEWRITER REPAIR MAN WANTED—By a 
progressive stationery agency. Must be first-class 
man, steady and reliable. Good salary to right 
man. Address, C. H. Brandon, Nashville, Tenn. 














SALESMEN WANTED—One of the older adding 
machine companies desires one good, active sales- 
man in each of the following Ohio cities, and im- 
mediate territory: Akron, Columbus, Coshocton, 
Findlay, Lorain, Lima, Mansfield, Newark, Sandus- 
ky, Springfield, Toledo, Youngstown, Zanesville. 








Good, sober, “reliable men wanted; good contract 
to right parties. Bond necessary. State experience 
in first letter and territory desired. Correspond- 
ence confidential. Address, Sales Manager, care 


Office Appliances, 303 Dearborn St., Chicago, III. 
1-08 





WANTED—15 experienced adding machine sales- 
men wanted to handle the Wales Visible Adding 
Machine. Excellent exclusive territory. None but 
Address 
ilkes-Barre, 





strictly high class salesmen need app oly. 
Paneser , Adding Machine Company, 








WANTED—Three or four men to sell to the 
trade for various sections of the U. S. (with excep- 
tion of Pacific Coast) for general office supply, 
typewriter specialty, and a new line of filing cabi- 
nets. Exclusive territory and contracts to right 
men, on attractive basis Those acquainted with 
stationery and office furniture line preferred. Ad- 
dress, Broome Mfg. Co., Peru, Ind. 1-08 





MANUFACTURER wants live representative in 
each city to handle a desk attachment that can 
be sold in every office in the country. A great 
convenience and time saver. Address, Attach- 
ment, care Office Appliances, 303 Dearborn St., 
Chicago, Il 

EXPERIENCED. MAN, well acquainted with the 
stationery and office appliance trade of Chicago, 
wants good specialities to be sold to dealers, to 
handle on commission. Down town office will be 
maintained. Manufacturers without such repre- 
sentation will find it to their advantage to corre- 
spond with “Responsibie,”’ care Office Appliances, 
Chicago, iil. 1-08 
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WAN TS 





REPAIR SALESMAN—Young man wants posi 
tion out west; at present in charge of repair de 
partment of Agency of Standard machine and 
general repairs. Good all round mechanic Car 
make good. Charges of agency preferred Ad- 
dress, Cosmo, care Office Appliances, Chicag 
Ill. 12-07 

AN ALL ROUND TYPEWRITER REPAIRMAN 
desires to locate in the west. Object, wife’ 
health. A man capable of taking charge of type 
writer department for some commercial! stationer 
Moderate salary. Address, Merry, care Office Ap- 
pliances, Chicago. 12-07 








FOR SALE. 








WANTED—all round repair man able to do so- 
liciting for typewriters and supplies. Address 
Writingtools, care Office Appliances, 303 Dearborn 
St., Chicago, Ill. 1-08 





EXPERIENCED FILING DEVICE SALESMEN 
who want to improve the present outlook for their 
future, and in addition, make more and easier 
money during the immediate now, can get in 
touch with a few gilt-edged opportunities by writ- 
ing me, in fullest confidence, particulars regard- 
ing their experience, present connection and sal- 
ary, age; whether single or married and sending 
photo, which will be returned if desired Ad- 
qpese. R. E. Maurer, Drawer IL, Rochester, N. 
is 1-08 





, _ SITUATIONS WANTED. 





MANAGER OR SALESMAN OF ABILITY for 
typewriter supplies. One who knows how. Will 
guarantee to increase business and make commis- 
sion contract on that basis. Address, Supplies, 
eare Office Appliances, Chicago 1-08 





~ EXPERIENCED “SALESMAN—Well acquainted 
with Chicago stationery and office appliance trade 
desires good specialties to handle on commission 
in Chicago and vicinity. Address, Experience, care 
Office Appliances, Chicago, 1-08 


ADDRESSING MACHINE patents for sale A 
new style machine, using rubber or metal faces 
and specially adapted for speed Address the in- 
ventor, Martin Burke, 1427 W. Monroe St., Chi 
cago. 





FOR RENT. 





PART OF ADDRESSOGRAPH SALESROOM in 
“Office Appliance Row,’’ Chicago. on Dearborn St 
To concern handling high grade office specialty 
which interests same class of trade as addresso- 
graph. Location central, convenient to surface and 
elevated cars. Light, heat, ete Janitor service 
furnished Address Addressograph Co., 33 Dear 
born St., Chicago, II 





MISCELLANEOUS. 





AGENTS—Something new Copyrighted. Type 
writer Backing Sheets; saves the machine, im 
proves letters and carbons, gives easy touch, dead 
ends sound, saves type and roller, makes old rollers 
and type work like new and many other reasons 
why every stenographer should use our _ sheets 
Can sell one to twelve dozen in every office where 
typewriters are used Handsome profit; 10 cents 
for postage on agent’s sample and prices. North 
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The Only Successful Combination of an 


Adding Machine and a Billing Machine 


€ Because the Comptometer is the only machine on which addition and bill extensions 


involving a chain of discounts can be done. 


€ Because it is the only one offered for bill additions or extensions which will give accurate 


results 


€ Because on no other machine can simple bill extensions be figured. Others simply add. 
© Because the Comptometer is the most rapid and perfect calculator made. It can be used 
in connection with any billing machine. 

@ Simply touch the keys is all there is to it. [ouch one, two, 
three, ail at once, just as you like. The Comptometer will give you 
results which can be relied upon. 

€ The Comptometer can be used independently of the billing 
machine by your book-keeper or clerks for all classes of arithmetic, 
thus making it pay for itself many fold. 
It can be carried about the office with 


one hand. 


Write for pamphlet and special trial offer. Comp- 
tometer sent, express prepaid, on trial to 
responsible parties in the U. S. 
or Canada. 


Felt & Tarrant Mfg. Co. 


867 N. Paulina St. 
CHICAGO 3 ILLINOIS 
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EASTERN BRANCH 





The Majestic Loose Leaf Ledger 


is made 


To Satisfy the Demand 
Of the Most Critical Buyer 


Simplicity—Durability—Beauty 


Stationers! Sell the Line of Quality 
The Majestic Transfer Ledger 


is made 


In Various Styles of Binding 
Used for Office Records of All Kinds 


Write Us for 72-page Catalogue 


Sieber €&» Trussell Manufacturing Company 





OFFICE AND FACTORY: 4000-2-4-6 Laclede Avenue 
ST. LOUIS, MO. 
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40 OLIVER TYPEWRITER BUILDING, CHICAGO 
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